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Telling the Story of Lumber 


“We are living in an age of intense competition; 
not necessarily the old time competition within a par- 
ticular industry, but competition for every dollar of 
the consumer’s money. My theory is that the luxuries 
of life have been so intensively and persuasively ad- 
vertised that the minds of the masses of the people 
have been turned away from the real fundamentals of 
the greatness of this country—family and home. The 
motor car, the radio, victrolas etc., of course, do not 
cost as much as a comparatively simple home. These 


masses of people of this country from the peace and 
quietude of a home and all the pleasures that go with 
it. Personally, I would rather sit at home reading a 
good book or conversing with intellectual and intelli- 
gent friends than to be chasing off on motor trips or 
to the movies. Furthermore, I am a firm believer in 
a wooden home too, as I have one that I think is a 
credit to the wooden house, as well as the lumber in- 
dustry as to what can be done with wood. On a re- 
cent trip to Vermont, I gave particular attention as 




















The voice for better homes and better citizenship is a voice for lumber. Getting the minds of the people buck to the 
real fundamentals presents an opportunity for the lumber industry 


highly advertised luxuries, being on a lower scale of 
cost than a home, attract the consumer’s surplus funds 
above bare living, and there is no surplus left over to 
own a home. This is where the competition against 
lumber comes in, and I think in a large measure ex- 
plains why the percapita consumption of lumber has 
fallen off since the war. I am primarily a home man, 
having very few interests outside of my home life, and 
I know I have to fight like a tiger to keep away from 
all of the distractions of modern city life. There is 
a restlessness in our lives that is rapidly drawing the 


I was going about to the wonderful types of old 
wooden houses in that region, some of them run down 
to be sure, but all unmistakably offering inducements 
for someone to take hold of them and make them into 
real homes in the old time sense.” 

In the above quotation from a letter to the AMERI- 
cAN LuMBERMAN from an officer of a great lumber 
concern there is much food for thought. There are so 
many commodities competing for the dollars of the 
people, so many opportunities offered for the purchase 

[Continued on page 48] 
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BK XPERTS declare that approximately three 

out of every four fires could be prevented. 
That means that if we had been careful in 1926, 
our fire loss would have been only about 
$150,000,000 instead of $575,000,000. Four hun- 
dred million dollars is worth saving. 


Let vigilance drive out carelessness. Let’s cut 
down this enormous fire waste. 


The Associated Lumber Mutuals offer to 
policy-holders an expert service in fire pre- 
vention. Our aim is to keep fire out. If fire 
does occur, our resources and our reputation 
guarantee prompt payment of loss. By our 
dividends to policy-holders we save for them 
approximately 40% of their insurance cost. 


Write any of our companies for further informa- 
tion about our policies, our fire prevention 
service, and our saving on insurance cost. 


Associated Lumber Mutuals 


Central Manufacturers’ Mutual Insurance Co., 
of Van Wert, Ohio 
Indiana Lumbermens Mutual Insurance Co., 
of Indianapolis, Ind. 
The Lumber Mutual Fire Insurance Co., 
of Boston, Mass. 
Lumbermens Mutual Insurance Co., 
of Mansfield, Ohio 
Northwestern Mutual Fire Association, 


of Seattle, Wash. 


Pennsylvania Lumbermens Mutual Fire Insurance Co., 


of Philadelphia, Pa. 











15,000,000' 
Hardwoods 


This is the quantity of stock 
we regularly carry on sticks. 
And it’s all fine stock, too,— 
quality in every foot. 


We are cutting finest upper 
peninsula virgin timber and 
our mill is unexcelled. 


Let us prove our ability to 
deliver satisfaction to you. 





LUMBER COMPANY 
Cadillac , Michigan 


W.L. SAUNDERS JOSEPH MURPHY CT.MITCHELL 
President _ Vice President Treosurer 
BROWN C.A.SAUNDERS J.L.COLBY 
Secretary Ser. t Soles Mgrv 











MARSCHKE 


FOLDING STAIRS and LADDER 











A Better 
Stairs Ata 
Lower Price 





Make a Bed Room 
Out of That Attic Space. 

Takes Up No Room Below 
and Very Little Above. 


Comes all complete with casing, jambs and ceiling panel, all 

fitted ready to put into the opening in the ceiling. No fitting, 
no bolts; just a few nails and it is ready for use. Can be easily 
and quickly installed by anyone who is handy with tools. We 
furnish dealers cuts suitable for their local newspaper adver- 
tisements. 





Attractive Proposition to Dealers. 
Write for complete information and prices. 


THE MARSCHKE COMPANY 


1516 F. Pioneer Building, ST. PAUL, MINN. 
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Unity and Amity in the Grading of Hardwood 


NE OF THE finest achievements in furtherance of lumber 
if not the finest achievement in the entire 

history of the lumber industry, was the adoption of the 
new hardwood grading rules known during the period of their con- 
There will be, after the adoption of 
these rules by the National Hardwood Lumber Association at its 
next annual meeting, only one set of hardwood grading rules and 
they will be based on cutting values instead of on defects. 
tion of the principles laid down in these rules by the National 
is a foregone conclusion. 
task remaining is that of adapting the basic principles enunciated 
in the rules to the practical work of hardwood grading, and no 
serious difficulties are expected on that score. 


standardization, 


sideration as “Proposal C.” 


association, it is believed, 





Adop- 


The only 


This would be an appropriate time to review the history of 
the controversy regarding the grading of hardwood lumber that 
has been active or latent for a generation. 
no good purpose would be served in recalling acts and events that 
lumbermen on both sides of the controversy wish to forget. While 
an important principle no doubt was involved in the matter, it 
has happened in this case as in many others that partisanship for 
a holy cause sometimes afforded the inspiration for attack or de- 
fense, rather than loyalty to sacred principle. 
admitted by some of the leaders that the actual differences over 
which many battles have been fought were so small as to be insig- 
nificant when reduced to their intrinsic merits. 

Adoption of these rules not only ranks as the finest achieve- 


But it is believed that 


In fact, it was 
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ment of the hardwood industry, but it practically completes the 
great movement for lumber standardization, and, as Secretary 
Herbert Hoover has observed, it is the consummation of the most 
thorough-going standardization that any individual industry has 
thus far undertaken. It is to be hoped that the unity thus brought 
about among factors in the hardwood industry, the establishment 
of the sound principles of grading thus achieved and the friendly 
attitude of conciliation engendered by experience in codéperation 
will so strengthen and so stabilize the hardwood industry that it 
soon will reap the rich rewards that so long have been denied it 
because it was divided and to so large an extent was working at 
cross purposes. 


Injecting Science Into Lumber Selling 


OT SO MANY years ago but that persons of middle age can 
CT] remember, it was quite the fashion for so-called “practical” 
men to pooh-pooh scientists. There may have been some 
logic in this attitude owing to the fact that some scientists made 
little effort to give a practical direction or value to their theories. 
Strange as it may appear to the non-scientific mind, however, the 
study of pure science has immense potential values. In fact, from 
being too theoretical in times past there has been a tendency to 
become too practical in recent years. Only lately the neglect of 
pure science has been pointed out as a trend that threatens to 
delay the material progress of mankind. 

It will always be true, probably, that every salesman worthy 
of the name will possess a personality of his own that distin- 
guishes him from all other salesmen, and each seller of goods will 
necessarily use the methods that to him appear to be on the whole 
the most effective. This is as it should be, because buyers differ 
as do salesmen and the kind of sales tactics that may prove effec- 
tive when applied in one case may not be so in another. It would 
be a sad world anyhow in which all salesmen were transformed 
into automatons or mannikins that merely mouthed over pet 
phrases and formulas that they had been taught. 

A knowledge of Greek may not directly contribute to the skill 
of a bricklayer, but it would doubtless improve him as a man and 
thus indirectly make him a better artisan. Likewise, it may not 
be practicable for a lumber salesman to know as much about wood 
technology as some of the boys at the Forest Products Laboratory; 
but both the former and the latter have learned that each has 
something of value to give the other, something that will promote 
the interests of the lumber industry as a whole. It is this practical 
recognition of the benefits that the industry may derive from 
making theory and practice team-mates that is steadily enlarging 
the sphere of the laboratory’s activities. Incidentally, it may be 
observed that the laboratory has proved to be the training school 
for many of the industry’s most valuable men. 

Some of the best work done by the laboratory has been that 
performed through the medium of classes, the latest example of 
which is the salesmen’s meeting reported elsewhere in this 
journal. At this meeting the salesmen, of course, learned some 
things that were new to them and for that reason alone are 
valuable. But it is believed that the greater promise of benefit 
must come from a changed attitude of mind toward selling. If 
they will use the information made available to them in their prac- 
tical work of selling lumber, salesmanship will soon be lifted to 
a higher plane. They will get the habit of saying some of the 
good things about lumber that can not be said about any other 
building material; they will talk more about wood’s intrinsic values 
and less, perhaps, about price. Both the lumbermen and the 


laboratory men are to be congratulated for collaborating in this 
effective manner. 


Dealers and Architects Should Co-operate 


|) ect HAS BEEN SAID, and with reason, about architects 








who pay little or no attention to standard sizes and grades 

or to local stocks in the designing of houses. Windows a 
half-inch off standard size, molding that must be specially run, 
doors just enough different so that they must be made to special 
order; all these things add to cost, cause delay and probably make 
so trifling a difference in finished appearance that even an experi- 
enced architect could not detect the difference. In such cases 
retailers justly complain that architects are not codperating fairly 
in the big industry in which both have a vital interest. 


—$—$__ 


But there is another side to the story; one that does not get the 
publicity in the lumber industry that it might well receive, [t 
should be remembered that the chief end of architecture is the 
designing of sturdy, useful and pleasing houses, and not merely 
making business easy for lumbermen. Occasionally an exasperated 
architect rises in meeting and matches experiences. He tells of 
lumbermen who are unwilling to secure standard millwork that 
they happen not to carry in stock; who argue and object to every 
item in the specifications if it means a special order to a whole- 
saler and who go over the architect’s head and try to persuade the 
customer that he is being exploited by his architect and is being 
fitted out with a house that will look queer and absurd. No doubt 
these are extreme cases, but it seems likely that stubbornness and 
lack of coéperation are not all on one side. 

The proper thing to do, of course, is for dealers and architects 
to get together now and then and to exchange experience and 
information. Most architects want to work in harmony with ma- 
terial dealers, and they are usually quite willing to save their 
clients money by using stock sizes and patterns whenever these 
will serve their purposes. If they do not specify these things it is 
frequently because they are not informed in advance what sizes 
and patterns are standard and in stock. 

It should be remembered, too, that architecture is a progressive 
art and that styles in house design change from time to time. It is 
usually the architect who works out these newer designs; and to 
oppose all his innovations on the ground of rovelty or added 
trouble may be to stand in the way of practical progress. There is 
an important percentage of the public which, if it is to be inter- 
ested in house building at all, must be reached with new and up-to- 
the-minute designs. The architect is an important factor in de- 
veloping such designs. Indeed he is the most important factor; 
and he needs reasonable coéperation instead of opposition when he 
undertakes these things. 

A house is for the people who live in it. Usually it is a compro- 
mise of design, size and cost. Those who are employed by the 
owners to produce this house can best serve themselves by under- 
standing and by working with each other. Architects have much 
to learn from dealers; and it is equally true that there is much 
that dealers might well learn from architects. 





Elementary Training in House Building 


ANUAL TRAINING in our high schools and other educational 

“y)) institutions, in the carpentry and woodworking branch, 

seems to be getting away from the old conception of having 

the pupils make foot-stools, magazine racks and other gimcracks, 

to the broader conception of giving the boys actual training in the 
building of real, full-size houses. 

At least, there is a stirring in that direction, and it is a 
healthful sign. The country needs more young men trained to an 
intelligent conception of the physical characteristics of a properly 
constructed house, not only to provide a future source of supply 
of carpenters and other artisans, but because the dissemination of 
such knowledge is the best possible guaranty against poorly con- 
structed and unsatisfactory houses that put a damper on the ambi- 
tion to own one’s home, because of unsatisfactory results that the 
would-be builder has observed in the case of others. The ignorant 
or poorly informed home buyer must share with the unscrupulous 
home builder the responsibility for the badly built houses, with 
cracking walls, creaking stairs, leaking roofs and squeaking floors 
that are to be found everywhere in every city and village of the 
country. 

The Better Homes in America movement has done a fine piece 
of work in the annual better homes demonstrations held under its 
auspices in hundreds of communities throughout the country, but 
perhaps the most lasting benefit from the work of this organization 
will accrue from its sponsoring and encouraging “boy built” houses 
in numerous communities. A very interesting booklet just issued 
by the above organization as “Publication No. 13,” entitled “Boy 
Built Houses,” explains and illustrates this project method of train- 
ing boys for house building, describing a number of actual instances 
of full sized houses that have been built by boy students, of course 
under competent direction of instructors. 

As the author of the booklet referred to pertinently remarks, 
“Whether we must endure atrocious and ugly houses in our cities, 
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villages and countryside, or whether we may look upon attractive, 
charming, domestic little dwellings well piaced in their surround- 
ings, depends in no little measure upon those boys training for 
house carpenters today.” 

In view of the interest aroused in the house remodeling cam- 
paign inaugurated by the AMERICAN LUMBERMAN, which has since 
grown to such large proportions, it is worth noting that the Better 
Homes in America movement is exerting its influence on behalf of 
the modernizing of old homes as well as the building of new ones. 
“Practically every city, town and village,” says the booklet, “needs 
to be shown how old houses can be remodeled so that they will be 
atttractive and comfortable.” As evidence of its interest the Better 
Homes organization has prepared a set of twenty-nine slides, illus- 


trating a complete lecture on reconditioning old houses, about half 
of these views showing how old homes have been successfully re- 
modeled, inside and out, while the others show how residential 
streets and the home grounds may be made attractive by planting, 
and the proper spacing of houses. Lumbermen interested in pro- 
moting remodeling campaigns may wish to make a note of the 
availability of the lecture and slides. 

In a letter to the AMERICAN LUMBERMAN James Ford, executive 
director of Better Homes in America, expresses the hope that the 
booklet may serve to encourage schools to offer similar project work 
and general courses in home building such as will interest boys in 


future home ownership, a wish in which lumbermen generally will 
heartily concur. , 














Curtailment in New Business 
[Special telegram to AMERICAN LUMBERMAN] 


Wasuincton, D. C., July 28—The lumber 
industry shows some curtailment in new busi- 
ness this week, as compared with the previous 
week, according to the National Lumber Maru- 
facturers’ Association telegraphic reports re- 
ceived today from 358 of the leading softwood 
and 148 of the chief hardwood lumber mills. 
The softwood side was unchanged in produc- 
tion, with a nominal increase in shipments and 
about a 5 percent decrease in new business. 
When compared with reports for the same 
period a year ago, when, however, fifteen more 
mills reported, the softwood industry shows 
some increase in production, with considerable 
decreases in shipments and new business. 

The 148 hardwood mills report a slight in- 
crease in production for the week, when com- 
pared with reports from 154 mills for the 
preceding week, and nominal decreases in ship- 
ments and new business. In comparison with 
reports for the same week last year, when 
139 mills reported, production was about the 
same, with notable decreases in shipments and 
new business. 

The unfilled orders of 229 southern pine 
and West Coast mills at the end of last week 
amounted to 630,396,260 feet, as against 634,- 
458,780 feet for 214 mills the previous week. 
The 106 identical southern pine mills in the 
group showed unfilled orders of 222,328,584 
feet last week, as against 224,783,316 feet for 


the week before. For the 123 West Coast 
mills, the unfilled orders were 407,967,676 feet, 
as against 409,675,464 feet for 108 mills a weel: 
earlier. 

Altogether the 339 comparable reporting soft- 
wood mills had shipments 96 percent, and orders 
93 percent, of actual production. For the 
southern pine mills, these percentages were 
respectively 101 and 97; and for the West 
Coast mills, 98 and 95. Of the reporting mills, 
the 311 with an established normal production 
for the week of 222,859,516 feet, gave actual 
production 103 percent, shipments 99 percent, 
and orders 95 percent thereof. 

The softwood figures for last week, the week 
before and the same week last year follow: 
Production—242,566,000 feet, against 241,850,- 
000 feet the week before, and 235,396,000 feet 
last year.. Shipments—232,560,000 feet, against 
228,729,000 feet the week before, and 244,411,- 
000 feet last year. Orders—224,734,000 feet. 
against 238,063,000 feet the week before, and 
246,830,000 feet last year. 

The hardwood figures for last week, the week 
before and the same week last year follow: 
Production—21,449,000 feet, against 20,542,00t 
feet the week before, and 21,833,000 feet last 
year. Shipments—19,438,000 feet, against 21.- 
175,000 feet the week before, and 23,522,000 
feet last year. Orders—18,546,000 feet, against 
20,597,000 feet the week before, and 22,418,000 
feet last year. 

The mills of the California White & Sugar 





again next week. 





Tell Your Congressman 
and Senator 


The corporation income tax should be reduced to 10 
percent. Tell this to your Congressman and your Senator. 
Tell them today. If you meet them on the golf links to- 
morrow tell them again. If you meet them at the club next 
week tell them again. If you have not written them 
about it, do so now. There is no good reason why this 
reduction should not be made at the next session of Con- 
gress, but YOU will have to talk or write to YOUR Con- 
gressman and YOUR Senator about it. Doit now. Do it 


Reduce Corporation Income 
Tax to 10 Percent 








Pine Manufacturers’ Association make weekly 
reports, but they have been found not truly 
comparable in respect to orders with those of 
other mills. Consequently, the former are not 
now represented in any of the foregoing figures 
nor in the regional tabulation below. Nineteen 
of these mills, representing 53 percent of the 
cut of the California pine region, gave their 
production for the week as 27,174,000 feet; 
shipments, 20,424,000 feet, and new business, 
17,982,000 feet. Last week’s report from 18 
mills, representing 54 percent of the cut, was: 
Production, 26,145,000 feet; shipments, 19,187,- 
000 feet, and new business, 18,946,000 feet. 

The West Coast Lumbermen’s Association 
wires that new business for the 123 mills re- 
porting for the week ended July 23 was 5 
percent below production, and shipments were 
2 percent below production. Of all new busi- 
ness taken during the week, 49 percent was for 
future water delivery, amounting to 56,358,396 
feet, of which 38,512,938 feet was for domestic 
cargo delivery, and 17,845,458 feet export. 
New business by rail amounted to 53,120,887 
feet, or 47 percent of the week’s new business. 
Forty-seven percent of the week’s shipments 
moved by water, amounting to 55,611,936 feet, 
of which 41,640,479 feet moved coastwise and 
intercoastal, and 13,971,457 feet export. Rail 
shipments totaled 58,316,544 feet, or 49 per- 
cent of the week’s shipments, and local de- 
liveries 4,789,729 feet. Unshipped domestic 
cargo orders totaled 146,182,673 feet; foreign, 
128,132,741 feet, and rail trade, 133,652,262 
feet. 

Employment activities, although under July 
of last year, are now at the season’s peak in 
the Pacific Northwest, according to the 4L 
employment service. Little change in Douglas 
fir logging camp and mill employment has 
taken place during the last week, with camps 
on slow or suspended schedules and sawmills 
generally on a one shift basis, with a tendency 
to slow down rather than increase production. 
In the nine districts east of the Cascades, lum- 
ber manufacturing and woods work are at a 
high point. 

The Western Pine Manufacturers’ Associa- 
tion, with three fewer mills reporting, shows 
production about the same, a notable decrease 
in shipments, and new business slightly below 
that reported for the preceding week. 

The California Redwood Association reports 
nominal increases in all three items. 

The Northern Pine Manufacturers’ Associa- 
tion, with one less mill reporting, shows con- 
siderable decrease in production, a nominal in- 
crease in shipments, and new business about the 
same as that reported for the week earlier. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood produc- 
tion), with six more mills reporting, shows 
substantial increases in all three factors. 

Reports from 20 hardwood mills of the 
Northern Hemlock & Hardwood Manufac- 
turers’ Association (six more than reported 
for the previous week) show notable increases 

(Concluded on page 64) 
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Trimming to Raise Hardwood Grades 


Laona, Wis. 

Epitor AMERICAN LUMBERMAN: I have been a 
reader of your paper many years and have followed 
up your many items in regard to waste at mills and 
in woods in the manufacture of lumber. 

In your issue of July 9 (page 49) the proposed 
changes in the upper grades of the National Hardwood 
Lumber Association rules seem to be a great step in 
eliminating waste. The tendency of hardwood mills is 
to trim and edge or rip lumber down to cut down to 
a certain number of defects in a piece so that it may 
be admitted into fas grade, the difference in price 
between common and good paying the millman to do 
it. The over-run in sawing logs suffers many times 
for this extra trimming where if the same piece were 


The mystic drugs, forced in their veins, 
Have well repaid th’ embalmer’s pains. 
Shrunk are the muscles, parched the skin, 
But no corruption lies within; 

And e’en the cases of cypress wood 
Time’s ravages have all withstood. 


No drugs preserved the cypress case, 

Or gave the wood th’ immortal place 

Held by it ever since the flood- - 

And Noah’s Ark of shittim wood. 

Its every fiber seems to say: 

“Cease, Time! I never will decay.” 
No storms that blow or winds that beat, 
Can cause the cypress to decay; 

It wears, but will not rot away. 


The first known appearance of this poem 
was in the advertising of the Lutcher & Moore 
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sold and graded on a cutting basis it would build up 
production. I have noticed many times pieces 12, 14 
or 16 feet long that had one or two more defects 
than are admitted into fas, cut off 2 or 3 feet to 
raise the grade. These same pieces cut off and left 
in yards are a waste and though these pieces would 
have a defect or two they would still be 75 percent 
good clear cuttings, which if left on the entire piece 
and graded on the cutting basis some good long clear 
cuttings could be got out of them with very little 
waste. 

The accompanying drawings of two pieces are 10/4 
maple plank, I made note of while loading a car last 
week. The select piece in this case is a better one 
than the fas. In order to make the piece fas 18 inches 
is cut off, when there really is only a strip 24% 
inches wide and 18 inches long that could not be used. 
In order to make this a higher grade and get more 
money for the lumber, a good clear piece 7 inches 
wide and 18 inches long is sacrificed because of that 
little piece 24% inches wide and 18 inches long with 
a knot and wane on edge. 

The other plank 11 inches wide and 12 feet long 
has several defects, but still within the rules to be 
classed as fas. The party that rips up this piece for 
clear must experience some waste, more really than in 
the other piece, even though it be a grade higher and 
cost more money.—WILLIAM TEEGARDEN, Lumber In- 
spector for Connor Lumber Co. 


Text of Rhyme, “The Mummy’s Case” 


Sack about 1907 the writer remembers seeing a 
piece of poetry about cypress which had, if he re- 
calls it rightly, this beginning: 


“When Pharaohs ruled in days of yore 

Upon the Nile’s historic shore, 

It was the custom of the land 

To build upon the desert sand, 

Great pyramids etc.” 

This quoting I am not sure is right, but the sense 

is about the same. Can you tell me where I can ob- 
tain this or who wrote it?—Ingurry No. 1,988. 


{This inquiry comes from the vice president 
of an eastern sash and door concern. The 
poem referred to by this inquirer first ap- 
peared over thirty years ago, it is believed, and 
it has been published from time to time in 
the lumber press and in advertising literature 
since that period. The text of the poem as 
shown in the files’ of the AMERICAN LUMBER- 
MAN is as follows: 

The Mummy’s Case 
When Pharachs ruled in days of yore 
Upon the Nile’s historic shore, 
It was the custom of the land 
To build upon the desert’s sand | 
Great pyramids and towering piles 
Where, as in some cathedral’s aisles, 
The death-struck kings, each by himself 
Were laid embalmed upon a shelf. 


Each mummy had his separate place, 
With cerements bound round his face. 
While o’er his body a sheathing sheet, 

In many coils, wound to his feet; 

And for each mummy thus wound about, 
A cypress case was hollowed out. 


Three thousand years have passed since then; 
Yet there they lie—those mummied men, 


Cypress Co., and it is possible that somebody 
connected with that concern is the author.— 
EDIror. | 


Walnut Veneered Pieces Wanted 


We have an inquiry for walnut veneered pieces 
about %-inch thick to be veneered on gum with a 
gum veneer back. We have seen several items in your 
paper indicating that you help to find a source of 
supply for odd items and we thought possibly you 
might help us. These pieces are wanted in figured or 
burled walnut, also in matched veneer stock.—INQuIRY 
No, 1,985. 


[This inquiry comes from an Ohio lumber 
concern. In response the names of a number 
of firms manufacturing veneer have been given. 


The name of the inquirer will be supplied on 
request.—EpITor. | 


Pine Table Tops and Drawer Sides 

We are in need of some 25 by 40-inch glued-up 
white pine table tops, S2S to 34-inch, and sanded one 
side, also white pine drawer sides in various 5/16 and 
7/16 inches thick. We shall be glad if you will put 
us in touch with producers of this class of material.— 
Inguriry No. 1,987. 

[This inquiry comes from an Ohio manufac- 
turer of tables. It is published for the benefit 
of readers who are able to supply the material 
asked for. The name of the inquirer will be 
supplied on request.—Eprror. | 


Reclaiming Flood-Injured Hardwood 

During the recent flood we had quite a quantity of 
l-inch oak lumber, red and white, which was over- 
flowed. This overflow left a deposit of silt, discoloring 
the stock and leaving it in a rather bad appearance, 
We have planed and cut into some of the boards and 
find this stain or discoloration very shallow. Now 
we would like to know if there is some kind of a 
wash, chemical solution, etc., used on this stock to 
clean and brighten it.—Inguiry No. 1,986. 


[This inquiry comes from a hardwood con- 
cern in Arkansas. In the AMERICAN LuMBeEr- 
MAN of June 4, 1927, pages 44 and 45, ap- 
peared an article prepared by L. V. Teesdale 
and Reginald H. Colley, of the Forest Prod- 
ucts Laboratory, Madison, Wis., dealing with 
this subject. In that article a number of chem- 
ical formulas were given. These formulas, 
however, were designed to prevent deteriora- 
tion rather than to improve the appearance of 
the lumber injured by the flood. Doubtless 
this inquirer will find in the article much of 
interest and perhaps something that will be 
helpful. The inquiry is published with the 
hope that it will come to the attention of 
others who have had experience in handling 
flooded lumber and who can offer some means 
of solving this inquirer’s problem. The name 
of the inquirer will be given on request.— 
Epitor. ] 
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The present season will be| which run 45 percent better 
an exceptionally hard one on|than common and sawn at 
manufacturers who were un-|Cobb’s mill, Cadillac. 


able to save themselves at | * 
prices ruling in 1876, with its | 


Clearance papers were 


granted to H. F. McLachlin, 


attendant advantages of cheap 
labor and supplies. 
- - = 


Our Saginaw, Mich. re- 
porter writes: “Business is dull 
though lumber keeps moving 
slowly. Ordinary log run is 
being held firm at from $5 and 
$10 to $5.50, $11 and $28, 
with a few choice lots at $6 
and $12. Bill stuff is held at 
$8, and culls and coarse com- 
mon for $6.50 and $7. Logs | 
are plenty here, the mills be- 
ing generally well stocked.” 

. 8 « 


The Arrowsick sawmills on 
the Sagadahoc River, Me. have 
been in existence since 1660. 

x 2 & 


D. J. Richard, of Grand 
Rapids, Mich., had a log— 
second in the tree—cut last | 
week at Clam Lake that 
scaled 1,521 feet, and made 
1,350 feet of selects and bet- 
ter. This was one out of a/| 


lot of 600,000 feet of logs 


| McCleery, 


recently, for a raft of 115 
# cribs of white and 10 cribs of 
The F. Carney Co. at Mari- red pine, from Ottawa, Ont. 


nette, Wis., is dredging a 
channel through to its mill 
and will also enlarge its dock 
facilities. 

Ss “= * 

The mill at Stephenson, 
Wis., on the Menominee, is 
nearly completed and will be 
ready to start the circular by 
the middle of next week. 

s 8 & 


The treasurer of Chippewa 
County, Wis., is on the track 
of delinquent tax payers who 
are taking logs from their 


'lands before meeting the de- 


mands of the State. 
oe 8 & 
On the 18th fire was dis- 


covered in the engine room of 


large mill at Milton, Pa. and 
soon the mill and the office, 
together with all the lumber in 


Newhard & Co.'s | 


|the yard, about 200,000 feet, | 


| were entirely destroyed. The in American 


* * * 


Judge Wilson, of Winona, 
inn., the chief attorney for 
the Beef Slough corporation, 
thinks that it is all “nonsense” 
about floating logs proving 
an obstruction to either rafts 
or steamboats on the Chippe- 
wa River, and the Chippewa- 
eans think the judge is a nin- 
compoop. 
ee «@ 
The total amount of lum- 
ber shipped from Tonawanda, 
Y., during the season up 
to the 20th instant, comprises 
77,369,000 feet. The amount 
received was 72,526,000 feet. 
Of the shipments, 61,695,175 
feet went via the Erie Canal. 
* * & 


Freights from Saginaw are 
as follows: To Montreal, $1 
per 1,000 feet; to Quebec, 
$2.50; to Burlington, $2.25, 


currency. To 


loss is estimated at from $50,- New York, $2.25, American 
currency. 


000 to $60,000. 
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Southern Pine Market Weak and Mills Are Curtailing 


Southern pine bookings showed a further gain last week, 
and reached the highest average per mill since the week 


ended May 20. At the same time, production fell off a 
little, and there are indications that there will be decided 
curtailment in the output, as some of the big mills have 
announced that they will close part of each week. This is 
conclusive evidence that more lumber is being offered than 
can be marketed at a reasonable price. 

While booking volume is larger, reports say that orders 
have been very unequally distributed between mills, and 
naturally they have gone to those that were willing to cut 
prices. So large a section of southern pine consuming ter- 
ritory has been taken out of the market by the floods that 
the pine mills have been seeking business further afield 
and have come into stronger competition with Coast fir, 
and building operations in other southern territory tend 
to slow down during the hottest months. The best buy- 
ers at present are the retail yards, and they want imme- 
diate shipments of well assorted cars. 


Cypress Wanted Mostly Dressed and in Mixed Cars 


Cypress demand is inactive, although there is a steady 
movement of mixed cars, largely of lower grades, to the 
retail trade. There is not much call for shop. Tank and vat 
manufacturers continue to buy good amounts of thicker 
stock in high grades, but of this the mills are somewhat 
short. Of practically all other items they have large assort- 
ments in good shipping condition, and the buyers appear to 
feel that there need be no rush about stocking up. Trade 
has been running so strongly to mixed cars that the smaller 
mills are beginning to compete for this business. Few 
sawmills are running more than one shift, as they are 
avoiding further accumulation, but so many of the current 
orders ask for dressed stock that planing mills are kept 
going. Inquiry is fair, and the list remains firm. 


Redwood Stocks Low and Mills Now More Active 


California redwood mills are now operating more actively 
than they were at this time last year. Because of curtail- 
ment during the last few months, bookings for the year to 
date had amounted to about one-third more than the out- 
put. Some items have been getting difficult to find, and 
files of unfilled orders have recently run to about twelve 
percent above normal. Last year, about this time, unfilled 
orders were about twenty-two percent below normal. This 
year’s gain so far has been largely due to foreign business ; 
California has come second, with the southern part of the 
State doing better than the northern, and eastern business 
has also improved considerably. Recent reports are that 
prices show greater firmness. 


Fir Producers Foresee Good Rail Demand During Fall 


Predictions of good business during fall from the retail 
yards of the Northwest and middle West are encouraging 
the fir mills to augment production, as there is promise of 
fair business from the domestic cargo and offshore markets 
also. Bookings were therefore a little under production in 
the week ended June 26. The mills, however, have fair 
files of unfilled orders, as for a couple of weeks the bookings 
have been running ahead of the shipments. 

The Atlantic coast market is rather inactive during the 
vacation season, and there has been keen competition from 
softwoods produced in the East and Southeast, but owing 
to scarcity of cargo space, prices keep steady. In Califor- 
nia, fir stocks are being reduced by current sales, as a 
result of the tying up of a good proportion of the coast- 
wise lumber carriers, and the market looks a little firmer. 


Lumber Statistics Appear on Pages 52 and 53; 


Rail trade furnishes the best outlet, and volume of mixed 
orders keeps prices firm, as mills have no surplus stocks 
but a good balance of unfilled orders. 


Carolina Pine Business Slow and Output Curtailed 


3usiness in North Carolina pine continues disappointing. 
Shipments have been keeping closer to production than 
have orders, and while stocks as a whole have been 
accumulating, it is generally believed that surplus items 
have been moved out, and that what remains on hand will 
be needed for fall trade. Large mill production has been 
running about twenty-five percent under normal. Box 
makers still show little interest in the market, but the re- 
tailers are sending in a heavier inquiry. Prices of rough 
lumber are perhaps weaker, but most items are unchanged. 

Heavy rains in Georgia have curtailed the production of 
roofers, and wholesalers show a desire to contract for sup- 
plies for fall trade. But volume of business is still unsatis- 
factory, and the 6-inch have often sold recently at $17.50, 
though most manufacturers hold for $18. 


Northern Hardwood Stocks Low and Prices Firm 


The northern hardwood market is quiet. Mills, however, 
are selling about as much lumber as they are manufactur- 
ing, and production appears to be tapering off, as it usually 
does around this time. Some of the principal consuming 
groups have small current needs, and are relying as much 
as possible on their own lumber stocks, so that these are 
being depleted. It is therefore felt that within the next 
few weeks these consumers will be in the market for larger 
amounts, as they go on heavier production schedules. 

Perhaps the best buyers at present are the building 
trades. Maple flooring demand has been showing signs of 
improvement, and as flooring factories have operated very 
conservatively, and have greatly reduced stocks of finished 
product, they are buying some rough material. 

Automobile makers are just beginning to show their new 
models, and are expected to start taking larger quantities 
of hardwoods soon. The furniture plants were not much 
encouraged by the first results of their midsummer shows, 
but it is said that more orders for their product are now 
being booked, and there should be early improvement here. 

List prices of hardwoods are firmly adhered to. 


Southern Hardwoods Resist Efforts for Lower Prices 


From the statistical standpoint, the southern hardwood 
market is in good shape. Mill stocks are low as a result 
of curtailment during the recent floods. Consumers’ stocks 
are also much depleted, as during the period when prices 
were at their peak they bought just as little as they could 
get along with. A good proportion of the stock that was 
damaged by the floods is now being put on the market, but 
quite often as a lower grade. Logging is being resumed, 
and more mills are getting into production, but the latest 
report, for the week ended July 23, showed that the output 
was still fifteen percent below normal. Much of the stock 
now coming from the saws will not be ready for sale until 
late in the year and need not enter too largely into calcula- 
tions about conditions this fall. 

It appears that buyers are not yet quite ready to enter 
the market, and some of the hardwood sellers are too impa- 
tient for orders. Prices therefore show an easier tendency, 
though it is believed that even the weakest sellers are 
insisting on better prices than prevailed before the floods. 
Plentiful inquiry shows large needs, and its unusual excess 
over bookings makes it evident that efforts to secure bar- 
gains meet with strong resistance. 


Market Prices and Reports on Pages 76 to 81 
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Doings in the Southland 


Mississippi Development Project 


Jackson, Miss., July 25.—Chicago interests 
are cooperating in a development project in 
southern Mississippi which has for its object 
the creation of a new region of citrus and non- 
citrus orchards, vegetable, melon and com- 
mercial flower farms, dairies and poultry 
ranches. For this purpose nearly 2,000,000 
acres of cut-over timber lands in southern 
Mississippi, formerly tentatively intended for 
reforestation, have been set aside for clearing, 
development and cultivation. The plans for 
this project were announced last week by the 
South Mississippians (Inc.), a public service 
corporation of southern Mississippi, and among 
the prominent lumber companies interested in 
the movement are the Edward Hines Lumber 
Co., of Chicago; the Edward Hines Yellow 
Pine Co., of Lumberton, Miss.; the Goodyear 
Yellow Pine Co., of Picayune, Miss., and the 
Pearl River Highlands Co., an agricultural 
subsidiary of the Goodyear concern. 


Economic reasons were given as the cause of 
the plans for development rather than re- 
forestation of the area which comprises more 
than half the acreage of the ten southernmost 
counties of Mississippi. The acreage not to be 
developed is to be reforested or has been so 
treated, or will be set aside for parks, it is 


stated. The newly opened area is located 
adjacent to and north of the Mississippi gulf 
coast wherein Chicago interests have expended 
$30,000,000 or more in the last two years in 
building a resort area and developing trade and 
shipping territory contributory to Chicago. 
The announcement of the South Mis- 
sissippians (Inc.) further states: “Experiments 
carried on extensively by the lumber com- 
panies, agricultural development subsidiaries 
and county, State and Federal agencies show 
that the land being turned into development is 
capable of producing a revenue of $100 to 
$2,500 an acre each year under tillage, whereas 
a new timber growth would take thirty to forty 
years.” In this connection it is worthy of note 
that so far as the lands in Mississippi are con- 
cerned, reforestation is not possible in that 
State until there is a change in the tax laws. 


Arkansas Plant Burns 


MempPHIs, TENN., July 25.—Fire, which is 
believed to have started from a cigarette 
thrown in a piling of sawdust at one end of the 
sawmill of the Jerome Hardwood Lumber Co. 
at Jerome, Ark., late last Wednesday night, 
destroyed the sawmill with all its equipment. 
H. F. Moeller, secretary and general manager, 
estimates the loss at nearly $200,000, partly 








Business in Brief 
Notwithstanding the tendency toward slackness that is usual in the summertime, the 
general situation is counted strong, with evidence even of increased activity in some 
industries. Bank clearings for the week ended July 23 in the principal 
GENERAL cities of the country totaled $9,133,659,000, which was 2.4 percent 
above the corresponding week of last year. The price of call money 
dropped from 4 percent to 3%, and then to 3¥2 percent. Little change is noted in steel 
production, ingot output being around three-quarters capacity at the main centers. 
Revenue loadings of freight for the week ended July 16 amounted to 1,016,782 cars, a 
drop of 59,590 below the corresponding week of last year, but a rise of 3,928 above 1925. 


Better prices of several of the important farm products have injected some cheer 
into the agricultural situation, and more favorable weather in many localities has put 
farm buyers into a more favorable mood with respect to purchases, 

which is reflected in the movement of commodities at retail. The 

FARMING South has been especially helped by the increased cotton values, though 
the situation in the flooded area remains serious for the present and not altogether 
cheerful for the immediate future. Credit, always an essentail factor in southern farm- 


ne, operations, has been made even more urgent and perhaps indispensable on an enormous 
scale. 


The general price situation is fairly indicated by the commodity index of Harvard 

University, which for the week ended July 20 rose to 139.7 from 139.2 for the week of 

July 13. Buying for immediate needs, which has long characterized 

PRICES the retail trade, has doubtless brought some concessions, and there 

are evidences of careful merchandising throughout the channels of 

distribution. Hide and leather prices have retained their recent strength, registering 

some advances. Improvement is noted also in the textiles, with increased activity 

manifested in purchases for spring trade; this in face of advances reflecting the better 
prices paid for the raw cotton. 


Some slight betterment in the steel trade has been noted, evidencing a basic strength 

founded on steady moderate demand in the form of small orders, rather than on any 

promised large expansion. Movement into use as indicated by con- 

STEEL tracts for the fore part of July if continued through the month should 

mount above that for the month immediately preceding. Notwith- 

standing slight declines in prices of pig iron, there have been some advances in certain 

steel products. In some sections, notably Cleveland, Cincinnati and Boston, there has 
been an increase in purchasing of steel. 

Production of bituminous coal during the week ended July 16, including Rgnite and 

coal coked at the mines, is estimated at 8,243,000 tons, an increase over the week be- 

fore, which included the July 4th holiday, of 1,666,000 tons. Produc- 

FUELS tion of anthracite for the same week totaled 1,297,000 tons, which was 

an increase of 90,000 tons over the week of July 2, as well as a re- 

covery from the drop due to the holiday week immediately before. Production of 

anthracite for 1927, up to July 16, is about 11 percent more than for the same period 

of 1926. The daily average production of crude petroleum for the week of July 23 


amounted to 2,573,850 barrels, a new high record, compared with 2,544,250 for the 
week immediately preceding. 








covered by insurance. The sawmill had re- 
cently been repaired to the extent of about 
$10,000 following the disastrous flood and was 
modern in all respects. Fire departments were 
summoned from nearby towns and their work 
saved the hardwood flooring plant which will 
continue to operate. Whether the plant will be 
rebuilt has not been announced. Otto Schaupp 
is president of the company, and E. B. Wickes 
and F. E. Stonebraker are vice presidents. 


(SEGALL GGAaMGs 


Seek Occupational Tax Repeal 


ATLANTA, Ga., July 25.—The Georgia State 
legislature, now holding its regular biennial 
session in Atlanta, will be asked to repeal the 
occupational tax in Georgia as it affects 
the retail lumber and building supply trades in 
a measure that has been drawn up by attor- 
neys representing the Georgia Retail Lumber 
& Millwork Association, this measure now 
being in the hands of Senator H. S. Willing- 
ham. As will be recalled, the occupational tax 
requires retail lumber and supply firms in 
Georgia to pay in addition to regular State, 
county and Federal taxes an annual tax of $10 
to $100 a year for each yard they operate, the 
amount depending on the size of the town or 
city in which the yard is located. When 
passed four or five years ago, attorneys for the 
lumber dealers sought to have the measure de- 
clared unconstitutional by appealing to the 
courts, but lost their case when the State Su- 
preme court gave an adverse decision, uphold- 
ing the lower courts. 

Officers of the association say they have 
been promised considerable support in their 
present effort, and that they have an excellent 
chance of having the measure repealed. Co- 
operating with the lumber association in this 
effort is the Georgia Manufacturers’ Associa- 
tion and the Building Material Dealers’ Asso- 
ciation, of Atlanta. 


To Handle Land, Timber Investments 


SHREVEPORT, LA., July 25.—Another new con- 
cern has been launched in this city, adding to 
the already large group of business firms hav- 
ing headquarters in Shreveport. This latest 
addition is the Keenan-Scott Co., with offices 
at 727 Giddens-Lane Building, which has been 
organized to handle investments in timber and 
pulp lands. cut-over lands, oil and gas proper- 
ties etc. There will also be a department for 
handling bonds, bond issues and the financing 
of various industrial projects. 

The Keenan-Scott Co. is composed of J. L. 
Keenan and Francis W. Scott. Mr. Keenan 
was for many years assistant to E. A. Frost, 
president of Frost Lumber Industries (Inc.), 
and in that position had charge of all matters 
pertaining to the land, timber, insurance and 
other investments of the company. Mr. Scott 
was formerly general manager of the Union 
Power Co. (Inc.), which is associated with the 
Frost interests in the natural gas and carbon 
black field. Formerly located at Huttig, Ark., 
as assistant manager of the Union Saw Mill 
Co., Mr. Scott has had a wide experience in 
handling lands, oil and gas properties, bonds 
and bond issues. — 


Arkansas Firm Consolidating Plants 


Pine Buiurr, Ark., July 25.—The Stout 
Lumber Co., which has been operating mills 
at Thornton and Bearden, is consolidating all 
of its plants at Bearden and the general offices 
of this company, as well as those of the Arkmo 
lumber yards, will be located at Little Rock. 
The Stout company has been operating at 
Thornton for the last twenty-five or thirty 
years and this formerly was one of the largest 
lumber mill plants in this section of the State, 
but the big planing mill was destroyed by fire 
Christmas night, 1925. Since then the sawmill, 
which was not burned, has been in operation. 
This mill will be sold and other property, in- 
cluding the shops, will be removed to Bearden. 
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Already 150 men have been laid off at Thorn- 
ton and about 450 or 500 men are employed 
at the Bearden mill. The Bearden mill is 
being operated day and night. Fourteen mem- 
bers of the accounting department are already 
at the general offices in Little Rock, and other 
members of this department will soon follow. 
The land and sales departments also will be 
located at Little Rock. W. H. Brooks is man- 
ager of the sales department and M. P. Mor- 
ton is manager of the land department. 


(SAGA AALSa 


Setting an Expert Right 


LitrLe Rock, Ark., July 25.—In order that 
readers of that publication might be correctly 
informed as to the adaptability of Arkansas 
soft pine to any kind of finish, B. Greaves, as- 
sistant secretary of the Arkansas Soft Pine 
Bureau, has addressed a letter to the editor of 
Building Age & National Builder, New York 
City, as follows: 

A gross injustice has been done the product of an 
extensive number of lumber manufacturers in your 
issue for July. On page 122 a correspondent writes 
you: “I want to imitate walnut for the interior finish 
of a room. What is the best wood to use and can I 
use yellow pine?” 

This inquiry was answered by A. Ashmun Kelly, 
who replied as follows: “Yellow pine is too full of 
rosin and the surface is unsuited for finishing in any 
other way than its natural color etc.” 

Before undertaking the role of advisor, Mr. Kelly 
should be correctly informed and Building Age should 
know its columns print only facts. Yellow pine is a 
nomenclature for wood embracing a general botanical 
group and includes a variety of subdivisions or classi- 
fications differing widely in physical characteristics. 
It will suffice here to take two classifications into 


which southern yellow pine falls, namely longleaf and 
shortleaf pine. 

Longleaf pine grows in the coastal plain region from 
Texas to Florida, forming a belt two to three hundred 
miles in width, running parallel to the Gulf of 
Mexico. North of that is a parallel belt perhaps two 
hundred miles in width in which grows shortleaf pine 
differing to a degree from the physical make-up of 
longleaf. 

Longleaf pine, as Mr. Kelly states, is full of rosin 
and when used as interior woodwork gives the best 
service finished in its natural color. Shortleaf, how- 
ever, contains much less rosin and in some regions 
where growing conditions are favorable to trees of 
large diameter, the thick sap growth (between the 
heart and the bark) is to all practical purposes free 
from rosin. After kiln drying and seasoning, this 
type of shortleaf is widely used as interior trim. It 
can be stained any desired color with unqualified suc- 
cess (including walnut effect) and in addition can be 
enameled with no hazard of later discoloration because 
there is no pitch to cause discoloration. 

Our exception to your article is prompted by the 
fact that Arkansas soft pine falls in the general classi- 
fication of shortleaf. It is recognized by the trade, 
the consumer. and the United States Forestry Depart- 
ment as the highest of that species. It is free from 
rosin, of soft texture, close grain, beautiful figure 
and has been used as interior woodwork for more 
than twenty-five years, satisfying the personal taste— 
and pocket books—of thousands of home builders. 

Substantiating these statements, we are sending you 
an exhibit of finished samples, a specimen of the nat- 
ural wood and a booklet of finishing instructions for 
your file—and Mr. Kelly’s information. We hope this 
material may serve you as a guide for correct infor- 
mation hereafter and as a conclusive contradiction to 
Mr. Kelly’s incorrect and inadequate reply to his cor- 
respondent. 

In fairness to the shortleaf manufacturers of the 
southern States, we feel a published correction is due 
them in your columns. 


Arousing Interest in Timber Growing 


Jackson, Miss., July 25.—Farmers, club 
boys and county agents of south Mississippi 
met at Hopewell, in Simpson County, last week 
in a general meeting to arouse interest in the 
preservation and extension of the forests of 
the southern part of the State. The object of 
the meeting was to urge the importance of 
growing timber as a cash crop, and the impor- 
tance of fire prevention as a means to fro- 
mote timber growth on the present cut-over 
lands. Community organizations for fire fight- 
ing were organized and club boys are expected 
to take a very active part in this work. 

Addresses which were most instructive were 
made by W. R. Mattoon, extension forester of 
Washington, and H. C. Mitchell, directer of 
State extension forestry. Mr. Mitchell stated 
that the growing season of trees in Mississippi 
lasts almost three times as long as it does in 
the East and middle West States, and there is 
more than twice as much rainfall here. He 
declared the forests are great assets to agri- 
culture for trees return to the humus the most 
important food element to the soil. With good 
forests the need for commercial fertilizer will 
be dispensed with, if farmers can build up their 
land by allowing trees to grow there for a few 
years. In speaking of naval stores products 
of the pine forests, it was stated that it is 
probable in the future America will have tur- 
pentine forests as France now has. 





THERE ARE 14,149 school houses in Illinois, 
with a total value, including furnishings of 
$259,958,866. 


Bogalusa Aids in Railroad’s Inaugural 


Boca.usA, La., July 25.—History was made 
in Bogalusa last Sunday when through freight 
service between New Orleans and Chicago, St. 
Louis and Denver was inaugurated via the 
New Orleans-Great Northern and Chicago, 


other things a shipment of 31 cars of Buick 
automobiles from Flint, Mich., to Los Angeles, 
Calif. 

W. H. Sullivan, mayor of Bogalusa and vice 
president and general manager of the Great 


New Orleans-Great Northern and the Gulf, 
Mobile & Northern railroads, making possible 
the through route from the North and North- 
west of the Chicago, Burlington & Quincy 
trains to New Orleans. The visitors tomorrow 




















First section of New Orleans-Great Northern through train to North, leaving Bogalusa, July 17, with “Bogalusa Brand Products” 


Burlington & Quincy railroads. The first north 
bound train consisted of a trainload of “Boga- 
lusa products,” lumber, pulp, paper etc. Four 
sections were required to handle this train. 
That this new service is destined to become 
tremendously popular is shown in the fact that 
within less than twenty-four hours after this 
through service was inaugurated, 300 cars of 
through freight had passed through Bogalusa 
destined for points north and west. The first 
train with freight for the North and North- 
west contained 60 cars, another train of 60 cars 
going through later in the day. The first 
through train made up of Bogalusa products 
consisted of 75 cars that included 44 cars of 
lumber, 1 car of bags, 8 cars of pulp board, 4 
cars of wood pulp, 1 car of poles, 1 car of logs 
and 1 car of scrap iron. Each car bore the 
insignia “Bogalusa Products.” The first 
through train from the North contained among 


Southern Lumber Co., gave public acknowl- 
edgement to the Buick Motor Co. through the 
following message sent to officials of that com- 
pany at Flint, Mich.: 

On the first through freight south bound over the 
new route comprising New Orleans-Great Northern 
railroad, Gulf, Mobile & Northern, and Burlington, 
passing through our city today, we were glad to note 
that you furnished 31 carloads of Buick cars through 
your friendship for Mr. McMahon, traffic manager of 
the New Orleans-Great Northern Railroad Co. The 
citizens of Bogalusa are firm believers in Buick 
cars, and we hope that this shipment is only the be- 
ginning of large shipments that will be routed to and 
through Bogalusa. 


In further commemoration of the opening 
of this through service, 200 business men of 


Jackson, Miss., are expected in Bogalusa to-~ 


morrow, to extend an invitation to the city and 
parish to participate in a big celebration in 
Jackson on Aug. 6, of the connection of the 


will be guests of Mayor Sullivan at the Pine 
Tree Inn, where they will meet several hun- 
dred local business and professional men and 
plans will be discussed for the visit of a large 
Bogalusa delegation in Jackson. The visitors 
to Bogalusa will be given an opportunity to 
visit the big plants and reforestation projects 
of the Great Southern Lumber Co. 


WITH THE planting of 21,760,000 young trees 
throughout New York State this spring, all 
previous records in the reforestation movement 
have been smashed, according to announcement 
just made by the State conservation commis- 
sion. Of the total number of trees planted, 
5,400,000 were on State lands and the balance 
were handled by individuals, political subdivi- 
sions of the State, corporations and other or- 
ganizations. 
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Wasatch Mountains from Liberty Park, Salt Lake City 


, Utah 


Lumber Retailing Problems in Salt Lake City 


Line-Y ard Manager Tells of Development of Poultry Industry—Offers 
Solution for Successful Operation of Small Planing Mill 


A person doesn’t follow lumber retailing 
very far in Salt Lake City and Utah without 
encountering the Merrill companies. These 
interests, retail and wholesale. often do not 
bear the Merrill name. They are divided into 
various companies, some with many branch 
yards, some with few. Mr. Merrill is not 
especially active in the management of his 
various corporations, though a person sus- 
pects that he knows very well what is going 
on. in each. He has built up what seems to 
an outsider to be a highly efficient organiza- 
tion of executives and so can easily and 
safely spend much of his time in California 
and other points east and west. 

At the time of our visit a number of these 
executives were away; some on vacations, 
some following the western habit of pursuing 
business away from their desks. But we were 
fortunate in finding one of these young head- 
liners in his office. This was O. E. Dornberg. 
of the Bonnevil'te Lumber Co. This part of 
the Merrill system has sixteen yards, all lo- 
cated in Utah. The head office of this line is 
in Salt Lake City, but the yards, it seems, 
are all in outlying towns and villages. 

Mr. Dornberg was superintending the re- 
moval of the office equipment to larger quar- 
ters, and this re- 
called to his mind an 
earlier shift of of- 
fices. It seems that 
he happened to hire 
non-union draymen 
to haul the furniture 


and records, and 
when these unau- 
thenticated persons 


showed up at the 
building the pure 
disciples of unionism 
who were employed 
at the building 
wouldn’t let them in. 
Mr. Dornberg didn’t 
hear of the differ- 
ence of opinion for 
some little time, and 
when he did hurry 
around to settle 
things he couldn’t 
find ail his stuff. 





valuable papers under a platform at a rail- 
road station. The drayman said he had to 
find some ‘place to store the things! But 
finding the widely scattered property was 
not the end of the trouble. The champions 
of organization stood pat, and we’re not sure 
but that Mr. Dornberg had to have a win- 
dow removed and the office furniture hoisted 
up the outside of the building by block and 
tackle. 

“Little things like this consolidated senti- 
ment against the unions,” he said. “The city 
saw the movement developing into an ab- 
surd petty tyranny. There are unions and 
union men in Salt Lake City now, but work 
here is strictly on the American plan. A 
man can carry a union card if he wishes. 
No one asks him about it. But he can’t keep 
a non-union man from getting work, also, 
at the same wages and on the same basis. 

“Perhaps business is just a little slow. 
At least some of us feel it is. There have 
been some crop shortages; and while irri- 
gation reduces the danger of such shortages 
there are times when water is not quite ade- 
quate in volume. Then, too, irrigation is ex- 
pensive and about doubles the cost of a 
farm. Some agricultural prices have been 








After some days he 


Photo courtesy the Union 
found some files of 





Pacific System 


Part of the tabernacle (left), the cathedral (center), with State capitol in right background 


weak, and while it is possible to make 
money at present prices, a man has to be an 
efficient farmer to do it. The Mormon 
Church started and stabilized the beet in- 
dustry, and otherwise beets would hardly 
be grown on a large scale in Utah. There is 
quite an industry in the production of al- 
falfa seed, for our soil and climate seem 
well fitted to this purpose. Utah is noted 
for its mineral wealth, and in a number of 
places mining towns have sprung up like 
magic. But as a rule these towns are poor 
prospects for a lumber yard. The mining 
company will own the town, do all the build- 
ing and buy materials at wholesale. So 
lumber yards that are independently owned 
may as well stay out. 


Poultry Business Flourishing 


“There’s one comparatively new industry 
in the State that has had an interesting and 
even a spectacular origin and development. 
This is the poultry business. You might 
think that such an industry could have only 
a limited expansion, supplying the State 
markets. We’re a long way from the densely 
populated centers, and it would seem a rea- 
sonable guess that New York City, for in- 
ete : stance, could get its 
eggs a couple of 
thousand _ miles 
nearer home and 
thus save the ex- 
press charges. But 
this matter of haul- 
ing eggs to the east- 
ern seaboard is an- 
other of the big ac- 
complishments that 
must be credited to 
the railroads and the 
express officials. 
They start these 
cars of eggs at regu- 
lar intervals, and 
the shipments arrive 
in’ the East in as 
short a time as pas- 
sengers can make 
the trip; sometimes 
in a _ shorter time. 
There is a New 
York selling organ- 
ization maintained 
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py the Utah egg producers, and it is in 
charge of a very efficient man. Sales are 
steady and large. 

“The industry started at American Fork. 
There was a school teacher at that place 
who taught manual training in the high 
school. His salary was not especially large, 
put his family easily outran his income both 
in size and in needs; so like the traditional 
American with a big family he turned to the 
idea of farming. Chickens suggested an in- 
dustry not too hard to get started to going, 
so while maintaining his school connections 
with the attendant salary he began raising 
chickens and selling eggs. The job had its 
difficulties and disappointments, but in the 
course of not so many years this man has 
built up a profitable business. In fact a lot 
of business men would be glad to trade in- 
comes with him. 

“But the story of this man’s success is 
more than the story of his own farm and 
his efforts to persuade his own chickens to 
lay eggs. Like most undertakings of the 
sort that spread into succesful industries, 
this Utah egg and chicken industry didn’t 
get very far until 
attention was given 
to the business of 
marketing and gen- 
eral organization. 
The ready-made 
markets of the Utah 
cities and towns 
served to get things 
going, but they of- 
fered but a limited 
outlet. The produc- 
ers sold these mar- 
kets, but as more 
and more men en- 
tered the business it 
became necessary to 
have other outlets. 
Shipping facilities 
and the New York 
agency were devel- 
oped simultaneously, 
and the New York 
agent proved to be a 
shrewd marketing 
expert. The produc- 
ers shipped him huge 
quantities of eggs. 
There were’ times 
during those early 
days when there 


: 
| 
| 


general market level ruling in New York. 

“Tt’s not the easiest business in the world 
for the poultry farmers, for there are many 
chances for loss. But efficient producers 
make a net profit of perhaps $1.50 or $2 a 
year on each hen. Those who are not effi- 
cient may make nothing or suffer a loss. 
It’s a business where efficiency counts for 
much. The capable producers know exactly 
how to shelter and feed their chickens; and 
in fact they force them in this way to be- 
come egg-producing machines. A hen is 
‘laid-out’ in about a year and goes to the 
block. 


Offers Market for Lumber 


“Our interest in this industry has several 
points of contact. We are glad to have a 
profitable business develop, for it brings 
money to the State; and then it offers us 
an important market for lumber. A poultry 
farm uses quite a lot of building material, 
for when you’re persuading a few thousand 
hens to lay eggs at the maximum rate you 
can’t let them shift for themselves. That 
takes too much of their energy and reduces 











were sixty cars of 
eggs in New York, 
consigned to this 
agent, and no special demand for them. Un- 
der the circumstances I think I’d have run. 
I'd have been offering them in car lots at 
whatever they’d bring. But this man was 
wiser than that. He knew his job was more 
than the mere disposing of these cars of 
eggs before they spoiled. It was his business 
to establish the Utah egg as a premium ar- 
ticle and not as a bargain. When he had so 
much stock to dispose of that he hardly 
knew which way to turn, he did not let his 
customers know that fact. Some one would 
come in and ask for 120 cases. He would 
look mildly regretful and say that with de- 
mand being what it was he couldn’t possi- 
bly let any one have that many. Sixty cases, 
now, might be found. In this way he im- 
pressed upon the New York buyers the idea 
that these Utah eggs were highly desirable 
and that they were something that could be 
advertised to the public as something extra 
special. In the course of a rather short time 
the demand outran the supply, and Utah 
eggs sell at several cents a dozen above the 





ones, such as ours, are sources of annoy- 
ance. They’re a temptation to every con- 
tractor and carpenter; for these men think 
how nice it would be if they could use those 
machines to get out some of their stuff in 
slack times. But when you suggest that they 
pay for the electric current used and the 
wear and tear on the plant they are very 
much affronted. I imagine it would be pos- 
sible to work out a schedule of charges that 
would allow carpenters to rent the use of 
the machines, but that would involve a lot 
of investigation of costs and an even larger 
job of persuading the carpenters that the 
scale of charges was fair. 

“One contractor got mad at me over this 
matter. He wanted to use our mill whenever 
it pleased him, regardless of whether we 
were using it or not; and he didn’t propose 
to pay us for it. We were making a profit 
off the stuff he bought of us, weren’t we? 
But to make sure that we didn’t make a 
profit very often or much of a one at any 
time he used to tell us what we could charge 
him for lumber. I finally went down to the 
yard, and we had a show down, and as I 
: said before he got 
| quite thoroughly 
mad at me. That 
was part of my pian; 
but to keep it from 
breaking the wrong 
way I simply 
laughed him out of 
it. After I’d kidded 
him along a while I 
suggested that he 
buy a pistol saw. 
This was what I’d 
had in mind all the 
time; for it would 
take him off the 
neck of our planing 
mill and yet would 
give him about all 
the power machinery 
he could use to good 
advantage. He 
wanted to know 
what it was, and I 
told him. I showed 
him some pictures, 
gave him the name 
of a manufacturer, 
got him prices and 
helped him make the 
purchase. He takes 











Photo courtesy the Union Pacific System A 
An airplane view of the State university, with Fort Douglas in the background, Salt Lake City 


the hours they can devote to the main busi- 
ness of life. The poultry men and the scien- 
tists at the State college have given a vast 
amount of thought to the designing of poul- 
try houses and coops. Lumbermen have 
helped along and so have gotten the designs 
fitted to the most economical use of stock 
sizes. Our yards sell these coops ready built, 
or we sell the materials. There are several 
designs that are considered standard; some 
large, some small. One feature of all of 
them is protection of the chickens against 
rats. These rodents are pretty hard to dis- 
courage where there are chickens about. 
Certain types of coops we build right in our 
yards, and our farmer customers can haul 
them out to their farms, ready to use. 

“At one of our yards we have a small 
planing mill; something we didn’t want but 
that seems unavoidable. I never knew a 
planing mill that made its owner a direct 
profit, though I suppose there are such 
things. The big ones I’ve known have eaten 
themselves up with overhead, and the small 


the machine out to 
the job with him, 
hitches it up to a 
light socket and does his work right there. 
It was a good turn for him, and it saved us 
some expense on the mill without losing us 
a customer. 


Views on Codperative Marketing 


“Our poultry associations are not the only 
coéperative marketing organizations we 
have here in Utah. A number of them work 
very well; or rather they do when they 
stick to their own jobs. But there seems to 
be a fatal fascination about the idea of buy- 
ing at cost; and it is the rare selling or- 
ganization built up by farmers that sooner 
or later does not try to expand into a buy- 
ing organization. They almost never make 
a suecess of it, but, while the experiment is 
tailing, the market is spoiled for legitimate 
merchants. I wouldn’t think for a minute 
that I could go out onto a big farm and 
make it succeed from the start. I’d expect 
to have to put in months and years learning 
the detail of the job. And certainly I 
wouldn’t expect to make it succeed while 
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keeping the lumber business as my major 
interest. 

“Well, I don’t believe any group of far- 
mers, even intelligent and capable farmers, 
are going to be able to rush right into the 
mercantile business and make a success of 
it while still considering their farms as 
their major interests. I’ve seen retired 
farmers who had done well at their real 
jobs, try to run lumber yards. Usually they 
failed even when they gave all their time to 
the business. I imagine more codéperative 
marketing organizations have been wrecked 
by trying to expand into the mercantile field 
than by any other single factor. There’s 
been a world of promotion put behind the 
idea that codperative marketing is going 
to be the salvation of agriculture. I think 
maybe it'll help; but I’d like to make the 
suggestion that if these associations are to 
be financed by public money they stick to 
their own job and let the mercantile field 
alone. I have a selfish interest in this, of 
course, for I wouldn’t like to see the Gov- 
ernment finance an organization to compete 
directly with me. But I believe that more 
than my selfish interest enters into this feel- 
ing. Experience has shown so large a per- 
centage of failures following after such ex- 
pansions that it would seem to me common 
business prudence to cut out the factor that 
has proved to be unduly hazardous.” 

At the time of my visit Salt Lake City 
was celebrating music week; something that 
is observed, I believe, more or less all over 
the country. These mountain people cer- 
tainly take music seriously; or rather they 
find much pleasure in it. There were num- 
bers of visiting bands, giving daily concerts 
down town. There was a big free concert 
one evening in one of the city’s large halls. 
The Mormons seem to be a highly musical 
people; and the daily organ recitals in the 
tabernacle are known all over the country. 
There is a staff of organists who take turns 
giving these 45-minute recitals. The taber- 
nacle is one of the remarkable buildings of 
its kind in the country; seating many thous- 
ands of people and having almost perfect 
acoustic properties. This is the building that 
was erected without nails; due, I believe, 
to the great scarcity of iron among the 
Mormons at the time it was built. 


End-Matching of Softwood Lumber 


End-matching of softwood lumber as a 
means of closer utilization of material and 
saving of labor has been demonstrated to be 
economically practicable. Not enough mills, 
however, have adopted the practice of manu- 
facturing end-matched short lengths nor have 
enough retailers become distributers of end- 
matched softwood to make their production 
and distribution as large a factor in the eco- 
nomies of the lumber industry as they should 
be. For some months the subcommittee on 
end-matched softwood lumber of the Na- 
tional Committee on Wood Utilization has 
been making a study of the possibilities of end- 
matching softwoods and has just issued a re- 
port of its findings in the form of a bulletin 
entitled “End-Matched Softwood Lumber and 
Its Uses.” In this bulletin are presented the 
reasons for end-matching, the opportunities it 
opens to manufacturers, distributers and users, 
and indeed the necessity for the adoption of 
end-matching as a regular practice of the lum- 
ber industry. 

The committee recognizes the fact that cus- 
tom and prejudice are obstacles to the manu- 
facture, sale and use of end-matched softwood 
short lengths, but it shows in its report that 
‘hese prejudices and objections have little basis 
1 fact. While the first use of end-matched 





softwood that occurs to the mind is in the 
manufacture of flooring, experience has shown 
that end-matching is applicable to lumber used 
for concrete forms, to lumber used in the 
manufacture of small light buildings such as 
garages, for the manufacture of doors of a 
certain type and for other purposes. The bul- 
letin goes somewhat into detail regarding the 
advantages to the manufacturer, the dis- 
tributer and the user in end-matched lumber in 
production, distribution and use. 





Inasmuch as this bulletin embodies the re- 
sults of months of study and investigation 
made by a committee of lumber manufactyr- 
ers, architects, wholesalers, retailers and others 
vitally interested in the welfare of the lumber 
industry, it deserves careful study and consid- 
eration by all members of the lumber indus- 
try. Copies of the bulletin may be obtained at 
5 cents each, from the Superintendent of 
Documents, Government Printing Office, Wash- 
ington, D. C. 


American Lumberman House 


Plan No. 151] 


This distinguished looking house is 
an interesting adaptation of the Eng- 
lish type that is sure to attract atten- 
tion and meet the approval of persons 
of taste who are looking for something 
out of the ordinary. The plans of the 
first and second floors reproduced here- 
with indicate a very pleasing and con- 
venient interior arrangement. 


Complete lists of materials, specifica- 
tions and working drawings for the 
above house will be supplied by the 
AMERICAN LUMBERMAN at $3.50 post- 
paid. 

Electrotype of the house suitable for 
newspaper advertising, may be had at 
$2.75 postpaid, and electrotypes of the 
floor plans at $1.65 each postpaid. 
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PHILADELPHIA, Pa., 
July 25.—Old in years 
but young in ideas, the 





JAMES P. ROSCOE, 
Philadelphia, Pa., 
New President of 

Oldest Lumber Firm 
in United States 








R. A. & J. J. Williams 
Co. is now in its 176th 
year, hale, hearty and flourishing. 

A very important incident in the long and 
varied history of the company has just taken 
place, and is another proof of what modernism 
in business procedure, backed with a long es- 
tablished reputation, will accomplish. It has 
been definitely announced that the present 
officers and employees have purchased and 
taken over in their entirety the capital stock, 
the lumber stock, and all the equipment of the 
company, thereby confirming reports circulated 
in the trade last spring. 

For fully fifty years the business has been 
conducted at 22nd and York streets in Phila- 
delphia. Though now it is closely hedged in 
and crowded by the ever-spreading city, this 
was in its beginning a very sparsely settled and 
almost rural location. The company now has 
a new yard at 72nd Street and Eastwick Ave- 
nue, in the southern part of the city, and it is 
expected that by next month it will have trans- 
ferred all its equipment and stock to the new 
business site. This new yard is one of the 
largest in Philadelphia and vicinity, and is 
the very last word in modern equipment. All 
the lumber stock is piled on concrete block 
foundations. 

The last of the Williams family to be ac- 
tively connected with the business died in 1920 
and was succeeded in the presidency by 
Maurice J. Dukes, who had beeen with the 
company for thirty-nine years and who served 
as president for six years until his death last 
summer. After Mr. Dukes’ death it was evi- 
dent that there would be an entire change in 
the personnel of the whole company. 

The negotiations involving the transfer of 
the company ownership had been pending for 
some time, and in the interim between the 
death of Mr. Dukes and the completion of 
negotiations James P. Roscoe was practically 
head of the business. Then, when the com- 
pany was recognized on its present basis, he 
was elected to the presidency. 

Mr. Roscoe was Mr. Dukes’ right-hand man 
for years, and rightfully stepped into place. 
Both he and Charles F. Linn, the vice presi- 
dent, were intimately associated with Mr. 
Dukes in the enterprise. J. W. Rankin, secre- 
tary, and James C. Walker, treasurer, have also 
been associated with the company for a number 
of years. 

The successful completion of this transaction 
has put into positions of trust and importance 
some of the youngest men engaged in the lum- 
ber business in Philadelphia. 

On the other hand, the company is exception- 
ally proud of the number of old and valued 
employees on its list. Topping the list in 
length of service is Samuel Harpur, the pres- 
ent foreman of the new yard. He was placed 
on the pay roll of the Williams company in 
1882, three years after he landed in America 
from Ireland, so that the end of 1927 will see 
him completing his forty-fifth year with the 
company. 

The scope of this distinguished old concern’s 
operations is unusually wide. Beside its im- 
mense local business it conducts a large and 
prosperous export trade. The company has its 
own representative stationed in Buenos Aires, 


Oldest Concern in United States 


Interesting History of Philadelphia Lumber Firm W hich 


Has Operated Continuously for 175 Y ears 


and is the only Philadelphia concern having an 
exclusive representative there. 

The stock carried is wide and comprehen- 
sive but includes no side-lines whatsoever. As 
Mr. Roscoe says, “the R. A. & J. J. Williams 
Co. is prepared to sell you anything from a 
single board to enough to fill the biggest boat 
afloat.” 

Unlike most other lumber concerns the Wil- 
liams company has its wholesale and retail trade 
running evenly side by side. Often a concern 
will concentrate on one side of its business, de- 
veloping that side out of all proportion to the 
other, until eventually the neglected side dies 
from lack of attention. It seldom happens that 


the retail and the wholesale sides grow evenly, 














One of the alleys in the Williams yard 


and it is only human to lavish the most care 
on that which seems to show the quickest 
results. 

But such a condition does not exist in the 
Williams company. Its wholesale and retail 
trade are considered equally important. The 
same care and attention is given to a retail 
order from the smallest customer as to the 
largest consignment. 

The company has three salesmen who cover 
their territories continually. The company’s 
big fleet Of trucks is 


Thus this justly famous house opened its doors 
a full twenty-five years before the stirring 
days of ’76, when Philadelphia was but a small 
though important part of His Majesty’s col- 
onies. 

The age of the company and the young blood 
in its personnel form a decided contrast and 
bring into sharp relief the methods of mod- 
ern business against a background of mellow 
age. Its history and present personnel, in view 
of the recent changes, gives the company a 
unique position in its field and indications point 
to an ever-increasing field of service. 


Manual of Britain’s Timber Trade 


To many Americans the timber trade of the 
United Kingdom is a great deal of a puzzle. 
Terms used and factors concerned in the trade 
are not well understood on this side and even 
the most experienced of American lumbermen 
is apt to feel a good deal at sea in attempting 
to figure out for himself what the export trade 
offers. A small two-volume manual just pub- 
lished is designed especially for the young man 
engaged in the British timber trade or for the 
lumberman outside the kingdom who desires to 
familiarize himself with its customs and usages. 


Volume I of this book, the main title of 
which is “Timber Trade of the United King- 
dom,” is devoted to softwoods and comprises 
114 pages. Volume II comprises 103 pages and 
treats of hardwoods. The method of treat- 
ment is indicated by the chapter headings 
(Volume I) as follows: Statistics of im- 
ports; timber receiving ports; foreign and col- 
onial softwood supplies and sources of pro- 
duction; European logging and milling and 
shippers’ marks; grading European sawn soft- 
woods; timber trade measurements and calcu- 
lations; hands of the trade; the spot market; 
public auction sales; shipbrokers and charter- 
ing agents; the pitwood trade; native timber 
trade; imported and exported wood manufac- 
tures; timber trade and kindred associations; 
preservation of wood and substitutes for wood. 


In Volume II the chapter headings are as 
follows: Statistics; imported hardwoods; 
principal foreign hardwood exporting coun- 
tries; colonial commercial hardwoods; the ma- 
hogany trade; public mahogany sales; ply- 
wood, laminated wood and veneers; the native 
timber trade, and woodworking machinery. 


The volumes have been read by and have the 
approval of leading representatives of the Brit- 
ish timber trade. The books are supplied by 
the AMERICAN LUMBERMAN at the publisher’s 
price, $2.50 delivered. 





its special pride. The 
trucks are always kept 
in the very pink of con- 
dition, beautifully paint- 
ed and groomed. They 
are attention compell- 
ing, and thus serve 
both as a medium of 
forceful advertising 


and to insure speedy 
delivery and prompt 
service to customers, 


regardless of quantity 
and _ location. 

The &. A. & J... J. 
Williams Co. has the 
distinction of being the 
very oldest concern in 
the United States deal- 
ing in lumber. The old 
Philadelphia house was 
established in 1751. 








A busy corner in the new Eastwick Avenue yard of the R. A. & J. J. 
Williams Co. 
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News and Business Ideas for Retailers 


June a Good Building Month 


Reports from 211 cities to the F. W. Dodge 
Corporation show that total building permits 
granted in those cities during June amounted 
to $305,433,200. This was 2 percent over the 
total for May, 1927, although 13 percent less 
than the total for June, 1926. On the honor 
roll of cities reporting more than a million dol- 
lars in total permits and an increase of 20 per- 
cent or more over their June, 1926, totals, 17 
were included. These were Long Beach, 
Calif., New Haven, Indianapolis, Flint, Min- 
neapolis, Elizabeth, Newark, Orange, Asheville, 
Akron, Dayton, Toledo, Tulsa, Reading, San 
Antonio, Richmond, Va., and Seattle. A list 
of 20 cities, selected to represent as wide a 
geographical distribution as possible, showed an 
increase of 7 percent in building permits over 
May but a decrease of 10 percent from the 
June, 1926, total. In these 20 cities, building 
permits for the first half of this year reached 
a total of $1,120,691,200. 


Prominent Retailer Makes Change 


Totepo, Oxo, July 25—The many friends 
in the lumber industry of K. P. Aschbacher 
will be interested to know that he has resigned 
as secretary of the Swan Creek Lumber & Sup- 
ply Co., and in future will be associated with 
the Kelsey & Freeman Lumber Co., of this 
city. Commenting on this change, Mr. Asch- 
bacher said, “I greatly regret to break the 
pleasant relations which always have existed 
between the other employees of the Swan Creek 
Lumber & Supply Co. and me. They have all 
given me wonderful support, and I am. truly 
grateful for the reputation they have helped 
me to obtain.” 


Mr. Aschbacher is one of the outstanding 
retailers of the country, whose merchandising 
ideas as recounted in the columns of the 
AMERICAN LUMBERMAN from time to time have 
been of great help to dealers all over the 
United States. 


Effective Parade Display 


One of the most unique, timely and effective 
floats used by a lumber concern in a street 
parade, that has come to the attention of the 
AMERICAN LUMBERMAN recently, is that which 
was displayed in a lo- 


Hawaiian Retail Firm Founded in 1852 


Honotutu, T. H., July 9.—In commemora- 
tion of the seventy-fifth anniversary of the 
establishment of Lewers & Cooke (Ltd), 
Hawaii’s leading lumber dealers and.one of the 
oldest and greatest business institutions in the 
islands, the entire Sunday edition issued July 
3 by the Honolulu Advertiser, Hawaii’s fore- 
most newspaper, was dedicated to this enter- 
prising lumber concern, which is held in high 
esteem by the islanders. The dedicatory issue 
consisted of 66 pages, in five sections, of which 





cal parade on_ the 
Fourth of July, at Ev- 
ans City, Pa. by the 
Edward Dambach Co. 
This float, as will be 
noted from accompany- 
ing photograph, con- 


tained a_ replica of 
Lindbergh’s famous 
plane, Spirit of St. 


Louis, and had all the 
markings contained on 
that plane. Signs on 
each side of the float 
carried this slogan, 
“Colonel Lindbergh 
Made History — The 
Edward Dambach Co. 
Makes Woodwork.” The wing spread of the 
plane was 18 feet and the length of the float 
30 feet. The float with the plane attracted a 
great deal of attention and was awarded first 
prize for the most distinctive, unique and ef- 
fective float in the parade. 








sand box for them to play in. 


the customer calls, 
or when your sales- 
man goes to see 
him, show him a 
rough sketch, 
which can be 
traced on transpar- 
ent paper over the 
accompanying 
drawing, showing 
the sand box, with 
roof to keep the 
hot sun off the chil- 
dren, together with 








This Week’s Timely Tip 


Sell “Shorts” for Sand Boxes 


Every family with small children is a potential customer for a 
It is a “summer special” that finds 
ready sale. Just advertise that you will furnish all the material for 
a sand box of specified dimensions, say 6 by 6 feet, together with a 
couple of sacks of nice, clean sand at such and such a price. 


When 




















shelf seats on two q 
of the sides. Of \\ 
course, the box can \ 
be built without 


to spend a little money. 


customer. 





roof and without seats, if economy of cost is desired, or on the 
other hand it may be enlarged and elaborated for families willing 
In fact the accompanying sketch was 
made as a suggestion and may be varied to suit the dealer or his 


Watch for Next Week’s “Tip” 











Float with replica of Lindbergh’s plane displayed by the Edward 
Dambach Co., Evans City, Pa. 


two, consisting of 26 finely illustrated pages, 
were devoted exclusively to the history, sketches 
and biographies of Lewers & Cooke ( Ltd.) and 
its leaders, to its institutional advertisements, 
and to congratulatory messages from a host 
of business connections and friends. 

Christopher H. Lewers, the founder of the 
firm, was born in Ireland and landed in Hono- 
lulu in 1850 from a sailing vessel which 
brought him around Cape Horn. In 1852 he 
entered the house building business with Sam- 
uel Johnson, a carpenter. Four years later he 
took a trip to New York and brought back 
with him his cousin, Robert Lewers, who be- 
came associated with the business. In 1860, 
Joshua G. Dickson purchased an interest in the 
business, which from then on was known as 
Lewers & Dickson. After Christopher H. Lew- 
ers’ death in 1876, Mr. Dickson was sole owner 
until the following year, when Robert Lewers 
and C. M. Cooke purchased partnerships. Mr. 
Dickson died in 1880 and the business then be- 
came Lewers & Cooke. Mr. Lewers always 
interested himself chiefly in the lumber and 
building interests of the firm, leaving the ad- 
ministration to Mr. Cooke, and later to F. J. 
Lowrey. It was essentially through the vision 
and rare capabilities of these two men that the 
business has attained its present great propor- 
tions and envious repute. Mr. Lewers used to 
say that he knew lumber and loved it, and he 
delighted to talk about it to the lumber manu- 
facturers of the Northwest, whom he would 
visit from time to time to purchase stock. 
“Uncle” Robert, as he was affectionately known 
by all who knew him, died in 1924. 


Executive Personnel 


The man who through his wise and generous 
direction made Lewers & Cooke (Ltd.) what 
it is today is its present president, F. J. Low- 
rey, who first joined the concern in 1889 and 
right from the start took a responsible part in 
the management. His son, Frederick D. Low- 
rey, joined the concern in 1908; was elected 
first vice president in 1921, and vice president 
and manager in 1927. Other officers are: C. 
S. Goodnight, second vice president; L. M 
Harkins, secretary, and Charles Cheswick. 
treasurer. 

A good many snappy and illuminating ar- 
ticles on home building, building materials and 
associated subjects are contained in the dedica- 
tory number. Many of the articles are of very 
real interest to every home owner and prospec- 
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tive home builder, especially the housewife. 

The reading matter is supplemented by no 
fewer than sixty display advertisements, each 
featuring some particular thing handled by the 
concern. Several are inserted under the signa- 
ture of Lewers & Cooke (Ltd.) telling the 
world about plate glass, automobile enamel, 
kitchen accessories, garden hose, sheet roofing 
and what not; but the majority are inserted 
and signed by the manufacturers whose prod- 
ucts Lewers & Cooke handle in Hawaii, and 
who have taken this opportunity to congratu- 
late the firm on its tremendous business success 
during seventy-five years of constructive en- 
deavor, and at the same time to deliver a force- 
ful selling message. Among the lumber peo- 
ple extending their felicitations through the 
medium of large advertising space are the 
Wheeler, Osgood Co., maker of Laminex 
doors; Holmes-Eureka Lumber Co.; The 
Charles Nelson Co.; Tacoma Sash & Door Co.; 
Charles R. McCormick Lumber Co., and the 
Redwood Manufacturers Co. 

The Bloedel Donovan Lumber Mills, of Bel- 
lingham, Wash., utilizes the occasion by telling 
the islanders the story of lumber in a full page 
ad, handsomely illustrated with pen and ink 
drawings depicting the cutting of a giant Doug- 
las fir in the forests of the Northwest; a saw 
mill scene; a motor truck speeding to the job 
with a load of lumber, and a carpenter at work 
building a home. Spread across the page in 
great letters stands the word “Lumber,” fol- 
lowed by the slogan “—the Fabric of Homes.” 

The two Lewers & Cooke sections of the 
Advertiser are well illustrated by reproductions 
of a wide range of old and modern homes in 
the Islands, and of scenes from the offices and 
various departments of the business. 


Promoting “Old Santa Fe Style” 


Santa Fe, N. M., July 25—The most ambi- 
tious real estate development that has ever 
been promoted in Santa Fe and, in fact, the 
only development of residential acreage re- 
stricted as to use which has been promoted 
here, is being put on the market by the Santa 
Fe Holding Co., of which N. B. Stern is presi- 
dent. The peculiar style of architecture in 
vogue in Santa Fe, which lends itself not only 
to beauty but to the convenience of living in 
this climate, is known as “Old Santa Fe Style.” 
It is unknown elsewhere and has a distinctive 
charm. Briefly, it is an admixture of Indian, 
Pueblo, Spanish and early American influences. 
With the idea of keeping Santa Fe “the city 
different,” the acreage development surround- 
ing the country club, which is being promoted 
by the Santa Fe Holding Co., is restricted to 
this particular type “of architecture. Last 
spring the company offered a prize of $250 for 
plans for the best old Santa Fe type home, at 
the same time announcing that a residence from 
the prize winning design would be constructed 
by the company. A large number of plans were 
submitted, and the prize winning design is 
being used largely in this new development. 
The Monero Fuel & Lumber Co. and the Santa 
Fe Lumber Co. are among the local dealers in 
lumber and building materials who are supply- 
ing materials for the homes in this new devel- 
opment. 


Literature on Panels and Frames 


Two pieces of lumber literature just issued 
by the Pacific Mutual Door Co.. of Tacoma, 
Wash., that have come to the desk of the edi- 
tor of the AMERICAN LUMBERMAN deserve to 
be in the hands of every retail lumber dealer 
in the United States. These two booklets are 
the beginning of a “You Should Know Educa- 
tional Series” designed to supply helpful in- 
formation to dealers regarding the product of 
this company. The author of these booklets 
has achieved an end not commonly realized 
in the production of trade literature, that of 
making the text simple in language, informa- 
tive and interesting. He has stuck closely to 
his text as indicated in the title of the series, 
“You Should Know,” in that everything con- 
tained in the booklet should be known by the 
modern lumber dealer. 

300klet No. 1 is entitled “Pamudo Lami- 


nated Fir Panels,” and No. 2 is entitled “Pam- 
udo Standardized Fir Frames.” It would be 
difficult to find in the entire realm of the lum- 
ber industry two products that more definitely 
represent the modern tendency toward standard- 
ization and toward the production of a fin- 
ished article at the source of supply than those 
described in these two booklets. Because this 
is true, all retail lumbermen who make any 
claims at all to being uptodate should know 
about laminated fir panels and standardized 
fir frames. 


While it has been the aim in producing these 
booklets to point out in a general way the ad- 
vantages to the retailer and to the user of util- 
izing laminated panels and standardized frames, 
the purpose has been kept in mind of aiding 
the retailer to improve his service to his com- 
munity, to simplify his purchases, reduce his 
investment and speed up building operations in 
his community. It is to be expected that suc- 
ceeding numbers of the “You Should Know 
Educational Series” will be fully as interesting 
and instructive as the two here mentioned. 
Therefore, dealers should send at once for 
copies of Nos. 1 and 2 in order that they may 
get on the Pacific Mutual Door Co.’s mailing 
list to receive subsequent numbers. If they 
assimilate the material contained in these book- 


lets they can not fail to improve their service, 
increase their sales and add to their profits. 


Good Business in Good Lumber 


From the owner of a retail lumber 
yard in a town of less than a thousand 
inhabitants in Michigan, the AMERICAN 
LUMBERMAN received a letter a few 
days ago, in which he says: 

“Our little yard sold the lumber for 
two barn bills this week, amounting 
to over $1,100 in each case, and also 
sold several smaller jobs, mostly in the 
country, amounting to another $1,000. 
All this was in addition to the regular 
trade.” 

This lumberman, in further comment 
on the situation, said: 

“T believe the yards as a whole will 
show a considerably better profit this 
year than last. They are all handling 
a better class of lumber, the cheap stuff 
having grown constantly in less favor.” 


Wood Farm Buildings Defy Time 


AvaLon, Wis., July 25.—On the farm of the 
late W. A. Dean, of the Dean Lumber Co., 
of this place, which farm is located at Emerald 
Grove near here, there stands a house built in 
1837 and a barn built in 1844. These are the 
oldest buildings in this section, both having 
been built by one of the earliest settlers, 
Erastus Dean, grandfather of the late W. A. 
Dean, who came to Emerald Grove from 
Bristol, Vt., in 1837, and himself cut a good 
proportion of the timber that went into the 
buildings. The siding was mill cut, being 
brought in from Milwaukee, where the near- 
est sawmill was located. 

In this old house W. A. Dean was born, and 
the homestead has been in ee of the 
Dean family continuously since 1837. Both 
structures are of wood cneiion The 
house stands as originally built, and is in ex- 
cellent condition. The only repairs on the barn 
in all the years that have passed since it was 
built have been new siding and shingles, the 
framework being just as originally erected, 
and the structure being in equally as good 
shape as the house. 

Considerable historical interest attaches to 
the old Dean house, which sheltered the first 
church service held in Emerald Grove, and 
also was used as the first school room. An 
Indian trail went through the door yard, where 





t 


Old homestead of the Dean family, Emerald Grove, Wis., built in 
1837, inhabited continuously since, and in excellent condition today 





the tribes had passed and repassed for many 
years. A spring nearby caused this particular 











Old barn on the Dean homestead, built in 1844, 
is in excellent state of preservation 


spot to be used as a camping place by the 
Indians for many generations. After the 
house was erected they were allowed to enter, 
and often made their 
beds on the floor of the 
house, while the Dean 
family slept in adjoin- 
ing room. 

There was no fric- 
tion, but rather friend- 
ship, between the early 
settlers and the Indian 
inhabitants. Even so 
recently as a few years 
ago, arrowheads and 
other Indian relics 
often were picked up 
near the house. The 
old house has never 
been out of the posses- 
sion of the Dean 
family, and until the 
last few years it has 
been inhabited by some 
of them. 

The house is 24 by 
24 feet, framed with 6 

‘by 8-inch timbers 
squared out of native 
oak. After completion 
of the house, an addi- 
tion was built, of stone. 
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High Lights of the Week’s Doings 


Railroad Extension to Tap Big Tract 

SEATTLE, WasH., July 23.—There are evi- 
dences of active competition between the Chi- 
cago, Milwaukee & St. Paul and the Northern 
Pacific Railway for the transportation mas- 
tery of the Olympic Peninsula, the immediate 
object being to tap a region containing an 
aggregate of 40,000,000,000 feet of standing 
timber. Attention has been directed to railroad 
strategy in the granting by the Interstate 
Commerce Commission of permission to the 





Left, heavy overhang, or “key,” with three-eighths of an inch between 
lath; right, one-eighth of an inch between lath, creating danger of 


plaster falling off 


Port Angeles Western to extend its line from 
Beaver south to Forks. This extension, which 
is a Milwaukee move, is understood to be 
in line with a policy of opening the Peninsula 
to sawmills and subsidiary industries. A coun- 
ter move by the Northern Pacific, which has 
its western terminus at Moclips, north of Grays 
Harbor, is anticipated. The Olympic Penin- 
sula is a vast, unspoiled region, noted for its 
rough country, with big game and fish, and 
forest resources of almost incalculable mag- 
nitude. 


Buys Lumber Road 


SEATTLE, WASH., July 23.—Negotiations have 
been completed whereby the Canyon Lumber 
Co., of Everett, will buy the Marysville & Ar- 
lington railway in Snohomish County, from 
the Ebey Logging Co., for a price said to be 
$116,000. The line is 32 miles long. Included 
in the deal are booming grounds at Marys- 
ville, a locomotive, an incline engine and minor 
equipment; also a right-of-way into timber 
lands. The Canyon Lumber Co. owns a stand 
of timber accessible by the railway, near Ar- 
lington. 


To Have Three Representatives 


SEATTLE, WAsH., July 23.—At the San Fran- 
cisco meeting Aug. 3 of the directors of the 
National Lumber Manufacturers’ Association 
and the executive committee of the Nationat 
trade promotion movement, the West Coast 
Lumbermen’s Association will have three rep- 
resentatives. They are: J. D. Tennant, Long- 
Bell Lumber Co., Longview, Wash.; George 
S. Long, Weyerhaeuser Timber Co., Tacoma; 
A. C. Dixon, Booth-Kelly Lumber Co., Eu- 
gene, Ore. 


Olympic Peninsula Investigation 


SEATTLE, WasH., July 23.—The announce- 
ment is made in Olympia that about Aug. 1 
W. L. Plum, supervisor of the Olympic na- 
tional forest, will begin a month’s investigation 
in the Olympic Peninsula. He will be accom- 
panied by a representative of the forestry de- 
partment from Washington, D. C. The party 
will work northward from Grays Harbor to 





the Straits of San Juan de Fuca, with the 
object of learning the .best means of develop- 
ing the national forest as a recreational area. 
The survey will be followed by conferences 
between forestry officials and representatives 
of various chambers of commerce. 


Lath “Key” Tells Good Plaster Job 


SEATTLE, WASH., July 23——The West Coast 
Lumber Bureau, in its current issue of Big 
Trees, has a discussion 
of lath, showing that 
when lath are spaced 
properly three - eighths 
of an inch apart, plas- 
ter may be forced 
through the openings so 
that it will overhang 
the back surface of the 
lath. The filled space 
between the lath and 
the hangover is called 
the “key,” since it binds 
or locks the plaster to 
the lath and is the only 
support of the plaster. 
If lath are placed too 
close together, a good 
job is impossible. Lack- 
ing the “key,” the -plas- 
ter may fall or crumble, 
creating an expensive 


and dangerous condi- 
tion. 
The Seattle depart- 


ment of buildings has assured the West Coast 
Lumber Bureau of its interest in lathing, and 
has Stated that proper publicity of correct 
spacing of lath, along with a knowledge of 
the “key,” would do a great deal toward avoid- 
ing trouble. Although the standard building 
code requirement is three-eighths of an inch 
for thickness and three coats to the finished 
job, architects usually specify a minimum 
thickness of one-half inch and demand that 
sufficient drying time be allowed between coats. 


Fast Speedway Built of Douglas Fir 


Cutver City, Cauir., July 23.—What racing 
car drivers claim is the fastest and smoothest 
track over which they have ever driven is the 
Culver City automobile 
race course. It is stat- 


braced with pieces of 2x6, 2x8 and 2x10. The 
seats are of 1-inch Douglas fir. 

The construction of track and seats re- 
quired only five weeks. A record was made in 
the delivery of material by the Hammond 
Lumber Co., which in eight hours shipped to 
the job a total of more than a million feet 
of 2x4 Douglas fir—believed to be the largest 
retail delivery on record. 

The designer and builder of the speedway 
was A. C. Pillsbury, civil and construction 
engineer, of Beverly Hills. 


Pine and Redwood Outlook 

San Francisco, Cauir., July 23.—There is 
no reason for the manufacturer and the whole- 
saler to fear a general depression of trade 
during the rest of 1927, declared several of 
the leading manufacturers of California pines 
and redwood during the week. A _ general 
slackening of business and inquiries is noted 
by the wholesalers and the mills but this 1s 
regarded by most as seasonal and expected. 

While the general trade is rather disap- 
pointed over the conditions in the lumber in- 
dustry at the present time, it is not alarming, 
according to Frederic S. Palmer, one of the 
most prominent of the Pacific coast whole- 
salers. There has been a decrease in orders 
for the upper grades but commons and lower 
grades are moving satisfactorily for this time 
of year. While statistics show that production, 
inventories and sales are above the average 
of last year these figures, according to Mr. 
Palmer, include the entire year of 1927 and do 
not reflect the true conditions of today. 

Redwood sales, while slackening some dur- 
ing the summer season, are satisfactory, ac- 
cording to Joe Fifer, of the Albion Lumber 
Co. Prices have remained firm and business 
is normal. 

Reports of the California Redwood Asso- 
ciation show that the sales of redwood for the 
vear are 65,000,000 feet in excess of produc- 
tion, and that production is being curtailed to 
such an extent to keep it below actual sales. 
Shipments of redwood are about 37,000,000 
feet in excess of the cut. 

Retail business in San Francisco and the 
peninsula cities is reported slightly better than 
normal, probably due to the late starting of 
residential building, which now appears to have 
a good lead over 1926 and previous years. 
Additional subdivisions are opening for sum- 





ed that the track holds 
more records than any 
other for stock cars. 
Barney Oldfield has 
driven 1,000 miles’ at 
an average speed per 
hour of 76.4 miles, and 
Ralph Mulford hascov- |§ 
ered the same distance | 
in 689 minutes 54 sec- 
onds, or 86.9 miles an 
hour. 

The track, which is 
50 feet wide and one 
and a quarter miles 
long, was built of se- 
lected Douglas fir 2x4s 
laid edgewise. It rep- 
resents an aggregate of 
6,000,000 feet, which, if 
laid end to end, would 
stretch out for 700 
miles. The track is 
supported by 2x12 fir 
joists, and contains 1,- 
660 parabolic curves. 
The framework of the 
stands rises to a maxi- 
mum height of seven- 
ty feet, the supporting 
timbers being 10x10 
and 8x8 Douglas fir, 








Left to right, climbing Douglas fir side walls, are: 

general manager American Automobile Assoctation, 
D. C.; T. P. Henry, president American Automobile Association, De- 
troit, Mich.; A. C. Pillsbury, engineer and builder of the track, Bever- 
ly Hills, Calif.; (below) A. M. Young, member of inspection party 
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mer building and no labor troubles are being 
experienced to curtail building activities as 
was the case last year. 

Mills of the State, their stocks depleted 
through the strenuous curtailment program of 
the spring months, are running to capacity to 
be able to care for the trade during the winter, 
or shut-down months. 

Box lumber, in 1925 a drug on the market, 
is in demand this year and prices are such that 
several of the mills are reported to be using 
commons for this purpose. 


Booklet on Sitka Spruce 


SEATTLE, WasH., July 23.—A notable addi- 
tion to the literature sponsored by the West 
Coast Lumber Bureau is a book entitled, “Sit- 
ka Spruce; a Quality Wood of High Service.” 
The volume embraces sixteen pages, and will 
be ready for distribution next month. Pre- 
viously the bureau has issued the Douglas Fir 
Book and the West Coast Hemlock Book. The 
fourth of the series, the Cedar Book, is now 
under preparation. 


West Coast Architectural Competition 


SEATTLE, WaASH., July 23.—Architects com- 
prising the jury of award for the West Coast 
architectural competition are due to reach this 
city Aug. 16. The members are: Emery Stan- 
ford Hall, Chicago; Henry C. Hahn, New 
York; Louis C. Jaeger, New York; W. R. B. 
Willcox, Eugene, Ore., and David Myers, 
Seattle. The competition, which is offered by 
the West Coast Lumber Bureau and is being 
sponsored under the auspices of Washington 
State Chapter, American Institute of Archi- 
tects, with J. Lister Holmes, of Seattle, as 
professional adviser, is for the best designs of 
a residence not exceeding seven principal rooms 
and garage, built principally of wood and 
bringing forth the uses, applications and 
methods of construction and finishing of the 
woods of the Pacific Northwest, namely, 
Douglas fir, West Coast hemlock, Sitka spruce 
and western red cedar. 

The competition will close at 5 o’clock p. m. 
Aug. 1. The first prize design will be awarded 
$2,000 in cash; the second, $500; and ten de- 
signs receiving favorable mention, $100 each. 
The first and second prizes will be presented 
hy C. W. Stimson, of Seattle, president of the 
Stimson Timber Co., and also president of the 
Pacific Lumber Inspection Bureau. It was Mr. 
Stimson who suggested the competition. De- 
signs are being submitted by competitors from 
all parts of the United States, from Canada, 
and other foreign countries. A tentative pro- 
gram of entertainment is as follows: 

Thursday, Aug. 11—Judgment of drawings, which 
will be exhibited on the second floor of the Stimson 
Building; luncheon, at which the members of the jury 
will meet Mr. Stimson and members of the Wash- 
ington State Chapter competition committee. 

Friday, Aug. 12—Judgment of drawings, continued 
and completed, in forenoon; award of prizes in after- 
noon; at 5 p. m. drawings will be viewed by members 
of Washington State Chapter of Architects; at 7 p. m. 
West Coast Lumber Bureau will give a dinner at the 
Olympic Hotel to Washington Chapter, with jury as 
honor guests. 

Saturday, Aug. 183—Automobile trip to Rainier Na- 
tional Park, by way of Snoqualmie Falls, where the 
party will inspect the plant of the Snoqualmie Falls 
Lumber Co.; night, at Paradise Inn, Mount Rainier. 

Sunday, Aug. 14—Automobile trip from Rainier Na- 
tional Park to Longview for the night. 

Monday, Aug. 15—Inspection of Long-Bell Lumber 
Co.’s plants at Longview and logging camp at Ryder- 
wood; automobile trip to Portland, where at Benson 
Hotel the West Coast Lumber Bureau will be host 
at dinner to members of Oregon State Chapter, 
A. I. A., with jury as honor guests. Prize-winning 
designs will be on view in banquet hall. 

Tuesday, Aug. 16—Trip over Columbia River high- 
way, returning to Portland in the evening. 


All members of the jury will be accompanied 
by their wives. A tentative program for the 
entertainment of the ladies in the party in- 
cludes luncheons, a dinner and theater parties. 





Cautions Smokers in Forest Land 


SEATTLE, WasuH., July 23.—The Federal 
Forest Service, having in mind the excessive 
toll in forest fires due to cigarettes, pipes and 
matches, is making a rational appeal to smokers 
to observe unusual caution during the dry 
season. It is pointed out that in Washington 
and Oregon from 1916 to 1926 there were 
1,222 smokers’ fires in twenty-two national for- 
ests; that during the 10-year interval smokers 
were responsible for 5% percent of all forest 
fires, and such fires were responsible for 12 
percent of the total cost of fire-fighting in the 
two States. The suggested smokers’ code is 
as follows: 

SMOKER’S CODE 
(For the Dry Season) 

DANGEROUS TO SMOKE 

WHILE TRAVELING 

On Forest, Brush or Grassland 
SMOKE ONLY 

1. While stopping in a safe place clear of all 
inflammable material, or 
During or right after a heavy rain, or 
Inside a vehicle on two-way highways, or 
Above timber line, and 
After smoking, put out all lighted material. 


al a al ad 





The law prohibits throwing away any burning 
matches or tobacco, or other lighted material in a 
forest region. 





Forest fires from smokers result from thoughtless- 
ness and carelessness. They are on the increase. 
Remedy a bad record by following the above code 
when in the forest regions. 

Forest officers state that there are two out- 
standing features—(1) the increasing number 
of forest fires; and (2) the fact that smokers’ 
fires are most easily prevented. There is re- 
quired of the smoker a little thought and care 
with respect to his match, his cigarette butt, 
cigar stub or pipe, while he still has it in his 
hand and can control the danger. This year 
the Forest Service has barred smokers from 
172,870 acres of forest lands in Washington 


Inspection Results in Better Shingles 


SEATTLE, WasH., July 23.—More than thirty 
mills, representing 200 machines, in the Wash- 
ington & Oregon Shingle Association, have so 
noticeably improved their grades that Joseph 
R. Blunt, secretary-treasurer, declares that the 
plants are now turning out the best shingles 
ever manufactured. In the current report, 
covering thirty-four operations, there are two 
scores of 100 percent, and one of 99.5 percent; 
there are seven above 95 percent; there are 
fifteen above 92 percent, three at 91 percent or 
better, and only two below 90 percent. The 
average mill score for June was 94.2 percent. 

The inspection service has been in force since 
April 1, 1926, when the association took over 
the Rite-Grade service; and it has made a re- 
markable jump toward perfection since May 
of this year when it put into effect a system 
of recording penalties against filers, sawyers 
and packers separately for any errors they 
might make. The average mill score for Feb- 
ruary 1927 was 88.1 percent, and for March it 
was 87.2 percent. In April the comparable fig- 
ures for the corresponding month of the pre- 
vious year became available, showing the 
following remarkable progress:. 


1926 1927 
BE xcivixsesen ace seuneieseee 83.5% 88.0% 
Oe oi woe tee 86.0 92.7 
DE -Giiubsnrsassyaaerakenark eee 85.7 94.2 


It is apparent that the score went up in May, 
at which time the inspection service began to 
enforce its policy of classifying the errors. The 
result ,according to Mr. Blunt, has been to put 
filers, sawyers, and packers literally “on their 
tiptoes” to register clean individual scores, and 
also has stimulated to a wonderful degree the 
pride of all the men in their mill, which they 
are anxious to see mark up a score of 100 per- 
cent. The scores are reported each month; 
and each mill receives two copies, one for the 


Among Lumbermen on West Coast 


office file and one for posting in the mill. So 
much interest has been aroused that numerous 
mills do not wait for the mails, but telephone 
in for a report as soon as they think the fig- 
ures have been made up. 

The inspection service is in charge of Fred 
J. Monte, J. E. Faulkner and E. H. Smith, 
each of whom has his territory. There is no 
stated times for making an inspection, nor is 
there any notice to men or mills that inspection 
is to be made. Instead, an inspector walks into 
a mill, marks bundles of shingles already on 
the bench, and proceeds with his work—fore- 
stalling any attempt to score on shingles that 
may have been packed after he entered the mill. 
In such fashion the inspectors assemble the 
data for the monthly score of the mill, of the 
filers, sawyers and packers; and when the re- 
port goes in it contains also the average score 
of all the mills, and the average for the filers, 
sawyers and packers. The system traces an 
error directly to its source. 

Factors affecting scores are: For filers— 
Shims, uniform shingles, smoothness of faces 
and smoothness of butts. Sawyers are checked 
on thin bundles and packers on openings; also 
sawyers and packers have the following factors 
in common—Short shingles, knots, worm holes, 
rot, shakes or checks, narrows, not parallel, 
stub shots, crimps, bolter edges, sap or bark, 
flat grain, cross grain, “tailor mades,” lapped 
courses, first and last cut, pitch seams and mis- 
cellaneous. Thus filers are penalized for 
shims, for bundles not uniform and _ for 
shingles with rough faces or rough butts; 
sawyers are penalized if bundles are thin, and 
for number of inches off grade; finally packers 
are penalized if openings are too large, and also 
for total inches off grade. 

Several operators have reported that the 
method of inspection has created a spirit of 
friendly rivalry among filers, packers and 
sawyers, with the result that better shingles 
are being manufactured and higher monthly 
scores are recorded. There are indications that 
all the mills in the organization will soon im- 
prove their grades so as to reach an approxi- 
mation of 100 percent. 


To Spend Some Time at Longview 


SEATTLE, WASH., July 23.—R. A. Long, of 
Kansas City, chairman of the board of di- 
rectors of the Long-Bell Lumber Co., has ar- 
rived on the Coast, and is now at Longview. 
It is understood. that he will remain until 
September. 


“Perfect” Stick of Fir for Boat Keel 


SEATTLE, WaSH., July 23.—Cooldige & Han- 
son, naval architects, who are the designers 
and supervising constructors of a new boat 
for the Magnolia Tugboat Co., have laid as 
the keel a “perfect” stick of Douglas fir. It 
is 70 feet long. The new tug will be eighty- 
five feet long, beam seventeen feet and draft 
seven and a half feet. It will cost $50,000, 
and will be launched in September. 


A “Suit Yourself” Proposition 


SEATTLE, WaAsH., July 23.—A pointed and 
incisive communication, outlining collection 
difficulties, and providing a good alibi for slow 
pay, was received the other day by a lumber- 
man. The letter, which is forceful at the ex- 
pense of elegance, conveys the idea in these 
words: 

J. S. Lumser Co.: 

I got your letter about what I owe you—now be 
pashunt—I aint forgot you—please wait—Dont worry. 
When sum fools pay me, I pay you. If this was the 
judgement day and you was no more prepared to 
meet your maker as I am to meet your account, you 
shure would have to go to hell. 

Trusting you will do this, I remain, 

Yours very truly, 
J. M. Farmer. 
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Hardwoods in American Lumber Standards 


Only Formal Adoption by National Hardwood Lumber 
Association Needed to Complete Great Work 


Wasuincron, D. C., July 25.—On the re- 
lease of the minutes of its regular meeting 
held June 16, 1927, in Chicago, the Central 
Committee on Lumber Standards, in 
cooperation with the United States Depart- 
ment of Commerce, formally announced to- 
day the addition to the American Lumber 
Standards, subject to annual revision, of 
basic provisions for the grading of hard- 
wood lumber. 

In so doing it calls attention to the fact 
that the American Lumber Standards, 
wholly the product of all branches of the 
lumber industry working in codperation over 
a period of years with the valuable assist- 
ance and guidance of the United States De- 
partments of Commerce and Agriculture, 
now cover every important class of lum- 
ber and timber, both softwood and hard- 
wood, in yard lumber, in factory lumber, in 
structural material where working stresses 
are required, and in certain species of 


of the results to every day practice, all of 
which has made great and continuous head- 
way. But the recent action of all interested 
hardwood groups on standards for their 
products is even a greater and probably a 
more difficult accomplishment. 


Hardwood Industry in Accord 


Sharply divergent views, which at times 
during the last twenty-five years appeared 
to be almost incapable of accommodation, 
have been reconciled; all the progressive and 
practical .minds in the hardwood industry 
have been brought into one accord; and 
now for the first time the hardwood pro- 
ducers are ready, through the substitution 
of confidence for conflict, and working to- 
gether instead of apart, to make industrial 
progress. 

The credit for this great step is due 
the national hardwood inspection rules com- 
mittee of the National Hardwood Lumber 


The new American standards which will 
be published formally by the United States 
Department of Commerce, applying to hard- 
wood lumber, consist of basic provisions for 
its measurement and grading. They were 
deduced from the complete rules for the in- 
spection and measurement of hardwood lum- 
ber, formulated after years of study by the 
National hardwood inspection rules commit- 
tee largely, and by the other groups men- 
tioned, and approved by the hardwood con- 
sulting committee. They have now been 
issued by the National Hardwood Lumber 
Association as the “Proposed New Standard 
Rules,” heretofore known as “Proposal C,” 
for presentation to the thirtieth annual con- 
vention of the National Hardwood Lumber 
Association, Sept. 15 and 16, 1927. [The 
principal features of those rules were ex- 
plained by O. M. Krebs in July 9 issue, 
AMERICAN LUMBERMAN, page 49.—Editor.] 

The American standard basic provisions 








Telling the Story of Lumber 


(Continued From Front Page] 


of luxuries and things of an impermanent nature 
that the urge for a home is being overshadowed. 
There is great need for the thought of the people to 
be centered more on home owning and the real things 
of life. The end will surely come of the mad rush for 
pleasure, the indiscriminate spending that character- 
izes the present age. When that time comes the man 
or the family that has an “anchor to windward” in the 
way of a home, or a substantial savings account, 
will be the one that suffers least from this reversal of 
the present order. That community that boasts the 
greatest number of home owners will be able to claim 
the greatest prosperity and the best citizenship. To 
aid in directing the minds of the public to these better 
things the lumber industry should sponsor a “voice 
for lumber.” The most gifted speaker available should 


be secured to address luncheon clubs, chambers of 
commerce and any other organizations, upon request, 
a man who could talk interestingly and intelligently 
on the fundamentals of good citizenship and better 
living. He need not talk particularly of lumber, but 
rather, in a broader way endeavor to get people to 
thinking of such fundamentals as clean living, econ- 
omy, savings, home owning and the things that really 
are worth while. The lumberman whose letter is 
quoted above, has the vision, the real conception of 
what will make for a permanently happy and prosper- 
ous people. The story of lumber just naturally is in- 
terwoven in the things that really count, hence the 
voice for better homes and better citizenship will be 
a voice for lumber. 








Opportunity 1s knocking at the lumberman’s door. 


Who will open it? 














shingles. With these national standards are 
those for railway cross and switch ties, for- 
mulated by the industry under the auspices 
of the American engineering standards com- 
mittee, already adopted and used by the Na- 
tional Hardwood Lumber Association and 
the major tie consuming groups, and en- 
dorsed and followed by softwood manufac- 
turers. 

With the field of primary forest products 
covered to this practical extent no other 
raw materials industry, it has been stated 
by Secretary of Commerce Hoover, can 
boast of the record achieved by the lum- 
ber industry in its endeavors to prevent 
waste in manufacturing, distributing and 
consuming, and to promote practical and 
sound rules for fair dealing in the trade. 

The establishment of national standards 
of softwood products was noteworthy. It 
required the unification of widely varying 
practices in manufacture, grading, and in- 
spection, the settling of many differences in 
opinion of those handling competing 
softwoods and the subsequent application 


Association; the Hardwood Manufacturers’ 
Institute, the Central Committee on Lumber 
Standards, the United States Forest Prod- 
ucts Laboratory, the National Lumber 
Manufacturers’ Association, and the United 
States Department of Commerce, under the 
guidance and foresight of Secretary Herbert 
Hoover. Prominent among the individuals 
taking part have been Ben C. Currie, presi- 
dent, Harry B. Curtin, former president, 
and Frank F. Fish, secretary-treasurer, 
Charles N. Perrin and O. M. Krebs, past 
and present chairman of the rules commit- 
tee, of the National Hardwood Lumber As- 
sociation; W. M. Ritter, president, J. H. 
Townshend, executive vice-president, and 
M. W. Stark, chairman of the standardiza- 
tion committee, of the Hardwood Manufac- 
turers’ Institute; and John H. Kirby, chair- 
man of the Central Committee on Lumber 
Standards, who in October, 1925, laid the 
foundation and groundwork for this epoch- 
al result in the so-called “Kirby Peace 
Treaty” which he was instrumental in in- 
itiating at that time. 


for hardwoods thus approved, and the adap- 
tation by the hardwood industry of these 
basic standards to current trade practice and 
their amplification into complete rules for 
the manufacture, measurement, inspection, 
and merchandising to fit the needs of con- 
sumption, will be accomplished through the 
National Hardwood Lumber Association, 
the sole organized agency of the hardwood 
industry for the inspection and measure- 
ment of hardwood lumber. 


Merits of Basic Provisions 


A cursory study of the basic provisions 
given below, and of the new rules now rec- 
ommended by the National Hardwood Lum- 
ber Association for formal ratification at 
its coming annual convention and a com- 
parison thereof with the present prevailing 
hardwood rules, is sufficient to demonstrate 
the merit and the marked advantage to con- 
sumer and producer alike in a consistent 
system of grading. 

The new rules overcome the major ob- 
jections to the present rules for grading 





mot 
sun 











1927 


od 








}- 
“4 





Juy 30, 1927 





AMERICAN LUMBERMAN 49 





hardwood lumber, and at the same time re- 
tain the merits of the latter rules. They 
remove the confusion brought about by the 
two systems used in the present rules for 
arriving at lumber qualities. They more 
properly allocate boards of the same intrin- 
sic value for all uses into the same grade, 
but at the same time do not radically dis- 
turb the present classification of the log 
run product into grades. Unlike in all of 
the grades of the present rules they describe 
the grade in terms of the good and usable 
material produced therefrom; in other words, 
in terms of positive worth, not of negative 
defects. They will make the grades from 
one hardwood mill more nearly of the same 
value for cutting-up purposes as those from 
another mill, and will hence tend to stabi- 
lize and make more accurate cost records in 
the fabricating plants. 

Above all the new rules developed from 
Proposal C can, after ordinary study wherein 
personal instruction is not required, be as 
easily and quickly applied by manufacturers’ 
and consumers’ inspectors without fear of 
incorrect application. The new rules are not 
untried and untrue; they have been put to 
the severest tests, and there has been no 
indication that they are not sound and prac- 
tical. 

John H. Kirby, chairman of the Central 
Committee on Lumber Standards, himself one 
of the largest hardwood as well as softwood 
manufacturers, commenting on this action by 
the united hardwood industry, and by the 
industry's own standardization agency, the 
Central Committee on Lumber Standards, said: 

The establishment of American standards for hard- 
wood lumber, now accomplished, is one of the most 
notable and. encouraging accomplishments of the 
American lumber industry. Ic has substituted for a 
background of mistrust, uncertainty and waste, a 
foreground of confidence, stability and economy, and 
the definite prospect of a hardwood lumber business 
more satisfactory and profitable to producer and con- 
sumer alike. 


(SMES 


A Handy New Hose Clamp 


A new clamp, for use on water, oil, air, gas 
or steam hose connection that embodies note- 
worthy improvements is being introduced to 
the trade by the National Clamp Co. Features 
that make this clamp of special interest to 
users are its simplicity, the speed with which 
it may be applied or removed, and the fact that 
a single size will fit a wide range of hose 
$1zes. 

The accompanying illustration will show that 
the clamp consists of a band upon which are 
embossed transverse ridges and impressions 
forming in effect a toothed rack. The screw en- 
gaging with this toothed band is mounted ona 
trunion and in opera- 
tion the band is slipped 
over any part of the 
hose and compressed 
by hand, allowing the 
screw to swing into po- 
sition when with a few 
turns with a_ screw- 
driver the band is tight- 
ened. The screw operating as a worm drive, 
feeds the band under the screw thread until it 
is as tight as desired. This method of tight- 
ening the band assures complete contact and 
equal pressure throughout the periphery of the 
hose. It is said that with an ordinary 6-inch 
screwdriver the hose can be clamped to a 
mouth pipe so securely that it can not be blown 
off, the hose as a matter of fact bursting be- 
fore the clamp lets go. 

The producer of this clamp states that tests 
made with stop watches under various situ- 
ations show that a mechanic who has not seen 
the clamp before can apply and remove it in 
one-fifth the time required with clamps he has 
been in the habit of using. The clamps are 
made in four sizes, which, as each size is suit- 
able for several sizes of hose, cover all the 
usual requirements. The editors of the AMER- 
ICAN LUMBERMAN will gladly ask the manufac- 
turer of the National Clamp to supply addi- 
tional information on request from readers. 














Seadromes New Market for Wood 


Witmincton, Det., July 25.—Designed to 
test the practicability of the deep sea anchor- 
age method of providing refueling stations for 
airplanes crossing the ocean, and to obtain first 
hand information in regard to the operation 
hazards of a trans-Atlantic route, work is to 
begin about the first of August on a test unit 
of what may develop into a 1200-foot sea- 
drome, this test unit to be anchored about 500 
miles off New York in water three miles deep. 
Plans for this test station are being worked 
out by Edward Armstrong, consulting engi- 
neer for the E. I. Du Pont de Nemours Co. To 
an AMERICAN LUMBERMAN representative, Mr. 
Armstrong said: “In connection with the op- 
eration hazard of the trans-Atlantic route, it 
may be of interest to know that but one-tenth 
of the weather hazards experienced on the 
Newfoundland route flown over by Lindbergh, 
Chamberlin and Byrd, will be encountered on 
the more southerly route I have laid out and 
which is made possible by anchored sea- 
dromes.” 

While the major portion of the seadrome 
structure is to be of steel and iron, wood will 
be used to a considerable extent in the build- 
ing which will comprise among other things 
accommodations for about two hundred and 


sold only by either of the units of measurement here- 
inafter defined as the “thousand” or the ‘‘square.”” 
The “square,” while varying to some extent accord- 
ing to the length of shingles, represents a quantity 
of shingles sufficient to cover not less than 100 square 
feet based upon certain standard weather exposures 
as hereinafter prescribed. 


3. When 16-inch or 18-inch random width wooden 
shingles are packed in regulation frames 20 inches in 
width, 25 courses at each end, with openings between 
shingles averaging not more than one and one-half inch 
to the course, four such bunches shall constitute a unit 
known as a “thousand,” and, when packed 20 courses 
at each end, five such bunches shall constitute a 
“thousand.” When such shingles are packed other- 
wise than with either 25 courses or 20 courses at 
each end, not less than 200 such courses shall be sold 
or delivered for each “thousand.” 


4. When 24-inch random width wooden shingles are 
packed in regulation frames 20 inches in width, 14 
courses at each end, with openings between shingles 
averaging not more than one and one-half inch to 
the course, nine such bunches shall constitute a 
“thousand.”” When such shingles are packed other- 
wise than with 14 courses at each end, not less than 
252 such courses shall be sold or delivered for each 
“thousand.”’ . 

5. The “square” of 16-inch random width wooden 
shingles (to be laid 5 inches to the weather) shall be 
four bunches, packed in a 20-inch frame, 20 courses at 
each end, with openings between shingles averaging 





Kind of seadromes it is proposed to erect if test station operates satisfactorily. 


fifty guests. According to tentative designs 
already prepared, the outside walls will be of 
steel, with interior finishes of wood. From 
the accompanying photograph, it may be seen 
that rather extensive housing facilities are 
provided for the many activities that will make 
up the practical operation of an ocean airway 
station. 

Assuming that the test station operates sat- 
isfactorily, it is planned to start the construc- 
tion of a full sized seadrome early in 1928. 
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Massachusetts Shingle Standards 


Boston, Mass., July 26—The following 
standard units of measurement for wooden 
shingles have been established in this State by 
Maj. Francis Meredith, director of standards, 
as required by Section 29, Chapter 98, General 
Laws, as amended, and are effective immedi- 
ately : 

1. While all wooden shingles, except dimension 
shingles, are sawn and packed in random widths, 
the 16-inch and 18-inch “shingle” is coimputed as 4 
inches in width, and the 24-inch “‘shingle” as 5 inches 
in width, in the determination of the following units 
of measurement to be observed in the sale of wooden 
shingles in the commonwealth of Massachusetts under 
authority of Section 29, Chapter 98, General Laws, as 
amended. 

2. Except when sold by full net count, wooden shin- 
gles offered for sale in this commonwealth shall be 


not more than one and one-half inches to the course. 
When such shingles are packed otherwise than with 
20 courses at each end, not less than 160 such courses 
shall be sold or delivered for each “square.” 


6. The “square” of 18-inch random width wooden 
shingles (to be laid 5% inches to the weather) shall 
be four bunches packed in a 20-inch frame, 18 
courses at each end, with openings between shingles 
averaging not more than one and one-half inches to 
the course. When such shingles are packed other- 
wise than with 18 courses at each end, not less than 
144 such courses shall be sold or deiivered for each 
“square.” 


7. The “square” of 24-inch random width wooden 
shingles (to be laid 10 inches to the weather) shall 
be three bunches, packed in a 20-inch frame, 14 
courses at each end, with openings between shingles 
averaging not more than one and one-half inches to 
the course. When such shingles are packed other- 
wise than with 14 courses at each end, not less than 
84 such courses shall be sold or delivered for each 
“square.” 

8. Dimension shingles shall be sold only by full 


net count. 
SASSER AABS 


THE DEPARTMENT of Commerce announces 
that according to data collected at the annual 
canvass of manufacturers of farm equipment, 
the total production in 1926 was valued at 
$461,399,528, as compared with $391,812,436 in 
1925 and $323,367,127 in 1924. The 1926 total 
represents an increase of 17.8 percent over 
1925 and 42.7 percent over 1924. 








50 


AMERICAN LUMBERMAN 





JuLy 30, 1927 





——— 


Brief Glimpses of Hardwood Market 


Volume of Bookings Gains 


Mempuis, TENN., July 25.—A considerably 
better volume of business was noted in the 
southern hardwood market last week, with no 
change in prices. Orders have increased about 
20 percent, and in larger proportion than ship- 
ments and production. It is believed that the 
increase came mostly from the furniture buy- 
ers, who are much more optimistic than they 
were two weeks ago. The closing days of the 
furniture skows have seen some nice orders 
placed which have greatly encouraged manu- 
facturers throughout the North, and some are 
now in the market. It is true that they are 
looking for bargains, but the bargains are at 
higher prices than were paid during summer 
in other years, even though the volume of busi- 
ness is far below that of former years. Most 
manufacturers of the lower priced cars are ex- 
cedingly anxious to see the new Ford before 
placing orders for hardwoods. The building 
trade demand is fair, but the flooring manu- 
facturers are only buying a few items and are 
wanting them at rock bottom prices. The de- 
mand for flooring has been slow. 

The production of hardwood is due to show 
increases each week, as mills are beginning to 
get back to normal in the southern end of the 
hardwood belt. Logging is being resumed, and 
there is now a fair log supply. By Sept. 1, pro- 
duction should be normal. Hardwoods being 
cut now, however, will not be ready for the 
market before October or November, and there 
is not enough hardwood now to fill a heavy de- 
mand. The export market is dull. Shipments 
are good on orders now on books, but new 
business is hard to find. Some exporters have 
lowered prices. 

W. A. Ransom, president Gayoso Lumber 
Co., and his brother, F. L. Ransom, of Mur- 
phreesboro, Tenn., sailed last Wednesday night 
from New York for Southampton, England. 
They are making a business trip. 

Mrs. Irene Philyaw, assistant-secretary Lum- 
bermen’s Club of Memphis, will leave next 
week for a short vacation. The offices will be 
closed during her absence. 

The baseball team of the Lumbermen’s Club 
of Memphis, after losing about six straight 
games in the Municipal League of Memphis, 
has staged a comeback and won three in a 
row. 


New Appalachian Mills 


CINCINNATI, On10, July 25.—The last half 
of this year will see a considerable number of 
new hardwood mills put into operation in the 
Appalachian Mountain region. 

The Appalachian Lumber Corporation has 
just completed construction of a triple band 
mill at Pickens, S. C. The equipment consists 
of three 8-foot band mills, with the usual 
outfit of auxiliary machinery, the carriages 
being equipped with steam setworks, and the 
general layout and construction of the plant 
being modern in every respect. 

The Virginia Hardwood Lumber Co., whose 
head office is at Tazewell, Va., will put into 
operation early in the fall a new double band 
mill at Bastian, Va. This promises to be one 
of the most efficient hardwood mills in that 
section. 

The Tidewater Hardwood Lumber Co. has 
recently completed a double bard mill at Ba- 
cava, Va., which is equipped with two 8-foot 
band mills. This mill is backed by a number 
of years’ supply of first-class hardwood tim- 
ber. 

The Eakin Lumber Co. will put into opera- 
tion this month a single 8-foot band and hori- 
zontal resaw plant at Fenwick, W. Va. This 
plant will operate exclusively en the fine hard- 
woods characteristic of that section. 

All of the above plants are equipped through- 


out with Clark machinery, manufactured by 
Clark Bros. Co., of Olean, N. Y., and were 
designed by Clark engineers. 

Still another hardwood plant that will likely 
be put into operation during 1927 is the W. M. 
Ritter Lumber Co.’s new mill on the Nanta- 
hala River in North Carolina. This mill is 
equipped with a single 8-foot band. The plant 
was designed by the W. M. Ritter Lumber 
Co.’s engineers and Clark equipment is used 
throughout. 


Georgians Find Demand Inactive 

Macon, Ga., July 29——The movement of 
hardwood lumber has slumped off considerably 
during the last few days, and for the first time 
in weeks the mills are able to keep up with the 
orders, and to increase their stocks. Gum, red 
and sap, is in the best demand, much of this 
being used for high class furniture. While 
mills have been able to operate to capacity, 
logging conditions have been unsatisfactory for 
some time, because of wet weather. Lowlands 
are flooded. The usual summer dullness has 
set in, but there is optimism in the trade and 
the general belief is that orders will increase 
during August. 


Mills Expect Improved Sales 


Bay City, Micu., July 26.—Northern hard- 
wood demand continues very light, and buy- 
ers are still following the hand-to-mouth pol- 
icy. The mills are holding firm to present list 
prices, and anticipate a good demand this fall, 
owing to the low supply of stocks in the 
hands of the consuming trades. The auto- 
mobile industry is speeding up production now, 
with the new models out in practically all cars 
with the exception of the Ford. An announce- 
ment from Ford is being awaited with much 
interest. There has been some improvement in 
the demand for hardwood flooring, and recent 
advances in price on this commodity are very 
well established now. 


Prices Keep Down Volume 


Jackson, Miss., July 25——Some of the mills 
show signs of disappointment in today’s mar- 
ket. Sales of some mills are fair, with prices 
not as high as they were thirty days ago. 
Others report business slow-in all items. Buy- 
ers show resistance to advances made since the 
Mississippi Valley flood and a tendency to sub- 
stitute for higher priced items. It is the con- 
sensus that as soon as there is better agreement 
on values, a good business will be had. 


Foreign Trade Fairly Good 

BattimorE, Mp., July 25.— James Baer, of 
Kidd & Buckingham Lumber Co., stated today 
that foreign business keeps up very well, but 
that the domestic trade is quiet, with the users 
keeping close to requirements. He said that 
the demand from the furniture manufacturers 
was small, this being a period when these 
establishments experienced a curtailment of 
retail demand for their products, and when 
part time was in order at the factories. The 
furniture men, he added, were in the market 
mostly for southern woods, such as gum, to- 
gether with some walnut, but their oak require- 
ments were small. 

Harry Fowler, of the Case-Fowler Lumber 
Co., hardwood producer with plant at Macon, 
Ga., stopped here last Friday, having come to 
look after some business matters, and conferred 
with Harvey M. Dickson, secretary of the Na- 
tional Lumber Exporters’ Association. He 
gave it as his opinion that the export business 
is fairly good considering the fact that the 
vacation season in the United Kingdom is on. 
with many of the members of the trade away 
on holiday trips. 


Easier Prices Stimulate Buying 


JACKSONVILLE, FLa., July 25.—Hardwoods 
are moving steadily. Manufacturers have just 
about decided that the flurry of several weeks 
ago is entirely over, and they are getting down 
to earth on their prices. Sap gum and ash 
are perhaps moving better than the other spe- 
cies. Poplar is being ordered out in small lots 
for export, the most of which business is con- 
trolled by the larger operators that maintain 
foreign representation. There is some red gum 
in the better grades being bought up by the fur- 
niture manufacturers, but nothing encouraging 
can be said for southern oak. The oak floor- 
ing plants are not doing a normal business, and 
consequently the lower grades of oak are drag- 
ging. The demand from the furniture factor- 
ies for upper grades is about due. 


Northern Mill Prices Firm 

MINNEAPOLIS, MINN., July 26.—Pressure to 
sell is not a characteristic of the northern Wis- 
consin hardwood market and there is a dispo- 
sition on the part of producers to hold for good 
prices, said J. M. Okoneski, of the Pioneer 
Lumber Co., following a tour in Northern 
Wisconsin. Upper grades of birch are mov- 
ing slowly, but the producers are not taking 
artificial means to stimulate trade. They are 
content to hold these grades for the prices 
they demand. There is a considerable ‘move- 
ment of lower grades, particularly basswood, 
and stocks are running low. Prices for the 
lower grades are in excess of what they were 
a year ago. According to Mr. Okoneski there 
are some mills in the northern Wisconsin area 
which are about to cease operations, having ex- 
hausted their timber mek. 


Good Fall Demand Foreseen 


Burrato, N. Y., July 27—Hardwood de- 
mand is not at all active hereabouts, but some 
wholesalers report that a better inquiry has 
developed in the last week or two, coming 
from concerns who had not been looking for 
lumber for some time. Owing to the season, 
with many buyers interested in vacations, no 
great improvement is looked for right away. 
It is unusual for much industrial demand to be 
in evidence at this time of year, but the out- 
look for fall trade is considered fully as good 
as 1n most years. 

An International Lawn Bowling Tournament 
is being held here this week, with about two 
hundred players participating, many coming 
from Canada. Lumbermen playing are R. E. 
Fairchild and A. A. Mason. The former is 
president of the local lawn bowling club. 

The Buffalo Lumber Dealers’ Golf Club 
played at the Wanakah Country Club yester- 
day at the invitation of President Harold 
Hauenstein. 

Frank Lehman, of the Lehman Lumber Co. 
and president of the Empire State Association 
of Wholesale Lumber & Sash & Door Sales- 
men, visited here last week. 

Demand Is Slow 

Loutsvittr, Ky., July 25.— Hardwood de- 
mand is only fair. There is a little scattered 
demand here and there for various items, but 
no sustained buying, or especially gratifying 
volume on anything. A little quartered oak 
has been sold for export, and also some poplar. 
Gum has been in fair demand, but sap prices 
are lower. Walnut continues fair in good 
grades, but slow in low grades. Auto stock is 


fair. The furniture trade is as good as it was 
expected to be. Prices are holding quite firmly. 
On inch stocks, Louisville, quotations read: 
Quartered red gum, FAS, $105; common, $60; 


For Current Market Prices on Hardwoods See Pages 78 and 79 
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plain red, $105 and $57; quartered sap, $65 and 
$50; plain sap, $60 and $45. Plain white oak, 
FAS, $90 @ 103; common, $60 @ 63; plain 
red, FAS, $85 @_ 92; common, $58 @ 60. 
Poplar, FAS, $95 @ 100; saps and selects, $70 
to $75; common, $50 to $55. Ash, $80 and $50. 
Walnut, FAS, $230; selects, $160; common, 
$90; No. 2, $40. Chestnut, $85 and $50. 

The Louisville Cooperage Co. is again able 
to move stock from eastern Kentucky mills to 
railroads, roads having become dry. At its 
mills in Louisville, production is slow in get- 
ting started, as a result of water and poor 
logging conditions. 


Furniture Buying Less Active 


Attanta, GA., July 26—Though Georgia 
hardwood production is well maintained there 
has been further decline in sales. Many more 
orders than usual are being booked, but total 
volume is below normal. Furniture factories 
in the East and middle West are buying very 
little, due to failure of the summer shows to 
produce the expected volume, and southeastern 
plants are less active than last year. Inquiry, 


however, is good, especially from southeastern 


factories. Present demand is mainly for FAS 
gum, few orders being booked for common 
grades, but about normal call from the box 
industry. Automotive demand continues quiet, 
all new orders reported small. Oak flooring 
plants are running actively but selling only 60 
to 70 percent of their output. Retailers say 
lower flooring prices have lately improved 
their sales considerably. Maple flooring indus- 
trial sales have declined. As a whole, hard- 
wood prices are about the same, though show- 
ing a tendency to ease off. 

Though the Southern Furniture Manufac- 
turers Association’s midsummer show at High 
Point, N. C., is the largest ever held in the 
South, orders are somewhat less than had been 
expected. However, association officials be- 
lieve high crop prices prevailing in the South 
promise a good fall and early winter furniture 
trade. Production at southern factories in 
1926 reached nearly $145,000,000 and 1927 fig- 
ures will be larger. 





Ir cost the Federal Government $500,070 to 
fight 1,490 forest fires on the national forests of 
Oregon and Washington last year. 


New Brunswick Stumpage Rates 


MonTREAL, QuE., July 25.—The recommenda- 
tions of the Royal Commission which last 
winter investigated conditions relating to the 
lumber business in New Brunswick, have been 
adopted in the matter of stumpage rates, and 
the new schedule has just been gazetted. The 
new rates are applicable to the lumber cut of 
the last season, accounts of which are payable 
through the Department of Lands and Mines 
of the Province of New Brunswick, on Aug. 1. 

The order-in-council, which puts the new 
rates into effect, states that they are in ac- 
cordance with the report of the Royal Com- 
mission. The chief changes are reductions of 
50 cents a thousand feet for spruce, pine, 
hacmatac and fir, when used for saw logs; of 
$1 for cedar, 50 cents for hemlock, and 25 
cents for poplar. The rate for spruce, fir, pine 
and other soft woods used for pulpwood re- 
mains $3.50, as it was before. The rates for 
hardwood logs, white birch, spoolwood, rail- 
way ties, telegraph poles, piling and other 
classes remain as they were. 














A TALE OF A SAWMILL 


All rights reversed 


[By Richard Francis Clancy | 








Norte: This is the third instalment depicting in a humorous way the operation of a sawmill and the men employed therein. The 

first instalment appeared on page 46 of the July 2 issue; the second on page 42 of the July 16 issue. The story will be continued 

in succeeding issues of the AMERICAN LUMBERMAN, each instalment illustrated with cartoons. Watch for the next instalment to 
appear soon.—EpiTor. 


HEY are so called because every time he takes a 
step, the pants give forth a sort of “tinny” sound 
not unlike a ukelele. The scaler picks the log up with 
his left hand and weighs one end of the log at a time with 
a large pair of scales which he holds in his right. This 
being done, he next takes a shoe horn with which he 
scrapes all or any scales which may have adhered to 
the tree while in the forest. Many trees are known to 
have been covered with scales due to their contact with 
flying fish in the woods or swimming fish in the pond. 
The weight of the log is entered in the scaler’s note- 
book. The scales which have been scraped from the 
log are put into burlap sacks to be sold as fertilizer. 

The carriage, 
unlike the garden 
variety of wagon, 
is a huge affair of 
barge proportions 
mounted on thirty- 
nine wheels which 
operate on rails. 
The log is received 
on the carriage by 
~ three men immac- 
ulately clad in 
white shirts and 
linen golf knickers 
with white silk 





“The scaler picks the log up * * * 
and weighs one end” 
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“Airdale dogs are used in this particular mill” 


gloves to match. Two of these stalwart men are known 
as doggers as each has a dog by his side with which to 
fasten the log to the carriage, lest it roll off. Airdale 
dogs are used in this particular mill, although other 
mills use different kinds of canines depending on cli- 
matic conditions. Among some of the popular types 
of dogs used in these mills are the Russian wolf hound, 
Dachshund, Great Dane and the porcupine. 


[To be continued. This fascinating story will be continued in subse- 
quent issues, growing more interesting in each number.—Eprror.] 
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National Production, Shipments and Orders 


WASHINGTON, D 
Softwoods: 


C., July 25 


— 


—The following statistics were compiled by the National Lumber Manufacturers’ Association : 











Production Shipments Orders 

Week ended: 1927, July 16; 1926, July 17— 1927 1926 1927 1926 1927 1926 
Southern Pine Association AAAs eh eKhes be kee Sb ee ww ews 65,605,367 67,065,369 61,017,624 69,317,864 58,356,612 66,392,634 
West Coast Lumbermen’s Association ...........ceeeeeeeeeeee 113,216,543 106,819,096 113,636,564 113,494,249 127,637,553 118,325,906 
Western Pine Manufacturers’ Association..................+.. 34,514,000 32,525,000 29,137,000 31,609,000 24,665,000 35, 77,000 
California Redwood Association.............ececeeeeceeeeees, 90,000 6,131,000 6,979,000 5,723,000 8,430,000 5,834,000 
North Carolina Pine Association..... TE ere rer ne 7,465,342 8,335,478 ‘ 9,252,472 7,013,500 6,518,626 
Northern Pine Manufacturers’ Association.................. 10,712,300 10,715,700 7,893,400 11,685,200 9,537,000 7,269,000 
Northern Hemlock & Hardwood Manufacturers’ Association... __ 1.983,000 2,970,000 2,915,000 3,431,000 2,274,000 4,130,000 
ao, MOMME BOCCWOOED, ORO WEEE... cc ccsccccscccccccsccssesees 241,686,552 234,561,643 228,527,472 244,512,735 237,913,665 244,447,166 
California Wnite & Sugar Pine Manufacturers’ Association. GUE g nove ceawes Sree 18,946,000 .......... : 

Twenty-eight weeks ended above dates— 
GONE I MOIOOOER, . gnc cecccccccccsccceveseseccecewcts 1,860,819,094 1,980,988,028 1,817,241,608 2,050,045,843 1,839,287,561 2,041,128,878 
West Coast Lumbermen’s Association.............cccceeceecet® 2,064,264,273  2,893,639,879 2,156,810,421 2,992,266,140 2,205,865,585 3,038,446,701 
Western Pine Manufacturers’ Association...............eee00 + 750,084,000 849,865,000 810,928,000 844,915,000 815,306,000 890,871,000 
California Redwood Association..........c+ccccccscecsecceecs® 196,838,000 219,793,000 234,103,000 209,555,000 261,721,000 218,953,000 
North Carolina Pine Association. ..........cccccccccecccecccee® 206,852,857 216,310,656 pane cy ted 222,371,331 181,297,036 177,005,034 
Northern Pine Manufacturers’ Association.............eeee-+% 27,864, 221,120,500 3,351,000 252,461,500 222,971,000 246,037,000 
Northern Hemlock & Hardwood Manufacturers’ Association... .. 88,923,000 81,090,000 102,261,000 ___ 88,295,000 97,382,000 79,473,000 

Total softwoods, twenty-eight weeks............sssee0+--. 5,395,646,124 6,462,807,063 5,553,024,199 6,659,909,814 5,623,830,182 6,691,914,613 
California White & Sugar Fine Manufacturers’ Association... .. S4G,GEB GOD sw cece Ce eee eee 637,728,000 =... ....... 
Hardwoods: 
Northern Hemlock & Hardwood Manufacturers’ Association— 

i AeknininthavnbenSs ded viacu genic d 65 eG edeeanecie x 1,623,000 2,650,000 3,082,000 4,348,000 2,934,000 4,815,000 

I CD ine cena neha OG mek be besa ete dee Hbele wa 159,672,000 168,381,000 121,391,000 120,427,000 116,823,000 114,885,000 
Hardwood Manufacturers’ Institute— 

i, Lee eee eee LL ae pakke owed R Rnb eeeemnnurceenn ns 18,919,000 22,519,956 18,093,000 21,266,241 17,663,000 24,726,336 

OE WE ccc nnces benched cdetocetcertenunve ‘ 621,033,000 649,286,442 740,253,000 648,614,885 739,528,000 679,477,630 

+ e >] 
West Coast Review Hardwood Institute’s Stock Report 
SEATTLE, WasH., July 23.—For the week Mempuis, TENN., July 25.—The Hirdwood Manufacturers’ Institute has compiled from 


ended July 16, 118 mills report as*follows to 
the West Coast Lumbermen’s Association: 


Production ....... 113,216,543 


Shipments ........ 113,636,564 Offset production 
Orders ..........- 127,637,553 13% above production 
Shipments— 
Water delivery: Feet Feet 

Domestic .........cccceees 37,080,195 

PE cians pneeeses wx anu’ 19,349,843 

Total (50%) ..ccccccccccccscccccccee 56,430,038 
Pt DEERE otteterecosendccvnveres 53,163,950 
DEES téawéndtttacsrdeneeesoone’ 4,042,576 

Total shipments .................006- 113,636,564 
New Business— 
Water delivery: 

Domestic 30,959,386 

Export $2,107,584 

Total (57%) 73,066,970 
Rail (40%) 50,528,007 
RE GOS wee nw nrescedvacweacecaeadies 4,042,576 

Total new business........ ; ~+ee 127,687,553 
Unfilled Orders— 
Water delivery: 

Domestic cargo - 138,948,078 

Export . - 136,607,235 

Total water .......... ceectencease SETS 
ears 134,120,151 


409,675,464 





Hemlock and Hardwood 


OsuxosH, Wis., July 25.—The following 
summary is of figures supplied to the Northern 
Hemlock & Hardwood Manufacturers’ Asso- 
ciation by twenty to twenty-five firms that 
ordinarily make about one-half the total month- 
ly shipments, and shows averages for April, 
May, June, and 1927 to date, and weekly fig- 
ures for July, with comparative figures for 
the 1926 average for year to date: 


reports of 22 


3 units the following data as to stocks on hand July 1: 


Southern Territory,* 183 Units+ 


Eastern Territory,* 40 wat 
Unfilled 





Total Total Unfilled 

Species— Dry & Green Dry Orders Drv & Green Dry Orders 
eee 1,972,000 964,000 353,000 26,051,000 21,470,000 6,015,000 
Basswood ........... 11,140,000 6,080,000 1,747,000 264,000 190,000 ,000 
OS errr 4,706,000 3,165,000 1,989,000 4,325,000 2,740,000 816,000 
OO eee 3,483,000 2,037,000 308,000 256,000 2) —E—_ee 
TOK GUEOP on ccwccsncs 129,000 64,000 18,000 14,000 ct error 
eee 866,000 598,000 eee 2 keene *000n0 i cemesmn 
Butternut ........... 163,000 $0,000 ae 8=—=Seaceees ~<eeRee «eedeen 
Se aniceceweaneses 3,000 ae 8 8=8F Ceweas 20,000 aoe 0th ee ke 
Cherry .....:........ 928,000 297,000 119,000 103,000 55,000 16,000 
eee 40,741,000 22,392,000 7,056,000 143,000 Co) ia 
CE: ccancaacés tebedlen stables  #mdacnienw 15,437,000 12,206,000 9,097,000 
Cucumber ........... 43,000 et are 7,00 oo == Te, 
Cypress 14,000 tS ere 63,338,000 46, 556, 000 10,340,000 
Elm 39,000 39,000 9,000 12,298,000 9,040,000 4,941,000 
Gum... 352,000 171,000 34,000 195,925,000 121,731,000 61,090,000 
Hackbe rry. Cesetvences  <pehbaen. .¢@00e00 ..tobedatte 604,000 513,000 130,000 
Hard maple ......... 14,548,000 6,711,000 2,871,000 19,000 ee 8 80=S ss hnxeame 
Hickory ............. 1,765,000 1,173,000 105,000 4,668,000 3,145,000 282,000 
P xttnereaveeenwn 2,000 ec 06S hw twee 194,000 192,000 12,000 
Locust ............. 179,000 162,000 ....... 131,000 85,000 18,000 
DER ticarcedcdes skeeban  .anmeawee  -.eenerdtes 9,366,000 4,843,000 3,327,000 
. eae 55,446,000 25,818,000 11,652,000 214,820,000 147,785,000 52, 282,000 
PP ticntekokenpeke # MEaaRee  eewwdes-  drehiabitios 1,257,000 82,000 9,000 
PONG sccreasene . dedebedw ..enbeaaea §.§ saeirpotan 70,000 eee 
ee 4,000 12,870,000 6,903,000 22,466,000 14,331,000 5,494,000 
CE ccccgicsces  ahthne i «'ceeivee: eembnitin ,000 20,000 === acccess 
Soft maple ......... 4,241,000 1,593,000 1,196,000 5,333,000 3,558,000 3,705,000 
Sycamore 54,000 54,000 8,000 6,265,000 5,115,000 2,384,000 
WERE * on cccces 316,000 159,000 8,000 575,000 381,000 0,000 
EE. cnmanisdehee be .curmctiien’  alaaichaar. .& sanbainan 1,503,000 893,000 981,000 
Mixed hardwoods 1,532,000 $55,000 197,000 4,346,000 2,798,000 1,196,000 
168,386,000 84,892,000 34,739,000 589,820,000 399,040,000 162,353,000 


*Dividing line between “Eastern” and “Southern” territories is a line from Chicago follow- 


ing the Chieago & 


Eastern [Illinois to Evansville, 


Ind., 


thence following the Louisville & 


Nashville to New Orleans, La., all points west of this line being “Southern” territory. 
Unit of production is normal daily output of 28,000 feet. 





Western Pine Summary 


PorTLAND, OreE., July 23.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended July 16, from 


thirty-seven member m 


ills: 


Percent 
Percent Ship- 


Production— Carst Feet of cut ments 
Normal ....... -+++ 84,600,000 we nana 
| pO) eee -+++ 84,514,000 eens 
| Shipments (car) . 1095 28,470,000 
-ocal deliveries.. eis 667,000 oktes 
Total shipments.. 29,137,000 84.42 
Orders— 
Canceled ...... 21 546,000 
Booked (car)... 923 23,998,000 
ME Seacetueae vee 667,000 nines aise 
Total orders .. 24,665,000 71.46 84.65 
On hand end week 3, 283 85,358,000 


Bookings for the week by thirty-six identical mills 


HEMLOCK } 
Weekly average— } 
Period— Firms Cut Shipments Orders | 
OS eee 3,139.000 4,304,000 4,674,000 | 
i wvevesanna 3,252,000 4,157,000 4,135,000 | 
DE ennceanvees 3,096,000 4,118,000 3,193,000 | 
Year to date— | 
3,257,000 3,751,000 3,522,000 | 
a <«ebhvewsene 2,932, "000 8,140,000 2,799,000 | 
ge eeeeepneen 22 3,607,000 5,027,000 3,970,000 | 
a T' sadgeneeke 22 3,179,000 4,188,000 3,308,000 
Me Be aswestees 19 2'819,000 3,911,000 3,020,000 
HARDWOOD | 
Weekly average— 
Pn s66ee0K~ 6,289,000 4,448,000 4,304,000 
> sisewersniie .. 5,662,000 4,874,000 5,188,000 
Mr ccmeswhus <6 4,565,000 4,208,000 3,509,000 
Year to date— 
a esheestions 5,742,000 4,392,000 4,214,000 
Dn sebedceeee -- 5,939,000 4,284,000 4,056,000 
. S See 22 3,236,000 4,712,000 2,929,00u 
ee gaan 22 2,314,000 3,387,000 3,013,000 
, eee 19 2,438,000 3,873,000 3,555,000 





were 101.01 pereent of those for the previous week, 
showing an increase of 234,000 feet. 

+Car basis is 26,000 feet. 

*Normal takes into consideration mill capacity, 
number of months usually operated and usual num- 
ber of shifts—reduced to a weekly basis which is 
constant throughout the year. 

During the week production was 100 percent of 
normal; shipments were 84 percent of normal, and 
orders, 71 percent of normal. Average for the cor- 
responding week of last four years was as follows: 
Production, 108 percent; shipments, 88 percent, and 
orders 92 percent of normal. 

Production is so seasonable that, during two winter 
months, actual production amounted to only 53 percent 
of normal, while during two peak summer months 


the production increased to 114 percent of normal. 


North Carolina Pine 


NorFoLk, Va., July 26.—The North Carolina 
Pine Association makes the following analysis 
of figures from thirty-four mills for the week 


ended July 16: 


Production— Feet 
Normal 8,736,000 
ere 6,137,368 

Shipments ..... 5,550,245 

oe 6,264,500 


Per- 
Percent Percent cent 
Normal Actual Ship- 
output output ments 
71 aT 
64 91 eee 
72 102 113 


+As compared with the preceding week, there is an 


increase in orders of 12 percent; 


there 


*“Normal” 


although that week 


were reports from forty-four mills. 


is based on the amount of lumber the 


mills would produce in a normal working day. 








Oak Flooring Statistics 


The following are statistics of the Oak 
Flooring Manufacturers’ Association for the 
weeks ended as shown: 


July 23 July 24 Percent 
1927 1926 Decrease 
Number of Mills. 50 44 
Production ....... 9,334,000 9,990,000 6.6 
ee eee 7,139,000 10,134,000 29.6 
NE ie ee role 4,919,000 10,050,000 51.1 
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National Analysis 


WasuHincTon, D. C., July 26.—The National 
Lumber Manufacturers’ Association issued the 
following analysis for the periods ended July 
16, orders and shipments being shown as per- 
centages of production: 


One Week 28 Weeks 

No.of Ship- Or- Ship- Or- 

ASSOCIATION— mills ments ders ments ders 
Southern Pine ........ 107 93 89 98 99 
Ce COE escvecccess 108 100 113 104 107 


Western Pine ......... 37 84 71 108 109 


Cee, PMO coseccess 18 73 72 118 117 
Calif. Redwood ....... 16 85 103 119 133 
No. Carolina Pine..... 41 93 94 101 88 
Northern Pine ........ 9 74 89 98 98 
N. Hem. & Hdwd....... 14 147 115 115 110 

All softwoods ...... 350 92 96 104 105 


N. Hem. & Hdwd 


Hdwd. Mfrs. Inst..... 119 119 
All hardwoods ......... 103 “100 “110 “iio 
Pt SE ceeckectaee. wes 93 96 105 106 


Units of production, each representing normal 
daily output of 28,000 feet. 

The five softwood manufacturing associations 
marked “(n)” have a standard for normal produc- 
tion, and for the week 309 of their members gave 
actual production as 102 percent; shipments, 97 per- 
cent, and orders, 101 percent of normal production. 
Figures for normal last year included reports of 320 
member mills of theabove associations and of 17 
cypress mills not included this year, and showed 
production 99 percent; shipments, 102 percent, and 


orders, 104 percent or normal. 


Only the Hardwood Manufacturers’ Institute, whose 
figures for 1926 included six-sevenths of the total re- 
ported hardwood production, has a standard for nor- 
mal production of hardwoods, and for the week it 
gave actual production as 77.5 percent of normal 
against 99.1 percent for the corresponding week of 
last year. 





California Redwood 


San Francisco, Cauir., July 23—The fol- 
lowing information is summarized from the 
report of the California Redwood Association 
for the week ended July 16: 





Redwood White- 

No. of Percent of wood 

mills Feet production Feet 
Production ...... 16 8,190,000 100. 1,749,000 
Shipments ....... 16 6,979,000 86. 1,168,000 
Orders received.. 16 8,430,000 101. 1,865,000 
Orders on hand... 14 52,474,000 5,988,000 


Detailed Distribution of Redwood for Week 





Shipments Orders 
Northern California* ........ 2,995,000 3,057,000 
Southern California*.......... 1,805,000 1,331,000 
Nn ch oe le aw Sal ea aceon ere 
EE ses acu eoké w.aculamaesices 1,766,000 ,3 48,000 
DE elacnnhoiacenneaeews 360,000 2,694,000 
RE 6,979,000 8,430,000 


*North and south of the line running through San 
Luis Obispo and Bakersfield. 

+Washington, Oregon, Nevada and Arizona. 

tAll other States and Canada. 





Carolina Pine Costs 


NorFo.tk, Va., July 25.—The North Caro- 
lina Pine Association reports that in May 
the total cost of rough lumber, exclusive of 
stumpage, was $18.83 for mills doing their 
own logging, the range for these being from 
$14.29 to $24.98; $45.89 for mills purchasing 
logs, and that the average for all mills was 
$18.97—the statement being based on 20 re- 
ports from 16 members representing 23 mills. 
Average cost of logs for mills doing their 
own logging, exclusive of stumpage, was $8.30, 
made up of $5.63 for logging expense and 
$2.67 for log transportation; total cost of 
manufacturing for these mills was $5.68, made 
up of $3.52 for sawmill, 58 cents for dry kilns 
and $1.58 for yarding and shipping; total over- 
head averaged $3.96, made up of $1.24 for in- 
surance and taxes, 94 cents for depreciation 
and $1.78 for general overhead, and selling 
expense amounted to 89 cents. 





THE LARGEST tree in New York State is said 
to be an elm on the property of C. J. Richards 
at Gowanda, 33 miles from Buffalo. This in- 
formation and the measurements of the tree 
are contained in a booklet just published by the 
Charles Lathrop Pack forestry trust. The 
Gowanda elm is 100 feet high and is 39 feet 
in circumference riear the ground. The trunk 
is perfectly cylindrical and is without limbs 
to a height of 50 feet. The tree contains 17,000 
board feet of lumber. 





Hardwood Barometer 


Mempuis, TENN., July 25.—The Hardwood 
Manufacturers’ Institute barometer for the 
week ended July 16—which is made from re- 
ports of 172 units, each representing 28,000 
feeet daily capacity—is as follows: 








Percent of. 
: Normal Actual Ship- 
Production*— Feet output output ments 
Normal (iden- 
tical units) .. 28,896,000 
WE tcc aes 22,384,000 77.5 
Shipmentst ...... 21,822,000 75.5 97.5 
Orders 
DEE Soe ees 21,218,000 73.34 94.8 97.3 
On hand end 
WOE. vovwneud 142,555,000 


*Based on mill log scale. 


tLumber fabricated at the mills and used in con- 
struction work included in total orders and shipments. 








Southern Pine Barometer 


NEw Or-eans, La., July 26.—For the week 
ended July 22, Friday, 106 mills report as fol- 
lows to the Southern Pine Association: 

Percent Percent 


s : Normal Actual 
Production Carst Feet Output Output 
Normal ..... sade 70,373,437 meas Abi tt 
| ate 61,661,154 87.62 lee 
Shipments* 3,026 62,420,328 88.70 111,23 
Orders— 
Received* 2,907 59,965,596 85.21 97.25 
On hand end 
weekft ....10,778 222,328,584 


TRasis of car loadings is June average, 20,628 feet. 

*Orders were 96.07 percent of shipments. 

tOrders on hand showed a decrease of 1.09 percent, 
or 2,454,732 feet, during the week. 

Of the mills reporting running time, 7 were shut 
down; 7 operated five days; 15, five and a half days, 
while 56 operated full time, and 19 reported 710 
hours overtime. 





Approve Campaign for Shorts 


WasHiIncrTon, D. C., July 25.—National inter- 
est has been aroused in the possibilities and 
benefits of more intensive use of forest re- 
sources. This is the conviction of Dudley F. 
Holtman, assistant director of the National 
Committee on Wood Utilization, following con- 
ferences in fourteen cities of the West and 
Far West held under the auspices of the Na- 
tional Association of Builders Exchanges. 

These conferences brought together groups 
of builders, contractors, architects, retail lumber 
dealers and others interested in the use of 
lumber in the building and construction indus- 
tries. Every opportunity was afforded in the 
meetings to focus the attention of the building 
industry upon the work of the national com- 
mittee and particularly upon those problems 
the solution of which rests so largely with the 
lumber consumer. 

In all the cities visited intense interest was 
shown in the projects being undertaken by the 
committee, and Mr. Holtman found lumber 
consumers everywhere wholehearted in their 
willingness to give practical assistance to for- 
ward the national movement for improved wood 
utilization. 

The purpose of these meetings was to make 
lumber consumers and distributers better ac- 
quainted with the aims and objectives of the 
committee, and in his talks in the various cities 
Mr. Holtman emphasized the effort that is 
being made to promote the use of short-length 
lumber, to make properly treated lumber gen- 
erally available to home builders, and to pre- 
pare a manual on the economics of wood utili- 
zation in construction. Because of its newness 
he was surprised at the enthusiasm with which 
his message was received. Robert Anderson, 
prominent retail lumber dealer operating in 
Utah, who acted as toastmaster at the Ogden 
meeting, said that meeting was the largest gath- 
ering of builders, contractors and architects 
ever assembled in Utah. The meeting in Den- 
ver was attended by all of the architects and 
contractors in that city and by twenty-seven 
retail lumber dealers. The meeting at Oak- 


land, Calif., was presided over by E. W. Shaw, 


manager of the Builders Exchange of Ala- 
meda County, who said: “I do not think I 
ever saw such an enthusiastic reception given 
to any new project of this nature before.” 

During his tour, Mr. Holtman called atten- 
tion to the economies involved in a wider use 
of short-length lumber since it is general prac- 
tice to quote short lengths at prices consider- 
ably below the price asked for standard long- 
length lumber of equal grade. The utilization 
of short-length lumber, he pointed out, will en- 
able the home builder to cut down costs with- 
out sacrificing anything in construction, it will 
increase the profit of both the millmen and the 
retailer, and solve the problem of reforestation 
without recourse to legislation. 

A prominent organization building standard- 
ized houses says: 

We developed this idea some twenty years ago, when 
we originated our system of house construction, and 
it has ever since been one of the reasons for the 


very low cost of our product and the substantial sav- 
ings we have effected for home builders throughout 
these years. 

We initiated the axiom that “the lumber that is 
wasted costs just as much as the lumber that is used,’’ 
and through our system of construction and by the 
utilization of short lengths purchased from the sur- 
plus stocks of mills, we have effected a saving in ma- 
terials of approximately 18 percent, compared with 
the footage used in houses built through the usual 
methods. 

The use of short lengths by us started primarily in 
the design of the house, in the establishment of sizes 
of rooms, location of doors, windows, etc. We do 
not use short lengths as substitute for long lengths 
but we do purchase short lengths instead of long 
lengths for the specific uses where the design calls 
for short lengths and can not be used long. 

Our study has lead us to the fact that approxi- 
mately 24 percent of all lumber going into construc- 
tion of small homes comes within the classification of 
short lengths. 


Among the cities visited by Mr. Holtman 
were St. Louis, Kansas City, San Diego, Los 
Angeles, Santa Barbara, San Francisco, Rich- 
mond, Oakland, Berkeley, Stockton, Sacra- 
mento, Ogden, Denver and Omaha. 


Wood Box Tests on Pacific Coast 


San Francisco, Cauir., July 25.—A series 
of tests, to obtain data on the superiority of 
wooden boxes over fiber, is being conducted 
on the Pacific coast by Rex Morehouse, Pacific 
coast manager of the National Association of 
Wooden Box Manufacturers. 

The tests, which are now under way, in- 
clude the shipping of twelve cases of canned 
goods over various routes on the Coast. At 
each point of re-loading they are inspected and 
then re-shipped. Eight of the cases being 
tested are wood boxes, two are 100-point fiber 
containers and the remaining two are 90-point 
containers. The routes taken by the twelve 
cases, all in a lot shipment, are Benicia to 
Los Angeles; Los Angeles to Westwood; 
Westwood to Klamath Falls; Klamath Falls to 


Seattle. They will then be returned by boat 
to San Francisco where final check will be 
made. 


Each case contains 24 cans, each can weigh- 
ing 244 pounds. The shipment, inspected at 
Westwood this week prior to being re-shipped 
to Klamath Falls, showed that all wooden 
boxes were in excellent condition with one 
exception, that a board was missing off the 
top. Three of the fiber cases had both the 
top and bottom off and the cases were being 
held together by improvised twine seizing. 

At the same time as these tests are under 
way the association’s laboratories at Chicago 
are conducting a series of drum tests to de- 
termine what weight wooden box will stand 
the same wear as a fiber box. At the present 
time the wooden box is within 12 ounces of 
the weight of the fiber box, off-setting the ob- 
jection of the merchant paying excess freight 
on wooden boxes as compared with the 
lighter weight fiber box. 
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Western Pine Manufacturers in Semiannual 


Association Advertising Campaign Demonstrates Great 


Need of Improved Merchandising Methods 


[Special telegram to American LuMBERMAN] 


SPOKANE, WasH., July 27.—The semi-annual 
meeting of the Western Pine Manufacturers’ 
Association was held in the Davenport Hotel 
here today. Selling methods, advertising, mill- 
ing-in-transit, freight rates, split commissions 
were some of the principal subjects of discus- 
sion. 

President C. A. Barton has, for the last 
year and a half, adhered to a precedent of 
making no address, but he did in opening the 
meeting make the following observation: 

Never since my connection with this association, a 
period of fourteen years, has there been closer codp- 
eration or more accomplished than in the last year, 
and particularly the last six months. We have been 
through trying times; let us realize that we have 
been codperating but that we must continue to 
coéperate more than ever and thereby put our busi- 
ness on a higher plane. 


Secretary’s Report 

Secretary A. W. Cooper then read his re- 
port, the highlights of which were as follows 

At our annual meeting, one of the things that agi- 
tated us chiefly was the question of selling methods. 
Three committees were appointed from our three dif- 
ferent regions, to try to work out a solution of our 
selling problem by the organization of larger sales 
units. With the exception of one district, very little 
has been done. Our Oregon district has just launched 
a sales organization which will handle the sales of 
six of the principal mills in eastern Oregon. One of 
the signs of the times has been the recent agitation 
over split commissions. It is one of the evidences of 
the state to which the merchandising of lumber has 
fallen, and one of the evils that should and must be 
eliminated. 

On this subject of merchandising, I should report 
that the National trade extension campaign is actually 
launched. As you have seen by the trade papers, 
John M. Gibbs, of Norfolk, Va., formerly secretary 
of the North Carolina Pine Association, has been se- 
lected as trade extension manager. 

Since our last meeting there has been considerable 
agitation over the question of milling-in-transit. Ke- 
cent tariffs have extended milling-in-transit from 
points of origin in California and our own territory 
through to points where the millworking establish- 
ments are located on the Mississippi River and else- 


where. This extension of milling-in-transit is a very 
radical one. The impression seems to have gone 
abroad that the Western Pine Manufacturers’ Associ- 


ation fought it, but such was not the case, as we have 
remained entirely neutral, except in so far as we have 
insisted on equally favorable treatment with Califor- 
nia. In the judgment of your directors, it is not wise 
to oppose this, in view of the fact that our good cus- 
tomers in the middle West feel that they need it, 
although as a general proposition it is the policy of 
the association to oppose a great extension of milling- 
in-transit. 
Urging Revision of Rate Structure 

Since the annual meeting, the association, in con- 
junction with the West Coast, the California White 
& Sugar Pine, and the Redwood Manufacturers’ asso- 
ciations, has filed a brief with the Transcontinental 
Freight Bureau, urging a revision of the rate struc- 
ture into Central Freight Association territory, that is, 
east of Chicago and west of the Buffalo-Pittsburgh 
line. The plan suggested would be to blanket a good 
deal of this territory from points of origin in the 
West. This would result in reductions in existing 
rates to some points, of 8 cents. On the whole the 
carriers seem to be favorably disposed to some read- 
justment. 

I should like to emphasize the desirability of mem- 
bers helping to improve the detailed stock reports 
which we are now endeavoring to get out. This shows 
the stocks on hand in greater details for instance, the 
widths are segregated under the various grades of 
common, and 1 believe if it can be made comprehen- 
sive enough it will be far more valuable. 

We are continuing our research work to the best 
of our ability. Mr. Hermann has no particular re- 
port to make at this time, although we have almost 
completed data on the width shrinkage of our two 
principal woods, and have a lot of additional data 
which has not yet been worked out upon insulating val- 
ues. We have also been kept rather busy answering 
inquiries and securing information. A lot of people, 
as a result of our advertising, write in to know how 


to paint or stain our woods, to get certain results. In 
some instances we work this out in the laboratory, but 
we always endeavor to supply the best possible infor- 
mation. We hope to combine this information into a 
manual, which will be published and distributed to 
the trade and to prospective users. 


Practical Trade Marking Machine 


W. C. Geddes, chairman of the advertising 
committee, immediately launched into a discus- 





C. A. BARTON, 
Boise, Idaho; 
President 


sion of the much mooted question of obtaining 
a trade marking machine that is practical. 

Dan Tanner, of La Grande, Ore., well 
known inventor of much sawmill equipment, 
has devised a machine which is doing good 
work, and if it proves out, the association can 
buy it at a reasonable price. The committee 
is now pinning its faith to the possibility of 
obtaining the Tanner machine. Mr. Geddes 
complimented the McDonough machine but 
said the terms were impossible. 

Mr. Geddes, in speaking of advertising, re- 
verted to President Barton’s opening remarks 
and pointed out how confidence among the 
members has been restored to a greater extent 
than ever before. -He said: “One big thing the 


'. 














A. W. COOPER, W. C. GEDDES, 
Portland, Ore.; Winchester, Idaho; 
Secretary Advertising Committee 


association advertising has done is to bring 
a realization of our need of better selling our 
products. We are learning to use our heads for 
something more than merely to hold our ears 
apart. Drastic measures must be maintained 
until our advertising can bring back our busi- 
ness.” 

Decreased production has greatly limited the 
advertising campaign, it was said. 

N. L. Cary, in charge of the association’s 
advertising department, told of work of the 
department during the last six months. Dur- 
ing this period the advertising centered on a 
prize contest. Prizes were offered for the best 
set of questions about the use of Pondosa pine 
in home building. Prizes were divided into 
classes; namely, architects, prospective build- 
ers, contractors and retail lumber dealers. One 
contestant sent in a list of 2,900 questions. 
The manufacturers have found that in order 
to answer some of the questions, they will 
have to do some real research work. These 
questions will enable advertising copy to be 
prepared that will be informative and inter- 
esting to readers. They will also be the basis 
for preparing literature for architects and 
prospective builders. At the present time, 
Idaho white pine is receiving much attention 
in the association’s advertising. “Idaho White 
Pine—The Pine Without a Peer,” is the slogan 
around which the Idaho white pine copy is 
built. 

President C. A. Barton paid a high tribute 
to the work of the advertising committee and 
said it was marvelous what had been accom- 
plished, considering the funds available. 

C. L. Isted, of the Shevlin-Hixon Co., Bend, 
Ore., said the Western Pine association, find- 
ing it impossible to sell moldings under the 
“7.000 Series” molding book, last February 
went back to the old “8,000 Series.” This 
action apparently stirred up the Central Com- 
mittee on Lumber Standards, and it promised 
to make an effort to secure the use of the 
“7,000 Series” molding books by buyers. 

S. J. Sharp, association statistician, explained 
the work of assembling and disseminating the 
reports made by his department. He called 
attention to factors affecting the usefulness of 
the reports for current information and for 
historical comparisons, dealing primarily with 
the methods used in importing the mill prices 
shown and showing the effects of unusual sell- 
ing practices upon these importations. Mr. 
Sharp asked the hearty support of members in 
getting out the new detailed supplemental 
stock report. 

Reports show for the first six months of 
this year a decrease of about 13 percent in 
production, as compared with the first six 
months of last year. Stocks on hand are about 
a hundred million feet less than a year ago. 
Sellling prices at the present time are gener- 
ally stronger than at the first of the year, ex- 
ceptions being Idaho white pine Nos. 1 and 2 
common. Prices as compared with a year ago 
are generally weaker except in minor woods 
and some of the lower grades in pine. 


AFTERNOON SESSION 


Milling-in-transit was the subject of discus- 
sion opened by Secretary Cooper at the after- 
noon session. The subject has many angles 
from the standpoint of the western pine manu- 
facturers. Recently the association has pur- 
sued a middle-of-the-road policy of neutrality 
as far as extension of the privilege is con- 
cerned. 

“Selling Methods,” this subject was thrown 
open to discussion by President Barton, who 
called on W. S. Rosenberry, of the Winton 
Lumber Co., Gibbs, Idaho. Mr. Rosenberry 
said that it seems to be feasible to form a sell- 
ing agency for Idaho white pine, embracing a 
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number of the producers of that wood. Citing 
his own company, he expressed the belief that 
the wholesaler is necessary to market their 
product. He also stated as a new policy for 
his company the reduction of the number of 
wholesalers selling for the company, in order 
to eliminate the situation of several wholesalers 
selling for one company competing with one 
another for the business of a single buyer. He 
expressed the opinion that the reduced pro- 
duction during the last year will soon be felt 
to a greater extent in a changed tone of the 
market. He advocated strong efforts to elim- 
inate the split commission evil. 

J. P. Hennessy, of the Shevlin, Carpenter & 
Clarke Co. expressed similar views to those of 
Mr. Rosenberry. He also felt that progress is 
being made and that the reports of the sta- 
tistical department have been very valuable to 
the sales department. 

Discussion of the selling of stained selects 
and pitchy selects which are not recognized 
grades in grading rules received considerable 


attention after J. P. Lansing warned the mem- 
bers that this often resulted in selling lumber 
that really belongs in the grade of D select. 
Alleged inconsistencies of reports of the For- 
est Products Laboratory at Madison, Wis., re- 
ceived considerable attention, and it was shown 
that the members are smarting under results 
of many published statements from the labora- 
tory regarding comparative strength tests of 
species of woods and other qualities such as 
ability to take and hold paint. 

J. P. McGoldrick reported that a suit had 
been threatened against the Potlatch Lumber 
Co. by the owner of the so-called Tyree 
Rhodes method of sawing tapered logs, and 
he felt that this was a matter of common 
interest and that other manufacturers should 
help bear the expense of defending this suit. 
In the meantime the suit has apparently been 
dropped. The meeting voted to assume the 
expense that was incurred in preparing to de- 
fend the suit. 

Before adjourning, Secretary Cooper called 


attention to the severe illness of C. A. Rich- 
ardson, manager of the Western Lumber Co., 
Milltown, Mont. The secretary was instructed 
to send a letter of sympathy and flowers to 
Mr. Richardson at the hospital. 

Flowers were also ordered sent to R. J. 
Knott, traffic manager of the association, who 
is ill in a Portland hospital. 


Quantities of Lumber for Tunnel 


Denver, Coro., July 26—The near comple- 
tion of the Moffat tunnel in Colorado was the 
occasion for a display of some of the material 
used in the building of the 6-mile hole. Two 
thousand miles of 1x12 boards were used to 
bolster the sagging roof and crumbling walls, 
but to this must be added the heavy timbers 
used as props, and then about seven miles of 
new ties must be placed before the rails can 
be laid. With the approaches the total will 
approximate ten miles of ties. 


Southern Millworkers Discuss Problems 


ASHEVILLE, N. C., July 25.—The unfavorable 
situation prevailing in the millwork industry 
and plans for improving it, moisture content 
of lumber for various uses, and the new uni- 
form proposal for the entering of blanket bids 
for millwork jobs, comprised the principal 
business subjects discussed by members of the 
Southern Sash, Door & Millwork Manufac- 
turers’ Association at the annual summer con- 
vention, held at the Battery Park Hotel here 
Wednesday to Friday, July 13, 14 and 15. 

The feature of the entertainment program 
was the annual golf tournament Friday after- 
noon over the course of the Biltmore Forest 
Country Club for the silver loving cup donated 
in 1925 by the Southern Cypress Manufactur- 
ers’ Association, P. F. Conway, Danville, Va., 
a former president of the association, winning 
the tournament with a net score of 74. A. S. 
Parker, High Point, N. C., president of the 
association, won second prize with a net score 
of 81, while Wilkie J. Schell, Jacksonville. 
Fla., winner of the 1926 tournament, was in 
third place this year. Mr. Conway has now 
won the cup twice, as he also won the tourna- 
ment at the 1925 summer meeting. 

Following appointment of the resolutions 
committee Wednesday morning and election of 
fourteen new members, C. B. Harman, secre- 
tary-manager of the association, made an ad- 
dress on conditions now existing in the mill- 
work industry in the South and pointed the 
way to improvement. One of two things is 
necessary to improve the situation, he de- 
clared; either a reduction in expenses and op- 
erating costs by the millwork manufacturer, or 
an increase in selling prices. He declared, too, 
that inroads of the substitute people the last 
few years are one of the primary reasons the 
millwork industry is operating for less prefit 
than heretofore, and urged concerted action hy 
the umber industries to maintain the stand- 
ing of wood for construction use. He also 
brought out that whereas the millwork indus- 
try costs of production represent only 75 per- 
cent of the selling prices, in other staple lines 
the costs are 100 percent, hence the millwork 
industry is handicapped by 25 percent at the 
very outset and that out of this must come 
the estimating, advertising, collection and other 
costs as well as the profit. In other words. 
other staple lines have a 50 percent margin to 
work on, while the millwork industry has but a 
25 percent margin. 

Another important address Wednesday morn- 
ing was by Frank P. Huckins, Warren-Huck- 
ins Co., millwork manufacturer of Jacksonville. 
Fla, Mr. Huckins’ talk including an analysis 
of reasons for disunion in the millwork indus- 
try that are causing practically profitless oper- 
ation by many plants; the presentation of fun- 
damental facts of economics pertaining to the 
industry, and of a specific plan the adoption 
of which, he declared, would remedy this un- 
favorable situation. 


Afterwards there was considerable discus- 
sion pertaining to Mr. Huckins’ plan, and the 
following committee was appointed further to 
consider it: Legaire Inglesby, Columbia, S. C., 
chairman; W. H. Kane, Knoxville, Tenn.; 
George W. Wearn, Charlotte, N. C.; J. Har- 
old Mulherin, Augusta, Ga.; R. G. Freeman, 
Atlanta, Ga.; Wilkie J. Schell, Jacksonville, 
Fla.; F. C. Turner, Mobile, Ala.; P. F. Con- 
way, Danville, Va.; A. S. Parker, High Point, 
N. C., and C. B. Harman, Atlanta, Ga. 

Meeting with the board of directors Wednes- 
day night this committee considered the plan 
fully, and reported at Thursday’s session that 
there was not ample time at its disposal to de- 
cide definitely on the acceptance of the plan at 
this time. The secretary was therefore in- 
structed to publish the plan in full and submit 
it to all members for their consideration, the 
matter to be decided by the association one 
way or the other at the annual meeting in At- 
lanta in November. : 

Reverting to Wednesday’s meeting, the con- 
vention adjourned after Mr. Huckins’ address 
for luncheon at the hotel, the afternoon being 
devoted to entertainment. 

At the directors’ meeting Wednesday evening 
the principal matter discussed pertained to the 
uniform proposal and definition of millwork 
lumber which was formally adopted at the an- 
nual meeting in Atlanta last year, and it was 
reported that a good majority of the member- 
ship is now using the forms. A few changes, 
however, were suggested, and the following 
committee was appointed to consider these 
changes and to make them if the membership 
approves: J. Harold Mulherin, Augusta, Ga., 
chairman; E. M. Oettinger, Greensboro, N. C., 
and J. U. Gunter, Jonesboro, N. C. 

As this marks the third effort the associa- 
tion has made to get a uniform proposal form 
that would prove beneficial to the industry, 
members at the Asheville meeting were grati- 
fied over the success the present forms have 
met with, and believe that the problem has 
now been virtually solved. 

The convention, Thursday morning, after 
hearing a report by the committee that had con- 
sidered the Huckins plan, heard brief addresses 
by C. S. Williams, president of the Southern 
Cypress Manufacturers’ Association, and S. F. 
Hern, of Nashville, Tenn., who were visitors. 


Moisture Content Discussion 


The principal subject discussed Thursday 
pertained to the moisture content of lumber 
for various uses, addresses being given on this 
by J. E. Jones, chief inspector of the South- 
ern Pine Association; E. T. Mickey, Orinoco 
Supply Co., Winston-Salem, N. C.; R. G, Free- 
man, Phoenix Planing Mill Co., Atlanta, and 
Secretary Harman. 

Mr. Jones told of the efforts members of 
the pine association have been making to for- 


mulate some method whereby a definite basis 
of moisture content can be established for 
lumber for different uses, but stated that so 
far no feasible method has been forthcoming. 


No definite action in regard to what mois- 
ture content should be was taken at the meet- 
ing, but it was pointed out that definite steps 
will have to be taken soon regarding the adop- 
tion of an official process or definition setting 
forth exactly of what commercially dry lum- 
ber consists so far as its moisture content is 
concerned, as well as the establishing of more 
definite rules than those now prevailing in 
connection with the drying, selling and shipping 
of lumber on a moisture content basis. 


Due to lack of time other subjects on the 
program were postponed until the annual 
meeting, including formal adoption of the 
7,000 series list of moldings in preference to 
the 8,000 series list some manufacturers are 
still using; and the adoption of uniform sales 
arguments by the millwork industry in solicit- 
ing wood sash business as against substitutes. 

The golf tournament was played Thursday 
afternoon and the remainder of the day was 
devoted to entertainment. 


FRIDAY SESSION 


There was no business of importance at Fri- 
day’s meeting other than the adoption of sev- 
eral resolutions, including one expressing the 
association’s regret over the recent death of 
President Gwinn, of the Southern Manufactur- 
ing Co., Gadsden, Ala., millwork manufacturer 
and one of the old members of the associa- 
tion; and regret over the illness of W. P. 
McBroom, of the Lookout Planing Mills, Chat- 
tanooga, Tenn., first vice president of the as- 
sociation. A resolution also was adopted fa- 
voring a bill now before the United States 
Senate pertaining to expansion of the mer- 
chant marine; while two others were adopted 
advocating a reduction in the corporation in- 
come tax, and the repeal of, or a reduction in, 
the Federal estate inheritance tax. 


Some of the members attending the meeting 
and representing the larger millwork firms in 
the South, discussing present business condi- 
tions in the industry, declared that while their 
volume the last six months has been nothing to 
brag about, the situation is beginning to show 
a tendency toward improvement, with more 
construction than usual during the mid-sum- 
mer period going on in the Southeast, and the 
outlook for fall giving promise that close to 
normal, or even better than normal, business 
will prevail. The reason for the good outlook 
is the substantial increase in cotton prices and 
the higher prices prevailing for other southern 
crops, which will aid construction in the 
smaller towns and communities where it has 
been at almost a standstill ever since the first 
of the year. 
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Louisiana Dealers Study Their Problems 


SHREVEPORT, La., July 25.—With William A. 
Robinson, head of the Robinson-Slagle Lum- 
ber Co., of Shreveport, and R. A. McLauch- 
lan, of New Orleans, at their posts as chair- 
man and secretary, respectively, and dozens of 
retail companies represented, the quarterly 
meeting of the Louisiana Retail Lumber Deal- 
ers’ Association was held at the Youree Hotel 
here Saturday. There were two sessions, fore- 
noon and afternoon, during which encouraging 
reports were submitted, valuable exchanges of 
ideas and suggestions were made, and instruc- 
tive and helpful discussions were indulged in 
with regard to questions of vital interest to 
the members of the association and to the lum- 
ber industry in general. 

The two principal entertainments were a 
luncheon on the Youree Hotel roof attended 
by approximately seventy lumbermen, and a 
visit, following the close of the association’s 
business sessions, to the mammoth plant of the 
United States Sheet & Window Glass Co., 
which plant is considered the largest of the 
kind in this country. 

Formal welcome to Shreveport was ex- 
tended by Mayor L. E. Thomas, who reviewed 
the many evidences of progress in Shreveport 
and vicinity, in which the lumbermen have 
played a vitally important part. He also paid 
high tribute to the lumber industry and to the 
value of organizations such as the one to 
which he was extending this official munici- 
pal welcome. 

Another visitor whose message was encour- 
aging and inspiring, was A. J. Peavy, presi- 
dent of the Peavy-Byrnes, the Peavy-Moore 
and the Peavy-Wilson lumber companies, all 
with general offices in Shreveport, who also is 
president of the Southern Pine Association. 

Because of an overproduction of lumber, the 
accumulation being more than 10 percent 
greater than demanded, and also because of a 
desire to help in timber conservation and wish- 
ing to provide the employee more time for 
recreational and health activities especially 
during the warm season, the companies which 
he heads have arranged for curtailment of op- 
erations by adopting the 5-day week instead 
of a week of 5% days as heretofore,’ Mr. Peavy 
announced in his address. The companies 
affected by this decision, reached today, Mr. 
Peavy stated, operate four mills in Louis- 
jana and Texas. He said the Frost Lumber 
Industries (Inc.), operating eight mills, prob- 
ably will take similar action. The twelve mills 
of these four companies have a daily output 
of about 1,500,000 feet. 


Praises State Organization 

Mr. Peavy praised the retail dealers for 
having a State association, for there is so 
much that can be done through organization 
that can not be done without united effort. 
“You can accomplish so much better results by 
working collectively than singly,” Mr. Peavy 
stated, in urging still greater membership in 
the association. He pointed out that should 
the lumber dealers not have an organization 
they would be at a disadvantage because other 
business interests are organized and are en- 
joying the benefits of collective effort. Or- 
ganization along the right lines, he pointed 
out, enables men in the same lines better to 
understand each other and to be enabled to ac- 
complish the largest degree of success in solv- 
ing their common problems. He said it was 
the policy of the Southern Pine Association 
to codperate with the distributers and dealers, 
and that its service is always available. 

Immediately following Mayor Thomas’ ad- 
dress of welcome, Secretary McLauchlan read 
a letter from O. B. Hopkins, of Hopkins 
3ros., Lafayette, La., expressing regret that 
neither he nor B. J. Williams, of his company, 
would be in position to attend the meeting, ow- 
ing to the flood disaster in south Louisiana, 
which had kept him away from his office most 
of the last ninety days. He referred to the 
great service being rendered by the associa- 


tion, and reported progress in the district 
meetings in his territory, predicting that the 
meetings would prove very profitable. 

Secretary McLauchlan stated that Mr. Hop- 
kins was a very active member of the associa- 
tion and that he had been busy in flood relief 
work. 

The secretary reported the membership as 
54 active and 7 associate and, commenting on 
association progress, said Alexandria and 
Lafayette are 100 percenters, with splendid 
progress being made in other localities. He 
also reported progress in local and district 
organization work. He said that an important 
accomplishment had been the adoption of a 
code of ethics, prepared by a committee headed 
by W. H. Managan, of Lake Charles, and 
adopted at the last quarterly meeting 

Among those discussing problems of the 
dealers, including the use of the code of ethics, 
the question of advertising, cost of delivery, 
peddling bids and other questions met with 
frequently by retailers, were: W. A. Robinson, 

Robinson-Slagle Lum- 

| ber Co., Shreveport; L. 
et C. Allen, of the same 
company; C. C. Patter- 
son, Brown Lumber & 
Supply Co., of Vivian: 
H. H. Harris, of Hill 
Harris & Co. (Inc.), 





W. A. ROBINSON, 
Shreveport, La.; 


Chairman of Retail 
Conference 





Alexandria; C. M. 
Managan, of Krause & 
Managan Lumber Co., 
Lake Charles; J. M. 
Myatt, of Parlor City 
Lumber Co., Monroe; 
S. J. Dautrive, of Dau- 
trive Lumber Co., Pine- 
ville, and G. L. Cline, of the Cline Lumber & 
Manufacturing Co., Shreveport. 





Makes Strong Plea for Faith 


Secretary McLauchlan addressed advice to 
producer and distributer pointing out some 
outstanding needs of each, and urged that each 
have faith in himself and in his competitor 
and in his community. He offered very help- 
ful suggestions and made a splendid impres- 
sion upon the audience. He also spoke on the 
“credit plan” and described the one used in 
Philadelphia which is receiving favorable 
comment. Before selling the dealer obtains 
certain specific information through the credit 
bureau. 

Discussing the evils of demoralizing com- 
petition among various branches of the indus- 
try and the practice of some manufacturers in 
extending credit to irresponsible dealers and 
thus enabling them to open up new yards in 
territory already covered, the secretary said: 

All of this leads to the thought that there is a 
hasis of understanding by which the producer and 
the dealer can find a common meeting ground. Let 
them come together; the producer agreeing that he 
will not sell to other than legitimate dealers and the 
dealer that he will buy only from those who deal with 
him on that basis. This need not be a written con- 
tract but common sense should dictate the principle 
as an accepted rule of the industry. With the pro- 
ducer protecting the dealer and the dealer protecting 
the producer, there would speedily come a change for 
the better in the fortunes of all. 


He urged each dealer to “be a leader in all 
things that are for the good of your commu- 
nity. Let your fellow citizens know that in a 
business way you are.the largest and the most 
important business man in town. Your busi- 
ness, your success and your standing in your 
own home town are only as big as you feel 
about them yourself.” 


Asked from the floor as to the work of the 
committee on insurance rates, the secretary re- 
ported that the insurance increase proposal 
was a “dead issue” unless the insurance com- 
mission brought it back to life and informa- 
tion at hand convinced him there was abso- 
lutely nothing to fear. 


Round-table Discussions Are Held 


In the round-table discussion C. C. Patter- 
son, of Vivian, discussed the matter of 
“peddling bids.” He said he thought there 
ought to be a date set for opening bids, thereby 
protecting those furnishing prices. He also 
disapproved the activity of some mills selling 
direct to the consumer when there are retailers 
in the territory. “We can not stop the little 
mill from selling direct but can have some ef- 
fect on the big mill,” said “Pat,” as Mr. Pat- 
terson is known. 

Homer Harris, of Alexandria, speaking of 
the good results of the State organization's 
work, related some experiences of his com- 
pany. Dealers in Lake Charles, he recalled, 
refused to bid on Alexandria business. His 
company also refused to bid on jobs in a 
neighboring town, although the dealer there 
had bid on jobs in Alexandria. It was return- 
ing good for evil, and should be helpful later 
on, he said. 

J. M. Myatt, of Monroe, said there was 
some improper competition reported in his ter- 
ritory, on a small scale, but he was confident 
the situation would be worked out favorably, 
progress already being noted. 

Secretary McLauchlan stated that large 
mill competition could be stopped with 
proper organization, and, in his opinion, the 
mills as a rule were inclined to be fair. He 
said he had always advocated that large pro- 
ducers ought to take over the smaller opera- 
tions in their respective areas, as they have 
planers and can dress the lumber up to their 
own standards. He told of a company in Mis- 
sissippi that took over all the little mills 
within a radius of forty miles, eliminating com- 
petition with this type of mill. This, he said, 
is the way to stop the conflict with the little 
mill. When the locals and districts get to go- 
ing the story will be different, he predicted. 

C. M. Managan asked for information on 
advertising and delivery expense; what ought 
to be spent on advertising, what forms are 
most productive, what ought to be spent for 
delivery, etc. He said his company spends 1! 
percent of sales on advertising at its yards. 

C. C. Patterson considered direct mail ad- 
vertising the most advantageous. “We figure 
on spending between 114 and 2% percent of 
our sales on advertising,” he said. “We send 
out letters, not lengthy ones, and find it pays 
to put personality in the business.” Last year 
his company doubled its sales, he reported, at- 
tributing it to direct mail advertising and car- 
rying good stock. He said the company found 
that the distribution of advertising aprons also 
pays. The aprons are given to carpenters and 
others, and on another trip the company’s rep- 
resentatives try to sell to the carpenters. 

He said he figured the cost of delivery $4 
per 1,000, the main expense being loading and 
unloading and truck use. The direct letter is 
gotten out every six weeks. No prices are 
quoted. It is sent to about 250 persons, se- 
lected from a list of property owners, and full 
postage is used on every letter as letters bearing 
half postage are not impressive. The let- 
ters are written, not mimeographed. The in- 
dividual, personal touch is given in each let- 
ter. As no prices are given, those getting 
the letters, if interested, will come to the yard 
and see the stock and get the prices. 


Delivery Costs and Advertising 


H. H. Harris, Alexandria, speaking on de- 
livery costs, said his company makes an extra 
charge if the haul is more than three miles, 
and figures it costs $2 a thousand for deliver- 
ing. He figures his truck and driver are 





eum 


ait ate Ai, nan on 








v=) 
nh 
“a 


the 
re- 
sal 
m- 
na- 
SO- 


er- 


ere 
>by 
Iso 
ing 
ers 
tle 
ef- 
at- 
of 
n’s 
m- 





JuLy 30, 1927 


——— 


AMERICAN 


LUMBERMAN 57 





worth just as much as the transfer man’s and 
charges accordingly, at the rate of $3 an hour. 
It is unprofitable to handle small loads, he 
said. As to advertising, Mr. Harris said his 
company spends about 2 percent of sales for 
advertising, using gross sales. “We do not 
figure it an expense, but that it is like spending 
money for an additional salesman. We get 
direct results. You can control what you say 
in your advertisements but can not always 
control what a salesman says and can not al- 
ways get the kind of men you want for sales- 
men. Our newspaper is the best advertising 
medium we have. We pay 45 cents an inch 
for the space. About one-half the money we 
pay for advertising goes to the newspaper, some 
of it to posters and direct mail.” 

C. M. Managan, Lake Charles, said there 
are some good newspapers in his company’s 
territory. It is hard for them to use direct 
mail, he said; the lists would have to be too 
large and the letters could not all be personal; 
a form letter, rather, would be necessary. Ad- 
vertisements in cook books and programs are 
no more nor less than donations, in his opin- 
ion. “I think good newspaper advertising is 
all right,” Mr. Managan said, “You’ve got to 
put personality into it.” 

As to deliveries, Mr. Managan estimated 
that they cost 344 percent of sales. The aver- 
age haul at Lake Charles is twelve miles, but 
the company charges extra outside of three 


miles. At Jennings the average haul is five 
miles, and the delivery expense is 4 percent of 
sales. But there is an extra charge for deliv- 
ery outside the town limits. At Crowley there 
is a charge on all deliveries, and at Vinton the 
charge is for outside hauls. At DeQuincy 
and DeRidder, smaller towns, there is no de- 
livery service given by the company. He said 
he didn’t think there should be delivery given 
in the small places, but it is proper to en- 
courage and help customers in obtaining deliv- 
eries. 

W. A. Robinson, Shreveport, said his com- 
pany carries an unloading account, figuring 
this cost and carrying it separately. The size 
of a town, he said, governs the cost of deliv- 
ery. Some years ago the cost of delivery in 
Shreveport, population then 30,000 to 40,000, 
was about $2 a thousand or less, whereas to- 
day, with the population around 75,000, the 
cost is more than $3 a thousand, and the aver- 
age haul has increased from not more than 
two miles to between six and seven miles. The 
larger expense in delivery is due to longer dis- 
tances, street congestion, delays caused by 
traffic signals, etc. The bigger the city, he 
said, the higher the cost of delivery. 

G. L. Cline, of Shreveport, speaking on the 
importance of organization, said that there are 
eight yards in the Shreveport local organiza- 
tion of retail dealers. Through this agency 
they know each other better and have a bet- 


ter understanding. There is a feeling among 
the yards that did not exist before this or- 
ganization work. Each dealer has realized 
more than ever that he is not the only honest 
one; he has a better regard for and opinion of 
the ‘competitor. 


C. C. Patterson, of Vivian, recited methods 
of conducting a lumber business profitably. 
‘When we apply for credit we have to give 
references, and I feel that my customers 
should give me some information about their 
business,” he said. “Find whether a man is 
really entitled to credit before you extend it 
to him.” 


The treasurer submitted a brief report, 
showing the finances to be satisfactory, with a 
balance for the association. 

It was suggested that the transportation 
committee work on the matter of having rates 
equalized so as to make it possible to sell 
Louisiana customers as cheaply as producers 
in other States. The Louisiana shipper now 
has some disadvantages as to freight rates, it 
was pointed out. 


The next meeting of the association will be 
held in Baton Rouge, Oct. 15, it was decided. 


The association then adjourned and those 
in attendance gathered in front of the Youree 
Hotel, where they were taken in autos for the 
trip of inspection to the plant of the United 
States Sheet & Window Glass Co. 


Virginians Stage Their Largest Convention 


VirGINIA Beacu, Va., July 25.—The retail 
lumbermen of Virginia are prosperous, happy 
and optimistic, judging from views expressed 
by members of the Virginia State Retail Lum- 
ber & Building Supply Merchants’ Associa- 
tion, which closed its two-day convention at 
the Pinewood Hotel here last Friday. The 
lumbermen, to tell the truth, devoted most of 
their time at the beach to having a good time, 
but there were two business sessions, both well 
attended, at which various angles of the lum- 
ber business were discussed. 

The second business session was open to 
members only, but during this meeting they 
spoke freely, received tips on how to conduct 
their affairs from experts and all in all the re- 
tailers felt that their stay at the seashore had 
been spent profitably. 

The Virginia State association comprises one 
of the youngest organizations of lumbermen in 
the United States, but it has grown just as 
fast as any of its great sister associations and 
is destined to become a powerful factor in the 
lumber industry of Virginia as well as in the 
South. It was organized in April, 1926, with 
only twenty-two members. At the first annual 
convention held in Richmond last winter there 
were forty members. At the convention just 
closed there were 110 members present. Fif- 
teen prominent lumbermen were guests and in 
all the Virginia Beach sessions attracted more 
than two hundred persons. 

“We have a potential membership of more 
than 225 retail firms,” said P. W. Lowry, the 
secretary-manager. “From the manner in 
which we have grown, I certainly think we 
have a right to expect to enroll most of these 
before another year goes by. The Virginia re- 
tailer appreciates what the association has ac- 
complished up to this time and must realize 
that we have only begun to reap the benefits 
of organization work.” Mr. Lowry was secre- 
tary of the Carolina Retail Lumber Dealers’ 
Association from 1923 to 1926, when he re- 
signed to launch the work in Virginia. 

The convention here was presided over by 
President F. W. Kling. of Roanoke. At the 
morning session Thursday, he spoke enthusi- 
astically of the rapid strides the association has 
made and said its influence is only beginning 
to be felt. The keynote of the convention was 
struck in the first set speech on the program, 
delivered by Frank A. Brooks, of the Brooks 
Lumber Co., Greensboro, N. C. Mr. Brooks, 
former president of the Carolina Retail Lumber 
Dealers’ Association, took as his subject, 


“Working Together Works Wonders.” He is 


considered one of the best posted organization 
men of the lumber industry in the South. In 
this address he stressed cooperation. Later on 
Brooks spoke on “Five 
These 


in the meeting, Mr. 
Great Essentials in the Retail Game.” 





P. W. LOWRY, Ww. A. BARKSDALE, 
Richmond, Va.; Charlottesville, Va.; 
Secretary-Manager Chairman of Board 


he outlined as organization, purchasing depart- 
ment, knowing your costs, salesmanship, and, 
most important of all, credits and collections. 
He said organization got the business under 
way and that a good start was esesntial in any 
successful venture, but he added that the or- 
ganization must be kept up to the highest 
standards at all times or the business would 
surely suffer. 


“The Wholesaler and the Retailer” 


Wm. Petrie, of the Gulf Red Cypress Co., 
Jacksonville, Fla., spoke on “The Wholesaler 
and the Retailer,” stressing the fact that there 
is a distinct place in the industry for the manu- 
facturer, the retailer and the wholesaler. He 
added: “We believe that the day is close at 
hand, if it is not already here, when the manu- 
facturer and wholesaler are going to accept as 
their duty the intimate study of the wants and 
needs of their retail friends.” Mr. Petrie’s ap- 


pearance on the program was recognized as one 
of the outstanding features of the convention. 

“Lumber and Its Competition,” was the sub- 
ject discussed by J. W. Paddock, field repre- 
sentative of the Southern Pine Association, Chi- 
cago. Mr. Paddock took the place on the pro- 
gram of L. R. Putman, who had been unable 
to attend. 


H. E. Everley, of the research department 
of the W. M. Ritter Lumber Co., Columbus, 
Ohio, gave an illustrated talk on “Hardwood 
Flooring in a Retail Yard.” He discussed kiln 
processes and asked for codperation of the 
dealers in handling lumber after they receive 
it. He said poor handling often had the result 
of eradicating the advantages of good manu- 
facture. 

The rest of Thursday was given over to 
pleasure, including a golf tournament in the 
afternoon on the grounds of the Princess Ann 
Country Club. The banquet was held Thurs- 
day night at the Pinewood Hotel and was de- 
scribed as the “snappiest social feature yet had 
in the South.” Senator Ford, of New York, 
delivered a humorous lecture on “What the 
World Needs.” 

H. B. Crosswell, of the Building Supply Cor- 
poration, Norfolk, laid the groundwork for 
the closing session, with an address on “Cred- 
its in the Retail Lumber and Building Supply 
Industry.” Other speakers at this session were 
Mr. Brooks and W. A. Barksdale, of Char- 
lottesville. Va., whose subject was “Distribu- 
tion in Association Territory of Brick, Roof- 
ing, etc.” Mr. Barksdale is chairman of the 
association's board of directors. 

After adjournment, the association conducted 
an excursion to the plant of the Virginia Port- 
land Cement Corporation plant, where luncheon 
was served. 

The resolutions committee had not com- 
pleted its report at the time of adjournment 
and will report at a meeting of the officers. No 
decision was made on the time and place of the 
next annual convention, although there was 
considerable sentiment in favor of Richmond. 

There was much disappointment over the 
inability of Charles Hill, general sales manager 
of the Southern Pine Sales Corporation, New 
York, to join with the Virginians in their big- 
gest convention, 


Int1nots leads the world in production of 
farm machinery, the annual production having 
a value in excess of $70,000,000. 
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Southern Pine Salesmen 
Study Their Wood 


Mapison, Wis., July 28.—The Southern Pine 
Association conference and school for salesmen 
and mill representatives which has been in 
session here at the Forest Products Laboratory 
for the last three days ended shortly after 
noon today. From the opening session Tues- 
day morning to the final lectures and tests lum- 
ber came in for exploitation and research such 
as never before has been afforded a representa- 
tive group of salesmen. 

More than seventy representatives of south- 
ern pine producing mills and members of the 
Southern pine Association staff were in attend- 
ance during the conference. Classes and dis- 
cussions were conducted under the direction of 
C. P. Winslow, director of the Forest Products 
Laboratory, and W. W. Weber, of the staff, 
and southern pine and lumber in general were 
presented to the visiting lumbermen from a 
semi-technical standpoint with practical applica- 
tion always in view. 

From a mass of authentic and proved infor- 
mation gathered by the Forest Products Lab- 
oratory staff the southern pine salesmen were 
given invaluable data on lumber in practically 
all of its various aspects as dealing directly 
with the salesmen. The structure of wood, 


OPENING SESSION 

Mr. Winslow, at the opening session Tues- 
day, welcomed the salesmen and millmen to 
the laboratory. He went into a brief discus- 
sion of the aims -of his staff, calling attention 
to the fact that there is yet a great field of 
study and research for the lumber industry. 
He said that there are more than thirty known 
properties of wood yet to be exploited for suc- 
cessful utilization. Mr. Winslow explained 
that the main purpose of the salesmen’s course 
was to demonstrate as many properties of 
wood, good or bad, as possible. 

“The Structure of Wood” was the subject 
of Arthur Koehler, wood technology expert of 
the Forest Products Laboratory, at the open- 
ing session of the salesmen’s meeting Tuesday 
morning. He dealt with the relation between 
recent findings and research of the Government 
and the merchandising and sale of lumber. He 
urged that the lumbermen recognize what are 
now considered faults in lumber and work 
to the end of turning them into assets. This 
has been accomplished already in many in- 
stances by thorough study and tests, he said, 
continuing : 

Wood is a product, an organic material, peculiar to 
itself and as such must be given the scientific study 
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Observe Tests 


and Discuss 
Sales Applications 


Southern pines, due to the manner of growth, 
are easily classified as to density, according to 
Mr. Markwardt. 

Mr. Markwardt conducted several tests of 
density in the southern pines, which showed 
that the number of annual growth rings per 
inch was not of as much concern in determin- 
ing strength as the percentage of summer wood. 
That the rate of growth can not be brought to 
bear too greatly and that density is the best 
indication of strength in southern pine were 
points brought out. 


Strength Tests on Southern Pine 


The afternoon session opened with the test- 
ing of various southern pine items to deter- 
mine strength factors. T. R. E. Wilson, en- 
gineer of the laboratory, was in charge. 

Bending strength tests were first tried on 
small specimens. Two pieces of southern pine, 
one dense and the other with low density, 
measuring 2 inches by 1% inches, 30 inches 
long, were placed in the testing machine. The 
stick with low density reached 1,060 pounds 
and failed while the more dense piece reached 
1,620 pounds before failing. 

Next came two pieces of longleaf southern 
pine, 3 inches by 6 inches, cut from the same 











Attendance at the Southern Pine Association conference for salesmen at Forest Products Laboratory, Madison, Wis., July 26-28. 


density rules and discussion, bending and 
structural tests and demonstrations, paintabil- 
ity, nail pulling and splitting tests, methods of 
lumber identification, decay hazards and special 
treatment of southern pine all were gone into 
in detail. 

Bolt bearing tests at the final session created 
a fitting and interesting climax to the crowded 
three-day sessions. Convincing panel tests as 
to the structural strength of diagonal against 
horizontal sheathing, a demonstration of a box 
testing drum and spirited discussion of moist- 
ure content and its various effects on the proper- 
ties of lumber came in for a final swing as the 
conference came to an end. 

Under the direction of Mr. Winslow and 
Mr. Weber, the laboratory staff had charge of 
all classes and guided the general discussion. 
The salesmen were given opportunities of ask- 
ing questions and thorough discussion as each 
branch of the course was carried out. 

H. C. Berckes, secretary-manager, and L. R. 
Putman, merchandising counsel of the South- 
ern Pine Association, took part in directing 
the course. L. Kraemer, Southern Pine As- 
sociation engineer, coOperated with the labora- 
tory officials in presenting the various tests 
and discussions. 


which it deserves. We should recognize our handicaps 
and not sidestep them. You salesmen and manufac- 
turers are in a position to realize that the ultimate 
benefits to the consumer are your own benefits, and by 
overcoming by application and study many of our 
present problems mutual good will be derived by all 
concerned. 


Mr. Koehler said that the inherent qualities 
of lumber made it a product in great demand 
always. The nail holding power and its cell 
formations make lumber a building material 
reliable and easy to handle, he said, and these 
two factors are assets the full importance of 
which are not always realized. 

Mr. Koehler went into a semi-technical ex- 
planation of the many qualities of lumber 
which make it a necessary product. He said 
that the natural tencency to absorb through 
its pores paints, glues and preservatives and 
its natural beauty put lumber in a class to 
itself. 

Following his talk Mr. Koehler dealt with 
questions asked by the assembled salesmen and 
there was a general discussion of growth, tur- 
pentining, shrinkage, cell formations, resin 
qualities. 

L. J. Markwardt, assistant in charge, sec- 
tion of timber mechanics, Forest Products 
Laboratory, went into a discussion of density. 


timber. One of the sticks was knotty to an 
extent, and the other was practically clear. 
The purpose of this test was to show the ef- 
fect of knots on the strength of wood, also 
that knots need not be considered as affecting 
stiffness to any great extent. After subjecting 
the knotty beam to 4,550 pounds pressure, it 
failed, while the clear beam took 8,500 pounds 
before breaking. Mr. Wilson explained that 
knots of this kind in a piece of timber usu- 
ally cause it to be 50 percent less efficient in 
strength. 

Another important consideration is the ef- 
fect of the height of a beam on its strength. 
Two pieces were used in this test, one 2 inches 
deep and the other 1 inch deep, both being 
144 inches wide. At 1-inch deflection these 
pieces took 700 and 190 pounds, respectively, 
and without a sign of failure. The final re- 
sults were 780 pounds for the 2-inch stick, 
and 230 pounds pressure for the 1-inch piece. 

“There is a ratio of 4 to 1 in the strength 
of two such beams,” Mr. Wilson said, “and 
a greater ratio in stiffness.” 


Paintability of Pine 


“Paintability of Southern Pine” was the sub- 
ject of F. L. Brown, chemist in charge of paint 
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tests. He said that there is an impression that 
southern pine can not always be painted to 
satisfaction, but that the laboratory has found 
that this hinges on knowing how to paint. Mr. 
Brown said that paint is used to decorate and 
protect wood ,and that since it is taken as it 
comes from the forests, it is up to paint makers 


called special attention to the often repeated 
statement of the Government experts that blue 
stain is not a rot and does not affect the 
strength of lumber. 

G. M. Hut, section of preservation, lectured 
on the methods of treating southern pine for 
all its uses and by all the presently known 
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Inspecting painted lumber panel tests. The southern pine salesmen found specimens of their 


wood which have been exposed to the weather since the summer of 1924 


and appliers to put it on lumber to the satisfac- 
tion of all concerned. 

In bearing on the properties of wood to be 
considered in painting, Mr. Brown said that as 
a general rule, low density wood is better 
adapted to present methods of using paint than 
a high density material. He went into a report 
of the results of a number of paint panel tests 
which have been under way by the laboratory 
for several years. Some of these of southern 
pine have been exposed to the weather since 
the summer of 1924, he said. 

Following Mr. Brown’s lecture, the salesmen 
were taken to inspect the paint panel tests at 
the university farm, two miles west of the 
campus. 

WEDNESDAY SESSIONS 

Wednesday’s sessions were opened with 
further tests of southern pine in its’ various 
uses. Nail holding powers of this lumber were 
brought out in a forceful manner on the test- 
ing apparatus by Mr. Wilson. It was found 
that while dense lumber is stronger and will 
hold nails better when it is large enough not 
to split, lumber of less density is better in thin 
stock because it is softer and does not split as 
much. The effect of moisture content on nail 
holding power and the use of varying types of 
nails were gone into during a general discus- 
sion in which the salesmen took part. 

J. E. Jones, chief inspector for the Southern 
Pine Association. conducted a grading contest 
following the nail holding spectacle. The sales- 
men were shown examples of the various 
grades as coming directly from manufacture 
and they vied in judging. 

Discusses “Wood Identification” 

“Wood Identification” was the subject of 
discussion by Mr. Koehler at the Wednesday 
morning session. He went into the details of 
identification of the various species and how 
the common method of visual decision should 
he supplanted by specific facts. These have 
been brought out by the Forest Products Lab- 
oratory in its studies and are of practical value, 
Mr. Koehler said. He stated that density is 
really the only manner in which southern pine 
species can be truly classified or known. This 
particularly applies to the southern pines, he 
said, although they are commonly divided only 
into species groups and sold in that manner. 
There is no basis for a definite knowledge of 
quality of clear wood except the density rule, 
Mr. Koehler stated. 

Dr. Audrey Richards, of the laboratory staff, 
followed Mr. Koehler with a discussion of the 
decay hazards in wood. She told of the dif- 
terent forms of fungus growth, how they in- 
fected the tree and cut timber, and steps that 
should be taken for prevention. Dr. Richards 


methods. Fire prevention tests were conducted 
which showed that rapid advancement is being 
made in this line of treatment of woods. 

B. H. Paul, silviculturist, followed with a 
lecture on the possibilities of growing dense 
second growth southern pine and was followed 
by E. M. Davis, associate wood technologist, 
who spoke on the variations of density of 
southern pine. 

Mr. Davis told of the variations which have 
been found by the laboratory experts in both 
longleaf and shortleaf southern pine commer- 
cial shipments, this after gathering more than 
5,000 samples. In some instances, slow grow- 
ing shortleaf pine had a greater number of 
rings to the inch and a larger amount of 
summerwood than the average of longleaf pine. 
The range in density for shortleaf has been 
found to be similar to the range for longleaf, 
but this only goes to show more definitely the 
desirability of using density as a measuring rod 
rather than any particular species, according 
to Mr. Davis. The average for longleaf pine 





pounds while the horizontal was faring badly 
at 1,400. This test was applied with sheathing 
and plaster. The first cracks showed on the 
horizontal section at a pressure of 3,700 pounds 
with a deflection of one inch. The diagonal 
section had only a small crack to be seen at 
5,600 pounds, and this at a deflection of 114 
inches. 

Various contests were held in connection 
with the course, the visitors showing keen in- 
terest in one in which twenty-five pieces of 
southern pine representing four species were 
placed before the gathering. This was won by 
J. E. Jones, of the Southern Pine Association, 
who judged correctly twelve of the total num- 
ber, also four out of ten pieces of longleaf 
pine. Reding Putman, of the association, was 
second and Joe Lane, of the Long-Bell Lumber 
Co., was third. 

Among those registered in the laboratory 
course were the following: 

Roscoe C. Clark, Chicago, L. G. Negrotto, Rochelle, 
La., Tremont Lumber Co.; R. E. Gifford, Garyville, 
La., L. M. Chipley, Garyville, La., Walter A. Robin- 
son. Indianapolis, Ind., T. A. Farris, St. Louis, Mo., 
F, H. Sanguinet and J. H. Abney, Garyville, La., and 
H. C. Fidler, Marion, Ohio, Lyon Lumber Co.; E. 
Darling, James B. Hunt, J. R. Keller and J. W. 
Smith, Laurel, Miss., Wausau Southern Lumber Co.; 
Walter J. Noone, Scranton, Pa., and K. W. Bridges, 
Brookhaven, Miss., J. J. Newman Lumber Co.; Earl 
Eckdahl and David W. Thompson, Keltys, Tex., An- 
gelina County ‘Lumber Co.; M. H. Bissell, Laurel, 
Miss., F. Norman Snell, jr., Jackson, Mich., and |. 
W. Sherwood, Laurel, Miss., Marathon Lumber Co.; 
Toseph A. Dohn, Nat F. Wolfe Lumber Co., Chicago; 
Marin D. Dracea, professor Scoola Politechnica, Bu- 
charest, Roumania; Harry C. Council, Jackson, Miss., 
Foster Creek Lumber & Manufacttring Co.; Leo P. 
Miller, Danville, Ill., Seassit Lumber Co.; W. E. 
Niezum, Madison, Wis.; L. L. Prudhomme, Texar- 
kana, Tex., Southern Pine Lumber Co.; Q. S. Street, 
Chillicothe, Ohio, H. N. Rogers, Chicago, Eastman 
Gardiner & Co.; H. E. Frost, Milwaukee, Wis., C. B. 
McVey, Peoria, Ill., F. R. Linroth, Chicago, Roy E. 
Stone, Kansas City, Mo., T. M. Hayes, Amarillo, 
Tex., Frank R. Watkins, Kansas City, Mo., and T. 
FE. Flanders, Kansas City, Mo., Exchange Sawmills 
Sales Co.: J. H. Lane, Kansas City, Mo., Long Bell 
Lumber Co.; Lee Caruthers, New York City, W. RK. 
Clarke, Orlando, Fla., and J. B. Harris, Jacksonville, 
Fla., Florida Dense Long Leaf Pine Manufacturers; 
Alec R. Entrican, Madison, Wis., New Zealand Gov- 
ernment, care of Forest Products Laboratory; Charles 
M. Kerr and P. R. Hicks, Chicago, American Wood 
Preservers’ Association; D. S. Fellows and W. A. 
Morton, Birmingham, Ala., Kaul Lumber Co.; Harvey 
FE. Johnson, Canton, Ohio, Tombaugh Lumber Co.; 
A. D. Franklin, St. Louis, Mo., Central Coal & Coke 
Co.; Damon Wheeler, Mt. Vernon, IIl., Finkbine 
Lumber Co.; Tom M. Bankston, Morton, Miss., Adams 
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Salesmen watching one of the tests of the structural strength of southern pine at the conference 
on properties and uses of lumber 


is 51 percent, Mr. Davis said, while that of 
shortleaf is 47 percent. 
Sheathing Demonstrations 

Returning to the building in which Mr. Wil- 
son had additional testing machinery set up, 
the salesmen were given a convincing demon- 
stration of the use of diagonal sheathing as 
against horizontal. With 4-foot panels for the 
demonstration it was shown that the diagonal 
section was carrying a load of more than 5,000 


Banks Lumber Co.; J. J. Fitzpatrick, Madison, Wis., 
J. J. Fitzpatrick Lumber Co.; W. E. Box, Hammond, 
La., W. E. Snider, Chicago, C. R. Ketcham, Ham- 
mond, La., and G, H. Fordham, Cleveland, Ohio, Nat- 
albany Lumber Co.; B. H. Bolinger, Shreveport, La., 
and J. Donner, Chicago, S. H. Bolinger & Co. (Ltd.); 
James E. Stickney, Ferry-Hanly Advertising Co., 
Kansas City, Mo.; J. E. Jones, L. E. Sigur, Joseph 
W. Paddock, R. Putman, J. F. Carter, A. S. Boisfon- 
taine, E. Mark Ferree, W. H. O’Brien, L. R. Put- 
man, L. Kraemer, H, C. Berckes and C. F. Bolden, 
Southern Pine Association. 
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Associations Plans and Activities 


Aug. 3— National Lumber Manufacturers’ Associ- 
ation, Palace Hotel, San Francisco, Calif. Mid- 
summer meeting board of directors. 


Aug. 15-16—Appalachian Hardwood Club, Cincin- 
nati, Ohio. Inspection test on hardwoods. 


Aug. 18—North Carolina Pine Association, Wrights- 
ville Beach, N, C. Midsummer meeting. 


Aug, 22—West Coast Lumbermen’s Association, Ta- 
coma, Wash. Midsummer meeting. 


Aug. 22-28—National Retail Lumber Dealers’ Asso- 


ciation, Winthrop Hotel, Tacoma, Wash. An- 
nual. 


Sept. 13—Roofers Manufacturers’ Club, Columbus, 


Ga. Meeting at plant of H. Dixon Smith 
(Inc.). 


Sept. 14—National Lumber Exporters’ Association, 
Palmer House, Chicago. Semiannual. 


Sept. 14—Hardwood Interior Trim Manufacturers’ 


Association, Congress Hotel, Chicago. Fall 
meeting. 


Sept. 15-16—National Hardwood Lumber Associa- 
tion, Congress Hotel, Chicago. Annuul. 


Oct. 15—Louisiana Retail Lumber Dealers’ Asso- 
ciation, Baton Rouge, La. 


National Builders Conference 

Possibility of rating residences as “A,” “B” 
or “C” structures from the point of view of 
materials used, architecture, fitness of building 
to situation, construction standards and the like, 
so that the owner may know what he is build- 
ing or buying and the man financing him may 
know the standard quality of the structure on 
which his money is loaned, will be discussed 
at a national builders’ conference, called in 
Seattle, Wash., Aug. 12, in connection with the 
annual convention there df the National Asso- 
ciation of Real Estate Boards. 

B. G. Dahlberg, of Chicago, president of the 
Celotex Co., will open the discussion of resi- 
dence rating. 

Financing the construction of the one-family 
residence will be a second important topic of 
the conference. J. L. Grandey, of Seattle, 
Wash., will open this discussion. 

G. A. Kelly, of Flint, Mich., chairman of the 
housing committee of the association, which is 
arranging the conference, will preside. 


Old Colony Association Elects 


Brockton, Mass., July 26.—D. C. Richard- 
son, of Mansfield, was elected president of the 
Old Colony Builders’ Supply Association, at 
a recent meeting, held in the Legion Arms, 
Brockton. Mr. Richardson succeeds Ellery C. 
Dean, of the Dean-Penney Co., Brockton, who 


has done much to build up the organization | 


among the lumber dealers of this section, and 
make it one of the active local groups of the 
Massachusetts Retail Lumber Dealers’ Asso- 
ciation. Other officers elected were: Charles 
E. Dodge, Stoughton, vice president; Merritt 
E. Bates, South Hanson, treasurer, and J. W. 
Stinson, Scituate, secretary. 


Entertainment for National Directors 

San Francisco, Cauir., July 25.—Final ar- 
rangements and the program for the mid-sum- 
mer meeting of directors of the National Lum- 
ber Manufacturers’ Association, to be held 
here Aug. 2 and 3, were announced today. All 
of the meetings will be held in the Palace Ho- 
tel, starting at 10 o’clock in the morning. 

The first day of the meeting will be devoted 
to the trade extension committee and the sec- 
ond day to the directors. Members of the 
California White & Sugar Pine Manufactur- 
ers’ Association and the California Redwood 
\ssociation are invited to attend all meetings. 

On the evening of Aug. 2 a complimentary 
dinner will be given the visitors at the Cafe 
Marquard, beginning at 7 o’clock. During the 
two days, luncheon will be served at the Palace 
Hotel in the French parlor, where the meet- 
ings will convene. 

On the morning of Aug. 4 a caravan of au- 
tomobiles will leave San Francisco carrying 
the directors on an eight day field trip through 
the California pine regions. 

Arrangements have been completed to care 
for the families of the directors who are at- 
tending the meeting. Automobile rides, teas 


and sight-seeing events are being planned for 
the ladies and children. These will cover the 
two days, Aug. 2 and 3, the wives of the San 
Francisco lumbermen being hosts to the vis- 
1tors, 


Plywood Cost Problems Discussed 

New Lonpon, WIs., July 25.—Sixteen manu- 
facturers and cost men attended the eighth 
meeting of the Plywood Cost Club, held at the 
Elmwood Hotel, this city, July 21 and 22. 
\W. M. Fox, chairman, presided, and in his 
opening address reviewed the benefits derived 
by the cost men through the work of the club. 
He pointed to the need for codperation in cost 
accounting in the industry, and urged the mem- 
bers to continue full participation in the club’s 
efforts along this line. 

Secretary M. Wulpi, of Chicago, in his re- 
port commented on the benefits received by the 
Plywood Manufacturers’ Association through 
the research work of the club, and expressed 
the opinion that the cost club was the indus- 
try’s normal school on cost. 

Log shrinkage in different woods came in for 
considerable discussion, as did also the percent- 
age of repair labor cost on total cost. Chair- 
man Fox exhibited and explained four charts 
covering study of lumber core costs, these 
graphs showing cost per thousand feet of cross 
bands, walnut tops and 1/20-inch gum or 
poplar backs. These were discussed at length 
and comparisons made. 

On Thursday an inspection trip was made 
through the plant of the American Plywood 


Corporation and the operations studied, and 
upon reconvening there was a discussion on 
plant inspection, the subjects covered being log 
handling, veneer clipping, salvages, defective 
cuttings, bonuses on operations, application of 
machine power etc. The session on Friday was 
given over to various phases of cost work, in- 
teresting papers being presented by Chairman 
Fox, T. K. Pierce, V. C. Schmidt, George R. 
Thompson, H. J. Usadel and Mr. Wulpi. 


Pine Association’s Operating Expenses 

New Or.eans, La., July 25.—A recent com- 
parison of the Southern Pine Association's 
general expenses with those of the average 
trade association has revealed a number of in- 
teresting facts to the credit of the former 
organization. 

This comparison was made possible by the 
American Trade Association Executives who, 
after making a survey of all trade organiza- 
tions in the United States, compiled a table 
showing what percentage of association income 
was spent for the various operating expenses. 

The greatest saving in expenditures as re- 
vealed by the comparison was found in salaries. 
While the average trade association spends 48 
percent of its income for this item, the South- 
ern Pine Association spends only 36 percent. 

Under the heading of “General Expenses,” 
the American Trade Association Executives 
listed such items as salaries, rent, printing, 
postage, telephone and telegraph, office sup- 
plies and annual meeting. In all but two of 











Mr. Gibbs’ “Inaugural Address” 


“Lumber Will Be Put Back Where It Belongs,” Says 
New Trade Extension Manager 


Wasuincton, D. C., July 25.—John M. Gibbs today as- 
sumed his new duties as manager of the trade extension de- 
partment of the National Lumber Manufacturers’ Associa- 
tion, and made his salutatory as follows: 


I particularly stress the importance of unity between produc- 
ers, retailers and wholesalers of lumber. 
Lumber Manufacturers’ Association, lumber, throughout America, 
has projected its largest undertaking. To get under way with a 
divided front would render us more or less impotent at the very 
beginning. The movement must be wisely directed and the forces 
actively handling it must be up on their toes and going every 
minute of the time. Those interested must not get out of step. 


The keynote of success in this campaign may be sounded in 
the use of the word “co-operation” and it applies all the way down 
the line from the largest to the smallest contributor. 
committee has been appointed to steer the movement. This com- 
mittee is composed of men of wisdom and determination, repre- 
senting the various branches of the industry. The working 
forces are ready and anxious to go. 
pathetic understanding at the start and no lagging at any turn 
in the road. With such conditions prevailing, the movement will 
not suffer for the lack of funds and it will, I predict, prove so help- 
ful in the course of a reasonable lapse of time that our dreams will 
| become realities and lumber will be not only put back where it 
| belongs, but, at the same time, will go into fields hitherto unknown. 


Here is my pledge to put into this big affair the best there is 
in me, but let no man believe for a moment that this thing can 
be properly done by a few for, of a truth, the spirit of “let George 
do it” has brought many worthy projects to grief. 


Through the National 
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these items—namely, postage and office sup- 
lies—the Southern Pine Association’s opera- 
tion is on the more economical basis. 

The average trade association spends 6 per- 
cent of its annual income for rent and 11 per- 
cent for printing, as against 2 and 4 percent 
respectively of the Southern Pine Association’s 
money. The former spends 2 percent for tele- 
phone and telegraph expenses and a like sum 
for its annual meetings. The latter only 7 per- 
cent for telephone and telegraph and 3 per- 
cent for annual meetings. 

In the greater expenditure of 2 percent for 
postage and 4 percent more for office sup- 
plies, the Southern Pine Association explains 
this difference by attributing it to the large 
amount of direct-by-mail work conducted in 
the interest of its subscribers. This is easily 
understandable when one remembers the vol- 
ume of literatufe which the organization has 
originated and distributed during its operation. 

The ‘survey conducted by the American 
Trade Association Executives rev ealed that the 
average trade association spends 73 percent of 
its income for general expenses. The South- 
ern Pine Association’s figures show only 55 
percent for those items. In the former in- 
stance there is a remainder of only 27 percent 
available for direct advertising and promotion 
work; whereas in the latter instance the South- 
ern Pine Association has 47 percent for such 
purposes. 
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Carolina Pine Midsummer Meet 


NorFoLtK, VA., July 26—Announcement is 
made by John M. Gibbs, secretary of the North 
Carolina Pine Association, this city, that the 
midsummer meeting of the organization will 
be held Aug. 18 at Wrightsville Beach, N. C. 
While most of the time will be devoted to 
routine business, there are some minor grade 
rule changes to be considered. 


See aeaeae: 


Southern Cypress Committees 


New Oreans, La., July 25.—Appointment 
of the following standing committees of the 
Southern Cypress Manufacturers’ Association 
has been announced by President C. S. Wil- 
liams of the association: 

Executive.—G, V. Patterson, Pensacola, Fla., chair- 
man: E. C. Glenn, Varnville, S. C.; F. H. Wilson, 
Palatka, Fla.; M. L. Fleishel, Jacksonville, Fla.; J. F. 
Wigginton, New Orleans, La.; D. G. Coit, Jackson- 
ville, Fla.; G. E. Reynolds, Albany, Ga. 


MemBersuip.—W. A. Hamilton, Jacksonville, Fla., 
chairman; C. P. Gable, Gable, S. C.; J. Wade Tucker, 
Loughman, Fla.; G. E. Reynolds, Albany, Ga.; L. W. 
Gilbert, Donner, La. 


Frnance.—D, G. Coit, Jacksonville, Fla., chairman; 
F. L. Dakin, Scranton, Pa.; Jos. Wilbert, Plaquemine, 

a.; E. G. Swartz, New Orleans, La. 

InsurANcE.—C, P. Gable, Gable, S. C., chairman; 
J. Wade Tucker, Loughman, Fla.; C. A. Weis, Pen- 
sacola, Fla.; H. C.-Kellis, Donner, La.; E. B. Chap- 
man, Jacksonville, Fla. 

GRADES AND SpeciFications.—E. C. Glenn, Varn- 
ville, S. C., chairman; L. K. Williams, Patterson, La.; 
G. V. Patterson, Pensacola, Fla.; G. L. Morris, Jack- 
sonville, Fla.; L. W. Gilbert, Donner, La. 

RAILROADS AND ‘TRANSPORTATION—M, L, Fleishel, 
Jacksonville, Fla., chairman; E. C. Glenn, Varnville, 
Ss. C.; L. K. Williams, Patterson, La.; J. F. Wiggin- 
ton, New Orleans, La.; Wm. Petrie, Jacksonville, Fla. 

Tuprero—L, K. Williams, Patterson, La., chairman; 
C. P. Gable, Gable, S. C.; G. V. Patterson, Pensacola, 
Fla. 

CoMpLAInts—Martin Hughes, New York, N. Y., 
chairman; H. G. Schoolfield, Mullins, S. C.; G. D. 
Long, Live Oak, Fla. 

Urmization oF Cut-oveEr Cypress Swamp Lanps— 
L, W. Gilbert, Donner, La., chairman; D. G. Coit, 
Jacksonville, Fla.; Thos. Hamilton, Live Oak, Fila. 

ApverTisinc—J. L, Roe, Jacksonville, Fla., chair- 
man; G. V. Patterson, Pensacola, Fla.; C. P. Gable, 
Gable, S. C.; F. H. Wilson, Palatka, Fla.; W. A. Ham- 
ilton, Jacksonville, Fla.; J. F. Wigginton, New Orleans, 
La.; L. K. Williams, Patterson, La.; H. C. Fowler, 
Macon, Ga.; Wm. Petrie, Jacksonville, Fla. 

Unrrorm Cost AccounTING aND TaxaTion—J. W. 
Downey, New Orleans, La., chairman; J. W. McWil- 
liams, New Orleans, La.; D. K. Klippenger, Live Oak, 
Fla. 

CoMMITTEE ON NATIONAL POoLIciIES AND LEGISLATION 
—-H. B. Hewes, Jeanerette, La., chairman; F. L. 
Dakin, Scranton, Pa.; C. A. Weis, Pensacola, Fla.; H. 


L. Tilghman, Sellers, S. C.; J. H. Loughridge, Boyd, 
Fla. 

REPRESENTATIVES ON STANDING COMMITTEES of the 
National Lumber Manufacturers’ Association: Eco- 
nomics—F. L. Dakin, Scranton, Pa. Advisory Tax—M. 
L. Fleishel, Jacksonville, Fla. Forestry—C. P. Ga- 
ble, Gable, S. C. Trade Extension—H. B. Hewes, 
Jeanerette, La.; G. V. Patterson, Pensacola, Fla. 
Transportation—E. C. Glenn, Varnville, S. C. Waste 
Prevention—L, W. Gilbert, Donner, La. Standardiza- 
tion—E. C, Glenn, Varnville, S. C. Credit Corpora- 
tion—William Petrie, Jacksonville, Fla. 


Forest Protective Body Elects 


Covincton, Va., July 25.—The second annual 
meeting of the Allegheny Country Timberland 
Owners Forest Fire Protective Association was 
held last week. C. P. Barnett, the president, 
was reélected. Kent Ford, of Clifton Forge, 
was chosen secretary-treasurer to succeed F. 
A. Humbert. Only three fires were reported 
last year and these burned over only 10% 
acres. 


To Merge West Coast Bodies 


Loneview, Wasu., July 23.—At a meeting 
held here July 21, the directors of the West 
Coast Lumbermen’s Association, together with 
directors of the West Coast Lumber Trade Ex- 
tension Bureau, took the preliminary steps that 
will no doubt result in the amalgamation of 
these two organizations. Lumber producing 
associations such as southern pine, Pondosa 
pine and many others carry on sales promotion 
work collectively for their products through 
advertising departments of their associations. 

The West Coast Lumber Trade Extension 
Bureau was organized last year by members of 
the West Coast lumber producing industry, but 
as a separate body from the association. Roy 
Morse, of Longview, is president of the West 
Coast Lumbermen’s Association, and John Ten- 
nant, also of Longview, is president of the 
West Coast Lumber Trade Extension Bureau. 
Directors of both organizations have approved 
plans for merging the two bodies. 


Cigar Box Makers Find Wood Best 


PHILADELPHIA, Pa., July 25.—The eighth 
annual convention of the National Cigar Box 
Manufacturers’ Association was held during 
the week-end of July 19, at Atlantic City, N. J. 
W. L. Churchill gave the opening address in 
the session of July 21 and in his speech laid 
special emphasis on the fact that “any firm that 
insists on keeping prices at a low level in order 
to secure sufficient volume to operate its plant 
without considering its stockholders is a 
menace to industry and commerce.” 

Although exact figures were not available, 
it was estimated that between a million and a 
half and two million feet of cigar box lumber 
were consumed in the industry last year. Ac- 
cording to the report, the woods most exten- 
sively used in the trade are tupelo and yellow 
poplar. Two large lumber mills, one in Mobile, 
Ala., and the other in Johnson City, Tenn., 
devote their entire output to the cigar box 
manufacturing trade. 

Cigar box manufacturing is one industry for 
which no satisfactory substitute for wood has 
ever been found, according to Secretary H. B. 
Hankins. There is nothing like a wooden con- 
tainer for tobacco. The value of tobacco lies 
in its fragrance, its aroma—and wood is the 
ideal medium to preserve that delicate bouquet 
that is the smoker’s delight. This was the con- 
sensus at the convention and the members de- 
cided that for the coming year they would 
doubly emphasize their well known slogan, 
“The best cigars are packed in wooden boxes.” 

The following officers were unanimously re- 
elected for another year: 

President—Harry W. Buckley, Buckley Cigar Box 
Co., Deshler, Ohio. 

Vice president—H. G. Ritter, Detroit, Mich. 

Second vice president—Allen Kauffman, York, Pa. 


Third vice president—Edgar Flinchbaugh of Wind- 


sor, Pa. 
Secretary—Hobart B. Hankins, Philadelphia, Pa. 
Counsel—Frank H. Warner, Philadelphia, Pa. 


Chicago is the 
“Great Central Market” 


—the greatest distribu- 
ting center in the world, 
with thirty-eight railroads 
radiating in every direc- 
tion, utilizing 110 thou- 
sand miles of trackage. 

Package car service 
will’ make deliveries to 
you, anywhere within 100 
miles, the day following 
receipt of your order in 
Chicago. 


Rush Orders 
Our Specialty Earl Bartholomew 


Bartholomew’s new modern warehouse, capa- 
ble of storing two million feet, is directly con- 
nected with these vast distributing facilities. Send 
your rush orders to us,—the house of efficient and 
courteous service. 

OAK AND MAPLE FLOORING 
CEDAR LINING—HARDWOOD LUMBER 


Wire our expense for prices. Satisfaction guaranteed. 


Flooring shipped direct from mill, or locally from Chicago 
Any quantity, delivered anywhere. 








New Address—3403 West 48th Place, Chicago. Phone Virginia 0500 
7-30-27 











Master 


Trade Mark 


Primeless Putty 


Made especially for the 
Sash and Door Trade 


Master Primeless Putty is a proven pro- 
duct of exceptional merit. Write for our 
trial order, sold on approval proposition. 


Exclusive Putty Makers for Forty Years 











wom 
334-40 No. Ashland Ave., CHICAGO, ILL. 














Hall, Kellogg e Co. 


Room 1010, 208 So.LaSalle Street, Chicago 
522 Spring Street, Hot Springs, Ark. 


Foresters to Leading Lum- 
ber and Paper Companies 




















O TIMBER ESTIMATORS O 





JAMES W. SEWALL 


Consulting Forester 
Old Town, tet Maine 








TIMBER 
ESTIMATORS 


Lemieux Brothers & Co. 
ESTABLISHED 1906 


1028-29 Whi Bank Bldg. 
Phone Main 2479 ™ NEW ORLEANS 


L 
Frederick cLemicus 
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sre ALWAYS IN THE 
MARKET TO BUY— 


Long Leaf and Short Leaf Sizes, 
Boards, Roofers and Flooring 
Short Leaf Finish. 


Also:— 
ix4 K.D. B & Better 
Rough Short Leaf 


Oregon and California 
White and Sugar Pine 














Send us your Stock and Price Lists. 


Chas. F. Felin & Co., Inc. 


Old York Road & Butler St., PHILADELPHIA, PA. 

















Why Risk Your Profit 


—and possibly your invested capital, by selling 
without reliable credit information? 


Lumbermen have depend- 
ed on Clancy’s Red Book 
Service for more than 50 
years, and they find our 
average of accuracy high- 
er than any other. 


Write today for rates and 
Pamphlet No. 49-S. 


Try ourCollection Depart- 
ment any time on ordinary 
past due or disputed ac- 
counts; whether or not 
you are a subscriber. 


Lumbermen’s Credit Association 
608 So. Dearborn Street, CHICAGO 


Eastern Headquarters: 35 So. William St., 
NEW YORK CITY 


WEEDS— 
A Fire Menace!! 


Remove this menace— 
by removing weeds! 
Willson’s WEED KILLER Kills Weeds 


Inexpensive, clean and easy to use. Simply dilute 
WILSON’S WEED KILLER [1 gallon to 40 gallons of 
water) and sprinkle around your yards. One good ap- 
plication a year is sufficient. 


Send in a trial order today! 

1 Gallon, $2.00 10 Gallons, $15.00 
5 Gallons, 8.00 25 Gallons, 30.00 
50 Gallons, $50.00 
Freight Allowed East of Mississippi 


Booklet mailed on request. 


CindreiNtih 


Department R 
SPRINGFIELD 




















Coupon Books 


SAVE 


Labor and Money 


Our facilities enable 
us to give exceptions 
cally prompt service 


FOR SAMPLES AND PRICES 
WRITE T8 


SOUTHERN COUPON CO.” SRMINGHAM, ALA. 


P.O. BOX 346 





Hoo-Hoo Happenings 


News From Hoo-Hoo Headquarters 


St. Louis, Mo. July 26.—Forthcoming 
Hoo-Hoo events include the following: 

Aug. 6.—Detroit, Mich., annual picnic of the De- 
troit Hoo-Hoo Club on the farm of Charles L. Weeks, 
of the Hunton-Weeks Co., Counselor for Michigan 
and president of the club. 

Aug. 13.—Chico, Calif., concatenation, with W. B. 
Dean, of the Diamond Match Co., Vicegerent, in 
charge. C. D. LeMaster, past Snark of the Uni- 
verse, and ‘“‘Parson’”” Peter A. Simpkin, Grand Chap- 
lain, will attend. 


Spokane Hoo-Hoo Activities 


SPOKANE, WASH., July 23.—Charles A. Bar- 
tleson, vice president and treasurer of the Con- 
solidated Supply Co., of this city, is the choice 
of the nominating committee to be president of 
the Spokane Hoo-Hoo Club for the coming 
year. Mr. Bartleson is prominent in the city 
and has been active in the club. The report 
was made at the meeting of the club yesterday 
noon by Ed Rowles, chairman of the nominat- 
ing committee. The election will be held Fri- 


day Aug. 5. Nominations by the committee 
for the other offices are: Pat Jackson, treas- 
urer; W. M. Morris (incumbent), secretary, 


and C. D. Hudson, Herman Schumacker, E. C. 
Wert, Vincent Gregg and W. C. Howe, di- 


rectors. Dave C. Spoor is the recommendation 
for Vicegerent Snark to succeed Roy R. 
Myers. 


The seventh annual Hoo-Hoo picnic was held 
last Wednesday afternoon and evening at 
Liberty Lake and was a splendid success. 
Practically all of the offices of the city closed 
for the afternoon and there was an attendance 


of about 350. J. E. Shields was general picnic 
chairman and Reg Wert had charge of the 
sports. 

A box luncheon was served al fresco by the 
Davenport Hotel and the evening was spent 
dancing at the pavilion over the lake. 


Hear Fine Talk 

Sawn Francisco, Cauir., July 23.—The small- 
est attendance of the summer welcomed the 
most prominent speaker of the Bay District 
Hoo-Hoo Club No. 9 at the Commercial Club 
yesterday afternoon. The speaker, Dr. EF. J. 
Cattell, former deputy mayor of the city of 
Philadelphia, sketched through conditions as 
they appeared to him through his twenty-odd 
years as statistician of the city of Philadelphia. 

Criers of calamity in the United States 
haven’t a leg to stand on, according to Dr. 
Cattell, who has spent most of his fifty years 
of public life in offices where he was brought 
in close touch with national conditicns and has 
seen the wealth of the nation increase from 
$7,000,000,000 to $355,000,000,000. 

The wealth of the United States has in- 
creased in the last fifty years just eleven times 
as fast as the population, according to the 
speaker, who declared that if the young couple 
of today were spending in living eleven times 
as much as their antecedents they were just 
“breaking even” and not forsaking the rules 
of economics. 

Fred Roth, State Counselor of Hoo-Hoo, an- 
nounced three concatenations during August. 
the first at Chico on the 13th; the second at 
Eureka on the 20th, and the third at Petaluma 
on the 26th, at which time the Marin Courty 
Hoo-Hoo district would be organized. 


Lumbermen at Play 


Central Club in Annual Outing 


Paxton, Ixi., July 25.—Seventy-eight were 
present at the annual outing of the Central 
Lumber Club, held here at the Paxton City 
Park on July 21. A picnic dinner was served 
in the Legion Hut after which games and 
outdoor sports were indulged in until an un- 
timely rain stopped all such activities. The 
Central club, composed of dealers in Ford 
County and vicinity, is headed by Scott John- 
son, of Rankin, who is also chairman of the 
fifth district of the State association. .Mr. 
Johnson has been slowly recovering from ill- 
ness with which he was taken last March and 
was able to spend only a few hours at the 
outing. Lee Ireland presided over the club’s 
affairs during the outing, in the absence of 
Mr. Johnson. 


Southeast Wisconsin Club 


Burwtincton, Wis., July 26.—The Southeast- 
ern Wisconsin Lumbermen’s Club held _ its 
meeting at the Brown’s Lake Country Club 
near this city on Friday, July 22, with the 
business session in the morning and a golf 
match in the afternoon. The session started 
at 10 o’clock with President R. A. Lamp in 
the chair. 

F. S. Durham, of the W. J. Durham Lumber 
Co., Neenah, Wis., was principal speaker and 
talked on “Pepping Up the Retail Lumber 
Business.” Mr. Durham is one of the leading 
lumber retailers in his section of Wisconsin 
and has introduced many features in his own 
business to get sales. He gave many personal 
experiences he has had during his years in the 
business on how to develop the retail end of 
the lumber industry. 

F. A. Fuller, of the Fuller-Goodman Co., 
Oshkosh, Wis., followed Mr. Durham with a 
talk on how to get the roofing business away 
from outside concerns, a subject which has 
been a vital one for Wisconsin retailers in all 
parts of the State this year. 


Word was received at the meeting of the 
death of the son of Hawley W. Wilbur, Wil- 
bur Lumber Co., Waukesha, Wis., and presi- 
dent of the Wisconsin Retail Lumbermen’s 
Association, who died Thursday, July 21, at 
Waukesha. The club passed resolutions of 
condolence and stood in respect for the de- 
ceased and in sympathy for Mr. Wilbur. 


Twin City Lumbermen’s Outing 

MINNEAPOLIS, MINN., July 26—The Twin 
City Lumbermen’s annual stag picnic took 
place Thursday, July 21, at Bayport, Minn., 
in what is known as Crocus Field. It was at- 
tended by about 400 lumbermen of Minneapo- 
lis and St. Paul, most of the lumber offices 
being closed for the day. 

The picnic was under the auspices of the 
Twin City Hoo-Hoo Club. The picnickers 
went to the picnic grounds in a caravan of au- 
tomobiles. A pretentious program of sports 
was indulged in and there were some spirited 
contests. 

A feature of the picnic was a chicken din- 
ner served in the evening by a Minneapolis 
caterer. In the early evening fight returns 
were broadcast at the picnic grounds pavilion. 


800 at St. Louis Outing 

Sr. Louts, Mo., July 26—The fourth annual 
picnic of the lumbermen of St. Louis, as spon- 
sored by the Hoo-Hoo Club of St. Louis, was 
held last Saturday at Oakville Farmers’ Club. 
10 miles from the city, with an attendance of 
800. It was an all-day affair, with no charge 
for refreshments. Prizes for the winners of 
athletic events also came from a fund sub- 
scribed by lumbermen. 

The afternoon was devoted to the running 
of races for men, women and children, horse- 
shoe tournaments, saw contests, baseball games 
and other events. A bridge party for the ladies 
was in charge of Mrs. Hal C. Ball, president 
of the Hoo-Hoo Hostess Club. 
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Codperation 


Nail a few good boards together— 
There’s a shelter from the weather. 
Then slap on a shingle roof, 

And it’s doubly weather-proof. 
Make a bench, or other seating, 
There’s a pleasant place for meeting. 
All it is is just some wood 

Bound together for your good. 


Any lumberman will sell you, 
Any lumberman will tell you 

All you really need to do 

Is to take a board or two, 

Take some lumber as you find it, 
Match it, fit it, bend it, bind it, 
And you'll have a sturdy house 
When the wintry winds carouse. 


Here’s the strangest thing about it; 
There are men who seem to doubt it, 
Lumbermen who do not know 

Life is very largely so. 

If they just would join with others, 
Stand together, stand like brothers, 
They would have a shelter from 
Half the business storms that come. 


Poorly, but the best I’m able, 

I have tried to write a fable. 

Bound together, boards or men, 
What a splendid structure then! 
Men, like boards, can stand together, 
Meeting any kind of weather. 

While we try the world to teach, 
We should practice what we preach. 


Between Trains 


Winpsor, Ont.—Jim Scofield is one of those 
fellows that you like to go around bragging 
about—that you knew him when. That was 
when he gravitated out of Pittsburgh and sold 
a good many of the sash and doors that were 
sold in that territory. Then Jim saw the pos- 
sibilities of Windsor, we mean the lumber 
possibilities, as prohibition had not been 
thought of then, and came here and started the 
Windsor Lumber Co. (Ltd.), although the 
only thing Itd about it seems to be its name. 
Now Jim is one of the leading citizens of the 
Border Cities, president of the Windsor Rotary 
Club, and a number of other things. 

It was twelve years ago that Jim hung out his 
shingle and his lath and his 2x4 in Windsor, 
with five men on the payroll which Jim won- 
dered how he was going to meet. Now, in the 
short space of a dozen years, the payroll has 
grown to a hundred men, and the one-horse 
delivery wagon has grown into a fleet of 
trucks. 
knows anything about millwork it is Jim Sco- 
field, and the mill end of the business has 
grown into one of the finest plants of its kind 
in Canada. It turned out the millwork for the 
beautiful Prince Edward Hotel, the Ford 
Motor Co. Canadian plant, the Allen and Loew 
theaters, the new ferry docks, schools, apart- 
ment buildings et cetera and so on and also &c. 

J. C. Scofield (meaning Jim) is president 
and general manager, and William Griesinger, 
who has been with him since the first, is now 
secretary and treasurer, having taken time in 
the meantime to serve four years in France 
with the Canadian expeditionary forces. The 
staff includes George Arnott, who is mill super- 
intendent, L. J. White, in charge of the retail 
lumber department, George Soundercock, ac- 
countant, Miss G. Harwood, assistant account- 
ant, and Thomas O’Brien, in charge of the 
yard. 

As already stated, Jim is president of the 
Rotary Club, and among his first, and wisest, 
officml acts was to wire us an invitation to 
come. Jim is one of those lumbermen who 
think there is sentiment as well as money in 
the lumber business. He has put them both 


If there is anyone in the world who - 


Siemens a 


into it, and taken them both out of it. Some 
people think that sentiment has nothing to do 
with money, that it even interferes with money- 
making and yet Jim is one of the most senti- 
mental and most successful lumbermen we 
have ever known. Whenever we write a book 
we know we are going to sell one copy at least, 
and some more that Jim will give to his 
friends. And, speaking of friends, and poetry, 
and Rotary, and community service, and mill- 
work, and money, Jim Scofield is one of the 
richest men in the lumber industry. 

Robert Bennie, of Leamington, came over 
for the Rotary meeting today. After he re- 
tired from the ministry he went into the lum- 
ber business, which was wise—both going in 
the lumber business, and retiring from the 
ministry first. 


We See b’ the Papers 
No, dear children, Friday is not called Fri- 
day because that is the day we have fish. 


_ As we go to press the Pirates and Cubs are 
fighting to see who can lose the less games. 


Detroit citizens have ordered a bust of Ty 
Cobb, which will be much cheaper than a 
waist. 


Gehrig has passed Babe Ruth, and so have 
most of the American League pitchers at one 
time or another. 

Dempsey and Tunney may fight in Chicago, 
where it will seem pretty tame unless they 
give them guns. 


A third of the spectators at the Dempsey- 
Sharkey fight were women. They wanted to 
see some man get what was coming to him. 


Mr. Coolidge has been made honorary pres- 
ident of the South Dakota division of the 
Izaak Walton League, and the Anti-Saloon 
League might do something for Al Smith. 


Flat on Your Back 


Flat on my back with a crick that’s gone crack, 
And what do I wish for now 
Some wishing it brings. but it’s not for the 
things 
That I used to desire, somehow. 

I had wishes enough for all manners of stuff 
When my needs were exceedingly small, 
But, flat on my bed, then the thoughts in my 

head 
Are not of those matters, at all. 


Flat on my back, I am feeling the lack 
Of a couple of valu’ble legs, 
For man is inclined to have changes of mind 
When he loses the use of his pegs. 
The thing that I wish is no delicate dish, 
And it isn’t delectable wine, 
Neither money nor goods, but a path through 
the woods, 
And a couple of legs that are mine. 


Flat on my back, and can’t carry a pack, 
Can’t cover a township or two. 
Once a county to cruise often gave me the 
blues— 
Now that’s what I’m longing to do. 
I wanted to play, all the time, all the way, 
My fortune seemed terribly bad. 
Now —_ would I like? Just a county to 
hike, 
Just a chance at the job that I had. 


Flat on your back, that’s the way it is, Jack; 
You’ll realize then that a guy, 
Though he may not have wealth, has his legs, 
has his health, 
Has plenty you never can buy. 
When you're flat on your bed, you'll recall, as 
I said, 
You were almighty ‘lucky, and how. 
Things were fine, they were grand—and I 
can’t understand 
Why a man doesn’t think of it now. 


NorthernWoods 








We Can 
SHIP 


Straight Cars—Mixed Cars or L.C. L. 
of the following woods:— 


ASH - BASSWOOD 
BIRCH-SOFT ELM 

HARD MAPLE-OAK-SPRUCE 
WISCONSIN HEMLOCK 
“Sure Fit” MAPLE AND 

BIRCH FLOORING 

WHITE CEDAR PRODUCTS 


Try 
Us 


Foster-Latimer 


MELLEN, 
WIS. 


Lumber Co. 

























A Brand to 
Tie to- 


Peerless 


ROCK MAPLE, BEECH 


Members 
AND BIRCH Maple Flooring 


— 


FLOORING 


manufactured according to standards guar- 
anteed to hold trade and shipped in straight 
cars and cargoes or mixed with Hemlock 
Lumber, Lath, Shingles and Posts. 


Manufacturers of and dealers in Sees, Hoops, Head- 
ing, Poles, Ties and Hemlock Tan Bark. Also leading 
manufacturers of Rotary Cut Northern Veneers. 


The Northwestern Cooperage,W 
Gladstone, Mich. & Lumber Company 


Chieage Office: 1881 Monadnock Bleck. 


The Cleveland-Ciiffs Iron Co. 


Mill Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock *, Hardwood 


Lumber, Lath and Shingles 








Northern Forest Products 




















Remember 
Mershon, Eddy, Parker Company 
SAGINAW, ip 
Specialize in Mixed Cars WHITE PIN E and 


Sg 4 mg Lumber, Siding Ceiling, Flooring, 
Blinds, ds, Wind dow Frames, Mouldings 
— Bons Shooks from SAGINAW 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 
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VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 


























Manufacturers of 17 different species 
of Northern Hardwoods 
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AKE your timber investments pay maximum 
M votulen. “Principles of Handiing Wood- 
lands” by Henry Solon Graves tells how. 
posteals- American Lumberman, 431 So. Dear- 
born .» Chicago, Il. 
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Stowers Brand 


SOFT TEXTURED 
TENNESSEE MOUNTAIN 


Oak Flooring 


STOWERS LUMBER 


ra \Y bem Oren 


HARRIMAN, TENN. 


Manufacturers Since 1912 





= 
~ BEAUMONT 


LUMBER 
Co. 


WHOLESALE LUMBER 























Curtis Woodwork 
is identified by the 


Beaumont, Texas 
mark to the right. 
oe — wi 


= CURTIS 


ings, or oy _ Se ages that it bears 
this trademark. Curtis Woodwork is sold under 
the “1866 Curtis” trademark by Curtis dealers 
east of the Rockies. 


THECURTIS COMPANIES SERVICE BUREAU 
703 Curtis Building, Clinton, Iowa 


Pickrel Walnut Co. 


Manufacturers 


Walnut Logs, Lumber 


ST. LOUIS, MISSOURI, U.S.A. 
Cable Address: **Pickwood,”’ St. Louis 











Buwe Oak FLOORING .. ow 


offeliv- 
ered” 
THE Best = 
list. 


Mixed car shipments of oak, gum, beech and Ar- 
kansas short leaf pine mouldings, finish and boards; 
beech and gum flooring; Southern hardwoods. 


E. L. BRUCE CO., Memphis, Tenn. 




















Last Minute News 


(Concluded from Page 35) 


in production and new business, and a nomina! 
increase in shipments. 

[The barometer of the Southern Pine Asso- 
ciation appears on page 53.—Eptror. | 


[Special telegram to AMERICAN LUMBERMAN ] 
Norro_k, Va., July 28.—For the week ended 
July 23 thirty-one mills reporting to the North 
Carolina Pine Association, and having a nor- 
mal production of 7,926,000 feet, manufactured 
6,163,050 feet, shipped 6,062,618 feet, and 
booked orders for 5,427,075 feet. 


[Special telegram to AMERICAN LuMBERMAN] 

Mempuis, TENN., July 28—For the week 
ended July 23, one hundred twenty-eight units, 
each representing a daily capacity of 28,000 
feet, reported to the Hardwood Manufacturers’ 
Institute. Their normal production figure was 
21,504,000 feet and they manufactured 18,270,- 
000 feet, shipped 15,573,000 feet, booked orders 
for 13,289,000 feet, and at the end of the week 
had on hand unfilled orders for 95,390,000 feet. 


Buys Kansas City Millwork Plant 


[Special telegram to AMERICAN LuUMBERMAN] 
Kansas City, Mo., July 28—The Huttig 
Mill Works (Inc.), with a capital $500,000, 
controlled by the Huttig interests of Musca- 
tine, Iowa, today completed a deal with the 
American Sash & Door Co. for the purchase 
of the old Huttig millwork plant here, and will 
take possession on Sept. 1. The plant was 
taken over by the American Sash & Door Co. 
two months ago from the Commerce Trust Co.., 
which foreclosed a mortgage given by William 
Huttig and others of Kansas City, former 
owners. The price was not announced. 
See eeaeanaaaaae 
New Forest Research Section 
[Special telegram to 
WASHINGTON, 
Service 


AMERICAN LUMBERMAN] 
July 27—The Forest 
announces the establishment of a new 
section to work on biological problems at the 
Forest Products Laboratory, Madison, Wis. 
The biological section will be under direction 
of Carlos G. Bates, recently director of the 
Rocky Mountain Forest Experiment Station. 
It will be a distinct section, and its work will 
be codrdinated with the other research sections 
of the laboratory. The program for the section 
will be considered and determined annually as 
a part of that of the laboratory. Specifically 
the field to be covered by the biological section 
will be such phases of forest research as wood 
structure; relation of wood structure and wood 
properties in general to tree physiology and to 
growing conditions; forest tree morphology, 
physiology, and bio-chemistry; forest soils; 
light and atmospheric factors; genetics; and 
the development of special instruments for 
research. A similar field of study will be 
adopted for forest range plants in connection 
with the effort to develop better methods of 
utilization of range lands for livestock grazing. 
To Represent Western Canada 


[Special telegram to AmeEertcAN LuMBERMAN] 


Wasuincton, D. C., July 27—James D. Mc- 
Cormack, of the Canadian Western Lumber 
Co., Vancouver, has been designated to repre- 
sent jointly on the National Lumber Trade 
Extension Committee the British Columbia 
loggers and lumber manufacturers. This com- 
pletes the present organization of the commit- 
tee, all groups thus far invited to do so having 
designated their members. 

It is expected Mr. McCormack will attend 
the meeting of the committee in San Fran- 
cisco on Aug. 2. Eastern Canada manufactur- 
ers of lumber are expected to join the trade 
extension enterprise later and be represented 
on the committee. 

It is pointed out that the fact that American 


and Canadian lumber interests are uniting in q 
trade extension campaign is in line with a 
growing tendency throughout the world for 
industries to cooperate constructively instead 
of competing in destructive ways. American 
and Canadian lumbermen will continue to com- 
pete individually in the American and foreign 
markets as keenly as ever, but they find it 
advisable at this time to unite in advertising 
and other methods of expanding the common 
market. 


° 
Short Course in Forestry 
MINNEAFOLIS, MiInN., July 26.—The Uni- 
versity of Minnesota the first two weeks in 
August is to give the annual short course in 
forestry, woodcraft and scouting at the sum- 
mer station of the division in forestry at 
Itasca Park. Boy Scout officials are cooper- 

ating in the program. 

There will be daily courses, according to the 
announcement. Training in woodcraft and in 
general scouting will feature the two weeks of 
activity, with the subjects including trees, 
wild plants, mapping, camp craft and others. 
The work is to be adapted as far as possible 
to the scouting program. There will be prac- 
tical application of the lessons learned. 

There is widespread interest in the course by 
local lumbermen and entrants in the course 
will be many. Those who will attend must 
make enrollment by Aug. 1. 


Banquet Boy Scout Fire Wardens 


SEATTLE, WASH., July 23.—Under the direc- 
tion of Mrs. Ruth E. Conway, the Washington 
Forest Fire Service on Thursday evening suc- 
cessfully staged its second annual banquet of 

3ov Scout fire wardens. More than fifty Boy 
Scouts selected from Seattle area were present 
at Plymouth House as guests of the organiza- 
tion, and there were in attendance also about 
fifty leading citizens of the State: There were 
songs, and an excellent musical program; and 
a number of speeches serving to emphasize the 
relation of Boy Scouts to the problem of forest 
protection. 

George C. Joy, State supervisor of forestry, 
complimented the boys on the work done last 
season when “not one instance of disloyalty or 
disregard of instructions or misuse of author- 
ity came to our attention.” He had a feeling, 
he said, that the boys would make even a better 
record this year, and that they would use 
their authority with tact and good judgment. 

Maj. C. S. Cowan, chief fire warden of the 
Washington Forest Fire Association, outlined 
“The Hallmark of Citizenship,” saying that in 
a State like Washington forests and forest 
knowledge should go together, just like “bacon 
and eggs.” The one thing to do, he said, 11 
order to preserve the beauties spread so bounti- 
fully, was to be careful with fire. “Do but 
this one thing,” he said, “and you automatic- 
ally show yourself a woodsman, stamped with 
the hallmark of good citizenship; in other 
words, you will be a Scout.” 

Bystrom, secretary of the Washington 
Forest Fire Association, was greeted with a 
storm of applause when he was introduced by 
Mrs. Conway as the official whose signature in 
the lower right-hand corner of a check “pays 
for this banquet.” 

A talk on the homely little word “Good” was 
made by R. J. Huff, head of the Scouts camp- 
ing committee, who urged the boys in doing 
their daily good turn, to give their attention to 
forest protection. 

Bob Hayes, scout leader, spoke briefly and 
effectively on the work as it appeared to him. 

Mrs. Conway read the ten rules for prevent- 
ing fire—making a distinct hit with rule 10, as 
follows: “Don’t leave your camp fire until it 
has become as extinct as the ‘dodo,’ or “The 
Girl You Left Behind.’ Both have their ‘mad 
money,’ and are equally dangerous.” 
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To Test New Zealand Woods 


\Mapison, Wis., July 25.—Alex R. Entrican, 
engineer in forest products of the New Zea- 
land State forest service, has arrived at the 
United States Forest Products Laboratory here 
with two carloads of New Zealand grown 
woods, both native and introduced, which the 
laboratory will test for paper- -making qualities. 
All of the well known pulping processes will 
be used in the tests, as well as the semi-chemi- 
cal process which has recently been developed 
at the laboratory. Three hundred logs and a 
considerable quantity of slab wood make up 
the shipment. There are six species in all. 
Monterey pine, indigenous to the Monterey 
peninsula in California, rimu (Dacrydium 
cupressinum ), the dominant New Zealand soft- 


JP Jes It Jen IR 


Piperism No. 8 
Closes August 31, 1927 


The letter for August is “R.” Each 
month the interest in piperisms is grow- 
ing. Every mail brings us examples of 
a new way of stating something about 
some interesting phase of the lumber 
business, or home building. It is grati- 
fying to the AMERICAN LUMBERMAN to 
know that a good many lumber dealers 
are using these piperisms in their own 
advertisements, running a contest in 
their own local papers. 

















Please remember that each piperism 
must be a complete sentence, each word 
beginning with the same letter and must 
say something about wood, lumber, 
home building, or the lumber industry. 


There is no limit to the number any 
contestant can send in; send in several, 
it increases the opportunity for a prize. 


No employee of the American Lum- 
berman will be allowed to enter the 
contest. | 

Prizes this month— 


First prize ....... 6a deeeneewekheenne 5 
CTD ccccticackeadendennerert $3 
CED 4.6 ns cen pudbaend pene ened $2 
Be SE, Gian ncccescsccevasenes $1 


All entries must be addressed to Con- 
test Editor, AMERICAN LUMBERMAN, 431 
South Dearborn Street, Chicago, IIL, 
plainly marked with the month of the 
contest, and must be in Contest Editor’s 
hands by the day the contest ends. 


See the Wanted and For Sale Depart- 
ments of this issue, and each succeeding 
week, for amusing and suggestive ex- 
amples of Peterpiperisms. 


IP UP EIRISM 


wood, the tawa (Beilschmieda tawa), a New 
Zealand hardwood, are the species about which 
information is most desired. The three other 
species, European larch, Austrian pine, and 
Corsican pine, will also be tested. 

Mr. Entrican states that the pulping tests 
are being carried out because New Zealand 
foresters are obliged to find uses for the thin- 
nings from extensive forest plantations which 
are just reaching thinning age in his country. 

The_ existence of large planted forests in 
New Zealand, which has extensive natural for- 
ests, is due to problems of forestry peculiar 
to the country. The native woods are of such 
slow growth that to meet immediate future 














timber requirements the New Zealand Forest 
Service has adopted a policy of planting rapid 
growing species from abroad in preference to 
attempting to alter the existing stands by long 
time management plans. Although the natural 
forest will in time be thus developed as the 
need arises, 300,000 acres of public forests, 
together with about 200,000 acres of private 
plantings, properly forested, is expected to pro- 
duce an adequate timber supply for the islands 
for some time. Of the public area one-third 
has already been planted, principally with Mon- 
terey pine, western yellow pine, Corsican pine, 
Austrian pine, European larch, northern white 
pine, and various Australian eucalypts. The 
program contemplated the planting of the re- 
mainder by 1935. In addition to Monterey pine 
there are a number of other American woods 
which are represented in the New Zealand 
planting, including western white pine, Doug- 
las fir, western yellow pine, Port Orford cedar, 
and lodgepole. Owing to the fact that the pulp- 
ing qualities of these woods have already been 
determined by the Forest Products Laboratory 
they are not included in the present tests. 

According to Mr. Entrican the New Zealand 
plantations have well justified the faith put in 
the faster-growing species, the mean annual 
increment per acre running from 250 to 900 
cubic feet an acre a year. This growth rate 
is several times that common to forests in the 
cooler parts of the north temperate zone. 

3ased on even the lower limit of growth 
pases above Mr. Entrican estimates that it 
would be possible to operate permanently a 
pulp mill of 200 tons daily capacity on about 
50,000 acres of forest. 


Forestry Committee to Tour State 


MINNEAPOLIS, Mrxn.. July 26—Members of 
the Minnesota legislative commission on re- 
forestation will leave the Twin Cities Aug. 15 


for a 10-day tour of northern Minnesota. De- 
tails of the trip to study timber and manu- 
facturing conditions will be worked out. 
John I. Levin, of St. Paul, whose appoint- 
ment as secretary of the commission was an- 
nounced a few days ago, will assume his new 
duties this week and have general charge of 
arrangements. 

Chairman Nolan 
itinerary in a general way. 
make the first stop at St. Cloud, then Little 
Falls, Brainerd, Walker, Bemidji and Itasca 
Park. The State university’s experiment sta- 
tion on forestry at Itasca Park will be in- 
spected and the results of its experiments 
studied carefully. 

The party then will move to Grand Rapids. 
Minn., where the paper and pulp mills will 
be visited, thence to Virginia, Minn., where 
are located large lumber mills. From Vir- 
ginia it will go by special train over the Vir- 
ginia & Rainy Lake logging road to Interna- 
tional Falls and then by bus to Ely and 
Tower and through the Superior national for- 
est to Grand Marais on the north shore of 
Lake Superior. 

Stops at Duluth, Cloquet and Carleton will 
conclude the tour. The Lake States Forestry 
Experiment Station near Cloquet will be one 
of the points of interest on the last leg of 
the tour. 

The trip is being made by the commission 
with a view to obtaining first-hand informa- 
tion regarding the State’s forest, which is to 
be the guide of the commission in shaping 
recommendations to the next legislature for 
further perfecting this State’s already far- 
advanced reforestation policies. 

On the trip the commissioners will be ac- 
companied by Grover M. Conzet, State com- 
missioner of forestry, and Prof. H. H. Chap- 
man, of Yale University’s college of forestry, 
who has made a special study of 
conditions in northern Minnesota. 


already has planned the 
It is planned to 








Hardwoods 
OAK is 2t Qa 
Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS — PLANKING 








MADE RIGHT 





| OAK FLOORING 


The 


Mowbray & Robinson 


Lumber Company 
CINCINNATI, OHIO 





























Maple, Birch, Beech 


FLOORING 


Made from Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Reciever for WIBLIAM HORNER 




















Plant: Perkins Building, 
Newberry, Mich, Grand Rapids, Mich. 
= meres 











Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler”’ 














The Alger-Sullivan Lumber Co. 


{ CENTURY, FLORIDA 























FRANK PAYNE 


WHOLESALE 
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LUMBER TIES TIMBERS PILING 





JACKSON, Miss. 
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Short Leaf Pine and Hardwoods 











66 


AMERICAN LUMBERMAN 





JuLy 30, 1997 











Band 


sawn SHORTLEAF 


Base, Casing, Edge and Flat 
Grain Flooring, Ceiling, Partition 
Finish (all thicknesses) ,Mouldings 
1” and 2” Yard Stock up to 20’ long 


Also SOUTHERN HARDWOODS 
DAVIS BROS. 


LUMBER CO. Ltd. 


ANSLEY, LA. 

















Caddo River 


Lumber Company 
R. A. Long Bidg., KANSAS CITY, MO. 
MANUFACTURER 


Yetiow Pine 
aa Oak Lumber 


Softest, Close Grain Arkansas Pine 
Grades Uniformly Good, Manufacture Perfect 





MILLS: sas 
Bacbere, | Ack. We Solicit 
Saearoot Ak. Your Patronage 











Lumbermen:- 


Give your children a 
copy of our new educa- 
tional book on wood— 





They'll enjoy reading it. A 
wonderful book for every lum- 
berman’s child to have. Your 
boy or girl will have greater love 
and respect for your business 
after reading ““Touch Wood!” 

This entertaining story of the 


products of the forest should 
sell for $1, but it’s 


Only 


50 Cents 


American{iimberman 


431 So. Dearborn St., CHICAGO 




















Cypress Association to Move 


New Oreans, La., July 26.—Secretary J. 
R. Black, of the Southern Cypress Manufac- 
turers’ Association, returned Wednesday from 
Jacksonville, Fla., and announces that the asso- 
ciation’s general offices will be removed from 
New Orleans to Jacksonville on Sept. 1 next. 
Quarters have been secured in the Barnett Na- 
tional Bank Building at Jacksonville. The 
branch office at New Orleans, to be continued 
under charge of E. W. Owen, traffic manager 
of the association, will be located in the Poy- 
dras Building at Carondelet and Poydras. 
where the association offices are now situate. 
and on the same floor. 

Secretary Black asks that correction be made 
of a Jacksonville dispatch published in the 
AMERICAN LUMBERMAN and other trade papers 
of last Saturday, in which it was stated that 
Albert W. Rose had been elected a director of 
the Southern Cypress Manufacturers’ Associa- 
tion at a special meeting of the association. 
Mr. Black explains that Mr. Rose was elected 
to the directorate of the Gulf Red Cypress Co. ; 
that no meeting of the Southern Cypress Man- 
ufacturers’ Association was held in Jackson- 
ville, as reported, and that Mr. Rose was not, 
therefore, elected to its board of directors. 


“‘Treasure Chests” for Statesmen 


Mapison, Wis., July 26.—Wooden boxes, 
termed “treasure chests” because they are 
stained brown and because they contain other 
things besides official papers and books, are 
being given to the legislators of the Wisconsin 
house and senate. Each session the State car- 
penter prepares 133 boxes about 3 feet long, 
2 feet wide, and 1% feet deep, made of light 
wood of sufficient thickness to carry the books 
and records of the lawmakers. They are 
bound with wooden cleats to strengthen them. 
and provided with a lock and bear the name 
of the owner. 





Preparing Grade Marking Bulletin 

Wasuincton, D. C., July 26—Axel H. Ox- 
holm, director of the National Committee on 
Wood Utilization, announces that steps are 
under way for the preparation of a grade 
marking bulletin as part of the campaign to 
promote grade marking in the lumber industry. 

“Based evidently on previous work under- 
taken by the Department of Commerce in pop- 
ularizing grade marking,” said Mr. Oxholm. 
“building material lines have taken an interest 
in the matter and we hope that our campaign 
will be successful, and that the consumers will 
be taught to realize the importance of having 
definite grade specifications and will not merely 
continue to ask for lumber.” 

Mr. Oxholm hopes that a draft of the pro- 
posed bulletin will be ready for submission to 
a grade marking subcommittee, the personnel 
of which will be announced shortly after the 
meeting of the executive committee early in 
October. 

Steps have been taken by the staff of the 
national committee to see that all Government 
departments incorporate the committee's 
recommendations in their specifications when- 
ever feasible. This matter has been taken up 
with several departments and all officials con- 
sulted have expressed great interest in short 
lengths and end matching, etc., and a desire to 
cooperate. At the request of various depart- 
ments steps are being taken to send hundreds 
of samples of end-matched lumber to purchas- 
ing agents accompanied by statements of the 
committee pointing out the utility and impor- 
tance of this form of utilization. 

Mr. Oxholm gave this as an example of the 
national committee’s usefulness “because it is 
known as an unbiased organization engaged in 
the promotion of all forest products and not 
any one in particular.” 

Mr. Oxholm reiterated that the policy of the 
committee for the next year will be to con- 
centrate on a few projects and complete them. 

Mr. Oxholm stated that the national com- 


mittee does not intend to set up an organiza. 
tion that will conflict with existing trade ex. 
tension organizations. On the contrary, ts 
function will be to get the facts and carry op 
educational work, leaving it to those groups 
directly interested to také up various projects 
through their own private trade extension or. 
ganizations. Otherwise it would be necessary 
for the committee to largely increase its staf 
and procure a big fund to carry on such work. 


Vessel Uses Wisconsin Lumber 


Lumbermen throughout the country may be 
considerably interested in the building of a new 
kind of sea skiff at a Wisconsin ship yard. It 
is the tirst vessel of the kind to be built on the 
great lakes and requires an unusual variety of 
high grade lumber. One of the sea skiffs 
under its own power made a trial trip from 
Green Bay to Kingsville, Ont., with favorable 
results. 

The boat is 26 feet long, 7-foot beam, and 
draws 2 feet of water. The stern, keel tran- 
som frames, ribs, floor timbers and stringers 
are of clear Wisconsin white oak. The plank- 
ing is of three-fourths Wisconsin cedar and 
the trim of Honduras mahogany. Covering 
boards, transom and shelter house are all of 
the last named material. 

The boat may be powered by from 20 to 200 
horsepower engines by which they may attain 











Powered sca skiff, first to\ be built on great 
lakes 


a speed of from 10 to 30 miles an hour. The 
design of the craft is intended to meet the de- 
mand for heavy sea use and for roomy, fast 
boats in any water. For such a skiff there 
seems to be a growing demand from the sum- 
mer resorts on the great lakes. 


Material Sales in Seventh District 


In its report on building material and con- 
struction activities for Aug. 1, the Federal Re- 
serve Bank of Chicago says: 

Dollar sales during June of twenty-two wholesale 
lumber dealers increased 3.4 percent over the May 
total, and 6.2 percent over June of last year. As 
measured in board feet, there was a decline of 1.0 
percent in the former and an advance of 0.5 percent 
in the latter comparison. A ratio of 132.7 for out- 
standing accounts on June 30, to total dollar sales 
during the month compared with 130.3 percent on 
May 31 and 116.7 on June 30, 1926. The automo- 
bile industry continued to place large orders for 
hardwoods, and a heavy demand from manufacturers 
of flooring, furniture, and boxes was noted. Stocks 
on the whole were not quite so large as in either May 
or a year ago. 

Retail sales of 231 yards advanced 2.7 percent in 
dollar amount over May, but fell 7.9 percent below 
June, 1926, with a ratio of outstandings to sales of 
299.9, compared with 293.2 and 267.7 percent, respec- 
tively, for the preceding month and June of last 
vear. Stock showed little change in either the 
month-to-month or yearly comparison. 


Building Construction.—Total contracts awarded in 
the seventh district during June amounted to $138,- 
186,720, as compared with $103,225,858 for May and 
$101,737,361 for June of last year, representing in- 
creases of 33.9 and 35.8 percent, respectively. The 
total for the first six months of 1927 exceeded the 
same period in 1926 by 25 percent. 


AiTHorvGn known as a northern State, Illi- 
nois produced 5,740 bales of cotton and 566,- 
0) pounds of tobacco during 1925. 
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Fir Growing and Logging Practice 
“Timber Growing and Logging Practice in 
the Douglas Fir Region,” is the title of De- 
partment of Agriculture Bulletin No. 1493-D. 


Thornton T. Munger is the author. This is 
the second of a series of eleven reports that set 
forth for each of the important forest regions 
of the country the logging practices that will 
promote reforestation. These simple practices 
gre declared to spell the difference between 
“imber cropping” and “timber mining.” 

In announcing that the bulletin is ready for 
distribution, the Forest Service states that 200,- 
000 acres of Douglas fir forest in the North- 
west are logged annually and most of this 
acreage is not suited to agricultural develop- 
ment but will fill its highest use in growing 
trees. Much of this land is now left barren 
of all useful growth, it is pointed out, but the 
adoption of a few simple measures taken at 
the time of logging will usually prevent this 
land idleness. 

These methods, according to the announce- 
ment, “consist principally in giving nature a 
chance—by preventing fires during logging, by 
making provision for a natural seed supply 
and by ‘fire-proofing’ the cut-over lands against 
uncontrolled fires while the new crop is being 
These measures are estimated to 
cost on the average 22 cents for each thousand 
feet logged, over and above the present cus- 
tomary logging charges where no thought is 
given to the future productiveness of the land. 
The belief is expressed that if these measures 
are taken during logging to encourage and pro- 
tect the new timber crop which nature will sow 
the Pacific Northwest can have highly produc- 
tive forests forever. 


Lumber to Rebuild Fighting Frigate 


Enough lumber to build forty-seven 6-room 
houses will be purchased by the Navy Depart- 
ment for the rebuilding of the famous fighting 
frigate Constitution. The bureau of construc- 
tion and repair has just approved requisitions 
calling for approximately 710,000 board feet of 
lumber and timber (allowing for footage of 
the knees). The requisitions cover white oak, 
longleaf yellow pine and Douglas fir. 

In addition, a considerable quantity of live 
oak which has been submerged at the Pensa- 
cola Navy Yard for the last 49 years will be 
used in rebuilding “Old Ironsides.” This oak 
was stored in the fresh water of Commodore 
Pond in 1878 for use in future ship building. 
A carload of this timber was recently shipped 
to the Boston Navy Yard, where the Constitu- 
tion is now in dry dock. When tested it was 
found to be in excellent condition. Test pieces 
now at the bureau of construction and repair, 
when subjected to pressure parallel to the 
grain, showed a maximum crushing strength 
of 5,586 pounds a square inch. The live oak, 
together with new oak purchased by the de- 
partment, will be used for keels, keelsons, 
knees and deck planking. 

The West Coast Lumbermen’s Association 
requested the privilege of furnishing the new 
masts for the historic vessel and the offer was 
gladly accepted by Secretary of the Navy 
Wilbur as a patriotic contribution toward the 
rehabilitation of “Old Ironsides.” This nick- 
name was bestowed upon the Constitution dur- 
ing her battle with the British frigate Guerriere 
on Aug. 19, 1812, when the American crew 
saw the British cannon balls rolling off the 
sturdy oak sides of their beloved vessel and 
leaving her undamaged. 

All of the original lumber and timber in the 
Constitution will be replaced, which means her 
complete rebuilding. Four contracts have been 


‘awarded to lumber companies and requisitions 


have been approved for ten other lumber sched- 
ules on which bids will be requested at an 
early date. 

Contracts for supplying 345,555 feet of white 
oak have been awarded to the Anchor Lumber 


AMERICAN LUMBERMAN 


Co., of Cincinnati, Ohio, and the Wilson-Shill- 
ing Lumber Co., of Parkersburg, W. Va. The 
Charles R. McCormack Co. of San Francisco, 
Portland and New York, has been awarded a 
contract for 24,900 feet of orlop deck beams 
of Douglas fir and a second contract for 90,000 
feet of Douglas fir timbers. 

Requisitions for the following items, specify- 
ing either longleaf yellow pine or Douglas fir 
have just been approved: 


Item Feet Upset-Price 
Gem Geckt DORMS. ..cccccccciecs 25,415 $ 2,541.50 
eee 14,931 1,493.10 
Ceiling below gun deck....... 72,000 105,000.00 
Ceiling above gun deck........ 17,500 2,625.00 
Ceiling below main rail........ 10,000 1,500.00 
DGGE SINEIEE cecccccccsesess 24,000 4,200.00 
NSDEME SUTRMED  ccccccvccceces 2,000 300.00 
Spar deck planking........... 21,000 4,515.00 
Gun deck planking............ 29,000 5,075.00 


Another requisition just approved calls for 
332 knees of live or white oak. These items, 
together with those covered by contracts 
already awarded, constitute practically all of 
the lumber to be purchased for use in re- 
habilitating the frigate. 


Agree on Federal Tax Reduction 


Republican and Democratic leaders are in 
agreement that Federal taxes should be further 
reduced, but there is a sharp divergence of 
opinion concerning the extent to which they 
should be reduced, as expressed by Represen- 
tative W. R. Green, of Iowa, chairman of the 
ways and means committee of the House, and 
Representative John M. Garner, of Texas, 
ranking Democratic member of that commit- 
tee. 

Both these gentlemen agree that taxes should 
be cut, but differ as to the extent of the re- 
duction and the details. Mr. Green admits that 
corporation taxes have not been reduced in 
proportion to’ other levies, but is noncommital 
as to the extent to which the corporations 
should receive relief. He is inclined to favor 
relief for incomes under $500,000 and is op- 
posed to the repeal of the Federal inheritance 
tax. 

Mr. Garner, slated to be the Democratic floor 
leader in the next Congress, explains that the 
minority view is that the corporation tax should 
be reduced to 10 percent; the nuisance taxes, 
including theater and club dues, and the auto- 
mobile tax repealed. Mr. Garner does not go 
into details, declaring it is good policy to 
await full hearing and discussion of the mat- 
ter before the ways and means committee. 


Rules Covering Wooden Furniture 


The Federal Trade Commission announces 
that up to July 1 a total of 938 concerns en- 
gaged in the manufacture and distribution of 
furniture had subscribed to the rules regarding 
the marking and description of wooden furni- 
ture adopted at the conference held between 
representatives of the commission and the retail 
furniture trade in New York City in the latter 
part of 1925. Since the last announcement of 
progress, made on April 19, 1927, fifteen addi- 
tional concerns have subscribed to the rules. 

To date only 68 concerns have refused to 
subscribe. These have been investigated and 
are being proceeded against or are under in- 
vestigation at the present time, according to 
the commission. Testimony with respect to the 
complaints pending against some of the Grand 
Rapids manufacturers is now being taken. In 
Docket No. 1427— Northwest Chair Co. —in 
which was involved the description of furni- 
ture contrary to the rules, an order to cease 
and desist has been issued. 

“While it does not appear that there are 
many furniture manufacturers to whom the 
rules apply who have not advised the commis- 
sion of their position in the matter,” says the 
announcement, “it would be appreciated if 
these concerns would advise the commission 
at an early date whether they can subscribe to 
the rules.” 








HUDSON 
Oak Flooring 


Sells on Merit 


It has the fine quality, 
the glass-smooth finish, 
the even texture and at- 
tractive figure home build- 
ers want. It has shown a 
consistent sales growth. 
It’s the kind of flooring 
dealers buy and come back 
for more. 

You'll like the way Hud- 
son Oak Flooring sells. 


Samples and prices promptly on 
request. 


Hudson Hardwood 
Flooring Company 


Sales Office, MEMPHIS, TENN. 
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Babcock Lumber Co. 


PITTSBURGH, PA. 


Manufacturers and Wholesalers of 


“kena” Hardwoods 


Kentucky and 
West Virginia 
White and Pondosa Pine 
West Coast Products 
N. C. Pine and Yellow Pine 
Spruce and Hemlock. 
BRANCH OFFICES 
New York City, 415 Lexington Ave. 
Chicago, IIL, 1518 Fisher Bldg. 
Provideace, R. L, 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bldg. 
Detroit, Mich., 525 Maccabees Bldg. 
Johnstown, Pa., Title & Trust Bldg. 
Sea'tle, Wash., 4432 White Bldg. 
Cincinnati, Ohio, 324 First Nat'l Bank Bldg. 
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Kiln Dried, Well Manu- CASING, 
factured, High Grade. BASE AND 
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WILLSON BROTHERS LUMBER CO. 
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Eastern Rates on Wood Products 


{Special telegram to AMERICAN LUMBERMAN] 

Wasuincton, D. C., July 27.—Fourth section order 
No. 9584, issued by the Interstate Commerce Com- 
mission in response to an application filed by the Bal- 
timore & Ohio Railroad Co. for itself and other 
carriers, authorizes the establishment of rates on lum- 
ber and forest products from Cumberland, Md., 
Clarksburg, Elkins, Parkersburg, Richwood, Rowels- 
burg, W. Va., and Rockwood, Pa., and points taking 
the same rates or rates in relation thereto as described 
in tariff I. C. C. No. 20785, to stations on the Read- 
ing company’s lines, Newbury Junction to Sunbury, 
Pa., inclusive, also Herndon, Pa., via Shippinsburg, 
Pa., not lower than the present rates on like traffic 
over other lines or routes, and to maintain higher 
rates to intermediate points. 

Rates to intermediate points may not be increased 
except as may hereafter be authorized by the commis- 
sion and shall in no case exceed the lowest combina- 
tion. The relief authorized does not include lines or 
routes which are more than 70 percent longer than 
the direct line or route between competitive points. 

The authorization is granted pending the order or 
orders to be entered in the eastern class rate investi- 
gation. 


Coast Fourth Section Applications 


Wasuincton, D. C., July 26.—Division 2 of the 
Interstate Commerce Commission in handing down 
its opinion in the Pacific Coast Fourth Section Appli- 
cations among other things denies, effective Nov. 10, 
1927, further fourth section relief to the Southern 
Pacific Co, and Atchison, Topeka & Santa Fe Railway 
Co. under application No. 1435. 

This is a blanket application filed Dec. 10, 1910. 
Under it the Southern Pacific and Santa Fe have 
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Cypress Lumber Co. 


LUTCHER, LA. 


Manufacturers of 
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CYPRESS 


. We annually produce 40,000,000 feet of 
4 Louisiana Red Cypress 
Lumber, Lath 

and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Ltd. 
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Mls: Jacksonville and Sumner, Fla. 
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| Shingles and Lath | 
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THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 §. 
Dearborn St., Chicago, Il. 






continued in effect terminal lumber rates from Ore- 
gon points on the Klamath Falls branch, from Cali- 
fornia and Nevada points on the Fernley branch 
and from points near Reno, Nev., to southern Cali- 
fornia destinations over the Southern Pacific and also 
over the Southern Pacific to Stockton, Calif., and the 
Santa Fe beyond, which are lower than rates to inter- 
mediate points. The carriers desired to continue the 
present arrangement. 

Discussing this application, Division 2 says: 

The record shows that the present intrastate lum- 
ber rates from California points have been sanctioned 
by the State commission. he present interstate rates 
are constructed on the same basis as the intrastate 
rates. The producing interior lumber points are thus 
given rates designed to place them on an equal basis 
in southern California markets with their competitors 
located in Washington, Oregon and western Califor- 
nia. These competitors have access to lumber schooner 
water rates. The present lumber rates from points 
on these branch lines of the Southern Pacific bear no 
fixed relation to the present water rates from northern 
points. The railroad commission of California has 
granted the carriers fourth-section relief under the 
State statute with respect to lumber rates from the 
nearby California points. 

The relief in this case is based solely on the ground 
of market competition. It is alleged that the lower 
rates to southern California points from the points 
of origin described are necessary to enable lumber 
producers at these points to market their lumber in 
competition with lumber reaching southern California 
ports by water from producing points in Oregon and 
northern California which have the benefit of water 
service. We fail to discover any facts in the record 
to show that the higher rates at the intermediate 
points are reasonable, and we are not satisfied that 
the applicants have sustained the burden of justify- 
ing the continuance of such higher rates. Fourth- 
section relief in this situation will therefore be denied. 

Many other applications affecting various commodi- 
ties were covered in this proceeding. As to a con- 
siderable number of them Division 2 entered orders 
granting relief to the extent specifically indicated for 
a period of one year from Nov. 1, 1927, to Nov. 1, 
1928. Before the latter date applicants will be ex- 
pected to revise and present anew such applications 
for relief as the situation then may seem to demand, 
“at which time they should be prepared to show, for 
a representative period, the results from a traffic 
standpoint of the measures of relief herein granted.” 


Sixth Class Rate from Indiana to Michigan 


The Peabody Lumber Co., Columbia City, Ind., 
has filed with the Interstate Commerce Commission 
a complaint against the Grand Trunk Railway Sys- 
tem, Pennsylvania Railroad Co. and others, challeng- 
ing the reasonableness of the 6th class rate of 18% 
cents a hundred pounds on lumber from Columbia 
City to Grand Rapids, Mich. This rate is declared 
to be unjust and unreasonable in that it exceeds 
the commodity rate of 17% cents from Chicago to 
Grand Rapids. A commodity rate of 17% cents from 
Columbia City to Detroit also is mentioned. 


Coast Group Rates to Middle West 


Wasuincton, D. C., July 25.—Division 3 of the 
Interstate Commerce Commission in Docket No. 17,- 
851 finds that rates on lumber and other forest prod- 
ucts from certain points in Oregon and Washington to 
destinations on the Minneapolis, St. Paul & Sault 
Ste. Marie in Minnesota, Montana, North Dakota 
and South Dakota are unduly prejudicial but not un- 
reasonable or unjustly discriminatory. The undue 
preiudice is ordered removed. 

Complaint in this case was filed by the West Coast 
Lumbermen’s Association Dec. 3, 1925, on behalf of 
lumbermen in Oregon and Washington. It alleged that 
the combination rates on lumber and other forest prod- 
ucts from points in those States on the Spokane, 
Portland & Seattle, Chicago, Milwaukee & St. Paul 
(except Bellingham branch) and the Great Northern 
railroads to destinations in Minnesota, Montana and 
the Dakotas west of Duluth and Carigan Junction, 
Minn., on the main and branch lines of the Soo 
Line were unreasonable, unjustly discriminatory and 
unduly prejudicial. 

At the hearing defendants conceded that joint 
through rates on the so called Coast group basis 
from the origin territory should be established. The 
carriers, however, could not agree as to the routes 
over which such rates should apply. The Coast 
group basis now applies from this territory to points 
east and west of the destinations on the Soo Line, 
and generally from points in the Coast group other 
than those involved in this proceeding to Soo Line 
destinations, via Spokane in connection with the 
Spokane International and Canadian Pacific through 
Canada; also via Dakota junctions in connection 
with the Great Northern, Northern Pacific and Mil- 
waukee roads. Complainant contends that the rates 
sought should apply over all routes now available 





from other points in the Coast group. The Soo Line 
and Spokane International assent to such routing, The 
Canadian Pacific was not named as a defendant, 

The other defendants insisted that the routing 
should he restricted to routes within the United States 
and questioned the jurisdiction of the commission to 
require the establishment of joint rates via Spokane 
in connection with the Spokane International ang 
Canadian Pacific through Canada. They urged that 
if joint rates were prescribed they should be made 
applicable via Dakota junctions. Over these routes 
the Northern Pacific, Great Northern and Milwaukee 
would secure the long haul to which they assert they 
are entitled. 

Division 3 points out that complainants’ members 
are in active competition with mills which now en. 
joy the Coast group rates over all routes, but the 
Soo Line markets are closed to them. 

“Although joint through rates are now in effect over 
routes through Canada from points other than those 
here considered within the Coast group, we have 
no authority to require the establishment of joint rates 
over such routes.” says Division 3. 

Consequently, the direction to remove the undue 
prejudice found to exist in this case is general, Dj. 
vision 3 causing an order to be issued requiring the 
adjustment to be made on or before Oct. 1 in ae. 
cordance with its findings. The method to be used 
by the carriers in removing the undue prejudice is 
left to them. 

Carload Rates on Unglazed Doors 


Rates on unglazed doors in straight carloads from 
points in Oregon and Washington to destinations in 
Trunk Line and New England territories shipped be- 
tween March 1, 1922, and Dec. 1, 1923, were un- 
reasonable. This is the finding of Division 3 in 
Docket No. 18,440—M & M Wood Working Co. vs. 
Oregon-Washington Railway & Navigation Co. et al. 


Division 3 finds that the rates assailed were unreason- . 


able to the extent that they exceeded the rates from 
and to the same points on the same commodity found 
reasonable in Anson, Gilkey & Hurd Co. vs. South- 
ern Pacific Co. The amount of reparation due is to 
be determined in accordance with Rule V. 


Commission Suspends Sash and Door Schedules 

The commission has suspended until Feb. 23, next, 
the operation of certain schedules as published in 
Supplement No. 5 to Agent E. B. Boyd’s tariff 
I. C. C. No. A-1700, which propose changes, for the 
most part increases, in rates on sash, doors, blinds 
and house trimmings in carloads from Wisconsin mill 
points to destinations in Central territory. The in- 
creases proposed range from 1 cent to 314 cents a 
hundred pounds. <A decrease of % cent is proposed 
from Fond du Lac and Oshkosh, Wis., to Lansing, 
Mich. 


Gain in Revenue Freight Loadings 


Wasuincton, D. C., July 26.—Revenue freight 
loadings for the week ended July 16 totaled 1,016,782 
cars, an increase of 177,474 cars over the previous 
week. Loadings for the week of July 16 were dis- 
tributed as follows: Forest products, 66,969 cars; 
grain, 42,523 cars: livestock, 27,466 cars; coal, 152,- 
154 cars: coke, 9,663 cars: ore, 66,419 cars; merchan- 
dise, 255,663 cars; miscellaneous, 395,925 cars. 


Estimates on Transportation Requirements 

Reports just received by the car service division of 
the American Railway Association from the thirteen 
Shippers’ Regional Advisory boards which now cover 
the entire United States, show that the transportation 
requirements for 27 of the principal commodities for 
the third quarter this year (July, August and Sep- 
tember) will be approximately 416,197 cars in excess 
of the same period last year, or an increase of 4.3 
percent. On the basis of the reports, the car service 
division estimates that 9,992,580 freight cars will be 
required to handle those commodities in the third quar- 
ter compared with 9,576,383 cars for the same months 
in 1926, 

Of the thirteen boards, only two, the Southwestern 
and the Pacific Northwest boards, estimated a decrease 
in business for the third quarter, increased transpor- 
tation requirements, compared with the corresponding 
period last year, being estimated by all other. boards, 
ranging from three-tenths of one percent in both the 
New England and the northwestern regions to 11.7 
percent in the central western. The territory covered 
by each board corresponds roughly with the territory 
of each Federal Reserve Bank. 


Hardwood Traffic Appointments 


Mempuis, TEnn., July 25.—J. H. Townshend, sec 
retary-manager of the Southern Hardwood Traffic 
Association, announced Saturday the appointment of 
A. C. Kelley, chief rate clerk in the Memphis office, 
as manager for the Knoxville (Tenn.) district of the 
association. Mr. Kelley succeeds R. P. Morris, de- 
ceased. 

G. A. Suddoth, chief claim clerk in the Memphis 


office, has been appointed assistant district manager 


of the Memphis office under B. F. McCamey. 
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Business Changes 


ARKANSAS. 1 
chased plant of Berg Bros. and will erect sawmill 
of 60,000 feet daily capacity. 


Camden—Rockwell Mfg. Co. pur- 


CALIFORNIA. Los Angeles—C. D, Shufelt, for- 
merly in lumber business in Salt Lake City, has 
jocated here. 

Monrovia—Blamer Lumber Co, 
& Davies Lumber Co. ; 

Pasadena—Simeral Lumber Co, moving yard to 
corner of Walnut Street and Huntington Ave. 

GEORGIA. Vienna—Barfield Lumber Co. mill, 
yards and property sold to E, T. King and A, T. 
‘Ansley who have formed the King Lumber & Re- 
milling Co., of Quitman, Ga., and are making ex- 
tensive improvements in the Vienna plant. 

IDAHO. Cascade—Eccles Lumber Co. sold mill 
to Hallack & Howard Lumber Co., of Denver. 

ILLINOIS. De Long—De Long Lumber Co. suc- 
ceeded by Hinchliff-Yates Lumber Co. 

Maquoin—Maquoin Lumber Co, succeeded by 
Hinchliff-Yates Lumber Co. 

INDIANA. Redkey—W. M. Reynolds purchased 
the Reynolds sawmill and handle factory at as- 
signee’s sale. The plant is being operated by 
McDowell & Bird whose lease soon expires, 

Union City—Chamber of Commerce has named 
committee to canvass for funds to bring the plant 
of the Allen Furniture Co., Spencerville, Ohio, to 
Union City. 

IOWA. Ida Grove—Dixon’ Lumber & Coal Co. 
succeeded by Fullerton Lumber Co. 

Jewell—W. O. Sloan Lumber Co. 
Kleaveland Lumber Co. 

Rockwell City—Dixon Lumber & Coal Co. 
ceded by Fullerton Lumber Co. 

KANSAS. Abilene—J. L. Kruger Lumber Co. 
succeeded by United Kruger Lumber Co. incorporat- 
ed with capital of $50,000; C. L, Brown bought 
controlling interest, 

Hamlin—Morrill Lumber Co. purchased 
yard of G. W. Dowell. 

KENTUCKY. Berry—Jasper Bradford Lumber 
Co, succeeded by Davis Lumber Co. 

MINNESOTA. Minneapolis—-Prestegaard 
ber Co.’s headquarters removed to Lincoln, Neb. 

MISSISSIPPI. Laurel—Eastman, Gardner & 
Little succeeded by Pascagoula Hardwood Co. 

OHIO. Wayne—A. A. Stiger, of Bradner, Ohio, 
has purchased the lumber yard at Wayne from 
the heirs of the Hoiles’ estate and H. C. Cordrey. 

PENNSYLVANIA. Washington—Vester, Stewart 
& Russell sold lumber plant to Wigman-Wiester 
Lumber Co, 

SOUTH CAROLINA. Mullins—Adams & Graham 
(Inc.) moving to Inez. 

TEXAS. Best, Big Lake, Crane, McCamey, Ran- 
kin and Wicket—West Texas Lumber Co. sold to 
Wm, Cameron & Co, 

WISCONSIN. Cedarburg—Wetzel-Reiter Mfg. 
Co. succeeded by Reiter Woodwork Specialty Co. 

BRITISH NORTH AMERICA 

ONTARIO. Toronto—Oliver Lumber Co, (Ltd.) 
purchased hardwood lumber and contracts of 
Mount Royal Lumber Co., of Montreal and A. W. 
Barnhill has been appointed Quebec representative 
for Oliver Lumber Co. with offices at 95 St. James 
St., Montreal. 


soid to Patten 
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Incorporations 


ALABAMA. Mobile—Santo Domingo Land & 
Timber Co., incorporated, 

ARIZONA. Phoenix—Allen-Oxford Lumber Co., 
incorporated, 

DELAWARE. Wilmington—Philippine Cutch 
Corporation, of Hackensack, N. J., has been incor- 
porated under Delaware laws to deal in and handle 
forest products; capital, $250,000. 

Wilmington—Grand Rapids Ladder Co., Grand 
Rapids, Mich., incorporated under Delaware laws 
to engage in wood specialty business; capital, $50,- 
000. 


GEORGIA. Macon—Moore Lumber Co., increas- 
ing capital from $90,000 to $200,000. 

ILLINOIS. Chicago—O’Brien Lumber Co. in- 
creasing capital from $25,000 to $100,000. 

INDIANA. Dubois—Dubois Planing Mills, in- 
creasing capital to $60,000. 

Ferdinand—Reinacker Co., incorporated; capital, 
$50,000; to operate furniture factory and wood- 
working mill, 

Logansport—Logansport Toy & Novelty Co., in- 
corporated; capital, $25,000. 

IOWA. Fort Atkinson—Home Lumber Co., in- 
corporated; capital, $25,000. 

_ MICHIGAN. Escanaba—Peninsular Timber Co., 
incorporated. 

MISSISSIPPI. Jackson—Independent Lumber & 
Supply Co., incorporated; capital, $10,000. 

Laurel—Pascagoula Hardwood Co., incorporated, 
_ MISSOURI. Princeton—Stormfeltz Lumber Co., 
incorporated; capital, $250,000; wholesale and re- 
tail lumber, building materials, hardware, imple- 
ments, furniture, autos, tractors, etc. Old concern, 

NEW YORK. New York—Jerome Lumber & 
Sales Co., incorporated; capital, $10,000. 1920 
Walton Ave. 

New York—H, A. Clapp Co., incorporated; cap- 
ital, 500 shares $100 par value; 1,000 shares, no 
Par value, 425 Riverside Drive 

Syracuse—Daly Lumber Co., incorporated; 600 
shares, half of them $100 par value, rest, no par 
value. 402 Sterling Ave. 

NORTH CAROLINA, 





Clinton—Northeastern 





Land & Timber Co., incorporated; capital, $100,- 
000. 


OHIO. Trotwood—Montgomery County Lumber 
Co., incorporated; capital, $500,000. 

OREGON. Devitt—Shanghai Lumber Co., incor- 
porated; capital, $25,000; sawmill. 

TENNESSEE. Kingsport—Poarch Bros. Lumber 
Co. increasing capital to $75,000. 

TEXAS. Houston—Thacker Building & Lumber 
Co., incorporated; capital, $25,000. 

VIRGINIA. Richmond—Dixie Veneer Co., incor- 
porated. 

WASHINGTON. Bellingham—Dollar Lumber Co., 
incorporated; capital, $3,000, 


Casualties 


INDIANA. Indianapolis—Buchanan & Borne 
Carriage & Wagon Co.’s plant destroyed by fire. 

Shelbyville—Tyndall-Wagner Mfg. Co.’s plant 
damaged by fire; loss, $50,000; furniture. 

OREGON. Maupin—Linn & Sons’ sawmill burned 
with loss of $10,000. 

Reedsport—Winchester Bay Lumber Co.’s saw- 
mill damaged by fire; loss, $3,000. 

Sweet Home—Liggett sawmill burned. 


PENNSYLVANIA. Brookville—VanLeer' Bros., 
loss by fire, $200,000; planing mill, office, dry kilns, 
hardware store and warerooms with 3,000,000 feet 
of dressed lumber destroyed. 

Philadelphia—L, B. Shoemaker & Sons, 
fire in box plant, $75.000. 

WASHINGTON. Chelan—Lake Chelan Box Fac- 
tory damaged by fire, loss, $1,500. 

Everett—Jamieson Lumber & Shingle Co., saw 
and shingle mill, loss by fire in dry kiln and con- 
tents. 

Seattle—Cedar Lumber Co.’s sawmill 
by fire; loss, $20,000. 


BRITISH NORTH AMERICA 


QUEBEC. Prefontaine—Plant of Tyler Hard- 
wood Flooring Co. destroyed by fire. 


New Ventures 


loss by 


damaged 


ARKANSAS. Paragould—John Reeves is estab- 
lishing a chair factory here. 
CALIFORNIA. San Francisco—Herbert Coffman 


has engaged in business at 503 Hearst Building as 
Coffman Building Material Co. 
Los Angeles—Spruce & Cedar Products Co. has 
started in business at 1223 Rives-Strong Bldg. 
FLORIDA. Miami—Barbour Ward Co. opening 
furniture manufacturing business. 


MISSOURI. Edina—Hunter & Griffith opening 
new lumber yard. 
NEBRASKA. Foster—Inhelder & Storey have 


started a retail lumber business. 


OREGON. Roseburg—Frank F. Langenberg has 
engaged in business as Umpqua Fir Pitch Co. 

TEXAS. Newkirk—Newkirk Planing Mill re- 
cently began- operations, 


New Mills and Equipment 


ARKANSAS. Camden—Peace Bros., of Cullen- 
dale, will erect sawmill and probably a planing 
mill here; capacity of sawmill 30,000 ft. daily. 

Helena—Property of Helena Hardwood Flooring 
Co., West Helena, recently purchased by northern 
interests, to be equipped with machinery for manu- 
facturing autombile parts, furniture, refrigerators, 
etc. The company will operate as Wooden Pro- 
ducts Corporation. 

CALIFORNIA. San Francisco—Bauer Cooperage 
Co., 55 Hampshire St., plans erection of new plant 
to cost about $100,000. 


GEORGIA. Augusta—Piedmont Wood Preserving 


Co. will erect a plant for treatment of forest pro- 
ducts. 








Scottdale—Suburban Lumber Co, will erect a 
millwork plant. 
INDIANA. Jeffersonville—Howard Shipyards & 


Dry Dock Co, planning enlargement of its boat 
building plant; offering $75,000 preferred stock. 

MICHIGAN. Dollar Bay—Dollar Bay Lumber 
Co.’s sawmill being rebuilt. 

NEW YORK. Maspeth—Ideal Chair Co., Brook- 
lyn, beginning construction of three-story factory 
building here. 

NORTH CAROLINA. High Point—Premier Fur- 
niture Co. will erect addition to factory, 

OREGON. Woodburn—J. H. Livesay, sash and 
door manufacturer, will install a sawmill. 

VIRGINIA. Suffolk—Suffolk Mfg. Co. will re- 
nuild box factory recently burned with loss of 
$10,000. 

WASHINGTON. Nesika—cC. E. Breed is estab- 
lishing a sawmill here. 

Peshastin—Pashastin Lumber & Box Co. plans 
ny aaeeel of sawmill destroyed by fire with loss 
of $200,000. 


FreicGHts from Nova Scotia to the United 
Kingdom are about $1.20 per standard (1,980 
feet) higher than they were a year ago, ac- 
cording to a report from Consul Don S. Haven, 
Halifax. The tendency is for them to advance 
still further. The reports of lath shipments 
to the United States are said to be unfavorable 
owing to the congestion in this market. 





Announcing 
the formation of the 


Keenan - Scott Company 


associating J. L. Keenan, formerly assistant to 
the president of Frost Lumber Industries, Inc., 
and Francis W. Scott, formerly general manager 
of Union Power Company, Inc., with offices in 


the 
Giddens-Lane Building 


SHREVEPORT, LOUISIANA 
Telephone 2-2696 


The company will develop, promote and han- 
dle timber, pulp and cut-over land, oil and gas 
projects, subdivisions and factory additions; 
also bonds, bond issues, and other financing. 

Both your listings and inquiries are solicited. 
July First, 
Nineteen Hundred 
Twenty-Seven 


J.L. KEENAN 
FRANCIS W. SCOTT 














( , ) 
LONGLEAF P ine 


HEAVY PITCH 
For Export and Interior Trade 


We make shipments 

from New Orleans, 

Gulfport, Mobile and 
Daily Capacity Pascagoula of 


sooner TIMBERS, YARD 
and SHED STOCK 


Dantzler Allied Mills 
L. N. DANTZLER LUMBER CO. 
Moss Point, Miss. Sales Agents 

MILLS AT 
\__ Moss Point Howison TenMile Cedar Lake 
































Weare helping Ge 
others, why not let Ee 
us serve you from (ea 

4 our stock of Seas 
YELLOW PINE f=: 


which includes all kinds of Je 


yard and shed stock, timbers JS 
and lath. hay 
HARDWOODS /. 
We have on hand inex- £2 


cellent shipping condi- £ 
tion, OAK, GUM. £: 
POPLAR, HICKORY£ 
and BEECH. : 


GILCHRIST - 
FORDNEY COMPANY 


Laurel, Mississippi. 
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Co PACIFIC COAST Co 





West Coast 


HEMLOCK 


2x4 








The next time you want some 
nice DRY bright dimension send 
us your order. We specialize in 
2x4 No. | and No. 2 Common, 
S4S, manufactured from Upland 
timber. We can quickly handle 
orders for straight cars of 16’ 


and 18’ stock. 


Pacific States 
TWase” Lumber Co. 


REPRESENTATIVES : 


S. B.Marvin, 518 Peoples Gas Bidg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bldg., Minneapolis, Minn. 
James A. Harrison, P.O. Box 745, Sioux Falls, S. D. 
Joseph Lean, P. O. Box 774, Omaha, Nebraska 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 





Va 


Pondosa Pine 
Cal. White Pine 
Cal. Sugar Pine 
Redwood 
Cedar 


Idaho 
White 
Pine 








Factory Spruce 
Plank Fi r 
a Specialty 


Write us or prices. 







W:-I-MSKEE LUMBER CO 


ANUFACTURERS 
AND WHOLESALERS 


General Offices, QUINCY, ILL. 











To Best 
Serve 


Our Customers 


Has always been Our Watchword. 
Place Your Next Order for 


tat 


Douglas Fir 


senna 








Eureka Cedar Lumber & Shingle Company 


HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty 











News Notes from Ame 


Los Angeles, Calif. 


July 23.—Except for a slight 
purchases, the lumber market in Los Angeles and 
environs has shown very few changes during the 
week. The volume of business is approximately the 
same as in June or July. Mill representatives say 
they notice a slight market betterment, in that whole- 
salers and retailers are not so relentless in their de- 
mands for price shaving. In fact, there has been 
a few price increases reported. The outlook for fall 
construction is considered very good, as agricultural 
prices are holding up. Retail yard reserves are 
slightly below normal as compared with the same time 
last year. However, most of them have big shipments 
en route. 

The Holmes Eureka Lumber Co. has moved its 
offices to 329 Union Insurance Building, 1008 West 
Sixth Street, taking double the amount of office space. 


Tacoma, Wash. 


July 23.—Interest in the development of the paper 
and pulp industry on the Pacific Coast received new 
impetus with the coming of Dr. Hugh P. Baker, of 
Dobbs Ferry, N. Y., executive secretary American 
Paper & Pulp Association, who is here to investigate 
especially the utilization of sawmill waste, in response 
to an invitation from the Tacoma Chamber of Com- 
merce. Dr. Baker was the guest of the Tacoma Lum- 
bermen’s Club at the regular meeting yesterday. Dr. 
Baker warned the lumbermen to go slow on estab- 
lishing pulp mills. Under-financing, he said, must be 
guarded against. He declared that spruce is the best 
western wood, with hemlock next and that while 
Douglas fir can be used by the sulphate process, it is 
not to be compared with the other woods. He stated 
that he believes the pulp industry will come to the 
Coast but that the manufacture of finished paper may 
be delayed for some time because of market condi- 
tions. 

Following Dr. Baker’s talk, reports by several com- 
mittee chairmen were made on the arrangements for 
the coming convention of the national retailers. All 
arrangements are in good shape. 

There will be no meeting of the club next week in 
view of the annual golf tournament sponsored by 
the organization, which will be held Friday at the 
Tacoma Country & Golf Club. 

The tidefiats industrial area was formally annexed 
to the city of Tacoma July 21. The new district in- 
cludes eight square miles and the annexation becomes 
effective July 30. The district brings inside the city 
limits some of the most important lumber mills, includ- 
ing the Buffelen Lumber & Manufacturing Co., Ernest 
Dolge (Inc.), Shaffer Box Co., Tidewater Mill Co., 
Barbare Bros., Tacoma Harbor Lumber Co., Mutual 
Fir Column Co., Peterman Manufacturing Co. and 
Western Manufacturing Co. 

The sixth annual Northwest Furniture Manufac- 
turers’ Exposition will be held in Tacoma next week 
at the Milwaukee dock. More than 500 retail dealers 
from all parts of the country will be guests of the 
manufacturers for three days. 

Shipments of lumber from Tacoma to the Atlantic 
coast were 10,000 tons greater than the entire ship- 
ments of Oregon and California, during the first quar- 
ter of the current year, according to figures made 
public by the United States Shipping Board. Tacoma 
shipped 69,000 cargo tons of lumber during the quar- 
ter. Seattle ranked second with 35,000 cargo tons. 
The bulk of the Tacoma shipments went to the New 
York market. 

The Interstate Commerce Commission has denied 
the Western railroads permission to maintain rates 
on lumber from Puget Sound to southern California 
lower than rates to intermediate points. 

Two attempts to burn the plant of the American 
Wood Pipe Co. were made last Saturday by an incen- 
diary. Both fires were extinguished before any great 
damage was done. Four attempts on the plant have 
been made during the past few months, all of which 
have been foiled by the vigilance of watchmen. The 
incendiary has not been seen but is believed to be 
the same man who has set several other fires in the 
city recently. 

Action to recover $34,556.75, alleged to be due on 
the price of some lumber company stock, was started 
here yesterday in the United States district court by 
J. F. Smith, of Portland, who filtd suit against 
Griffith & Graeber, of Eatonville. Mr. Smith alleges 
that the defendants entered into contract to purchase 
225 shares of the North Bank Lumber Co.’s stock 
and then repudiated the agreement. 

The annual picnic of the St. Paul & Tacoma Lum- 
ber Co.’s employees is being held today at Redondo 
Beach. A steamer has been chartered to take the 


increase in retail 


party to the picnic grounds and more than fifteen 
hundred are expected to attend. 

John Buffelen, president Buffelen Lumber & Manu. 
facturing Co., has disposed of his interest in the 
Tacoma Hotel. The property was purchased by a 
group of business men, including Mark A. Reed, tim. 
ber owner and lumber manufacturer, of Shelton. 

L. P. Hill, of the Carlson-Hill Lumber Co., Tacoma, 
is spending a few weeks visiting his brothers at 
Petaluma, Calif. Mr. Hill’s family accompanies him, 
and young “Bud” expects to ride an ostrich before 
coming back to “The Lumber Capital of America.” 


Portland, Ore. 


July 23.—The weather has turned extremely warm 
after an unusually long cool spell, so that all of a 
sudden the danger of fire in the woods and logging 
operations has become cause for extreme caution. The 
sudden warm wave, if it continues, will have the effect 
of slowing down logging operations, which in this dis- 
trict were just beginning to get under way again 
after the July Fourth shutdown. 

The fir, spruce and pine markets are about the 
same as during the last several weeks, with volume 
quite good but prices unsatisfactory. The outlook for 
an improvement is considered encouraging, however. 
Japan is in the market again for considerable fir. 

R. J. Knott, traffic manager of the Western Pine 
Manufacturers Association, is slowly recovering from 
illness that has kept him out of his office for a good 
part of this month. 


Spokane, Wash. 


July 23.—Hot weather has prevailed for the last 
week, ripening the splendid harvest that is anticipated 
throughout the Inland Empire, and also giving the 
most rapid drying for lumber had so far this year. 
The coming in of new dry lumber so far has not 
filled up gaps in the assortments or affected prices. 

The forest fire season has finally opened but with 
only one fire to date of serious character, near Salmon 
mountain in the Bitter Root mountains, which covers 
about 600 acres and seems under control. There is a 
small fire of about 150 acres in the Deer Lodge forest 
of Montana. 

Theodore Baumgard, of the Magruder Lumber Co., 
Philadelphia, and Mrs. Baumgard have been spending 
the last few days in Spokane. Mr. Baumgard is visit- 
ing the mills. They have already visited the Coast, 
and will return by way of California and Colorado. 
Mr. Baumgard was formerly located at Coeur A’Alene, 
Idaho, with the Winton Lumber Co. 

The Deer Park Lumber Co., Deer Park, Wash., is 
adding three kiln rooms of Moore’s reversible circula- 
tion, internal fan type. An addition to the boiler 
house is being built, and two boilers will be set, in- 
creasing steam supply for mill and new dry kilns. 
Construction work on kilns will be started right 
away, so as to have them ready for fall operation. 
The new kilns are particularly adapted for seasoning 
pine lumber, and are being equipped with thirteen 
39-inch fans to secure rapid and efficient drying on 
clear and common grades. 


Seattle, Wash. 


July 23.—Mr. and Mrs. Ralph Lawton, of. Rock- 
ford, Ili., have been spending this week visiting Coast 
mills. Mr. Lawton is a member of Joseph DuPlain 
Lumber Co., of Rockford. They were escorted by 
the firm’s West Coast representative, E. W. Wood. 
Mr. and Mrs. Lawton left Seattle yesterday for Lake 
Louise, via Victoria and Vancouver. 

New members of the West Coast Lumbermen’s As- 
sociation are: J. H. Chambers & Sons, Cottage Grove, 
Ore.; Coal Creek Lumber Co., Chehalis, Wash. 

The Western Operators’ Association, George B. 
Sypher, manager, has removed its general and clearing 
offices from the Pioneer Building to 209 Lowman 
Building. The association maintains clearing offices 
in this city, Portland, Centralia and Aberdeen. 

White River Lumber Co., of Enumclaw, Wash., 
has recently added to its office staff Frank Shearer. 
Mr. Shearer was formerly with the Royal Bank of 
Canada, Lacombe, Alta. 

S. P. Johns, sales manager of Snoqualmie Falls 
Lumber Co., has returned from a two months’ tour 
as far east as Boston and as far south as Kansas City 
and Omaha. After a thorough study of business 
conditions, he is convinced that there will be a fair 
volume of business during the remainder of the year. 

W. G. Nosworthy, of Gunnersen, Nosworthy Pro- 
prietary (Ltd.), Melbourne, and Gunnersen, LeMas- 
surier (Ltd.) Port Adelaide, Australia, importers, 18 
making a tour of investigation of the lumber industry 
of the Pacific Northwest. 
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E. G. Pond, of the E. G. Pond Lumber Co., South 
Boston, Mass., is a visitor in Seattle. 

The Dierks & Sons Lumber Co., Kansas City, Mo., 
has established an office in Seattle at 303 White 
Building, in charge of Burt J. Wright. Mr. Wright 
says this office will do a general wholesale business, 
but will specialize in yard and industrial stock, in 
which Mr. Wright has had a broad experience. Mr. 
Wright was formerly at Kansas City, and is well 
known to the lumber dealers of Kansas and Missouri 
particularly, having supplied them with lumber and 
shingles for a great many years. 

Clyde B. Baxter, of C. B. Baxter & Co., dealers 
in Pacific Coast forest products at Kansas City, is 
making a tour of West Coast mills. He is accom- 
panied by his father, who is also a lumberman. 


Aberdeen-Hoquiam, Wash. 


July 23.—All the camps of the Clemons Logging 
Co. started logging July 21 after having been shut 
down for about four weeks. Practically all of the 
logging camps remained down three to four weeks, with 
one exception. The supply of logs was less than 50 
percent of normal July 15, and it is stated that the 
supply of spruce was lower than at any time for a 
number of years. The mills are operating on 80 per- 
cent normal capacity. 

On July 22 a party of Japanese lumber importers 
inspected Grays Harbor mills and logging operations. 
A. A. Baxter, of the Douglas Fir Exploitation & Ex- 
port Co., personally conducted the party. 
was tendered the visitors at the Hotel Emerson and 
every opportunity given the visitors to visit as many 
operations as possible during their stay. 


New Orleans, La. 


July 25.—Another quiet week is reported. ‘rhe 
southern pine barometer shows a gain in bookings, 
the call for that wood is still quiet and unsatisfac- 
tory. Cypress bookings were probably a little under 
the showing of the preceding week. The hardwoods 
likewise are finding demand sluggish. Most observ- 
ers expect market conditions to continue about as 
they are until after the middle of August. There 
is some talk of curtailing production until the pick- 
up, but little to indicate that curtailment will be on 
an impressive scale. Rumors of price shadings are 
met with individual denials of such concessions, but 
it appears that prices have weakened in spots despite 
resolute effort to maintain them. 


Mrs. Florence H. Stone, auditor of the Southern 
Pine Association, was honored by election as treas- 
urer of the National Federation of Business and Pro- 
fessional Women’s Clubs last Friday, at the annual 
convention held in Oakland, Calif. Mrs. Stone has 
been one of the leaders of the organization in Louisi- 
ana, and has served as president of the State federa- 


Kansas City, Mo. 


July 26.—A slightly larger volume of orders was 
taken by the mills last week, though most of the de- 
mand came from the South. The encouraging part of 
the situation, however, is that there is more buying 
in sections that have not been active in the last three 
months, such as the Lake States and territory farther 
east. There also has been a better demand in Mis- 
souri, Nebraska and parts of Texas, but gains have 
been offset by smaller demand in other parts of Texas 
and the Southwest. As a general rule, low prices 
have been getting the business, and in this respect 
some of the southern pine mills have been leading. It 
is not at all uncommon for salesmen to run up against 
differences of $4 to $5 in delivered prices. These low 
prices have been cutting down the volume of western 
mills, though it is reported some of the big western 
mills are meeting southern competition. Demand for 
redwood, cypress and hardwoods in this market is 
reported light. Hardwood flooring is the item in 
strongest demand. Some wood consuming industries 
in this section have shut down for varying periods 
during the hot weather, while others are running on 
short time. One big furniture plant, which sells 
largely in the East, shut down July 1 until Sept. 1. 


E. E. Woods, secretary-manager Southwestern Lum- 
bermen’s Association, returned last week from a two 
weeks’ visit to Oklahoma and while there visited the 
famous Seminole oil field, which is one of the heaviest 
producing fields in the country. Mr. Woods there 
met J. R. Simpson, formerly a retail lumberman at 
Miami, whose wife inherited about 4,500 acres in the 
heart of the field. Seminole is building rapidly and 


A luncheon | 
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there are several yards in the district supplying lum- 
ber, all doing a good business, Mr. Woods reports. 

The Buschow Lumber Co. is now installed in the 
Congress Building, at Thirty-sixth Street and Broad- 
way, following the Bowman-Hicks Lumber Co. and 
the Clark Lumber Co. in the same building. The 
Logan-Moore Lumber Co., Hurley Lumber Co., M. R. 
Smith Lumber & Shingle Co., and Bird-Miles-Johnson 
Lumber Co. are now in the City Bank Building, at 
Eighteenth street and Grand Avenue. 


Atlanta, Ga. 


July 26.—Due to more active home construction 
southern pine demand has been better than at 
any time in the last three months. Georgia produc- 
tion is active, with output only a little below normal, 
and bookings nearer equal to output than since early 
spring. Furthermore, inquiry is brisk, Georgia retail 
stocks being exceptionally low. Larger retailers in 
Atlanta say business since mid-July has been espe- 


cially good, and that prospe¢ts are bright. ‘There has 
been no abatement in industrial building demand, 
though most orders are for current needs. The mill- 


work industry has been a poor buyer, but estimating 
departments are busier than in months. Roofer manu- 
facturers report good business but low prices. 


Milwaukee, Wis. 


July 27.—Softwoods have started to firm up, whole- 
salers state, though the trade has not been in the 
market to any extent for the last few weeks. A good 
movement is expected to get under way about the mid- 
dle of August. The buyers, however, have not shown 
any inclination yet to place orders, takings being 
confined to immediate needs. Hemlock is a good 
mover in the northern section of the State and 
throughout the rural centers, and its price is being 
kept at the level established early this season. The 
mills are satisfied with the volume of hemlock busi- 
ness in Wisconsin. Grade-marked hemlock is meet- 
ing with favor from both contractors and home- 
owners. 

Hardwoods are spotty, the only business booked 
being for immediate shipment. Furniture men have 
not come into the market yet, though it was thought 
they would after the summer shows. The low grades 
of hardwoods continue in best demand. There is a 
little better grade birch being moved. A good trade 
has developed for maple flooring, and maple is being 
quoted at good prices. Firm prices are quoted on all 
northern hardwoods, because of scarcity of dry stocks 
and a somewhat limited output. 


Minneapolis, Minn. 


July 26.—With the harvest already started at some 
of the southern points in the Northwest, there is de- 
clared to be assurance now that the area will have 
excellent yields this year. Lumbermen are preparing 
now for improved trade. Much belated repair and 
improvement work on farms will be undertaken. There 
is said to be a substantial amount of new construc- 
tion under consideration, and estimates now are being 
prepared. That there will be improved economic con- 
ditions in the Northwest States this year is the con- 
sensus of lumbermen. Minnesota, North Dakota, 
South Dakota and Montana have had ideal weather for 
the small grain crops in the last week, according to 
the Van Dusen-Harrington Co.’s report. ‘That the 
Northwest will stage a comeback this autumn can 
hardly be doubted,” says the Wells-Dickey Co.’s cur- 
rent weekly report. “The spring wheat yield probably 
will be 70,000,000 bushels larger than it was in 1926. 
Montana will produce 25 percent more. Its flaxseed 
and rye crops also will be substantially larger. It is 
said that Minnesota’s rye crop will be the largest in 
twenty-five years. Other Northwest States make re- 
ports of a similar nature.” 


Farming territory in western Minnesota has taken 
on a prosperous appearance, according to E. C. Gabler, 
of the sales staff of the W. I. Carpenter Lumber Co., 
who has just returned to headquarters. Retail lum- 
ber dealers are optimistic although they still are buy- 
ing only for immediate needs. Stocks in the hands 
of dealers are fairly full. Business promises to be 
good in southern Wisconsin this fall and winter, in 
the opinion of T. E. Brittingham, jr., of the Brit- 
tingham & Hixton Lumber Co., of Janesville, Wis., 
who was in the Twin Cities last week. Agricultural 
conditions in Nebraska are all that could be expected, 
according to A. D. Braun and Wallace Ray, of Braun, 
Ray Bros. & Finley Co., of Omaha, Neb., lumber 
wholesalers, who were in the Twin Cities last week. 
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If You 


don’t like the Fir Finish and Mouldings 
you have been getting then, you haven't 
been getting 


ade ay 
and Mouldings 


They’re soft fine quality Yellow Fir 
that works easily, looks beautiful, sells 
quickly and gives utmost satisfaction. 


Williams Fir Finish Co. 


Incorporated 
“‘Seattle’s Finest Finish” SEATTLE, WASH. 








Term Money 
for lumber and pulp operations 


We purchase outright bonds or 
term notes secured by standing 


timber and lumbering plants and 
equipment. 

We give prompt and efficient 
service and plan each piece of 


financing to accord with individual 
operating needs. 


Loans $100,000 and up 


Interview or write us at our near- 
est office. 


FREEMAN, SMITH & CAMP Co. 


PORTLAND SAN FRANCISCO 


307 STARK CROCKER-FIRST NAT. BK. BDG. BARTLETT BLOG. 





LOS ANGELES 























~ 
CALIFORNIA SALES OFFICE: 
Redwood | #:: iia. 
Finish—Siding nineties 
Dealers find it easy |  320Spreckles 
to sell this beautiful, Building 
durable stock. Los Angeles Office: 
oda 397 Pacific 
Weed griee | ect, 
ALBION a 
LUMBER CO. aa 
General Office: Albion, Calif. = J 
When You Think Lumber 


THINK"HANSEN-NIEDER” 
An office that knows its 


subject. Re se 


HANSEN-NIEDER 
LUMBER Co,, INC. 


1029 HenryBidg:, SEATTLE 














The Woods 


Every sentence an essa 
on lumber and life, flashing 
with humor or stiring the 
heart with sentiment and 
good common-sense phil- 
osophy. Abeautiful book. 


$1.25 postpaid. 
AMERICAN LUMBERMAN, Publisher 





431 Seath Dearborn St., CHICAGO 
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AND THE COLUMBIA VALLEY 
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D., E. Stewart W. J. Walsh Byron Wolfe 


25 Years’ Experience in 
Western Logging and Timber 


Stewart, 
Walsh & Wolfe 


1001 Bedell Bidg., Portland, Ore. 
Timb er Estimating 





References by Permission 

J. C, AINSWORTH, President, United States National 
Bank, Portland, Ore. 

W. B. AYER, President, Eastern & Western Lumber 
Company, Portland, Ore. 

EDWARD C. CROSSETT, President, Crossett-Watzek- 
Gates, Chicago, Il. 

G. B. McLEOD, Vice President, Hammond Lumber 
Company, Portland, Ore. 

















Willapa LumberCo. 


Spruce 
Hemlock 
Our Specialty 
Vertical Grain Uppers 
Carefully dried—Well manufactured. 
Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 


Chicago Representative 
Western Wood Products Co., Builders Building 


Old 
Growth 








Here’s the Place to Buy— 


Soft Yellow Flooring Finish 
Siding Moulding 

F | RR Ceiling Thick Clears 
Factory & Industrial Stock 


Try Our CEDAR 
SPRUCE WESTERN 
HEMLOCK PINE 

















SULLIVAN 
LUMBER CO. 
Portland, Oregon 














Baughman’s Buyer 
and Seller 


A well known calculator for standard lumber sizes 
to which is appended a considerable number of use- 
ful miscellaneous tables. All editions have full cut- 
in index. Desk size, 300 pages, 5x7 inches, red water- 
fyuiacs flexible leather, $4.00; black seal grain, $5.00; 

lue morocco leather, gilt edges, $6.00; brown imita- 
tion leather, $3.00. Pocket edition, 3%x6 inches, 
with cut-in indexes. 


dn Silk Cloth, $1.50; Red Leather, $2.00 
Blae Morocco with Gilt Edge, $3.00 


FOR SALE BY 


American Lumberman 
431 So. Dearborn St., Chicago, IIl. 











Pittsburgh, Pa. 


July 26.—Some wholesalers who have had a pretty 
good run of business all spring and the early part of 
the summer report that it is still of fair volume. 
Orders are largely for immediate shipment. The 
feeling continues to prevail that there will be a fair 
volume the remainder of the year, and that prices 
ought to be a little stronger in nearly all lines. Hard- 
woods seem to be in fair demand, both for domestic 
and export business. The situation as to southern 
pine and California white and sugar pines continues 
unchanged. Lath are reported to be moving more 
freely of late. There is a strong demand for oak 
and maple flooring. The low grades of maple flooring 
are reported holding especially strong. 


The Pittsburgh Lumbermen’s Club will hold its 
August meeting Wednesday, Aug. 3, at the William 
Penn Hotel. Plans will be furthered for the Pitts- 
burgh delegation’s attendance at the national conven- 
tion of retail lumber dealers. 


John G. Criste, secretary Pittsburgh Wholesale 
Lumber Dealers’ Association, left tonight for In- 
dianapolis, Ind., where tomorrow he will attend the 
funeral of his brother, F. W. Criste, a wholesale 


druggist. 
New York, N. Y. 


July 25.—Demand for nearly all lumber is very 
light, and competition among retailers is unusually 
keen. The dullness of midsummer is expected to con- 
tinue well into August. 

Reports that North Carolina pine demand was bet- 
ter in the suburbs than in the city caused the 
AMERICAN LUMBERMAN correspondent to make some 
inquiries. New building, he found, is slow in many 
of the developments, and in sections where new houses 
have been erected. The owners of older residences 
have taken up remodeling. Most of these older 
homes were erected before fir became of common use 
and are nearly all built of pine. So pine is being 
used for “patching up.’’ There is keen competition 
for this business in which the older yards are mainly 
interested, because the newer retail establishments 
are not equipped to meet demands for pine. There 
are perhaps more remodeling jobs in the outlying sec- 
tions than ever before. 


Another feature of the market is the improvement 
in eastern spruce demand, and the same cause that 
is helping pine may be having some effect on spruce. 


The Pembroke Sales Co. (Inc) and the United 
States and Foreign Sales Corporation have recently 
united their forces for the distribution of Pacific 
coast products in the territory. The Skinner and 
Eddy Corporation of Seattle will purchase for the 
two concerns. 


Capt. M. W. Haney, of the William Schuette Co., 
has been visiting mills in the Inland Empire and 
Pacific coast sections. 

W. B. Cleary has just been added to the New York 
sales force of the Guernsey-Westbrook Co., Hartford, 
Conn. 

Lee B. Morrison, of the C. D. Johnson Lumber 
Co., Portland, Ore., has been visiting the New York 
office and calling on the local trade. He motored to 
New York from Norfolk and expects to extend his 
visit into New England. 


Boston, Mass. 


July 26.—Knocking $1 off the base price of eastern 
spruce frames has not stimulated demand, according 
to local wholesalers. One of the large dimension 
mills shut down yesterday, and it is understood that 
another large company contemplates a temporary cessa- 
tion in sawing. The Madawaska Lumber Co. has 
announced the temporary closing of its spruce mill, 
due to the slowness of orders. Wholesalers inter- 
viewed this week said that random lengths of spruce 
are moving quietly at unchanged prices. Despite 
small demand, all northern and eastern boards com- 
mand firm prices, due to very light supplies. The 
lath market is easier. Sales of 14-inch eastern spruce 
lath have been reported within a few days at $6.25, 
and of 1%-inch at $7. All kinds of shingles con- 
tinue firm. Oak flooring prices are very irregular. 
Southern pine flooring continues weak. Idaho white 
pine is being offered here at concessions from regular 
lists. Hardwood lumber is quiet. . 

The Burnham & Davis Lumber Co., Lowell, Mass., 
has been incorporated under Massachusetts laws with 
capital of $200,000 authorized. The officers are 
Edgar H. Douglas, of Lowell, president and treas- 
urer, and Ralph A. Berg, of Chelmsford, Mass., vice 
president and clerk. 

Gerald Gavin, of the Norwood Lumber Co., Nor- 
wood, Mass., is back from a European trip, dur- 
ing which he was received by the Pope at Rome. He 
reports finding business not very good in Italy, and 
the people chafing somewhat under the rule of Mus- 
solini. 

The Rice & Lockwood Lumber Co., Springfield, 
Mass., has added L. P. Galt to the selling staff. 


He is to make his headquarters at the New York of. 
fice and cover Long Island and metropolitan terrj- 
tory. Mr. Galt has been associated with the Christy 
Lumber Corporation for the last sixteen years, 


John C. Parry, of the Strong & Hale Lumber Co, 
Portland, Conn., has been elected president of the 
Connecticut League of Building & Loan Association 
of which he has been a vice president and director for 
several years. 


Philadelphia, Pa. 


July 25.—The local market has been slow these 
last two weeks. In the hardwood field there has been 
a certain reaction in values, owing to more plentify! 
offerings. Values in mahogany are steady and trade 
volume is quite good. White pine is also fairly firm, 
Cypress business has lessened considerably. Shortleaf 
is being received in smaller quantities but is stil] 
plentiful, and wholesalers are bearing prices by pres- 
sure to sell. Softwoods are moving fairly well, but 
from the seller’s point of view the market is not 
satisfactory. Retail business in this section is not as 
large as it was in the corresponding month of last 
year, and values are too unsteady. 


The Philadelphia Lumbermen’s Golf Club managed 
to have a very good turnout for the July tournament 
last week, despite extremely hot weather. Forty-six 
members and six guests played. W. D. Cordry won 
the first prize with a score of 111-40-71; W. H. Smed- 
ley, second, 106-32-74; G. F. Herdling, third, 83-7-76; 
Tom Marshall, fourth, 108-32-76. 

Mr. and Mrs. Irving Collins are on a motor trip 
to the Pacific coast, accompanied by their three daugh- 
ters. 

A new $250,000 courthouse has just been erected 
for Cape May County, New Jersey. Luther C. Ogden, 
of Cape May, president Pennsylvania Lumbermen’s 
Association, presided at its dedication. Mr. Ogden is 
a member of the county board of freeholders. 


Duluth, Minn. 


July 25.—Business is marking time pending North- 
west crop developments. Shipments of northern pine 
are in about normal volume for the season. Retailers 
have been buying close to their requirements. One 
sawmill reported booking a middle West order for a 
round lot of No. 2 and better northern pine for pat- 
tern work, the first fair sized order of that kind in 
some time. Interest continues to be shown in box 
lumber, orders being sufficient to keep stocks cleaned 
up. Prices of all grades of northern pine are stiff, 
no disposition to make concessions being reported. 
Quotations in lath remain firm, a good middle West 
demand being reported. With small operators now 
mainly inactive, larger sawmills have been filling sub- 
stantial orders for lath direct from the saw. 


The W. T. Bailey Lumber Co. is now operating its 
Virginia (Minn.) mill double shift, and expects to 
continue on that basis until late next fall. The Moose 
mill, near Gordon, Wis., operated by the Mofley Lum- 
ber Co., of Minneapolis, is now running on a heavy 
cut of lath. The Scott-Graff Lumber Co.’s sawmill 
at Duluth has completed its cut of logs for the season. 


Birmingham, Ala. 


July 25.—Business as a whole not satisfactory to 
any branch of the lumber trade this last week for 
the reason that margins are too close. There has 
been no noticeable change in the price paid by re- 
tailers for stock other than “distressed” cars, but 
transit shippers found it hard to move cars. Last 
week retailers did more figuring than for sixty days, 
and sales were closed more readily. Estimates in 
some instances showed 10 to 20 percent difference, 
owing to concessions, mostly on framing, as_ boards, 
flooring, trim, etc., take only small cuts. Substitution 
of No. 1 and C in dropping grades for B&better 
trim is common of late. Wholesale trade continued 
dull, as retailers are pretty well stocked. Some activity 
was noted in railroad stocks. Several large orders 
came through for kiln dried No. 1 longleaf car deck- 
ing, and price for 2-inch advanced to $42, Chicago 
basis, while 2'4-inch merchantable went up to $45. 
Small longleaf framing is in fair demand, with siding 
and lining selling freely. Price on 9-foot lining is 
not satisfactory, but price on 8-foot is fair. There 
were more calls for 10-foot decking, 2x6- and 2x8- 
inch. Most orders require S2S %-inch off, one side 
smoothly dressed, but when kiln dried to 12 percent 
moisture content, the average mill’s 2-inch stock will 
not work satisfactorily on %-inch cut. A few orders 
have called for specifications other than Southern 
Pine Association basis for merchantable, and most 
mills have determined to ship under association rules. 
Price reductions were noticed largely in 1x6-inch No. 
3 S2S&CM, and 1x3- and 1x4-inch No. 3 flooring, 
B&better flooring in 1x4-inch and No. 2 kiln dried 
S4S boards. In dimension 2x6-inch came through 
as low as $18 and a few sales of 2x4-inch No. 3 were 
at $15. No. 4 common boards, mixed workings, sold 


for $9. Oak flooring remained on top of the list, as 
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dealers had held off buying for a few weeks and had 
to come into the market. 


Several yards have started repairs and extensions. 
The Estes Lumber Co. continues to expand its new 
yard at Boyles. The Dobbs Manufacturing Co. has 
about completed the installation of a 22x220-foot dry 
kiln for hardwoods, largely oak, for its flooring plant, 
which is being rebuilt. The Grayson Lumber Co. has 
purchased a 4-acre tract adjoining its yard, and will 
double its capacity by fall. The Campbell Lumber 
Co., which purchased the Watson Lumber Co.’s yard, 
is to rebuild it and will probably change over to 
electric drive and add machinery. 

Lumbermen as well as other operators of trucks 
have been very much pleased with the act of the 
legislature in removing the truck tax section from 
the revenue bill. More than two hundred representa- 
tives of the industry answered the call for the recent 
convention to secure a revision. 

W. R. Richardson, president Alabama Lumber & 
Puilding Material Association, says it will make 
an effort to have the October meeting at Mobile one 
of the largest ever held in Alabama. Allen G. Loehr, 
secretary-treasurer, says its offices in the Age-Herald 
Building are open. He is busy these days, putting 


sold, and not much new air dried stock is coming 
in, due to rainy weather. Prices of stock box remain 
the same. Edge 4/4 No. 2 box, also No. 2 stock 
box, have been very quiet. Box bark strips, 4/4, 
have not been active, but few mills have any. 

Sales of flooring etc. continue very light. Some 
planing mills have about all the dressed stock they 
care to carry, and are piling up rough strips to be 
worked later. If stock were really needed, present 
prices would be considered fair by buyers. Kiln 
dried roofers have been rather quiet, and demand 
for air dried has not been so brisk. Certain whole- 
salers have been buying more air dried, figuring that 
recent rains are going to make stock scarcer. Some 
roofer mills are trying for an advance. 


Macon, Ga. 


July 26.—General rains throughout the State have 
slowed up the movement of roofers to a considerable 
extent, while over in Alabama and in South Carolina, 
where there has been less rain, the movement has been 
up to normal or better. There have been rains almost 
every day for more than two weeks. The market is 
weak, but most manufacturers are holding for $18 and 
$19 and getting it, though 
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there are reports of a good 
} many sales at $17.50 and 
$18.50. Because of the usual 
midsummer dullness, the 
manufacturers are taking 
advantage of the rainy sea- 
son to clean up accumu- 
lated stocks, reducing their 
inventories. Reports to the 
manufacturers from _ repre- 
sentatives of the  whole- 
salers are encouraging, in- 
dicating that there will be 
a marked improvement in 
the demand within a couple 
of weeks. 

Longleaf pine manufac- 
turers in southwest Georgia 


A distinct departure from the usual type of filling stations is this new and southeastern Alabama 


building recently erected by the White Eagle Oil Co. at Odessa, Mo. 
The cottage lines of the building are particularly pleasing and the 
wide boards painted white with blinds of green make for a building 
that is easily noticed by drivers of fast moving vehicles. 
pumps are covered with a simple canopy which still has sufficient pro- 
A wooden fence gives the property a finished 


tection fow the pumps. 
touch, 


were having difficulty this 
week in getting logs, due to 
the heavy rains. Produc- 
tion has been below normal, 
and the manufacturers are 
having no difficulty in dis- 
posing of their product. 
No change in prices was 
reported this week. 


The gasoline 





association records in shape, and bringing matters of 
interest to the attention of members. 


The Terry Lumber Co., New Brockton, Ala., an- 
nounces the sales of its plant and the removal of the 
sales office to Birmingham within the next few days. 
Mr. Terry will continue the general wholesale busi- 
ness. 


J. A. Poore, for many years connected with the 


Grayson Lumber Co., announces his connection with 
the Gibbs Co. He has handled industrial trade. 


Norfolk, Va. 


July 25.—The North Carolina pine market has been 
very quiet. Prices remain the same, except that 
weakness has developed in certain items of good 
rough lumber. The southern States have been having 
rain for many days now, after a long dry spell, and 
the woods and roads are getting into poor condition. 
The result will be decreased production. There is not 
likely to be much improvement in sales until about 
Aug 1. 


There has been very little demand for 4/4 edge 
No. 2 and better, band sawn or circular sawn. The 
large mills have a surplus of edge widths and, while 
holding firm on price where a single car is wanted, 
orders for large blocks would be taken at slightly 
lower prices. Good circular sawn edge and _ stock 
widths mixed are moving well, and are not easy to 
buy for quick shipment. No. 2 and better 4/4 stock 
widths have not been very active and band sawn stock, 
except 4%4- and 12-inch widths, is accumulating. 
Sales of mixed cars of stock widths have slowed 
down. No. 3 lumber in 4/4 has not been very ac- 
tive. There has been a little better demand for 4/, 
5/ and 6/4 stock widths in mixed cars, and more 
6/4 stock widths could be sold if prices could be 
agreed on. Some attractive prices have been 
quoted on band sawn No. 2 and better 4/4 stock 
widths. But prices are not interesting to buyers. 


There has been no improvement in demand for 
4/4 edge No. 1 box, kiln or air dried, rough or 
dressed. Box men have offered such low prices 
that mills have decided to hold their lumber. There 
is still a brisk demand for low grade poplar, rough 
and dressed, and also a better demand for poplar in 
higher grades. Sales of 4/4 No. 1 stock box have 
‘alien off, although more 4-inch could be sold dressed 
if mills had any. Most mills with kilns are over- 


Jacksonville, Fla. 


July 25.—The mid-summer quiet continues. The 
Florida longleaf mills are well booked on special cut- 
tings in larger sizes, but are not getting the volume 
they would like to have in smaller sizes, as Florida 
timber is for the most part suited for shed stocks 
and framing, the market on which is now at a stand- 
still. The accumulation of shed and yard stocks is 
not such as to force operations to cease. There is 
seemingly a market for all items at a price. Prices 
have kept steady for the entire week. Even 6- and 
8-inch sheathing, which had enjoyed a rather strong 
position for a time, is now more plentiful, and manu- 
facturers are not quite so insistent upon top prices. 


The market on shortleaf has not varied. There is 
a small demand for finish from the middle West, at 
a price, and some of the stock is moving into northern 
Florida. The price enables mills cutting No. 1 logs 
to make a little money. Shortleaf roofer prices have 
withstood bear attacks and remain around $18. How- 
ever, framing is not moving very well. Continued 
rains are not doing this air dried stock any good. 


Cypress orders are coming in at all times, though 
volume is not what could be expected. Volume of 
inquiries is decidedly small, and most business is 
being got by personal solicitations. Yard orders pre- 
dominate, calling for C finish, Nos. 1 and 2 boards, 
a small amount of moldings and trim, and some lath, 
Large orders for factory grades, expected at this time 
of year, have failed to materialize. Plenty of dry 
lumber is to be had. The demand for thick, high grade 
stock from the tank and vat manufacturers keeps up, 
but the mills do not have stocks of this and can not 
expect to get it in any great quantity. 


The Coney Lumber Co. has been organized to do a 
wholesale business. E. F. Coney is owner and A. D. 
Holley is manager. Mr. Coney traveled the Carolinas, 
Georgia and Florida for some of the largest con- 
cerns in this territory. Mr. Holley managed the sales 
of such concerns as Standard Lumber Co. and Gulf 
Red Cypress Co. 

The Putnam Lumber Co., of this city, has recently 
placed with the Moore Dry Kiln Co., of Jacksonville, 
an order for seven dry kiln temperature and humidity 
recording and controlling instruments. All of these 
instruments are to be installed in the Putnam Lum- 
ber Co.’s kilns at Cross City, Fla., at an early date. 


(Concluded on page 82) 
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We are exclusive sales agents for the 
Portland Mfg. Co., Portland, Ore., one 
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Spruce veneer mills on the Pacific 
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J. H. Curtin, of the Perrin-Curtin Lumber 
Corporation, Kosciusko, Miss., made a busi- 
ness trip to Chicago last week. 


A. L. Curtis, Sales manager of the Louis 
Werner Saw Mill Co., St. Louis, Mo., was 
in Chicago July 26 calling on the local south- 
ern pine trade. 


George Philp, of the Michigan Lumber & 
Fuel Co., Flint, Mich., made a business trip to 
Chicago last Friday, and reported a very good 
retail business in Flint. 


John Staples, of the Northwestern Cooper- 
age & Lumber Co., Gladstone, Mich., was in 
Chicago last week calling on some of his 
friends in the maple flooring trade. 


H. W. Krueger, sales manager of the Sha- 
wano Lumber Co., Shawano, Wis., when in 
Chicago last week reported a fairly good 
volume of northern hardwood business. 


J. L. Davis, manager of the Soo Lumber Co., 
Glidden, Wis., spent a couple of days in Chi- 
cago last week calling on the northern hard- 
wood trade. He stated that business was of 
seasonable volume. 


B. A. Cannon, general manager of the 
Sugar Pine Lumber Co., Pinedale, Calif., 
spent a couple of days in Chicago last week 
conferring with L. W. Wilson, manager of 
the company’s local office. 


George S. Cortis, Chicago representative of 
the Von Platen-Fox Co., and family motored 
to Iron Mountain, Mich., July 28, where Mr. 
Cortis planned to spend a week around the mill 
while the family took a vacation. 


W. B. Hampton, assistant to the president 
of the Adams Banks Lumber Co., southern 
pine manufacturer, Morton, Miss., when in 
Chicago July 27 reported an improved de- 
mand for the company’s products. 


Edward Hines, head of the well known 
lumber interests bearing his name, plans to 
leave Aug. 1 on the Leviathan for a six weeks’ 
tour of Europe, accompanied by Mrs. Hines 
and the latter’s secretary, Miss English, re- 
turning to Chicago about the middle of Sep- 
tember. 


W. J. Whyte, secretary-treasurer of the 
Gregertsen Bros. Co., cypress specialist, who 
returned from a business trip to Canada last 
Saturday, reports a very fair volume of busi- 
ness from both yard and industrial concerns. 
Mr. Whyte is spending this week at Channel 
Lake, near Antioch, IIl., golfing. 


C. B. Green, assistant sales manager of the 
Union Lumber Co. for the north central dis- 
trict, who is looking after the affairs of the 
Chicago office in the absence of Vice President 
Harold P. Plummer, who is on the Pacific 
coast, and Sales Manager B. D. Dain, who is 
in the East, announces that on Aug. 15 he will 
sever his connection with the company. 


H. F. Grobe, assistant manager of the North- 
ern Hardwoods Sales Co., left the latter part 
of this week with his family to spend a two 
weeks’ vacation at Lake Thompson, near 
Rhinelander, Wis., where Mr. Grobe expects 
to land the biggest fish ever caught in that 
region, and also spend some of his leisure time 
— a line on the rudiments of “cow pasture 
pool. : 


Announcement has been made by E. S. 
Stephens, general freight agent of the Chicago 
& Eastern Illinois Railway Co., of the appoint- 
ment of two new commercial agents, these 
being Earle O. Crews, 1701 Comer Building, 
Birmingham, Ala., who succeeds C. Ray Jones, 
promoted, and Thomas D. Fox, 206 Gazette 
Building, Little Rock, Ark., vice J. M. Blevins, 
resigned. 


Significant of the new trend in merchandis- 
ing, announcement has been made that the 
Graybar Electric Co. has taken over the coun- 
trywide distribution of the poles of the Inter- 


national Creosoting & Construction Co., of 
Galveston, Tex. With a few territorial ex- 
ceptions, the Graybar company will handle 
creosoted southern pine through all of its 61 
distributing houses. 


M. Wilke, of Wilke & Rehn, retailers of 
Beecher, Ill., when in Chicago on Wednesday 
of this week stated that the retail business 
in his territory had slowed down somewhat, 
but expressed the opinion that this was 
merely seasonable and of a temporary na- 
ture. Mr. Wilke plans to leave the latter 
part of the week to spend several weeks with 
his mother and brother in Denver, Colo. 


Tom A. Moore, Chicago representative of 
the Pacific Lumber Agency, and J. L. Lane, of 
J. L. Lane & Co., were two of the local lum- 
bermen who participated in the golf tourna- 
ment of the Southeastern Wisconsin Lumber- 
men’s Club held at the Browns Lake Golf Club, 
near Burlington, Wis., July 22. The event was 
sponsored by D. S. Montgomery, of Milwaukee, 
secretary of the Wisconsin Retail Lumbermen’s 
Association. 


T. H. Goodhue, formerly district representa- 
tive of the Weyerhaeuser Sales Co. at Kansas 
City, Mo., has been appointed district manager, 
the territory over which he will have jurisdic- 
tion including Missouri, Kansas, Oklahoma and 
Texas. The Kansas City offices are located in 
the Long Building. Mr. Goodhue spent a 
couple of days in Chicago this week conferring 
with F. H. Burke, district manager of the 
Chicago district. 


E. C. Atkins & Co. (Inc.), of Indianapolis, 
Ind., have just issued a new booklet descrip- 
tive of their machine knives. The booklet, 6% 
x3%4 inches, containing 40 pages and cover, 
has been printed in the official Atkins colors, 
which are blue and black with white back- 
ground. A knife for every purpose, including 
the well known Blue Star and the Cinch-Weld 
laid high speed steel knives, will be found illus- 
trated and described in this new booklet, a copy 
of which can be obtained from the Atkins com- 
pany by anyone interested in machine knives. 


James F. Bryan, secretary of the Illinois 
Lumber & Material Dealers’ Association, was 
the principal speaker at the regular weekly 
luncheon meeting of the Lions’ Club in Whea- 
ton, on last Tuesday. Mr. Bryan talked about 
home owning and good citizenship, pointing out 
to the business men that owning a home not 
only made the man a better citizen but made 
him a better customer for every line of busi- 
ness in the community. Mr. Bryan returned 
the first of last week from a two weeks’ vaca- 
tion which he spent visiting the family of his 
son in Worcester, Mass. 


J. A. McGee, who has been western sales 
manager for the Chas. A. Schieren Co., with 
headquarters at San Francisco, Calif., since 
December, 1923, has recently been transferred 
to Chicago as district manager. Prior to leav- 
ing for the Coast in December, 1923, Mr. Mc- 
Gee was in charge of the Chicago branch for 
over two years, coming to Chicago from -De- 
troit where he managed the latter office. Prior 
to joining the Chas. A. Schieren Co. in May, 
1920, Mr. McGee represented the Graton & 
Knight Manufacturing Co. in the Orient, with 
headquarters in Shanghai as special factory 
representative. 


James H. Lang, treasurer and manager of 
the Chicago Lumber Sales Co., returned last 
Thursday from a month’s trip to the Pacific 
coast, on which he was accompanied by his 
family and Mr. and Mrs. Fred J. Dunck, the 
former being president of the Dunck Tank 
Works (Inc.) of Milwaukee, Wis. The itin- 
erary included visits to the mills in New Mex- 
ico, Arizona, California, Oregon and British 
Columbia. The party motored from Portland, 
Ore., up the coast to Vancouver over the 
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scenic Pacific Highway, stops being made at 
Tacoma, Wash., where several days were spent 
with A. H. Landram, sales manager of the 
St. Paul & Tacoma Lumber Co. While in 
Portland, Mr. Lang took occasion to visit 
W. V. Wilson, vice president of the Chicago 
Lumber Sales Co., with offices in the North- 
western Bank Building. The return was made 
over the Canadian Pacific Railway, Mr. Lang 
reporting a most enjoyable time. 


Southern Piners Journey to Madison 


This week many sales managers, wholesalers, 
commission men and salaried salesmen special- 
izing in southern pine have journeyed to the 
Forest Products Laboratory, Madison, Wis., 
to attend the technical educational course which 
the Southern Pine Association arranged for its 
subscribers’ sales representatives, a report of 
which appears in this issue of the AMERICAN 
LUMBERMAN. 

Among those who passed through Chicago 
on Monday of this week en route to Madison 
for this event were the following: M. H. 
Bissell, sales manager of the Marathon Lum- 
ber Co., Laurel, Miss.; T. B. Richardson, 
sales manager, and H. H. Council, of the Fos- 
ter Creek Lumber & Manufacturing Co., Steph- 
enson, Miss.; L. L. Prud’Homme, assistant 
sales manager of the Southern Pine Lumber 
Co., Texarkana, Tex.; W. J. Noone, eastern 
sales manager of the J. J. Newman Lumber 
Co., Scranton, Pa.; W. J. Yardley, general 
sales manager of the Sabine Lumber Co., 
St. Louis, Mo.; L. G. Negrotto, general 
sales manager of the Tremont Lumber Co., 
Rochelle, La., and R. C. Clark, manager of the 
company’s Chicago office. Local lumbermen 
who made the trip, in addition to Mr. Clark, 
were F. R. Linroth, of the Exchange Saw 
Mills Sales Co.; J. B. Baker, manager of the 
northern sales office of the Peavy-Wilson Lum- 





Shingle Firm Opens Chicago Office 

The Weatherbest Stained Shingle Co. (Inc.), 
with general offices at North Tonawanda, N. Y., 
announces the establishment of a branch sales 
office located in Room 619, 300 West Adams 
Building, Chicago, with K. L. Underwood, 
special representative, as manager. The com- 
pany also operates one of its many well stocked 
warehouses at 402 East North Water Street, 
Chicago, from which surrounding retail lum- 
ber dealers desiring ‘Weatherbest stained 
shingles are given exceptionally quick service 
on less than carload or truck shipments. The 
Chicago warehouse, in addition to serving im- 
mediate territory, also provides an almost 
overnight delivery service for dealers in the 
adjacent territory of several hundred miles 
radius. 

In making this announcement, the company 
reports a steady increase of sales in the Chi- 
cago territory of Weatherbest red cedar stained 
shingles for roofs and sidewalls. The trend 
plainly indicates that stained shingles are being 
used more and more for residential buildings 
around Chicago and outlying territory. At the 
same time, the company’ s product is being used 
in ever increasing volume for the modernizing 
of old homes where the shingles are laid right 
over the old painted siding. This method of 
dressing up old homes provides added insula- 
tion for the building against the cold of winter 
and the heat of summer, and invariably adds a 
resale value to the home that is far more than 
the cost of the shingles and labor to apply 
them. 


Builds for the Future 


Park Runcg, ILv., July 25.—Here’s a house 
serving as an addition to a small one-room 
dwelling so used for seven years. The new 
house is so planned that the old one may be 
removed and the new one enlarged to suit 

conditions depending on 











a change in the build- 
ing district’ from a 
home-owning to 
an apartment section 
of the town. The old 
structure may be re- 
moved and a garage 
take its place. 

The new structure 
has a California red- 
wood _§ superstructure 
and the trim through- 
out is of oak. Some 
fine work is displayed 
in this house. The 
level of the new part is 
much higher and the 
descent into the old 





An unusual addition to an odd one-room dwelling 


ber Co.; E. M. Dollarhide, of the Dollarhide 
Lumber Co.; J. Donner sales manager of 
S. H. Bolinger & Co., accompanied by B. H. 
Bolinger, of Shreveport, La., vice president 
of the company; J. A. Dohn, of the Nat F. 
Wolfe Lumber Co. 


Lumberman’s Wife Likes Aviation 


Louisvitte, Ky., July 26—Mrs. W. Norman 
Willis, wife of W. Norman Willis, sales man- 
ager of the Chess & Wymond Co., Louisville, 
has developed into Louisville’s leading lady 
aviator. Mrs. Willis has taken a series of ten 
lessons in the air at the Louisville Aviation 
Co.’s airport at Lyndon, and has progressed to 
a point where the instructor is now a passenger 
in the plane. 

Mrs. Willis has been a competent automobile 
driver for a number of years. She figured 
that all she needed to become an air pilot was 
nerve. So far as is known Mrs. Willis is the 
only feminine air pilot in Kentucky. She plans 
to own a plane as soon as she has completed her 
flying course. Mrs. Willis shows plenty of 
confidence in taking off, and in her tenth flight 
yesterday morning, left the field on a morn- 
ing flight as easily as she would drive away in 
her auto. 


quarters is by a broad 
arched stairway of 
clever construction. 
The owner, who with his wife, has lived in 
the little place for nearly a decade desires to 
retain the old place for its associations and 
has incurred considerable expense to have it so. 


Southern Piner Opens Chicago Office 


The Nolan & Maris Co., manufacturer of 
yellow pine lumber, with headquarters at Du- 
rant, Miss., and mills at Durant, Goodman and 
Ethel, Miss., has just opened a Chicago office 
in Suite 312, 605 North Michigan Avenue, in 
charge of T. C. Bledsoe, manager. Mr. Bled- 
soe has been connected with the wholesaling 
of lumber for many years. He was formerly 
secretary of the H. L. Wilson Lumber Co., of 
Indianapolis, Ind. and previously was in 
charge of the transit car department of the 
George T. Mickle Lumber Co. 





ALL Previous records for spring planting of 
trees in New York State have been surpassed 
this year, according to the State conservation 
commission. The number planted is 21,760,000, 
of which 5,400,000 were on State lands. The 
others went to individuals, political subdivi- 
sions of the State, corporations and other or- 
ganizations, including numerous farm bureaus. 





CHICAGO 





A. J. BARKER H,. T. FALL A. J. BOYLES 
e 
Fir, Spruce, Redwood 
Red Cedar Idaho White 
Lumber and 
and Shingles Western Pine 





Acme Lumber & Shingle Co. 
Tel: Wabash 2991-2992 
20 W. Jackson Boulevard, CHICAGO 





ONDOSA PINE 


is only one species of Pacific Coast woods we sell. 
Your inquiries and orders are also solicited for 


INLAND EMPIRE SPRUCE, 
FIR, LARCH AND CEDAR 


Telephone Central 5691 


INLAND EMPIRE 
LUMBER Co. 


R. G. KEIZER Suite 758-760 Conway Bidg. 
FRED L. LEIDINGER CHICAGO 





Winegar-Gorman 


Lumber Co. 
Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 
Mills:— Winegar, Wisconsin and Bonifas, Michigan 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL- 





WHITE STAR LUMBER COMPANY 


811 Lumber Exchange Bldg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 


Soe A nts for Redwood Manufacturers’ Co., and 
1.F.C.O.” Maple, Beech and Birch Flooring. 





PILSEN LUMBER COMPANY 


White Pine — Yellow Pine 
Hemlock, Lath and Shingles 
Straight or Mixed Cars. 

Quick shipments from our mills or from a 
large stock in our seven acres of yard at 
Laflin and 22nd Sts., - CHICAGO 





GEO. D. GRIFFITH c. C. HUBBARD 
Telephone: Randolph 2165 


Griffith-Hubbard Lumber Co. 


Northern and Southern 
Hardwood and Pine 


Room 1364, 228 N. LaSalle St., Chicago, Ill. 





KILN DRIED AND AIR ORIED 


Englemann Spruce 


We own Superior aang 4 Mill Stock, 
White Sulphur, B. C. 
Werepresent Nicola Pine Mills, Ltd , Merritt, B.C. 


Paul Miller Co.,*° Se Satute. 


Telephone, Main 0276 








Estimate and Delivery Record Book 


This book is so designed, that, with less work than 
usual, the Balance-To-Go of any item is SHOWN CON- 
TINUOUSLY, and you do not need to spend anything 
more than the cost of ordinary record books to have 
this advantage. 

The delivery record forms are on the back of the 
original estimate that is retained in the book. You can 
use the delivery form for the estimate facing it. 

The book contains 180 estimates and duplicates ruled— 
40 lines to the page—360 sheets 94x16 inches and 6-page 
A to Z index. Itis bound in heavy canvas with carbon 
paper and press board. 


Postpaid, $4.75 
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The following f. 0. b. mill prices are taken from sales made during week ended July 23 in sections named: 
Hat- Kan- Hat- Kan- Hat- Kan- Hat- Kan- | Hat- Kap- 
ties- sas ties- sas ties- sas ties- sas | ties- sas 
burg, City, burg, City, burg, City, burg, City burg, City, 
Fleer! Miss Mo. Miss. Mo. — Miss. Mo. Miss. Mo Miss. Mo. 
coring Finish : ay ng, SIS Dimension, SISIE Dimension, SISIE 
1x3” EG B&better sees 61.83 62.41 Bebe tough: No. 1, 1x4”, 16" ....... ~-++ 32.75) No, 
eeeseearncead. ee as Dr gteeneeaneeeeses 40.75 a Igts.. 32.91 32.75) 9x 4”, 
D rabaiensadws -. 52.43 1x6” Vanepatirs taaosaal A 39.40 40.29 ght Peppa coos 85.85 
No. 2 28.90 35.49 ” Ceseeteebeegeuny 14.60 2.36 Other lgts.. 35.85 
FG B&better fine oe 42.49 42.10 BBS amd 10”... ccces 12.75 No. 2 on lengths) : 7 
sme elas condi lll EE - ee tae tS 060ltC(ié‘éREE. Oweaete oe erwn 25 16.92 
ie 5°73 reonce 1%x4 to 12 13.00 136” 20.19 18.62) 9x §” 
No. 2 ..... .. 17.57 3 5/4x5” & 10 65.00 No. 3 = lengths) : . 
1x4” EG B&better . . 60.41 i 5/4x12" See asost "SE éuscswceneas 13.16 13.22 
D . « ecce 43.33 1% and 2x4 to 12’ 19.20 xe” errrr ry Torr 14.64 
No. 2 . eece 27.75| B&better Surfaced: 
FG B&better .. 38.29 38.15 ; Care, S50 of OS 2x 8”, 
peels 34 46 No. 1, 1x8”, 14 and 16’, 
No. 1 81 41 Other lengths... 
No. 2... “" 18:09 292.98 1x10” 14 and 16’. 
No. 3 dent Bee Other lengths... .... 38.59) =  § 10° to 20’..... .... 27.74| 2— 6”, 10° .........-. 5 
1x6” No. 1. C.M.. 34.17 1x12”, 14 and 16’. .... 48.41) 9510”, 10° ........... 25.43 27.55)  j§§§ 18% ccccccvcecs 6 
No. 2. O.M....).°! 19°57 Other lengths... .... 48.41 1 ar : 
No. 3, C.M ; . 14.95 No. 2 (all 10 to 20’): 2x 8”, 18’ & 20’..... 21.08 
1x8” a, ae OF Ee ssace 21.95 
Ceiling a 1x10” 2x12”, 18° & 20’.. 24.65 eee 
%x4"” B&better  & 8/05 & ib" 1x12” 2x12”, Longleaf Timbers 
one 1 & 8/4x12” . me SCO Dengiied : 2h ote No. 1 Sq.E&S S48, 20’ 
Sx” oes C Surfaced , elo" 222 eS TER and under: 
No. 1 ; Ix6 to 12 39.29 1x12” 17.66 1834 (CMe 29.16 
No. 2 1x4 38.17 No. 4, sil widihe .and No. 2 ee 35.01 
™ SS eae 36.52 > , ciel es a 91 79 | rss ae eee 35.69 
- ~~ lengths ..... apwwaed 8.90 7.93 2x 4 21.72 . ~ 
Partition 1x8” .. oe 38.30 23°18 D©6= _ewseeannew centaur 45.50 
Ix & 6” B&better 10.78 In5 gad 1¢ a2. 43 Shialap 29.66 | 16” ....+---++-0+-+es ++ 56.00 
vo. 1 37.06 tines si ” +4 No. 1, 1x8”. 14 & 16 ; , ihe Shortteaf Timbers 
No. 2 24.00) 3 ycQn 13.00 —_ Other Igts...... ., 10% to 20’..... 20.00 | No. 3 S4S, 20’ & under: 
1x6” B&better . oe 4.238 5/4x5” & 10” ; 50.33 1x10”, " & 16’... 2x 6”, ‘ Y 2, pichctascteakdiek topes aedots oy = 
Other Igts...... ¢ - r §8§6—<¢ewnvensmewttonse, 
Drop Siding Plaster Lath No. 2 (10 to 20"): Car Material 
lx4 or 6” B&better 3s 38.13 No. 1 4 4’ waiee 24 > aT .. a” 2yucteewses 20.68 20.18 (all 1x4 and 6”): 
No. 1. 35.19| No. 2 ¥ j 2.04 1.75). | ixlO” ........... 21.62 20.86 ox 3” & mul’ples........ 31.25 
No ee 26.13 Byrkit Lath No. 3 (alt ‘lenithis)' om we . 29 No. 2 Random..... 16.25 
~— : § amd © .ccccccccovess 33 oe a soeneve 1747 18 07 2. ” Car Sills 
Se De tankekeuneese —— i OOOO See re eens a 18 9. .... | S48, SqE&S: 
B&better: Sune car Oae 12” and longer........ 17.46 Jambs ONG OF vcxcgsvenns 18.71 21.00| Up to 9”, 34 to 36’..... 36.00 
4 and 6” : .. 56.17 60.04 Roofers R&hetter: _ eee 18.40 24.61 | 36.00 
8 and 10”. 58.39 58 No. 2, 1x6”... : 1.19 1x4 and 6” 63.25 Is & 20’...... 23.54 .. 38 00 sence 36.00 
Following are f. o. b. mill sales prices made in Shreveport (La.) territory during the period ended July 22: 
Fleoring Finish, C. Surfaced Casing & Base, B&btr Longleaf Dimension, SISIE Shortleaf Dimension, SISIE No. 3 Random Dimension 
3” E ' 57.75 | 1x6" BS.00} INE" cece cence eee ee ees 53.501 No, 2— No. 1— MEM: ncxescnabevanken 16.00 
ae BS. Ee oe...- Se 1x6&8 Sererrerrers 55.751" 9 gw SP cxcccosnssenceninel 14.50 
Th Speen 35.00 1x5&10” 65.25 2x 6", ava” 
F.G. B&btr sap.... 42.00 Sudel . : Di eoees ; eee ‘sisi : ose” BE svesasvcnssvecawemn 15.25 
Me No. 1 & C.... 36.00]. Longlea’ mension, oxy, Car Materlal, 1x4-6” 
1x4” E.G. B&btr sap.... 62.75) No. 1, No. 1— = ; p< 
F.G. B&btr sap.... 41.75 ox 4”, 10”... ceeeeeees 26.25] oy gv WAN. GAS" nos ccccccecs 32.75 
No. 1 & C... 36.50] No. 2, 12 . 9 or ’ 
No. 2 23.50 2 No. i, ! 22. 
= pee No. 2, ox12”, dks, 
iting 2 
%x4" B&btr ........... 32.50| Shiplap, Random Lengths 2x 6”, 2x10” No. 2, 
i Be aeeneepiare pe 31.00 | No. 1, ; 
—-.... e 19.00 No. ‘ 2x12” No. | Longieat Timbers 
: ~ No. 2— Hoa i 20° & Und- 
0. G. Batts No. 3 ee Beare 30.00 
5x4” No. 1 & btr...... 35.50, — et, 5 . 3x10" 5x10/10x10...... 35.00 
%x3” No. 1 & btr...... 34.50 _ Shortieaf Dimension. SISIE yoy rhengenssseneens ME 
Roofers & C. M., 1x6” 22 & 24’....... 34.00| No. 1— 2 
Ie avandasuesistacnicen 39.75} No. 1 CO FTE sectxenscce EOD, cisccceoncve dl 8.7! No. | Shortleaf Timbers 
i © skusaeeccenesacues oo | ais a? Aneaneoeweus 33.00 oe wékeaeeeenns ' “201 Sq —~ 20° & Und- 
Sk: © eecethsvbeacctdoses 16.00 2 ft seen 32.75 Dt -dabeegawbinie 24.00 vo. | gif SE" =a 6.00 
No. 2 ER 33.50 18 & 20’. oa! : 3x4&10"— Sxi0/ioxio Caen 32.00 
Finish, B&btr, Surfaced a Se asliviniinienida 34.7: ky peo POUND sakesncarcesens< 4.50 
DE sivebbekoakianeenee 47.00 Oe swekekaakwen ck 2 oe area : 
rh erestndnadey 48.25 18 & 20°....... 44.00 Oe vce conccae a es | 22.75 Bevel Siding 
a sthatveiacacexiannss 49.25 No. 3 Se BOF cncesss 46.25 | eee 2x10", 12) eee eee e eee 21-75) 1x6” B&btr ........... 29.00 
5 , 57.50)° ~ No. 2— 8 eR 22. 
be ee NOx A, 10! vee eeeeeeeee 97.2 bi a Caen 5 Drop Siding, Ne. 117 
MEE” -cccnreandeden 68.00 :  . wexeewnaneeun Deen ORs Be. ccesccnscsas 1x6” B&btr 
SE”  xeshessudivede 74.00 Partition reader: 27.25 12? ce eeeereeees 23.2 No. 1 
DE ssendeeixenduawin 77.00] 1x6” B&btr ........... 47.25 SO @ GF sveseed 29.25 Et. - sasttcnneenes ae No. 2 
The following are current f. 0. b. mill prices on Arkansas soft pine made during the week ended July 22: 
Flooring Finish—Dressed Dimension—Dressed | Fencing and Boards 
Edge grain— 1x3” 1x4” B&better Cc No. 1 No. 2 No.1 No.2 No.3 
BE ht gecbncnenenwin SEOTO | IMA oc nocvccesvenesess $62.50 $45.50 | 12, 14 10, 18 12, 14 10,38 | 1x4” .......... $34.25 $17.00 $14.50 
OE ee $74.50 67.50 pe ee ne 64.50 48.50 16 20 16 20 | OM ins teaneae 36.75 19.25 16.25 
errr rr Tere ~++- 67.25 1x5, 8, 10”.........-+-- 69.50 52.00 | $95.00 $26.75 2x 4” $22.00 $23.25 1x67 cc cccccces S475 8185 190.55 
er wwcscccccereeeece 59.50 see PE cichaneiudetacwne 72.50 54.00 | ‘9450 25.25 2x 6” 10.50 $1.50 | Ux3O" .... ces. 36.75 21.50 17.50 
Fi : 1%, 1%, 2”x4 to 8”... 74.50 24.75 25.50 2x8" 2050 2175 | 1x12” ......... 49.00 26.50 19.00 
= ainns 12, 1%, 2”x5, 10, 12”.. 77.00 24.50 26.25 2x10" 21.00 22.25 | Casi aB 
B&better ............ $44.50 $38.50 7 o 95.75 2700 2x12” 2200 23.50 asing and Base 
MGR gthaencenseanes 41.25 36.75 Ceiling and Partition — ; sie . 7 B&better 
a. © stwacnessssanios 23.25 21.50 Clg. Clg. Clg. Part. $2SCM—Shiplap —~ : shure stot aee ecensenevnns —— 
: . 4%” 5%” %,” %” No. 1 No. 2 No. 3 Dy Sy LU concer vvesvessesevece . 
Moldings B&better ...$34.25 $39.50 $41.50 $44.50 | 1x6" 2.00000... $36.75 $19.25 $16.50 | Lath 
1%” and under....35 percent discount eee 34.25 vas OO Eee «. 88.25 21.25 17.75 | No.1 No.2 
1%” and over..... 30 percent discount aww 2 vane.’ a” axiewen ee oe 21.50 TT eh a rrr $3.45 $3.25 
The following are f. 0. b. mill prices on Wisconsin hemlock: 
No. 1 Hemtocx Boarps, S7S— 8’ 10’ 12’ 14’ 16’ 18&20’ 22/24’ 
8’ 10’ 12’ 14’ 16’ 18&20’ 8/16’ 2x 4” - - $30.00 $31.00 $30.00 $29.00 $31.00 $33.00 $35.00 
1x 4” - $27.00 $28.00 $28.00 $28.00 $29.00 $31.50 $238.00 2x 6” 27.00 28.00 28.00 28.00 30.00 32.00 35.00 
lx 6” 29.50 30.50 30.50 30.50 32.00 34.50 30.50 2x 8” 29.00 31.00 30.00 30.00 31.00 33.00 35.00 
1x 8” 31.50 32.50 32.50 32.50 34.00 36.50 32.50 2x10” 29.00 32.00 32.00 32.00 33.00 34.00 36.00 
1x10” 32.50 33.5 33.50 33.50 35.00 37.50 33.50 | 2x12” 30.00 33.00 33.00 33.00 34.00 35.00 37.00 
1x12” 33.50 34.50 34.50 34.50 36.00 38.50 34.50 


For merchantable S1S, deduct $3 from price of No. 1, 


for No. 2, deduct $5. 


For shiplap or flooring, add 50 cents to prices of No. 1 boards. 


a stock, S1 or 2S, 6” and wider, 


$22.5 


6’ and longer, 


No. 2, $26.00; No. 3, 


No. 2 hemlock, rough, 6’ 
$22.00. 


For No. 2 dimension, deduct $4 from price 


and longer, 2x4” 


and wider, 


of No. 1. 


$22.00; 1x4” and wider, 
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Duluth, Minn., July 25.—Northern pine is stiff, there being no disposition to make concessions. 


Common Boarps, Roucu— 
6’ 


-NORTHERN PINE 


Fencinc, Roucu— 


Prices f. 0. b. Duluth follow: 


< 8’ 10’ 12’ 14’ 16’ 18’ 20" 6’ 8 10,12&14 16 18 & 20’ 

No. 1, 8” $57.00 $62.00 $62.00 $62.00 $60.00 $65.00 $65.00 6” No. 1...ccccceccecces . s+ $51.00 $55.00 $59.00 $61.00 $61.00 

10” 68.00 69.00 71.00 66.00 66.00 71.00 71.00 «etait tie » 222" 38.00 41.00 43.00 46.00 46.00 

12” 70.00 77.00 77.00 72.00 72.00 77.00 77.00 adalat iignane : 29.00 81.00 38.00 34.00 34.00 

No. 2, 8". 37.00 46.00 46.00 46.00 44.00 50.00 50.00 4” No.1._................222 47/00 50.00 56.00 62.00 62.00 

10”. 40.00 49.00 45.00 45.00 45.00 53.00 55.00 ieee CRs PITTI ssi00 86.00 41.00 47.00 45.00 

—_ 12". 44.00 54.00 54.00 50.00 49.00 60.00 60.00 es Lill 26:00 28.00 29.00 30.00 29.00 

o. 3, x é d y s ; d : : ” - 6” 

10”........ 29.00 81.00 33.00 38.00 38.00 33.00 88.00 33.00 No. 4, 6-foot and longer, mixed widths, 4”, $36.50; 6”, $88.60. 





For all white pine, Nos. 1 and 2, add $1. 


Boards, 6 to 20’, 8, 10, and 12”, No. 4, $80.50; No. 5, $21. 
For Sl or S2, add 75 cents; S1S1E, add $1; for resawed, add $1. 
roofing and O.G. shiplap, 8’ and up, add $1.50. 


Drop siding, grooved 
Shiplap and D&M, 8’ and up, add $1.25. 
No. 1 Prece Sturr, S1S1E— 


38.00 35.00 35.00 35.00 35.00 39.00 39.00 


5” fencing same as 6”. 


All white pins, Nos. 1 and 2, add $1. 


S1 or S2, add 75 cents; S1S1E, add $1. 
Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 
Drop siding or partition, add $1.50. 


Well tubing, D&M and beveled, add $2. 


6’ 8’ 10’ 12’ 16’ 18’ 20° Srp1nc, 4 anp 6”, 4 To 20’— 
BS ccs te te de de de te te a  - 
visions: ‘50 82. : 4. 4.50 20.00 $22.00 
| Beene iy a a a a, ee a eee ee ee | . 
SEER -n-ccorscoe, SLO SBED BESO 96.50 $550 $5.50 9600 S600 & cocccceeececccecoces SARS | SBR Norway, Cihetter...... S609 ORNE 


Sxl3” ............ 32.50 33.50 387.50 87.50 36.50 $4.50 386.50 36.50 


No. 2 re stuff, $8 less than No. 1; pine, rough, deduct 75 cents; D&M 


er S4S, ad 


Minnesota larch, 2x4- and 2x6-inch, $8 under Norway pine. 


Siding may contain not to exceed 20 percent of 4- and 9-foot. 
Siding run to O.G., $2 a thousand extra; product of the strip as it grades. 
Beaded ceiling, }-inch, $1.50 more than same grade of siding. 





NORTH CAROLINA PINE 


Norfolk, Va., July 26.—Following are typical 
average f.o.b. Norfolk prices, made during the 
week ended July 22, as reported to the North 
Carolina Pine Association: 


4/4 edge, No. 2 & better...................6.. $47.00 
No. 2&Btr. No.3 No.1 Box 
1x 6” C6006 64D HROREC CERO $46.00 ow $24.25 
Ix 8" Seoeceteecccecsceces Be er 24.75 
BE aisattecwwhbwawaicnus 91.46 $38.75 wis 
ee EE a ee 73.13 neces 29.06 
Edge, No. 2 & better, 5/4.........ccccccc cece $49.75 
TO SEY > Serre 36.25 
W-  E WO ao wiv cen dknaceddudickowvedoce 4.90 
Dressed: 
Flooring, 13/16”— 214” 
a $42.06 $46.46 
Sy er ee ere 41.59 
No. 1 common.................+. 35.00 strats 
Bark strip partition.................ccecceeeee $38.29 
Box bark strips (dressed or resawed)......... 17.25 
*Air 
Roofers: No. 1 dried 
EEE. .anebesevnwieede'sneneeabeun $25.68 aes 
ES Ds cayitacniigAl sty ny od ees ore aes 26.19 $17.50 
teins Sina aid ocala ice ak cacaraiae wet 28.05 
SET Setnetssaskeaacethaiaiici deere ded kcal 28.00 





RED CEDAR SIDING 


Seattle, Wash., July 23.—Prices of red cedar 
siding, new bundling, 8- to 18-foot, f.0.b. mill: 


Bevel Siding, 14-inch 


Width— Clear ee’ ot x a 
I, isa aired soccer ates «+e. $25.00 $24.00 $16.00 
DE. 6. 536 wore, a a dlecdie 27.00 25.00 20.00 
SED, i awwaih ie hee wwe 30.00 27.00 24.00 
8-inch .... me ‘ oe 

EE. iivncaiace ate Gia > 43.00 oman ne 

Clear Bungalow Siding, 34-inch 
DE, Coe cece ee es nGan eaure .. $46.00 
10-inch ... we Coane a Rika aa aie ‘ 54.00 
WEE ecisexeckwesasa re Fe coon Se 





RED CEDAR SHINGLES 


Seattle, Wash. July 23.—Eastern prices 
f.o.b. mills are: 
Per square Per M 
4 bunches 4 or 5 bunches 


First Grades, Standard Stock 


Maten otars, 6/8. ....00.00.. $1.60@1.68 $2.00@2.10 
Ee eee: 1.72 2.15 
ME NIE a 6.o-5 6 u0.00-6 bare 1.80@1.84 2.25@2.35 
MN, WES ao ia. oe wees baie 2.41@2.45 3.00@3.05 
Eaurekas asta etal Ksb0de000000 2.30@2.34 3.15@3.20 
WOE os ec ee ack 2.82 @2.89 3.80@3.90 
Pirst Grades, Rite-Grade Inspected stock 
Extra stars, 6/2............. $1.76 $2.20 
Extra snare, batter ince cu 1.88 2.35 
are 2.12 @2.25 2.65@2.80 
Perfects, eer 2.45 @2.53 3.05@3.15 
e ne0e¥ sce conenoeneres 2.62 @2.70 3.60@3.70 
I eat et 3.00@3.07  4.05@4.15 
Second Grades, Standard Stock 
Common stars, 6/2.......... $0.76@ .84 $0.95@1.00 
Common stars, 5/2.......... 84@ .88 1.05@1.11 
eM i a a 1.32 @1.40 1.65@1.75 
British Columbia Stock, Seattle Market 
be 6 iss: $3.10 
XXXXxX 8 Be ee 3.50 
RE Rete eS aera a 4.05 
IN, i eines ia ng eaten we 4.25 





. WESTERN PINES 


Spokane, Wash., July 25.—Following are re- 
vised prices, f.o.b. mill, according to Discount 
Card No. 3, which became effective March 4: 
Pondosa Pine, 16-Foot, Inch— 

No.1 No.2 No.3 No.4 No.5 


 scavesvass $42.00 $28.00 $19.50 ..... .esce 

et amacgacendets a! a! rer 

- sewbaaatanice 40.00 24.00 Ft rr 
Ee 43.00 SEBO BOBO cccce score 
Se” seevstanes S60e SGP FER ceces scenes 

 @& We. 3 ersve nee ‘sera $15.50 $ 7.00 
Pondosa Pine Shop— 

Factory 


No.1 No.2 No.3 Com. 

---$61.50 $41.50 $25.50 $16.00 ..... 

eee eeewwes 71.50 51.50 36.50 16.50 onene 

OP tctetanimaansel Veieme senna” Gane $24.50 
Idaho White Pine, 16-Foot— 

No.1 No.2 No.3 No.4 No.5 


\ccacwenne cs? Pe! BCS ee 
o shiaveswn 48.00 40.00 xr 
er!) Sica acme 46.00 37.50 a. absense seeard 
Oe ‘tivecuwese 52.00 37.50 i (wsene § saven 
Me. . wihewieneis 69.00 41.00 See saste  -weens 
i i Ceeiicasces adie wears $19.00 $ 7.00 
White Fir, 6- to 20-Foot, Inch— 

4” 6” 8&10” 12” 4”&wdr. 


Nos. 1 & 2....$22.00 $25.00 $26.00 $27.00 ..... 
SS ae 15.00 18.00 19.00 20.00 ..... 
Dt OB ensiesesivtee sind “elas canes $14.00 


[Special telegram to AMERICAN LuMBERMAN] 
Portland, Ore., July 26.—The following are 
f.o.b. Chicago prices on Pondosa pine shop, S28: 


No. 1 No. 2 No. 3 
O/4 and 6/4 ...ecc060% $56.00 $41.00 $34.00 
ne ceceveticss Se 51.00 34.00 


Above shop prices are for shipments of No. 
3 and better. For straight cars of specified 
grades, add $5. 


CALIFORNIA PINES 


San Francisco, Calif., July 23.—The follow- 
ing average prices f. o. b. mills, those on com- 
mons covering 1-inch stock only, were reported 
by the California White & Sugar Pine Asso- 
ciation for the period ended July 20: : 


California White Pine 





Nos. 1&2 clr. C sel. Dsel. No. 3 clr. 
All widths: 
fr $71.70 $64.65 $55.55 $47.25 
Bee weseoeene 76.25 65.20 55.95 59.05 
ae 70.80 59.00 50.00 60.05 
BFS scvdesves 82.05 72.30 61.85 71.50 


California Sugar Pine 
Nos. 1&2 clr.  C sel. Dsel. No. 8 clr. 


reer. $96.90 $87.05 $70.50 $54.40 
, ere ee 89.85 78.10 61.20 66.15 
re sxsancecs 87.00 75.80 54.75 63.25 
|) eee 97.75 85.00 68.30 82.50 
White Pine Shop Mixed Pines 
5 is Sealcns ho $29.65 Common— 
No. 1, 5/4xa.w.... 43.40 SG de © a acdie wire ae $45.10 
No. 2, 6/4xa.w.... 26.45 RT VE aia’ atin one 29.35 
Panel, %4”xa.w..... 77.20 B Se are 20.50 
ugar Pin — rs 1.25 
a. ad —< Timbers sescereese 26,40 
No. 1, S/dxa.w.... 48.85 Siding, B&btr, — 
No. 2, 6/4xa.w.... 31.95 pogo ct ‘ 
Douglas Pir See $ 5.10 
CRONE 6 ob ccccsc $51.00 Se Sees 4.10 
ee eer 13.00 ON ie Ale dik Beast 1.40 
Ties and timbers. 25.50 No. 1 dim, 134x 
Dimension ....... 16.85 Ss csenivbvend 22.25 
Pencil k $23.95 > i 
encil stock...... 929.5 C&btr, all sizes... .$53.50 
LBRO scscccee see 19.90 No, 1 com........ 19.35 
_ Bxport No. 1 dimen, 1,%x 
Australian 4/4xa.w. 56.30 BE 2cwsaseweus 18.65 


DOUGLAS FIR 


[Special telegram to American LumBERMAN] 


Portland, Ore., July 27.—F. o. b. mill prices 
on actual sales of fir, July 23, 25 and 24, direct 
and wholesale, reported by West Coast mills 
to the Davis Statistical Bureau, were as fol- 
lows: 

Vertical Grain Flooring 


B B&btr Cc D 
OM” Nawseeccdnseee enn $35.25 $36.75 $29.75 ‘ea 
STE es a cag was eee cork 38.00 
Se” clea direcemesas owns 39.00 
Plat Grain Flooring 
We Nawesasdicwndan Sawa 25.50 21.50 ove 
ae” | ctecivoervsnnciwe ene 30.50 29.25 eine 
Mixed Grain Floorin 
Ce xcccnaseasveonnes rr ed $17.50 
Ceiling 
BE  naccpnn ws sae wows 24.50 20.00 
DEO ccddiean meee waeeeo ae 25.75 22.25 
Drop Siding, 1x6” 
DE: ¢ssecenncekadesece ones 30.25 26.50 PA 
Bee  ¢aenaseenes bese eua Kher 29.50 26.75 one 
Be kscnncdepeceverces wince eee ica 18.00 
Finish, Kiln Dried and Surfaced 
1x6” 1x8” 1x12” 


WRMOUEE a cccccsscecncessexens $39.50 $41.50 $53.00 


Common Boards, and Shiplap 
1x6” 1x8” 1x10” 1x12” 


oe, S cusatuecedeseas $18.25 $16.25 $18.00 $21.00 

me, BB cncsewvrctessuns 11.50 11.25 13.25 13.25 

Pe Eh pensecteeanesen 9.75 9.25 9.25 sabe 
Dimension 


” 4 

die as 16’ 18’ 20’ 22x24’ 26-32’ 

” $16.75 $16.75 $18.75 $19.25 $19.75 .... wees 
on. ists *i8.00 17.50 17.75 18.25 $20.75 $21.50 
8”. 16.75 16.50 18.25 18.25 18.00 21.00 23.00 
10”... 17.25 17.75 18.25 18.25 18.50 21.25 24.75 
12”.. 18.00 17.50 18.75 19.50 19.25 21.50 24.00 

2x4”, 8*, $16.00; 10’, $16.50; 2x6”, 10’, $15.00 


Random— 9x4" 2x6" 2x8” 2x10” 2x12” 

me DS vscvvees $10.50 $12.50 $14.00 $14.75 $14.00 

De @ ssecnses 6.00 7.25 sees eam re 

No. 1 Common Timbers 

8x3 to 4x12” to 20’, surfaced.....-.-.-eeeeeee oy 

5x5 to 12x12” to 40’, rough.......-+eeeee rere ay 
5x5 to 12x12” to 40’, surfaced.......-++++++- ; 

Fir Lath ie 

No. 1, 134x4!, Ury...ccccccccccccccseecsscccees $2.75 

B&better, Flat Grain Car Siding, 9 or 18’ : 

el eee ea ree ee ee $32.0 

o_O peeing seeps bi ONT MIR A TA 36.00 





WEST COAST LOGS 


[Special telegram to American LuMBERMAn] 


Portland, Ore., July 26.—Log market quota- 
tions: 
Fir, yellow: No. 1, $21.50; No. 2, $16.50; No. 


Fir, red: Ungraded, $15@16. 

Cedar: $14@16. 

Hemlock: $11@12, ungraded. 

Spruce: No. 1, $25; No. 2, $19; No. 3, $13. 


Everett, Wash., July 23.—Log market: 

Fir: No. 1, $24; No. 2, $18; No. 3, $12. 

Cedar: Rafts of shingle logs only, $16; 
lumber logs, $28. 

Hemlock: No. 2, $12@13; No. 3, $10@11. 








Spruce: $1 higher than fir. 
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WEST COAST SPRUCE 


[Special telegram to American LumBerMAn] 
Portland, Ore., July 26.—The following are 
prices for mixed carlots prevailing here today: 


Finish— Factory stock— ene 
er $73.00 Maer 0. 
1x4—10” ..... 62.00 ig seeeeeee oe ee 

Bevel siding— ot oc eenbecee 

ee FY = Seer 4.00 
a sernnae 31.00 Green box Imbr. 19.00 





ENGELMANN SPRUCE 


Prices f.o.b. Chicago on kiln dried Engelmann 
white spruce boards, S4S, D&M, shiplap, drop sid- 
ing, ceiling and standard patterns, in lengths 6- and 
16-foot, containing not more than 10 percent of shorts 
mor more than 50 percent of 16-foot: 


D&better No.1 No. 2 No.3 

4/4 5/4 6&8/4 4/4* 4/4* 4/4* 
i weed $56 $82 $82 $53.00 $42.00 $33.00 
| eee 61 82 82 54.00 41.50 35.00 
- seeen 65 82 82 54.00 39.50 85.00 
stain 80 85 85 55.00 41.50 35.00 
Dt |. ssens 91 95 85 58.50 47.00 35.50 


*For 5/, 6/ or 8/4 in No. 1, add $10 to price of 
4/4 in same width; in No. 2. add $6, in No. 8, 
add $5. 
Random Widths, 6- to 16-foot lengths— 
$ yo 4, 4/4, $31.50; 5/4, $36.50; 6/4, $38.50; 8/4, 
42.50. 

N 4/4, $26.50; other Sepreeeen, $29.50. 


o. 6, 
1 8. 45; No. 2, $6.95. 


For all rough stock, add $2. 
CYPRESS 


Spruce lath, 4- foot, No. 
St. Louis, Mo.. July 25.—Current quotations 
f.o.b. St. Louis. 


GULF COAST RED CYPRESS— 





Hew Grades— Factory No.1 
Tank Selects Shop Box 
St sarenavnet $116.75 $68.75 $651.75 $31.75 
eee 121.7 78.7 63.75 33.75 
DE écaeecnewan 123.75 81.75 66.75 33.75 
Seeger 131.75 88.75 73.75 31.75 
Ph seeegenknes 136.75 93.75 78.75 ceua 
+278 a2hekiween 136.75 93.75 78.75 wes 
Eien cease 141.75 98.75 93.75 aac 
ee Sr, GIO" wsscewesastnbcenes - $24.75 
Common Rough— No. 1 No. 2 No. 3 
Oe” crssssevecsanee $54.75 $43.75 $32.75 
Dt hsgetraantee enennd 61.75 50.75 34.75 


Add $2 for specified lengths on common grades. 
Finish, ys “4 — 


Cc 
1x4—10” $103, "6 $ 98. 75 $ 33. 75 $ 83.75 $ 13. 75 
1x12” .. 110.75 106.75 101.75 91.75 0.75 
1x14” .. 120.75 115.75 110.75 102.75 “oan 
1x16” .. 125.75 120.75 115.75 106.75 eee 
Bungalow Bevel Siding— A B C&btr. 
-” tenstetendeeedatonwe $53 $45 $43 
i <ciinaeenewneee ehdwe 64 55 53 
i” +.ctetwnnnnnede sakes 70 61 59 


Siding A B Cc D 
Wx6” .....6464+-$48.50 $45.00 $41.00 $28.00 
YELLOW CYPRESS— 


Pactory— 0.1 No.1 No. 2 
FAS Select ‘Shop com. com. 
DOE setceseanene $72 $60 $38 $33 $28 
0 Sa 76 62 48 35 29 
ME ceneseeeecnwe 76 63 50 35 29 
ae deeversexetes 82 68 55 37 31 
DE ebivnndea ames 100 75 65 od ee 
Boards— No. 1 com. No. 2 com. 1” random 
OO) —eg errr res $42.50 $33.00 . ‘ 
UU”? Lee 42.50 —e 6 6@6©—t«t es 
=e cahetnawda 43.50 35.00 j= —§ .eees 
DY cscenene eae os.08 ——— =F sseeaen 
Son. int? . . snes $28.00 
EILN DRIED SUPELO PLOORING— 
B&better Select -MNo. 1 
SUMTER” cecescces $61.50 $5160 $43.50 





POPLAR 


Cincinnati, Ohio, July 26.—The following are 


average wholesalers’ carlot prices, Cincinnati 
base, on poplar: 


Soft Texture— 4/4 5 /4&6/4 8/4 
) ae at > 439 $129@ 198 $110@120 
ave & select. 82@ 88 82 88 

o. 


No. 2 com, A. 38 

No. 2 com. B. 28 
Valley— 

takers ma $ 95 


Saps & selects 66 
No. 1 com.... 48 50 


40 43@ 45 45 48 


1 com.... Hf bs 65@ 70 70@ 75 
30 30@ 32 32@ 34 


No. 2 com. A. 37 390s 41 43 43 45 
No. 2 com. B. 27@ 29 29 31 30@ 32 


HARDWOOD INSTITUTE PAST SALES REPORT 


Memphis, Tenn., July 23.—Chicago/Cleveland average hardwood prices obtained during week 
ended July 19, as reported to Hardwood Manufacturers’ Institute: 











Chgo. Clev. Chgo. Clev. Chgo. Clev. Chgo. Clev. Chgo. Cley. 
RED GUM SAP GUM WHITE OAK POPLAR HICKORY 
Figured Wood Plaia—Contd. Plain—contd. Plain 8-4 — 124.00 
Quartered . 1 " % Saps & sel. — 
FAS ay eer NG-4 "50.50 50.00 4-4 65.25 100.25 | com, oo. cLm 
ert 08 et io Ne 8 toocng ert | EA TREE ---- | No omg 
4-4 70.25". 8-4 68.50 ae. a Ng 00 27.25 No. 1 lan bea. son | NG2 om, 
; eves 2 - 27.75 
a om, Fem, 4-4°'32.25 31.50 No. i a 6-4 29.50 
ng Oe No. 3 com. RED AND WHITE | No. 2com. Log Run 
4-4 112.00 4-4 25.50 ; OAK me s 49.25 5-4 47.00 iit 
5- 21.25 ome wormy 0. com. 
8-4 120.50 BLACK GUM 4-4 41.25 4-4 38.00 44.75 CHESTNUT 
Quartered No. 2 B com. Plain 
ay om, & ot FA RED OAK 4-4 30.00 31.00 | FAS, - 
5-4 64.00 | 4-4 52.50 zon Se ASH 5-4 ill aha 
" 72.25 - 
oe TUPELO 4-4 106.50 128.50| FAS. No. 1 com. ‘select “227 
Plain 5-4 97.00 4-4 ba 56.50 
FAS a | 4-4 48.75 a, (CT 6-4 104.25 6- 60.00 
4-4 115.50 *+** | No. 1 com. on. m 795 8-4 109.50 FAS wormy 
5-4 113.00 | 5 4-4 79.50 114.25 
’ were | 4-4 38. 5-4 90.00 128.25 | No. l com. & sel 4- a0-90 57.00 
No. 1 com. & sel 13/17” box ets 6-4 107.25 150.00 4-4 55.25 57.25 | Sound wormy 
4-4 60.75 | 4-4 62.00 7 8-4 111.75 wee | Sed 65.25 vee = 
4 60.80 ae ® fear rer | MEETS 69.25 Sn oe BAsswooD 
ear eun “nen eon 5-4 70°35 70.25 SOFT MAPLE rw 12.00 
ras lusttered | pag uattered 8-4 93.75 88.00 | FAS ee 75 
- 70.25 ‘ No. 2 com. No.l com. & sel te P 
$4 Tas | 4-4 185.50 4-4 46.25 5-4 25 SYCAMORE 
6-4 73.75 Quartered POPLAR 8- i 63.75 | Quartered 
she etna | Ni? Sites “5s.00 Plain HARD MAPLE 5-8 46.00 
be 5 sel, - ° ‘ 
4-4 53.25 Panel & wide No. 1 FAS . WILLOW 
6-4 59.75 Plain a cas 4-400 oe 86.75 | FAS 
8-4 59.75 | sir * 7 6.25 | 18/17” boxboards 6-4... 95.00 | 4-4 72.50 
Se 4-4... 121.00) 84 «... 100.00 MAGNOLIA 
Plain 6-4 12375 151.00| FAS BEECH Ss. 
ae fe 1 8-4 142.50 150.00 | 5-4 102.50 116.00 No, 2 com me -, a 
5 - | No. 1eom. & sel. | 6-4 103.00 rep -4 30.73 4 ; 
van | 4-4 63.25. «77.25 | 8-4 111.00 106.00 | Log Run 4 @.% 
4-4 68.75 5-4 66.75 80.00 | Saps 4-4 43.75 BIRCH 
5-4 77.00 oon 6-4 83.75 =-113.00 | 4-4 ‘ 84.25 | 6-4 45.00 No. 1 com. sel. 
6-4 67.75 8-4 warace 84.50 8-4 76.75 102.50 8-4 47.50 -4 74.00 








HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple, beech and birch flooring, as re- 
ported to the Maple Flooring Manufacturers’ 
Association, averaged as follows, f.o.b. cars 
flooring mill basis, during the week ended 


July 23: 
MAPLE Clear No. 1 Factory 
Serre re TTT ee $74.30 $70.35 $45.29 





OAK FLOORING 


Following are average carlot prices, Memphis base, 
obtained for oak flooring during the week ended July 
16, as reported by the Oak Flooring Manufacturers’ 
Association: 


$Ex1%"” 3§x24” YHxlVv” Hx2” 

Clr. qtd. wht........ ae $116.63 $92.00 
Ce, O, Civencages $89.00 93.33 om iain 
On, GRE. We B Fe cccas — 82.17 -..- $60.50 
Co Be Welaccences 78.13 90.75 66.26 72.58 
Coe. Gs. Bilicvcesevare 73.40 85.58 63.66 68.41 
BO, SE, Gihccccceves 66.72 77.92 52.58 55.47 
SOl. PEE. Me ccccasces 67.82 78.31 54.50 51.61 
No. 1 common........ 54.15 58.78 41.58 41.07 
No. 2 common......-- 21.67 26.06 och 12.00 
Y%x1ly” x2” fsx1V” fsx2” 
Cir, ok. WERecccevees $95.32 $87.00 
Sel. pin. wht.......+- 77.12 65.45 
Sel, pin. £16G..cccccces er leiden 60.00 
No. 1 common........ $48.50 51.09 exe 





BLACK WALNUT 


Cincinnati. Ohio, July 26.—The following are 
today’s prices on American black walnut f.o.b, 
Cincinnati: 

FAS, 4/4, $246; 5/4, $250; 6/4, $255; 8/4, 

265 
$18 Selects, 4/4, $160; 5/4, $165; 6/4, $170; 8/4, 


No 1, /¢, $95; 5/4, $105@110; 6/4, $115@ 
120; 8/4, $13 
No. 2, 4/4, ‘$45; 5&6/4, $50; 8/4, $55. 








POPLAR BEVEL SIDING 


Louisville, Ky., July 25.—There has been 
just a slight improvement in demand for pop- 
lar siding, but it has not been as active as 
that of last season. Occasionally some shad- 
ing is done in prices of an item or two, merely 
to balance stocks, but otherwise they are quite 
steady, being as follows at Louisville: 


Clear Select No.1 No. 2 
Pere $50. oe #48. 00 ty 00 $33. 00 
SI. i.e ec ainiateveneeal 36.00 26.00 20.00 
OS a rt 00 35.00 24.00 18.00 





PHILADELPHIA PRICES 


Philadelphia, Pa., July 26.—Wholesale prices 
secured from authoritative sources exclusively 
for the American Lumberman are as follows: 

Southern Pine, Merchantable—1905 
(Steamer Delivery) 


3x4” and 4x4”..$44.00 10x10” ........ $49.00 
3x6” and 6x6”.. 42.00 yal ea 58.00 
3x8”, 4x8” and i” wee nade 56.00 

a” senaneae 43.00 Mn ‘sececsous 68.00 
Se”  acesndecs | | .—_——oeee 65.00 


Lengths 22 to 24 feet, add $2. 


Each 2 feet additional, add $1.00 to 32-foot 
price. 


Each 1 foot over 32 feet, add $1. 
Longleaf Pine Flooring, 25/32x2%,-inch Face 
(Rail Delivery) 


Ne 6 ick hn bwteveke ns anannees $90.00 
RS ee reer - 74.00 
I I a oan inci Hck dae e nee 54.00 
Bee. 2 COM. GOD BOE. 02. ccsccee Wet necked 44.00 
es Sf eee 25.00 


Air Dried No. 2 Common Roofers 


1x6”, %x5%....$26.00 1x10”, %x 9%..$27.50 

1x8”, %x7%.... 27.50 1x12”. %x11%.. 28.00 

Shortleaf Dimensions, 84S, %4-inch Scant, 10- 

to 16-foot 
Da «<pecepeeous 3 Se errr $29.00 
EERO |! Lae 30.50 
ae” xssbeewens 28.00 
North — Pine Flooring 

2&btr. No. 3 No. 4 

exe ie eee = 480. 00 $63.00 ales 

Baer” GE veccneseee 52.00 41.00 $25.00 

Kiln Dried North Carolina Roofers 

iz =, 4 Sa ae re ckmenis $29.00 

eS wt SE. fw RWW kode R hiceow saacreion’ 31.50 

1x10”, %x °4 Pa Reh Gitte eben Keeani 32.00 

Dt a) EE. Se ckketebendesbecewewoneun 33.00 
#- -inch thick, $1 more. 

Red Cedar Bevel Siding 

Se nn ive vadean coos neseknaeaouk $42.00 

I ME i adin sak ica mew ieee sewer 2.0 

NT a TI sm dsc tisechtn alice dco’ einer mata aaa 69.00 

Maple Flooring f.o.b. Philadelphia 

x24” ". ghee Le eT en ee ee ‘e+ +. $80.50 

x2%” EB ET Se aa ES, 72.50 

x2", Pee Mii eenknn nies ues -- 48.50 

ZEW", OE S-INGH CIOOF. oc ccccciccceic 64.00 

Western White Pine, Dressed 

D No.2 No.3 

Oe sctcicaene $ 72.50 $62.50 $45.25 $39.75 

ees 87.50 77.50 43.2 40.25 

Fe Seee 77.50 67.50 45.25 40.25 

A i ust a tela glare 77.50 67.50 42.25 39.26 

ar 87.50 77.50 42.2 39.25 

Ek xnae wien 102.50 92.50 44.25 40.25 

Se” GRE Wis cc 107.50 97.50 éene ee 

Lath, 4-foot No. 1 
GES cscuvnrdeceeca $6.75 c.i.f.—$7.25 delivered 
OE 5.50 c.if.— 6.00 delivered 
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NORTHERN HARDWOODS 


Following are prices of northern hardwood, f. o. b. 
Wausau, Wis.: 


FAS Sel. No. 1 No.2 No.3 


4/4 ....$ 95.00 $ 80.00 $ 62.00 $ 40.00 $ 20.00 
6/4 .... 105.00 90.00 70.00 42.00 21.00 
6/4 .... 115.00 100.00 75.00 42.00 21.00 
8/4 .... 120.00 105.00 80.00 47.00 eoee 


BasswooDp— 


4/4 .... 75.00 65.00 50.00 34.00 25.00 
5/4 ..+- 78.00 68.00 53.00 34.00 26.00 
G4 «00+ BO 70.00 55.00 36.00 26.00 
8/4 .... 95.00 85.00 70.00 38.00 26.00 
10/4 .... 100.00 90.00 75.00 50.00 e008 
12/4 ..-- 110.00 100.00 85.00 60.00 oeee 
Key stock, 4/4, $80; 5/4, $85 or on grade; FAS, 
$95; No. 1, $75. 


1x4-inch No. 1 face clr. & btr. $65; 1x5-inch, $80. 


Bircu— 


4/4 .... 100.00 80.00 50.00 82.00 21.00 
5/4 «.... 105.00 85.00 56.00 36.00 22.00 
6/4 ...- 110.00 90.00 60.00 40.00 22.00 
8/4 .... 115.00 95.00 75.00 47.00 28.00 
10/4 .... 125.00 105.00 90.00 55.00 aoe 
12/4 ... 110.00 95.00 60.00 ooen 
3/4 .... 88.00 70.00 45.00 — eee 
6/8 .... 85.00 68.00 38.00 ae 
For 10-inch & wdr., add $85; 8-inch & ~~ * a 
$20; for 5-inch & wdr., 8-foot & Igr., add $2. 
ot ame of 4 & 6-foot lengths, $32. For sel. red, add 


Rough birch, 1x4-ineh, two face clear, $85; one and 
two face clear, $70; 1x5-inch, two face clear, $100; 
one and two face clear, $80; run of pile, $68. 


Sort Erm— 


4/4 .... 70.00 60.00 47.00 25.00 21.00 
5/4 «...- 75.00 65.00 50.00 30.00 22.00 
6/4 .... 85.00 75.00 60.00 30.00 22.00 
8/4 .... 90.00 80.00 65.00 35.00 28.00 
10/4 ..-. 95.00 85.00 75.00 40.00 seer 
12/4 .... 100.00 90.00 80.00 45.00 eoee 


Rock Erm— 
4/4 .... 70.00 wae 45.00 25.00 18.00 
5/4 .... 80.00 ‘aus 50.00 30.00 19.00 


6/4 .... 80.00 cove 55.00 80.00 20.00 
8/4 .... 85.00 coe 60.00 85.00 *25.00 
10/4 .... 100.00 sees 80.00 50.00 cove 
- 110.00 cove 90.00 55.00 80.00 


70.00 60.00 43.00 27.00 21.00 


5/4 .... 75.00 65.00 45.00 85.00 22.00 
6/4 .... 90.00 80.00 49.00 32.00 22.00 
8/4 1... 95.00 85.00 62.00 88.00 22.00 
Rep Oax— 


4/4 .... 100.00 80.00 65.00 43.00 19.00 
5/4 .... 105.00 85.00 70.00 45.00 20.00 
6/4 .... 110.00 90.00 75.00 49.00 20.00 
8/4 .... 115.00 95.00 80.00 52.00 20.00 
*Bridge plank. . 


Harp Mapre Rovucu Ftoorinc Stocx— 
No.1 No.2 No. 3 


com, com. com. 
ME eT --$44@45 $32@34 $22@24 
B/E wcccccccccccece --+- 45@47 34@36 24@26 


Harp Marte— 
Sel. No. 1&Sel. 
FAS 6”&wider 6”&wider No.2 No.8 


a $ 70.00 $ 60.00 $ 45.00 $32.00 $18.00 
iE: seinirs 80.00 70.00 55.00 35.00 19.00 
ante 90.00 80.00 65.00 35.00 21.00 
TD) aaanee 95.00 85.00 70.00 38.00 20.00 
OE: inks 110.00 100.00 85.00 50.00 30.00 
NS Saenz 120.00 110.00 85.00 55.00 30.00 
SE ccnawe 135.00 125.00 110.00 60.00 35.00 
OE cinnesiect 165.00 150.00 135.00 60.00 35.00 


Add for straight FAS, $5; 8-inch and wider, $10; 
10-inch and wider, $30; 12-inch and wider, $40. 


Regular stock contains 50 percent or more 14 and 
16 foot, and the following percentages of 12-inch and 
wider, 4/4, 10 percent; 5/, 6/ and 8/4, 20 percent; 
10/ to 16/4, 30 percent. 


Breco— 
FAS Sel. No. 1&Sel. No.2 No.3 
“ No. 2 com. & better..... --++ $33.00 $16.00 
ee a $55.00 $40.00 $35.00 25.00 19.00 
Hy éseeene 60.00 50.00 40.00 30.00 22.00 
eae 70.00 60.00 50.00 35.00 22.00 
nee . 80.00 eee 60.00 40.00 25.00 
Enp Drizep WuiTeE MarpLre— 
FAS and 
Nos.1&2 Nos.1&2 
Me shsecesaannnateguweneneen $110.00 $ 85.00 
Dt  scccsesunsens cones icncee Ee 90.00 
Oe sscenwhesae henna wath ae 95.00 
ee wiessensusbans ee 105.00 





SOUTHERN PINE TIES 


New York, July 26.—Following are quota- 
tions on southern pine ties, f.o.b. New York: 


All 8° 6”— Sap Heart 
eer err $1.50 $1.80 
nto. + anaieak kaleuehtnanasid dated 1.40 1.70 
MT apasksGnésduacdoniseuiteatee 1.30 1.45 





CROSS TIES 


St. Louis, Mo., July 25.—Cross tie quota- 
tions f.o.b. St. Louis: 


Untreated 

White Southern 

Oak Sap Pine 
No. 5, 7x9”, 9-inch face. .$1.50 $1.25 
No. 4, 7x8”, Hg 8-inch face.. 1.40 1.10 
No, 3, 6x8”, 8, 8-inch face.. 1.25 1.00 
No. 2, 6x7”, 8” T-inch face.. 1.15 .85 
No. 1, 6x6”, 8’ 6-inch face.. 1.05 -76 


Red oak ties, 10 cents less and heart cypress 
ties 15 cents less than white oak; tupelo and 
gum cross ties, 15 cents less than white oak; 
sap cypress, 20 cents less than white oak. 


Switch Bridge 

Ties Plank 

i eee sivees ee $45.00 
Me OU Ks<é cavcextaexcces Be 38.00 





For Editorial Review of Current Market Con- 
ditions See Page 37 


(SBE Eaae: 


NORTHERN PINE 


MINNEAPOLIS, MINN., July 26.—Railroads and 
box manufacturers are outstanding patrons of north- 
ern pine manufacturers. Retailers are buying a large 
aggregate amount, but there is little disposition to 
buy for forward requirements. 
gone no changes. 


BUFFALO, N. Y., July 27.—The northern pine de- 
mand has not been at all active lately. The restric- 
tion of output is causing prices to hold rather steadily, 
and the expectation is that by this fall a stiffening 
will take place in a number of items likely to be 


EASTERN SPRUCE 


BOSTON, MASS., July 26.—Demand for eastern 
spruce frames is unsatisfactory. Prices have softened. 
The full range for frames is $38@40 base. Large 
operators are curtailing production. Provincial ran- 
dom is moving slowly. Scantling quotations remain 
at $32@34. Boards are dull, but offerings of dry 
stock are so light that prices remain firm. 


HARDWOODS 


CHICAGO, July 27.—The usual seasonal quietness 
seems to have descended on the local northern hard- 
wood trade, most consumers only placing orders for 
immediate requirements. Flooring interests are buy- 
ing maple flooring stock in fairly good quantities and 
box factories are absorbing a good volume of low 
grade crating lumber. Prices are unchanged. There 
are more inquiries for sap and red gum, but oak 
flooring is moving slowly. 





NEW ORLEANS, LA., July 25.—Demand continues 
slow, with prices unsatisfactory and weak in spots. 
By some accounts inquiries are a bit more numerous, 
but there is a disparity between inquiries and orders 
that indicates a good deal of shopping about. 


ST. LOUIS, MO., July 25.—Orders for southern 
hardwoods showed an increase during the last few 
days, but the situation can not be said to have 
improved perceptibly. There have been no recent vari- 
ations in prices, the list remaining firm at low levels. 
The results of the furniture shows are somewhat dis- 
appointing. Planing mills and automobile body con- 
cerns are still out of the market. Mills are begin- 
ning to ship the once-flooded stock, and cutting has 
been resumed on a small scale. 


HOUSTON, TEX., July 27.—Aside from sap gum 
business, there is not much doing in the hardwood 
line. Oak and oak flooring, red gum, cypress and 
other items are exceedingly quiet. Business from 
the furniture and automobile factories, expected for 
weeks, has failed to materialize. The hardwood men 
seem confident that business soon will be better. 


BUFFALO, N. Y., July 27.—The hardwood trade 
is generally called quiet, although with some whole- 
salers business is said to be as active as it was a year 
ago at this time. There is a good deal of competi- 
tion in most woods. Ample stocks are being offered 
in most everything. Walnut is about the scarcest 
wood, particularly in better grades. 


FIR, SPRUCE, CEDAR 


CHICAGO, July 27.—Local fir distributors report 
that the retail yards are still pursuing their hand-to- 
mouth buying policy, but there is a hopeful feeling 
that in a few weeks more interest will be shown in 
the market by both retailers and industrial con- 
sumers. Timbers are moving slowly and mill prices 
seem to be slightly weaker, although there is some 
firmness apparent on prices covering cutting items. 
Uppers are hard te place and prices are stronger. 


Prices have under-. 








Loose Leaf Tally Books 


TALLY SHEETS with WATER-PROOF LINES 
Sample Sheets, Price List and Catalog of 
Other Supplies will be sent on request 
FRANK R. BUCK & CO. 

2133 Kenilworth Ave. CHICAGO, ILL, 








FT. SMITH LUMBER CO. 
PLAINVIEW, ARK. 
Manufacturers 


Selt Short Leaf Yellow Pine 











Lt HOTELS Coo 
HOTEL CHASE 








The Center of are Activities 
Kingshighway at Lindell Blvd., 
opposite Forest Park. 


500 Rooms with Bath—Single or en Suite 
3.50 and up. 


HOTEL CHASE, St. Louis 


Frederic C. Skillman Geo. T. Thompson 
Managing Directors 


Radisson Hotel | 


MINNEAPOLIS, MINN. 
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SEATTLE, WASH., July 23.—Volume is increas- 
ing and the market is steady. The mills are resuming, 
and the tendency is toward heavier production in 
keeping with business indications. Among fir out- 
lets, the rural rail trade is most satisfactory, with 
increasing volume and a tendency toward somewhat 
higher price levels. 

NEW YORK, July 25.—Demand for fir has been 
unusually light, although sales have beer better than 
in any other wood, and prices have held firm. Con- 
tinuance of high cargo rates and scarcity of space for 
shipments, along with curtailment at the mills, are 
holding the market firm. 


BALTIMORE, MD., July 25.—If sellers get more 
money for their stocks, their costs are higher, so 
that margins have remained low. Higher figures 
would tend to give competitive stocks a better chance. 
Some dealers are turning to the eastern woods again 
as involving less of a hazard. The fir stocks here are 
ample. 


KANSAS CITY, MO., July 23.—Demand for fir in 
this market is light, though one or two mills with low 
prices are getting a good volume of orders. Mainly 
southern pine is underselling fir at present. Most of 
the demand is coming from country yards in Kansas, 
Nebraska and Iowa, and orders generally are well 
mixed. 


LOS ANGELES, CALIF., July 23.—There have 
been a few increases in items which are short, not 
only at the harbor but at the mills. Inward shipments 
are not as large as they were thirty days ago and 
harbor stocks have been reduced to about 12,500,000 
feet, slightly below normal. A betterment in prices 
is expected by some mill representatives. 





5} SERVICE 


Pine - Fir - Spruce 
Hemlock - Cedar 


Nearly half a century 
in the manufacture and 
distribution of hard- 
woods and more re- 
cently in West Coast 
woods would appear to 
indicate dependability. 
We solicit a trial. 


Established 
1879 


The Prendergast Company 
Western Office Home Office 
Northwestern Bank Bidg. MARION 

PORTLAND, ORE. OHI10 














The Oo i : 
WHITE tire city boch im 

—- t rt 
HENRY NE 
STUART ' district. 
Building, 


Office headquarters for the Northwest 
Lumber Industry 


Let us tell you all the reasons why. 


METROPOLITAN BUILDING COMPANY 


1301 Fourth Avenue 














Established 1847 


C. B. Richard & Co. | St" 


29 Broadway, NEW YORK 3 Customs Brokers. We 


— ff Fe, 
Ocean Freight :=/ 
Brokers 


discount drafts. 
Commercial Credits 
Special department handling export lumber shipments 


for exports & imports 














CYPRESS 


NEW ORLEANS, LA., July 25.—Cypress demand 
continues under the ‘“quiet’’ bell, with prices un- 
changed and production about normal in this terri- 
tory. Mixed car orders continue in the lead, with 
mill stocks reported in good assortment and shipments 
prompt as a rule. 


CHICAGO, July 27.—The volume of cypress busi- 
ness this month compares favorably with a year ago. 
Consumers are buying from hand to mouth as a 
general thing, but some orders are coming in right 
along from the yard trade. There is a fair call for 
thick lumber for tank purposes, but greenhouse de- 
mand is slow. Some mills are short of 18-foot and 
longer in 38-inch and thicker material in all grades, 
and in many instances consumers are purchasing green 
stock. Prices are unchanged. 


ST. LOUIS, MO., July 25.—Trade in yellow 
cypress is seasonably quiet and not up to last year’s 
figures. Users of low grade stock are most in the 
market. There is an acute shortage of No. 2 common 
cypress. Prices are soft. Business in red cypress 
also is slack, but increased volume of inquiries prom- 
ises improvement. The list is firm. The call for kiln 
dried tupelo flooring continues brisk. 


HEMLOCK 


CHICAGO, July 27.—There is a liberal movement 
of northern hemlock to the country yard trade and 
factory consumers, with prices holding firm at $4 
off the Broughton list. Mill stocks will be well as- 
sorted in the course of the next thirty to sixty days. 


NEW YORK, July 25.—In eastern and western 
hemlock, prices are holding fairly well. Wholesalers 
feel that orders will pick up from now on. The 
market is free from distress parcels, and cargo space 
is scarce. Western hemlock prices in New York are 
a shade under those for fir. 


POSTON, MASS., July 26.—Hemlock trade is 
on a normally quiet summer basis. Some enterprising 
wholesalers report a fair volume of orders for west- 
ern hemlock. Mill shipment quotations are off about 
$1 from the June basis. Ordinary schedules of $- 
inch dressed hemlock in transit are quoted $31.50@32 
c. i. f. No. 1 boards are $27 and 1%-inch iath 
$5.25 c. i. f. Northern and eastern hemlock offerings 
are light and prices remain steady. 


WESTERN PINES 


CHICAGO, July 27.—Mill prices of Idaho white 
pine are holding steady, although local demand is 
not any too brisk. The lull in buying is usual at 
this season of the year, but retailers and other con- 
sumers are expected back in the market some time 
next month. California sugar and white pine stock 
is moving fairly well to retail yards and sash and 
door interests, and prices are unchanged. 


SAN FRANCISCO, CALIF., July 25.—Orders for 
lower grades have been sustained, but upper grade 
lumber has not sold as readily. Mills report prices 
as firm and steady, with slight advances in Nos. 1 
and 2 box. Export business picked up considerably, 
and rail shipments fell off. Retail business is good. 
Sugar pine shop business tended to increase. 


NEW YORK, July 25.—Mills are holding prices 
very firm on Idaho white pine and Pondosa pine, and 
are curtailing their shipments. July business has been 
light in western pines all over the metropolitan area. 


BUFFALO, N. Y., July 27.—Buying in the Cali- 
fornia pines is restricted to small lots and industrial 
plants are delaying their purchases until after vaca- 
tions. Some items are not in much quantity at mills. 
Some difficulty is encountered in filling orders for 
sugar pine especially. No. 2 common 12-inch Pondosa 
pine is also scarce. 


KANSAS CITY, MO., July 26.—Industrial con- 
sumers are producing a relatively better volume of 
business than retailers, though the industrial demand 
is considerably below normal for this time of year. 
Prices are a little softer on some items. 


LOS ANGELES, CALIF., July 23.—Lower grades 
and shop items of California white and sugar pines 
have been in excellent demand, and prices are being 
maintained. Some wholesalers report increases. This 
year’s production continues below that of last year. 


REDWOOD 


SAN FRANCISCO, CALIF., July 25.—Northern 
California business showed slight increases; eastern 
rail demand was about the same, with export larger. 
Retail business is reported slightly above normal. 
Prices are firm. 





LOS ANGELES, CALIF., July 23.—Prices are firm 
and production is well below demand. Orders are 
very satisfactory and well above those of last year 
at this time. Several price advances have been 
noted during the week, and others are expected. 


SOUTHERN PINE 


CHICAGO, July 27.—There are some orders com- 
ing in right along for southern pine, but the demand 
lacks pep. Retailers are doing considerable shopping 
around before placing an order, and then want prompt 
shipment. Railroad inquiries for repair and other 
material are in fair volume. Many local distributors 
of southern pine express the opinion that July volume 
will be below last month’s, with the price trend 
somewhat easier than in June. 


NEW ORLEANS, LA., July 25.—Local comment 
indicates the market situation little changed, demand 
being rated quiet and prices about “as were.” 


ST. LOUIS. MO., July 25.—The southern pine 
trade continues spotty, although ‘‘good’’ days are more 
frequent than they were last month. Rural yards are 
conspicuous in present activity and industrial demand 
is fair. There are no items outstanding and the list 
is unchanged. 


KANSAS CITY, MO., July 26.—Some of the 
southern pine mills report the last two weeks as 
among the besf this year in volume of business, but 
other mills report demand quiet, and say that mills 
getting business are giving away their lumber. There 
is a good demand coming from the lower Mississippi 
valley. Most of the orders placed here are pretty 
well mixed. 


BOSTON, MASS., July 26.—Southern pine distrib- 
uters are seeking business energetically and making 
prices attractive in the Northeast, but orders are few 
and unimportant. Demand for flooring is very slow. 
Quotations, 1x4-inch flooring: B&better rift, $70@ 
85.50; C rift, $55@75; B&better flat, $48@50. B&- 
better partition, 11/16-inch, is offered at $48@51.50. 

HOUSTON, TEX., July 27.—Export is fair, yard 
stock business is quiet to fair, timbers are good, oil 
field business practically dead, railroad materials quiet 
and special order business fair. 


SHINGLES AND LATH 


CHICAGO, July 27.—White cedar shingles are very 
firm and moving freely in all grades. There is a 
particularly heavy demand for sound butts, with only 
a small supply on hand. No. 1 grades of hemlock 
lath are rather slow, but balsam, white pine and No. 
2 hemlock are in fair demand at firm prices. Reports 
from northern producing lath centers are to the 
effect that most of the balsam is going into pulp- 
wood, the paper mills paying a higher price for balsam 
than the lath men can afford to pay. In the pine 
producing section of northern Minnesota, labor is 
being attracted to the harvest fields on account of the 
better wage offered. 


SEATTLE, WASH., July 23.—In general, the red 
cedar shingle business is sluggish and unchanged. 
Demand is about as previously reported. The market 
is featureless, except that clears seem to be a little 
stronger. 


MINNEAPOLIS, MINN., July 26.—While there is 
no disposition to force sales, prices of red cedar 
shingles continue low, with demand light. Clears are 
about $2.10, and stars, $1.95. Demand for jackpine 
and mixed lath continues good. Balsam also are in 
demand, but supply is light. Wholesalers here re- 
port heavy demand from Chicago and eastern points. 
Prices continue firm. 


KANSAS CITY, MO., July 26.—Demand here for 
shingles has fallen off a little. Prices are reported 
weak and British Columbia stars have sold here for 
$1.85. Clears are generally quoted at $2.05, but some 
cars have sold for less. The demand for lath is slow 
and prices on southern pine are weak. The demand 
for siding is reported slightly better, but buyers in 
a good many cases want only mixed carlots. 


NEW YORK, July 25.—Even with curtailed ship- 
ments, supplies of shingles are ample. Prices are 
holding unusually well. Spruce lath continue to show 
price weakness and are being offered freely today at 
$6.50 to $6.75, wholesale f. 0. b. docks for cargo 
lath. The weakness in price is general all along the 
Atlantic seaboard. 





HOUSTON, TEX., July 27.—Lath business is slow, 
and practically no shingles are selling. 


NEW ORLEANS, LA., July 25.—Call for cypress 
shingles continues quiet, with production rather light. 
No change of quotations is reported. Cypress lath 
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likewise are moving in relatively light volume, though 
as usual in mixed cars mainly and with prices un- 


changed. 
BOXBOARDS 


BOSTON, MASS., July 26.—Demand for box- 
boards is quiet. There has been a slight increase 
in selling pressure recently, and smaller operators are 
offering moderate concessions on special lots. While 
stocks in first hands have increased during the last 
quarter, much of this lumber is awaiting shipment on 
regular contracts. Round edge white pine boxboards, 
inch, are $27@29. 


me CLAPBOARDS 


BOSTON, MASS., July 26.—Clapboards have been 
moving rather slowly. Retailers are generally suf- 
nt ficiently supplied for current requirements. Prices 
nd keep about steady. : The 4-foot, 6-inch eastern spruce 
clapboards are: Extras, $60; clears, $55, second 

clears, $50. 
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BUBRNETTE-WERTZ. Mr. and Mrs. Daniel 
Wertz, of Evansville, Ind., announce the mar- 
riage of their daughter, Mary Frances, to 
Charles Dent Burnette, of Evansville, formerly 
of Lafollette, Tenn. The ceremony was quiet- 
as ly solemnized at noon on Saturday, July 23 in 

the presence of the immediate families, Rev. 
lis Clarence Waltz, of St. Mark’s Lutheran church 
re officiating before an improvised altar of palms 
and tall baskets of pink gladioli in the living 
room. The bridal couple left shortly after 
ty the ceremony for a honeymoon trip to “Sun- 

shine,” Kendal Springs, Tenn, and also will 

visit the bridegroom’s home in Lafollette, 
b- Tenn. They will be at home at 804 Kentucky 
4 avenue, Evansville after their return. The 
w bride is the youngest daughter of Dan Wertz. 
. head of the Maley & Wertz Lumber Co. of 
: Evansville and former president of the In- 
2 diana Hardwood Lumbermen’s’ Association. 
t- She graduated from Lindenwood College, St. 
). Charles, Mo., attended Indiana University and 

is a member of Kappa Alpha Theta. Mr. Bur- 
d nette is a promising young business man. He 
: was graduated from Berea College, Kentucky, 
il and about a year ago became associated with 
the Maley & Wertz Lumber Co. and has risen 
rapidly in his chosen work. 
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The occasional unsatisfactory car does not come 


from NATALBANY if your order is explicit. 


WANA 


The dealer’s instructions are always obeyed to 
the least detail and the car is loaded in accord- 
ance with your specifications. 


WDD 





NATALBANY does not feel that it can afford 


even an occasional unsatisfactory car. 


SMITH-NORTON. Announcement of the en- 
gagement of Dr. George McPhail Smith, ot 
Seattle, Wash., and Miss Mary Norton, of 
Tacoma, was made July 20 by Mrs. Percy D. 
Norton, mother of the bride-to-be. Miss Nor- 
ton is the daughter of the late Percy D. Nor- 
ton, pioneer northwest lumberman, who in the 
early days of Tacoma's development was as- 
sociated with his brothers-in-law, the late 
Henry Hewitt and the late Charles H. Jones, 
in a number of business propositions. Mr. 
Norton was for some time superintendent of 
the St. Paul & Tacoma Lumber Co.’s plant at 
Tacoma. Dr. Smith is a member of the fac- 
ulty of the University of Washington and a 
native of Nashville, Tenn. The wedding will 
take place in the early autumn. 


NATALBANY lumber is a nationally adver- 
tised, trade-marked, grade-marked product; 
certified by the Southern Pine Association, by 


the grade mark, and by the integrity of 
NATALBANY. 


wewwervwviwweTerll lm SS US 


Long leaf or short leaf and as safe to buy as 
pine, each stick is handled _ sterling silver. 


with every refinement of NATALBANY mill num- 


WAKEFIELD-MORRILL. Claude Emerson scientific manufacturing, bers are 71, 72, and 73. 


Wakefield and Miss Ruth Morrill of Tacoma, 
Wash., were married July 16 at the home of 
the bride’s brother-in-law and sister, Mr, and 
Mrs. Louis A. Love, of Seattle. Mrs. Wake- 
field is the daughter of the late Charles W. 
Morrill; one of the pioneer Tacoma business 
men and a sister of Vaughn Morrill, president 
of the American Wood Pipe Co. of Tacoma. 
The ceremony was read by Rev. Francis J. 
Van Horn, pastor of the First Congregational 
church, and was followed by a reception. Mr. 
and Mrs. Wakefield left for a two weeks motor 
tour after which they will make their home 
in Tacoma at the Hampshire Arms apart- 
ments. 


Speedy service over the 
Illinois Central Mainline 


NATALBANY 


LUMBER _ yy COMPANY.LTD 
SALES BBM OFFICE 
HAMMOND, 4A LOUISIANA 


MEMBER SOUTHERN PINE ASSOCIATION 


PISH-BLAGEN—Virginia Blagen, daughter 
of Mr. and Mrs, Clarence G. Blagen, of Ho- 
quiam, Wash., was married July 19 to Wesley 
Fish, of Tacoma, Wash. Miss Blagen is the 
granddaughter of N. J. Blagen, of Portland, 
Ore., who was the founder of the Grays Har- 
bor Lumber Co., of Hoquiam, which is now 
managed by his sons. Both Miss Blagen and 
Mr. Fish are graduates of the Hoquiam high 
school. Miss Blagen also attended Miss Cat- 
lin’s school in Portland, Ore. They will make 
their home in Tacoma where Mr. Fish is as- 
sociated with his father in the Washington 
Stucco Co. 
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RATLIFF-HALL. Miss Cora Hall, daughter 
of James Hall, a lumberman of Burdine, Ky., 
Was married on July 22 to George Ratliff, 
junior member of the firm of Smith & Ratliff, 
lumbermen of Shelby Gap, Ky. The marriage 
—— F mage Sy Burdine, ~— — Lyttle i ‘ 
orming e ceremony. r. and Mrs, Ratli rar STAT TST STP SST STS TST STO TF WSS TS TST TST STS 
are spending a month’s honeymoon in a tour 1A WA WA Wa WW WAVE SWE WWW AWWNWWW dN WW Od Ud Wud Wud We 
o e North and East. = 
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8,000 cars a year of long and short leaf Southern Pine 


VND) ADONON 
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“et Pondosa Pine 
Will Make Friends for You 


Because Craig Mountain Quality Pondosa Pine has 
the lightness, softness and whiteness that contractors, 
carpenters and home builders want it makes friends 
for lumber dealers who sell it. One satisfied customer 
tells another and as the good word travels from per- 
son to person your sales increase. 


Try a mixed car of Craig Mountain Quality Pondosa Pine. 


Craig Mountain Lumber Co. 


WINCHESTER, IDAHO 
E. H. Van Ostrand, Pres. W. C. Geddes, V. Pres. & Gen. Mer. 
SALES REPRESENTATIVES: 


G. S. Patteison, Oconomowoc, Wis. 
R.D. Hunting Lumber Co., Merchants Bank Bldg., Cedar Rapids, lowa 
ColoradoContinental Lbr. Co. Chamber of Commerce Bldg., Denver,Col. 
, Alex W. Stewart, 931 Lumber Exch. Bldg., 
Minneapolis, Minn. 
W. I. Schiller, 4347 Benton Blvd., Kansas City, Mo. 
D. Clinton Van Ostrand, P.O. Box 99, Omaha, Nebr. 
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“KILMOTH” Quality OAK FLOORING 


Closet Lining lives up to its name in every way—the finest quality 
Mesufoctures Srom Southern Oak, uniform in milling and grading. It’s the 
Red Cedar Paty red kind of flooring builders want and therefore sells quickly 
2% and 3% inci for dealers. Try some and see for yourself. 

widths. 


Order in carlots or L. C. L. to suit your requirements. 


De Soto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 
Sledge Ave. and Southern Ry. MEMPHIS, TENN. 














News Letters 


(Continued from Page 73) 


Warren, Ark. 


July 25.—Demand for Arkansas soft pine was less 
last week than in any week for some time, and 
prices were more affected. Their general tendency 
is downward, and some revisions are being made, 
especially on yard items. Better grades of stock are 
holding firm, but sales are small. The assortments 
being ordered include a wide range of items, except 
that better grades are not in much demand. Few 
straight cars are being placed. Some business is being 
given out by industrial users, but volume is light, 
Virtually no car material business is being bought by 
railroads. Production at most mills has been normal, 
weather being good. A few mills have gone to a 
5-day schedule, and others are operating 5% days, 
while some are still operating six days. Labor js 
plentiful and there is a surplus of cars. Small mill 
output is somewhat lower, and most small operators 
are inclined to stop production, as market conditions 
will not justify their continuing. 


Shreveport, La. 


July 25.—Heavy rainfall last week slowed up pine 
shipments and hindered logging operations. There 
has been a fair volume of business recently, but no 
improvement in demand, which is fairly steady. The 
best feature is that varied general assortments are 
asked for, including oil field material, factory stuff, 
yard stock and sash and door items. Some mills are 
getting a lot of this business. There is an unusual 
number of mixed car orders, which smaller mills are 
trying to handle. Texas has good crop prospects, and 
is expected to send in a larger volume of orders dur- 
ing fall. Local building is fairly active. Some mills 
are curtailing, among them the four operated by the 
Peavy-Byrnes and associated interests, which have cut 
down to five days instead of five and one-half days a 
week. The Frost Lumber Industries (Inc.), it is 
understood, will most likely do likewise at its eight 
mills. 


Houston, Tex. 


July 27.—Business on the whole is too quiet to stay 
that way, lumbermen say. The most encouraging sign 
of possible good fall business on yard stocks is the 
condition of the crops. In a large part of Texas and 
in parts of Louisiana and other sections of the South- 
west, rains have come at sufficient intervals to insure 
a good yield of cotton, corn and other crops. The oil 
business, usually a good source of orders, is shot to 
pieces just now. Railroads are not buying much. Ex- 
port also is quiet. 


Jackson, Miss. 


July 25.—Southern pine wholesalers and manufac- 
turers are complaining of slow business. A few of 
the retailers report sales light and competition un- 
usually keen. Heavy bookings of longleaf timber are 
a bright spot. All the sales managers report unusually 
heavy order files covering this class of sawing. Orders 
for exceptional service are bringing a substantial ad- 
vance over current lists. Sales managers are of the 
opinion that by increasing their turnover and reduc- 
ing their inventory they can make as good a show- 
ing as in any previous year. Shortleaf dimension 
mills are complaining of low prices, and it has been 
reported that a number of these mills are closing 
down. Two large operations are running only two 
days a week. The export market continues good and 
there have been a few more inquiries for kiln dried 
saps, which have lagged for the last few weeks. Three- 
inch saps are now bringing about $52, port, and 
6-inch about $48, port. Substantial bookings have been 
reported. 

Carl Faust, prominent lumberman, has accepted ap- 
pointment in the International Rotary club service 
committee, formerly named the educational committee, 
a key committee in Rotary. Mr. Faust will leave 
soon for a two weeks’ committee session in Chicago. 

At last week’s meeting of directors of the State 
board of development, L. O. Crosby of Picayune, made 
it clear that Mississippi will come out of the flood dis- 
aster set for full speed ahead. It is generally con- 
sidered that this is all due to the efficient manner in 
which Mr. Crosby has discharged his duties as director 
of rehabilitation. Mr. Crosby is serving his second 
consecutive term as president of the development board 
of this State, and once before was president. He is 
president of the State Exchange Clubs, head of the 
Goodygar Lumber Co., embracing five lumber mills, 
and is an officer and director in possibly more organi- 
zations working for southern development than any 
other man. He long was an earnest worker in the 
Mississippi Valley Association. Cheap electric powet 
for Mississippi is one of his earnest ambitions. Among 
out-of-town lumbermen to attend the directors’ meeting 
were A. G. T. Moore, cut-over land expert of the 
Southern Pine Association, New Orleans, and H. S. 
Weston, prominent lumberman, of Logtown. 
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OBITUARY 


JOHN CAREW, Lindsay, Ont., President of 
the John Carew Lumber ce. passed away sud- 
denly as the result of a stroke, on July 18, at 
his home, in his 66th year. Mr. Carew was 
very widely known in the lumber business in 
Ontario, both as a manufacturer and a re- 
tailer. He was a fine type of citizen and also 
ceeatiy respected and beloved by the people 
of Lindsay on account of his genial per- 
sonality, his benevolent disposition and his 
general support of charities, sports, etc. Mr. 
Carew was a member of the Provincial Par- 
liament, representing South Victoria, from 
1914 to 1919. He was president of a large 
number of industrial companies, chairman of 
the board of governors of the Ross Memorial 
Hospital, and took an active interest in a num- 
ber of important public organizations. He is 
survived by his wife, two sons and four 
daughters, 


WILLIAM A. NICHOLS, a lumberman of 
Beaumont, Texas, died on July 23 at the age 
of 56. Mr. Nichols was born Jan. 7, 1871, at 
Lawrence, Mass., and became associated with 
a planing mill in Greenville, S. C., in 1887. 
Three years later he moved to Florence, Ala., 
where he continued in the business for about 
ten years. In 1900 he moved to Beau- 
mont, Texas, becoming identified with the 
H. L. Boykin Lumber Co. Mr. Nichols was an 
active member of Hoo-Hoo and was initiated 
in 1903 at which time he was secretary-treas- 
urer of the Boykin Lumber Co. He was a 
former member of the Supreme Nine. 








FRANK D. CONWAY, aged 66, for many 
years prominently identified with the lumber 
business at Clare, Iowa, died at his home in 
Ft. Dodge, July 21 after an illness of two 
years. He was the son of pioneer residents 
of the Ft. Dodge community, a native of Du- 
buque. Upon completion of his schooling he 
went to Clare where he established a lumber 
business, moving to Ft, Dodge three years 
ago. He had never married. Three brothers 
and two sisters survive. 


MRS. NATALIE TOLL, 30 years old, wife 
of Alfred Toll, died at Kansas City, Mo., July 
20, of blood poisoning resulting from a cut 
on a finger. Mr. Toll is a son of Phil R. Toll 
and grandson of .Alfred Toll, a pioneer lum- 
berman, long identified with the Badger Lum- 
ber Co. Mrs. Toll was Natalie Moore of Los 
Angeles, and met her husband when he was 
in the lumber business in that city. She 
leaves two daughters. 


JAMES A. MOON, 49 years old, of the Ver- 
non Parish Lumber Co., Kurthwood, La., died 
there July 21. Mr. Moon was born at Pope, 
Ala., October 12, 1878, and had been in the 
lumber business since 1904, at Minden, La. 
He was at one time superintendent of the 
planing mill and lumber yard of the Conrad 
Bering Lumber Co., Pawnee, La. 


ISAAC TORGERSOWN, 55 years old, of Re- 
seda, Calif., retail lumber dealer, died there 
suddenly on July 12. He was in the lumber 
business in Minneapolis until 1924, when he 
moved to Reseda He was born at Osage, 
Iowa, Feb. 4, 1872. He is survived by his 
widow and a daughter. 


THOMAS MULLINS, sawmill operator and 
lumber dealer of Kodak, Ky., died at his home 
near there on Sunday morning, July 24, at 
the age of 76, after an illness of several weeks. 
Mr. Mullins was well known and popular in 
lumber circles in eastern Kentucky. Surviv- 
ing him are a widow and ten children. 


Timber Land Sales 


Wuiressurc, Ky., July 26.—Hughes & Hughes, 
Sassafras, Ky., closed a deal on 500 acres of hard- 
wood timber lands lying in the Carr’s Fork headwaters 
near Pinetop, Ky., on July 23, and made the an- 
nouncement that development would be started Sept. 
15. Two mills are to be installed. In the same sec- 
tion J. C. Bentley and others purchased 300 acres 
of hardwoods for early development. A large saw mill 
will be installed. It was also announced here yester- 
day that twelve miles of narrow gauge lumber road 
is to be constructed up Leatherwood Creek from Cor- 
nettsville to develop the holdings of the Leatherwood 
lumber Co.. recently organized by Charles F. eid- 
rick and others where two large band mills are to 
be installed, and about ten thousand acres of hard- 
woods are to he developed. D. Walker and 
H. G. Garrett are members of the firm. Several hun- 
dred men are to be given employment, with the con- 
struction work to start within the next week. Repre- 
sentatives of the company are also negotiating for 
additional timber lands. It is estimated that ten 
years will be required to cut the timber if steady runs 
are made. 


Bucknannon, W. Va.. July 26.—The Timbers 
Products Co., owned by Ralph H. Ely and H. Roy 
Waugh, has purchased 1,200 acres of timber at Alton 
for use in its veneering mill here. This is part 
of the old Isherwood & Cody tract, and was bought 
aoe the Reese-Sheriff Lumber Co., of Philadelphia, 
a. 
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The right piece of lumber, wrongly cut, can bring a 
break or a Sag or a plaster-split in an otherwise perfect 


building. 


We try to make every one of the thousands of pieces of 
lumber that shoot off the rolls of our four mills as nearly 
uniform as is humanly possible. 


To maintain this accuracy is the special duty of one of 
the highest officials in our company, a man who knows 
every part of the operation through years of actual 


service. 


His function is to visit, regularly and contin- 


uously, every part of each mill, to keep our grades, our 
machine work, and our service up to the highest 


standard. 


Because of this you can always safely and surely— 


Sell them Peavy Pine Products and Satisfaction 


Mills Nos. 19, 28, 29 and 40. 


ap tag nn Company Inc. 





1 in of 


and 


Sort Lear YELLOW Pine 


Peavy-Byrnes Lumber Co. Peavy-Wilson Lbr. Co., Inc. Peavy-Moore Lumber Co., Inc. 


Emad, Louisiana 


CHICAGO: 


1966 Conway Bidg. 
PHILADELPHIA: 


Shreveport, La. 
SALES AGENTS FOR: 


Peason, Louisiana Deweyville, Texas 
BRANCH OFFICES: 


FORT WORTH: 
209 Texas Nat’! Bank Bids. 


Peavy-Moore Lumber Co., Inc. 


Texla, Texas 


NEW ORLEANS: 


411 New Orleans Bank Bldg 
1203-04 National Bank of North Philadelphia Bidg., 370! N. Broad St. 
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Advertisements will be inserted in 
this department at the following rates: 
30 cents a line for one week. 

55 cents a line for two consecutive weeks. 

75 cents a line for three consecutive weeks. 

$0 cents a line for four consecutive weeks. 

Eight words of ordinary length make one 
line. Count in signature. 

Heading counts as two lines. 

No display except the heading can be ad- 
mitted. 

Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 


























I WANT A MAN WITH SOME CAPITAL 


To help finance sale of 2,500,000,000 feet finest 
Oregon Pine standing timber on Pacific coast. 
Company will carry free of taxes. Most attrac- 


tive timber selling proposition ever made. 
P. B. RODGERS 
Great Northern Hotel, Chicago 


WANTED—CEDAR BARK 
Send sample of the bark and prices, Will pur- 
chase about 500 pounds from time to time as 
needed. GILBERT EDGER, 2437 Clifton Ave., 
Cincinnati, Ohio. 








Smiling sawyer Sam, so spruce, 
Sought sweet smelling spicy spruce, 
Sailing serenely smooth Smith's 
Sound, 
Section settler, Sam's savings saw, 
Spruce saw Sam’s skillful saw, 
South Sam's siding ship set sail, 
Straight stout siding —Sam’s safe 
sale. 


W. G. Riffanacht, Herkimer, N. Y. 
Try for a Prize by sending in yours. 
See Particulars on page 65. 





WANTED—ESTIMATOR FOR 
RETAIL LUMBER YARD 


For town in western Pennsylvania of 25,000 in- 


habitants. We need a man who understands thor- 
oughly taking off special millwork from archi- 
tect’s plans and specifications and pricing it as 
well as taking an ordinary house plan and taking 
off the material required to build it. If sufficiently 
capable, man we will employ can also be assist- 
ant to owner in conducting yard. State age, if 
married, give references and salary wanted, in 
first letter. 


Address “S. 22," care American Lumberman. 


GENERAL O©OFFICF MAN 

To take charge of general office books and ac- 
counting for progressive company operating five 
yards. Must be neat, accurate, systematic and 
capable of assuming responsibility. Good salary 
and opportunity for advancement. In first letter 
state full particulars, salary asked, and how soon 
could start. 

Address 





“T. 5,°° care American Lumberman. 


WANTED TO EMPLOY A YOUNG MAN 
With some experience as bookkeeper and assistant 
manager of a lumber yard located in a suburban 
town near Chicago. 

Address “P. 9,” care American Lumberman. _ 


<IXPERIENCED FOREMAN DETAILFR AND 
Biller on special millwork, such as frames, in- 
terior woodwork, cabinets, etc. Appiy THE MAR- 
KERT MANUFACTURING CO., Syracuse, N. Y. 


WANTED 
A thoroughly reliable, competent lumber yard fore- 
man. Address “‘W. 22," care American Lumberman. 

















LARGE OHIO WHOLESALER 
Handling West Coast Woods, Western Pines and 
Yellow Pine, and maintaining buying offices in 
Portland, Oregon, Spokane, Washington, and Birm- 
ingham, Alabama, has an opening for an Assistant 


Sales Manager. Prefer man with experience in 
woods outlined above. Splendid opportunity for 
right man. 

Address “‘R, 35.” care American Lumberman. 


THOROUGHLY EXPERIENCED DETAILER 
And biller on stock and special millwork. Steady 
work all year round with good prospects of ad- 
vancement for a fast and accurate workman. 
Apply THE A. M,. LEWIN LUMBER CO., 2120 
Dana Ave., Cincinnati, Ohio. 


WANTED COMBINATION MAN 
As salesman estimator, otemes and biller. Cost 
Book A graduate. For Sept. ist 
THOMASVILLE VARIETY WORKS 
Thomasville, Ga, 











Some sawmills sell spruce siding, 
saving slender saplings, sheltering 
shallow sons. 


Florence Rison, Van Wert, Ohio 


Try for a Prize by sending in yours. 
See Particulars on page 65. 














WANTED BY A LARGE FIRM 

Long established, an experienced salesman to sell 
white pine, spruce and hemlock. Also West Coast 
Fir and Hemlock and the. product of a Northern 
New England Mill furnishing mixed softwoods and 
hardwood flooring. Also large Canadian spruce 
band sawmill. 

tequire man familiar with Western Massachu- 
setts, New Hampshire, Vermont and part of Con- 
necticut, Will pay competent salesman all he can 
show he can earn, reserving small profit for the 
manufacturer. No replies considered from parties 
who have been unable to make good under pre- 
vious employers. Apply to BOX 5297, Bosten, 
Mass. 





WANTED HIGH-CLASS SALESMAN 
Familiar with southern, western and northern 
woods, one with practical Knowledge of grades 
and established trade preferred, by large, well 


known manufacturer, for New York and Eastern 
Pennsylvania. Salary and commission or straight 
salary. Position open September 15th to October 


Ist. If possible enclose photograph with applica- 
tion. 


Address ““W 18," care American Lumberman. 


WANTED SASH & DOOR SALESMAN 
By large sash and door factory, salesman to sell 
doors, sash and general millwork to lumber dealers 
in Iowa and Illinois. Must be able to figure list 
estimates. State age, experience and salary ex- 
pected. 
Address “R. 33," care American Lumberman. 


WANTED SALESMAN 
Must be experienced in builders’ hardware and re- 
taii lumber yard sales. State age, experience and 
salary expected. 
THE FALLS LUMBER COMPANY 
Cuyahoga Falls, Ohio 


HARDWOOD SALESMAN 
Opening September first for Ohio and Indiana with 
Wholesaler. Want man confident of producing on 
strictly profit sharing basis. 
Address ‘“‘W. 24,” care American Lumberman. 


WANTED—SALESMEN 
On a commission basis to sell N. C. Pine, yellow 
pine and cypress lumber. Prefer experienced sales- 
men with established at ag _located anywhere in 
Va., W. Va., Md., Pa., N. J., Y., Conn., and Mass, 
Address CLYDE EDY. New Bern, _ & 


FOR ILLINOIS 
One who has the knowledge of oak, gum, and 
yellow pine trim to work central and southern 
Illinois. Salary and bonus basis. State age, ex- 
perience, salary expected. 
Address “'S. 21,” care e American Lumberman. 


“WANTED SALESMAN 
Commission basis to work Metropolitan District 
New York and New Jersey. Must have car. Sell 

















N. C. pine, hardwood and Pacific coast products. 
Address “W, 1,’ care American Lumberman, 





WANTED TO BUY INTEREST IN RETAIL YARD 
Young man with eight years’ experience wants 
position with opportunity to invest. 

Address “T. 4,” care American Lumberman. 


BAND AND CIRCULAR FILER 
Open for position, 17 years’ experience, references. 
Work guaranteed. 
Address “T, 3,” care American Lumberman. 


WANTED SITUATION IN RFTAIL YARD 
Experienced in keeping books, selling, collections, 
ete. Age 27. 

Address “W. 10,” care American Lumberman. 
EXPERIENCED AUDITOR-ACCOUNTANT 
And general office bookkeeper. Available at once. 
Fifteen years’ wholesale and retail experience. 
Address ““‘W. 16," care American Lumberman. 














ASSISTANT MANAGER OR GENERAL 
OFFICE MAN 
Young man single, aged 23, High school graduate, 
worked 3 years in a bank, and have had two 
years experience in retail lumber business. Cap- 
able and energetic and willing to learn, thoroughly 
honest, and of clean habits. Very best of ref- 
erences. Any location with good future satis- 
factory. Available sow. Address ‘“‘T. 7,” care 
American Lumberman, 


POSITION WANTED 
3y married man, 30 years old, competent inspector, 
buyer or salesman. At present handling sales for 
Southern band mill cutting hardwood, Have estab- 
lished trade and one customer can retain that uses 
50 to 75 cars per annum, This alone will pay nice 
salary. Can report within 30 to 90 days. Refer. 
ences from past and present employers. 
Address “W. 20," care American Lumberman. 


WANTED BY EXPERIENCED LUMBERMAN 
Young man, age 35 years, 15 years’ experience in 
manufacture and shipments of southern and west- 
ern pines, fir and white pines. Can handle any- 
thing in shipping department or yard, either inside 
or outside work. Not particular about job where 
future is assured if capable. Other information 
and references will be gladly furnished on request, 
* Address “W, 23,” care American Lumberman. 


EXPERIENCED SALESMAN WITH 
ESTABLISHED TRADE 
For Fir, Spruce and Pondosa Pine with the yard 
and industrial trade in Chicago and vicinity; de- 
sires making connection on profit sharing basis. 
Now employed, 
Address “T. 6,” care American Lumberman. 


SOUTHERN PINE SAWMILL MANAGER 
Desires interview with southern pine lumber manu- 
facturer who would be interested in employing an 
experienced mill manager desiring a financial in- 
terest in the plant. 

Address “‘W. 4,” care American Lumberman. 


WANTED—POSITION AS MANAGER 
Of large yard or supervisor of small yards by a 
man of long experience in both capacities with a 
record which speaks for itself. Forty-four years 
of age. Am sure that I can be of great service 
to you, 
Address “R. 27,’’ care American Lumberman. 


THOROUGHLY EXPERIENCED 
Retail lumberman, now employed, wishes a change. 
Have had nine years’ experience as yard manager 
and about three years’ general office work, audit- 
ing and accounting. 
Address “W. 6,” 




















care American Lumberman. 


WANTED POSITION AS MANAGER 
or Superintendent of pencil slot mill; have had 
eight years’ experience, am 37 years of age, mar- 
ried. Can give best references if desired. 
Address “W. 8,” care American Lumberman. 


YARD FOREMAN OR SHIPPING CLERK 
Wants situation in Chicago or vicinity. Familiar 
with prices and grades. 15 years’ experience. 
Now employed. 

Address “‘W. 12,” care American Lumberman. 


GENERAL OFFICE MAN 
Age 41 and married. Seventeen years’ experience 
as head bookkeeper and office manager with large 
pine mills. 
Address “T. 19,” care American Lumberman. 


YOUNG MARRIED MAN DESIRES CONNECT'!©N 
with reliable Chicago yard. Experienced in all de- 
partments, energetic and willing. Will give results 
if given the proper opportunity. 

Address “W. 21,’’ care American Lumberman. 


SHIPPER AND YARD FOREMAN 
Wants situation in Chicago retail yard. 
man. 5 years’ experience, 
Address “W. 9,” care American Lumberman, 


WANTED POSITION AS BOOKKEEPER 
Have had four years’ experience in retail yard. 
Can furnish A-1 reference. Employed at present. 

E. E. S., Box 572, Mercedes, Texas 

















Young 








Saturday September Seventeenth 
somebody set Sim Stuart's shelter- 
ing sheds sizzling, sending Sipsey 
softlite shortleaf shiplap, smooth 
Sitka spruce siding, Saskatchewan 
supreme stained shingles, Samuel 
Shimer Sons’ sound secure sash, 
spark smoking soaring skyward, 
suddenly stupefying successful sale 
service, severely shocking Simon's 
somber sensitive soul. Sincere, 
sympathetic second son seeing sire’s 
shameful sorrow snatching suitcase 
sterting swell Studebaker sedan’s 
speedometer (seldom seeking sixty- 
six ) somersaulting, spinning Seattle- 
ward securing some salable sup- 
plies, satisfactorily saving Simon's 
shattered sanity. 


Mrs. I. B. Marky, Chagrin Falls, O. 


Try for a Prize by sending in yours. 


See Particulars on page 65. 














